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WHAT IT 1S 


Spiro-Set combines Master paper and spirit hek- 


tograph carbon in one sheet. It is folded in “set” 


form and is ready for immediate use. 


WHAT IT DOES 


Spiro-Set meets every duplicating need in the 
production of copies from 50 in number to 350, or 


more. It is used as well for gelatin duplicating needs, 


Spiro-Set registers clear. sharp impressions on all 


typew riters standard. noiseless and electric. 


Spiro-Sets may be printed so that any form, bill- 
head. specification sheet. ete... mav be reproduced 


with perfect registration. 


WHY IT’S BETTER 
Spiro-Set saves the typist’s time — no aligning of 


separate mastet and carbon. 





Spiro-Sets uncoated edges keep your hands 


clean they never touch the carbon. 


Spiro-Set’s absolute compatability of master sheet 
and carbon prevents possibility of COPS failures 


through use of unsuited or inferior master sheets. 


Spiro-Set is a Webster product in the Webster 


tradition of fine quality. 


The market for duplicating carbon paper has never 
heen better. Ask our Service Repr ‘sentative about 


Spiro-Sets. or write direct to 


N. Webster C0. 


13 Amherst Stree 


Cambridge 1412. Massachusetts 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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three years, $4.00. Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50; 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, post 
office or express money or- 
ders, or in American postage 
stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 

{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
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{CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
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accepted manuscripts will 
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age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
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{COPYRIGHT. Contents 
covered by copyright, 1944, 
by the Office Appliance 
Company. 








. 
(Mie 
4 








ADVERTISEMENTS 





These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 
offer their services in resolving any disagreements which result from relations established 


through the journal. 


customers. 


They do, 
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Acco Products, Inc 
Ace Fastener Corp 

Acme Visible Records, Inc 
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Business Efficiency 
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Markilo 
Markwell 
Mashek, 
Master-Craft 
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Co. 
Mfg. 
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THE SERVICE BUREAU 





of Office Appliances is maintained for the exclusive 


use of subscribers and advertisers. 


In the execution 


of its various commissions this bureau calls upon 
practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 


pares advertising 


copy, fu 


rnishes list of desirable 


agents and dealers in nearly every country, aids for- 
eign dealers in securing U. S. A. lines, and in many 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 
turers, 
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For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 

are represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 

communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
} ,* “ . ° S ’ 
obligation, 
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Amberg File & Index Co. 78, 79 Hall-Welter Co 184 Starkey Paper & Supply Co 183 ro Pens, Mfrs. s 
Art Steel Sales Corp 100, 123 Technygraph, The 167 =; ones Co., The 170 
Cole Steel Equipment Co 119 Checks, Stamped Metal Victor Safe & Equip. Co 144 Kahn, David, Ine. : 107 
Globe-Wernicke Co The 60. 61 Dayton Stencil Works 182 Sheaffer, W. A.. Pen Co 93 
Rockwell-Barnes Co 183 Meyer & Wenthe, Inc 153 Envelope Openers and Sealers Globes, Geographical 
Cor ercial Controls Corp 101 . The Georg ‘ 9 
Brief & Zipper Cases Clip Boards nae re - ee es om 15S 
-~ epocmomm Frank & Co . 95 (See Arch and Clip Board Files) Envelopes Gummed Cloth Rings 
Master-Craft Corp Div. S-W 53 Globe-Wernicke Co.. The 60. 61 Dennison Mfg. Co 146 
Business Forms gee Pige od ps . Wrappers ' Northern States Envelope ( 121 Graff, Geo. B., Co. 65 
Assoc. Statnrs. Supply Co....157, 180 D e ¥ cC. a 06, 138 Quality Park Envelope Co 80 urshaw Mfg. Co 178 
7 owney L., Co 166 Wilson Jones Co 51 Continued on page 6) 
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THE CLASSIFICATIONS 
(Continued from page 5) 
Gummed Tape 


Dennison Mfg. Co 146 
Gummed Tape Sealing Machines 
Metal Specialties Mfg. Co 181 
Honor Rolls 
U. 8. Bronze Sign Co 185 
Index Card Signals 
Cook, H. C. Co 173 
Graff, Geo. B., (« 165 
Victor Safe & Equip. Co 144 
Index Tabs 
Aigner, G. J., Co 137 
Barkley, C. L., & Co 126 
Globe-Wernicke Co., The 60, 61 
Guide System & Supply Co. 151 
Markilo Co 185 
Master-Craft Corp., Div. S.W 53 
Shaw-Walker Co. 87, 88, 89, 90 
Sheppard, The ©. E., Co 104 
Speed Products Co 159 
Victor Safe & Equip. Co 144 
inks (Writing), Adhesives, Ete. 
Carter's Ink Co., The : 143 
Dennison Mfg. Co 146 
Kemprene Products Co. 173 
May, J. L., Co., The 154 
Rivet-O Mfg. Co 184 
Stewart, R. A., & Co 169 
Inkstands 
Sengbusch Self Cl. Inkst’d Co 64 
Labels 
Dennison Mfg. Co 146 
Imperial Methods Co 127 
Oxford Filing Supply Co 99 
Warshaw Mfg. Co 178 
Ladders, Library, Store & Vault 
Cotterman, ploe = 185 
Leads for Mechanical Pencils 
Dixon, Joseph, Crucible Co. 71 
Faber, A. W., Inc eS 83 
Faber, Eberhard Pencil Co. 49 
Kahn, David, Ine 107 
Rite-Rite Mfg. Co. 182 
Sheaffer, W. A., Pen Co . 93 
Leather Goods 
Mashek, Frank & Co siicstabeseiecs 95 
Leather Upholstered Furniture 
Bright Chair Co. ES A 157 
Ehrlich Upholstery Works ; 183 
Gunlocke, The W. H. Chair Co...74, 75 
Jasper Chair Co. eee bY 
New Indiana Chair Co 130 
Letter Trays (See Desk Trays) 
Library Equipment 
All-Steel Equip Co 116 
Art Metal Construction Co 45, 81 
Art Steel Sales Corp. 100, 123 
Corry-Jamestown Mfg. Co 147 
Genera! Fireproofing Co., The....56, 57 
Globe-Wernicke Co., The 60, 61 
Peerless Steel Equip. Co 164 
Security Steel Equip. Corp ¢ 168 
Shaw-Walker Co 87, 88, 89, 90 
Yawman and Erbe Mfg. Co. 175 
Lockers and Storage Cabinets 
All-Steel Equip Co 116 
Anderson-Hickey Co = 84 
Art Metal Construction Co 45, 81 
Art Steel Sales Corp. 100, 123 
Browne-Morse Co 105 
Corry-Jamestown Mfg. Co 147 
General Fireproofing Co., The....56, 57 
Globe-Wernicke Co., The 60, 61 
New England Woodworking Co. 140 
Security Steel Equip. Corp 168 
Shaw-Walker Co. 87, 88, 89, 90 
Yawman and Erbe Mfg. Co 175 
Loose Leaf Books & Systems 
Amberg File & Index Co 78, 79 
Boorum & Pease Co 41 
Master-Craft Corp., Div. S-W 53 
National Blank Book Co. 182 
Sheppard, The C Co 104 
Wilson Jones Co 51 
Loose Leaf Sheet Covers, Celluloid 
Aigner, G Co 137 
Markilo Co 5 
Wilson Jones Co. 51 
Loose Leaf Metals and Devices 
Sheppard, The C. E., Co. 104 
Wilson Jones Co. 51 
Mail Distributors 
Globe-Wernicke Co The 60. 61 
Victor Safe & Equip. Co 144 
Mailing Machines 
Commercial Controls Corp 101 
Map Tacks 
Graff, Geo. B. Co 165 
Maps 
Cram, The George F Co 183 
Matched Office Suites 
Art Metal Construction Co 45, 81 
General Fireproofing Co., The....56, 57 
Globe-Wernicke Co., The 60, 61 
Leopold Co 113 
Royal Metal Mfg. Co 188 
Shaw-Walker Co 87, 88, 89, 90 





Memorandum Books 
Boorum & Pease Co 
National Blank Book Co 
Rockwell-Barnes Co. 
Wilson Jones Co 


Memorandum Devices 
Finch & McCullouch 


Mending Tape 


Dennison Mfg. Co 

Warshaw Mfg. Co 

Metal Badges, Checks, Tokens, Ete. 
Dayton Stencil Works 

Meyer & Wenthe, Inc 
Moisteners 

Metal Specialties Mfg. (« 
Rivet-O Mfg. Co 

Sengbusch Self Cl. Inkst’d Co 
Numbering Machines 

Roberts Numbering Mach. Co 
Office Partitions and Railings 
Globe-Wernicke Co The 60 


Office Printing Outfits 


Fulton Specialty Co 
Pads, Figuring 
Boorum & Pease Co 
National Blank Book Co 
Rockwell-Barnes Co. 
Wilson Jones Co 
Paper 
Agency Paper Co 
Amer. Writing Paper Corp 
Eaton Paper Corp 
Rockwell-Barnes Co 
Paper Clamps 
Acco Products, Ine 


Autmte. Pencil Sharpener Co 
Paper Clips 

Acco Products, Inc 

Cook, H. C., Co 

Graff, Geo. B., Co 

Vail Manufacturing Co 
Paper Fastening Machines 

Ace Fastener Corp 

Autmte. Pencil Sharpener Co 

Markwell Mfg. Co 

Speed Products Co 

Victor Safe & Equip. Co 
Paste (See Inks, Adhesives, Et« 
Pencil Sharpeners 

Autmte. Pencil Sharpener Co 
Pencils, Mechanical 

Rite-Rite Mfg. Co 

Sheaffer, W. A., Pen Co 
Pencils, Paper Wound 

Blaisdell Pencil Co 
Pencils, Wood Cased Lead 


Dixon, Joseph, Crucible Co 
Faber, A. W., Inc 

Faber, Eberhard Pencil Co 
Staedtler, J. S., Inc 

Swan Pencil Co 
Pens, Steel 

Sengbusch Self Cl. Inkst'd Co 


Pins and Pin Containers 


Vail Mfg. Co 
Platens, Typewriter 
Amer. Writing Mach. Stores 
Ames Supply Co 
Postal Meters 
Commercial Controls Corp 
Postal Scales 
Commercial Controls Corp 


Presentation Covers 
Amberg File & Index Co 78 
Oxford Filing Supply (« 


Price & Sign Markers 
Fulton Specialty Co 
Stewart, R. A., & Co 


Publishers 
British Stationery Exporter 
Punches 
Acco Products, Inc 
Boorum & Pease Co., The 
Globe-Wernicke Co., The 
Metal Specialties Mfg. Co 
National Blank Book Co 
Wilson Jones Co 


60, 


Available 
Braun & 


Representatives 
Office Equip., Son 
Ribbons and Carbons 
Allen & Co 
Allied Carb. & Rib 
Ames Supply Co 
Buckeye Ribbon & 
Carter’s Ink Co., 
« Codo Mfg. Corp 
Columbia R. & C 
Manifold Supplies 
Mittag & Volger 
Neidich Process 
Old Town Rib. & Car. Co 
Pacific Car. & Rib. Mfg. Co 
Peerless Imperial Co 
Phillips Process Co 
Regal Typewriter Co 


Mfg. Corp 
Carbon Co 
The 

Mfg. Ce 
Co 

Inc 


181 
184 
64 


174 





177 


185 


86 


9 
6 


101 


101 


99 


166 
169 


Royal Typewriter Co., Inc 
Shipman-Ward Mfg. Co 
Storms, H. M., Co 

Underwood Elliott Fisher 
U. S. Typewriter Ribbon 
Webster, F. §., 


Rubber Bands 
Faber, A. W., 


Sac 
Mfg 


Co 


Inc 


Rubber Stamps 
Meyer & Wenthe In 
Stewart, R 4A & Co 
Superior Type (« 


Rubber Type 
Fulton Specialty Co 
Stewart, R. A., & ( 


Safes 

Art Metal 
Brush-Punnett 
Diebold, Ine 
General Fireproofing Co 
Globe-Wernicke Co., The 
Meilink Steel Safe Co 
Security Steel Equip. Corp 
Shaw-Walker Co 87 
Victor Safe & Equip. Co 
Yawman and Erbe Mfg. Co 


Construction Co 
Co 


The 


88 


Scrapbooks 
Globe-Wernicke 
Wilson Jones 

Secretary Desks 
Art Metal Construction Co 
General Fireproofing Co., The 
Globe-Wernicke Co., The 
Peerless Stee! Equip. Co 
Shaw-Walker Co 87 


The 


Co 
Co. 


8 


Shelving 
All-Steel-Equip Co 
Art Metal Construction Co 
sSrowne-Morse Co 
Corry-Jamestown Mfg 
General Fireproofing Co., 
Globe-Wernicke Co., The 
Security Steel Equip. Corp 
Shaw-Walker Co 87 
Slide Rules 
Post, Fredk., Co 
Reinke, Harold, 


Co. 


The 


88 


ASssor 


Stamp Affixers 
Commercial 


Stamp Pads 
Carter’s Ink Co., 
Fulton Specialty 
Meyer & Wenthe, 
Phillips Process 
Rivet-O Mfg. Co 
Rockwell Barnes Co 
Stewart, R. A., & Co 
Victor Safe & Equip. Co 


Stands for Office Machines 
All-Steel-Equip Co 
Ames Supply Co 
Anderson- Hickey 
Art Steel Sales 
General Fireproofing Co 
Globe-Wernicke Co., The 
Metalstand Co 
Peerless Steel 
Shipman-Ward Mfg. Co 
Sturgis Posture Chair Co 
Wells Office Furniture Co ] 


Controls Corp 


The 
Co 
Inc 
Co 


Co 
Corp 1 
The 


Equip. Co 


Staple Extractors 


Ace Fastener 
Metal Specialties 


Corp. 
Mfg. Co 


Staples and Stapling Machines 
Ace Fastener Corp 
Markwell Mfg. Co 
Speed Products Corp 
Vail Manufacturing Co 
Stationery 


Assoc. Statnrs 
Stationers Clearing 


Supply 
House 


Commercial 
Stationery Stores 


Stationery, 
Utility 
Brass 
Stencil 


Stenographers’ Note Books 
National Blank Book Co 
Rockwell-Barnes C 


Stools 
Wells 


Stencils, 


Dayton Works 


Office Furniture (« 

Storage and Transfer Cases 
All-Steel-Equip Co 
Amberg File & Index Co 
Art Metal Construction Co 
Art Steel Sales Corp 
Bankers Box Co 
Barkley, C. L & Co 
Browne-Morse Co 
Cole Steel Equipment Co 
Corry-Jamestown Mfg. Co 
General Fireproofing Co 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Imperial Methods Co. 
Peerless Steel Equip. Co 
Pronto File Corp 
Rockwell- Barnes 
Security Steel 
Shaw-Walker 
Wagemaker 
Yawman and 


The 


Co 
Equip. Corp 
Co. cy. on 
Company 

Erbe Mfg. Co 


Store Fixtures and Equipment 
All-Steel-Equip Co 
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39 
149 


169 


k Cover 


Co 


56, 5 
60, 


56, ! 


60, 


00, 


5 


14, 


114 


6, 


60 


60 


& 


4 


173 


161 
181 


161 


159 


we 


180 
182 


179 


182 





Fire Protected 
Ine. ve 71 


Strong Boxes, 
Diebold, 





Meilink Steel Safe Co 112 
Tables 
Art Metal Construction Co 45, 81 
oe a, ee 105 
Corry-Jamestown Mfg. Co 147 
General Fireproofing Co., The....56, 57 
Globe-Wernicke Co., The 60, 6 
Mutschler Bros. Co 167 
Peerless Steel Equip. Co 164 
St. Johns Table Co. 161 
Security Steel Equip. Corp 168 
Shaw-Walker Co. 87, 88, 89, 90 
Victor Safe & Equip. Co 144 
Wells Office Furniture Co. 114, 115 
Tags 
Dennison Mfg. Co 146 
Tax Record Books & Systems 
Commonwealth Publishing Co 185 
Telephone Accessories 
Victor Safe & Equip. Co 144 
Telephone Stands 
Art Metal Construction Co 45, ! 
Art Steel Sales Corp. 100, 
General Fireproofing Co., The....56, ! 
Globe-Wernicke Co., The 60, 
Peerless Steel Equip. Co 
Shaw-Walker Co. 37, 88, 89, § 
Yawman and Erbe Mfg. Co. 


Thumb Tacks 


Graff, Geo. B., Co 165 
Ticket Holders 
Aigner, G. J., Co 137 
Vail Manufacturing Co 91 
Trimming Boards 
Amer. Photo Laboratories 176 
Photo Materials Co . 162 
Precise Developments Co 176 
Tying Bands & Devices 
Rochester Wire-O-Bindg. Co. 182 
Type, Typewriter 
Amer. Writing Mach. Stores 86 
Ames Supply Co. 62 
Shipman-Ward Mfg. Co. 149 
Typewriter Cleaning Material 
Amer. Writing Mach. Stores 86 
Ames Supply Co. 62 
Bainbridge, Kimpton & Haupt 176 
Cardinell Corp. 166 
Clarotype Co. 170 
Mittag & Volger, Inc 65 
Red Feather Products, Ltd 63 
Regal Typewriter Co 185 
Rivet-O Mfg. Co 184 
Shipman-Ward Mfg. Co 149 
Webster, F. S., Co. 2 
Typewriter Cushion Keys 
Amer. Writing Mach. Stores 86 
Ames Supply Co. 62 
Peerless Imperial Co 47 
Shipman-Ward Mfg. Co 149 
Speed Key Mfg. Co 183 
Speed Products Co. 159 
Typewriter Cushion Knobs and Bases 
Amer. Writing Mach. Stores 86 
Ames Supply Co. 62 
Peerless Imperial Co. 47 
Shipman-Ward Mfg Co 149 
Typewriter Parts and Tools 
Amer. Writing Mach. Stores 86 
Ames Supply Co. 62 
Shipman-Ward Mfg. Co 149 
Typewriter Tables 
(See Stands for Office Machines) 
Typewriters, Mfrs. of 
Royal Typewriter Co. 39 
Smith, L. C., & Corona Type 
writers ‘ 37 
Underwood Elliott Fisher...Back Cover 
Typewriters, Rebuilt and Used 
Amer. Writing Mach. Stores 86 
Regal Typewriter Co. 185 
Shipman-Ward Mfg. Co. 149 
Visible Systems Equipment 
Acme Visible Records, Inc. 97 
Aigner, G. J., Co. 137 
Art Metal Construction Co. 15, 81 
Boorum & Pease Co . 41 
Diebold, Ine. 108 
Globe-Wernicke Co., The 60, 61 
Master-Craft Corp., Div. S-W 53 
National Blank Book Co. 182 
Postindex Visible Records ans OA 
Shaw-Walker Co. 87, 88, 89, 90 
Sheppard, The €. E., Co. 104 
Victor Safe & Equip. Co 144 
Wilson Jones Co. . 51 
Yawman and Erbe Mfg. Co 175 


Wardrobe Racks 
New England 
Vogel- Peterson 


Waste Baskets 


Woodworking Co. 140 
Co 17 


Art Steel Sales Corp. 100, 123 
Cole Steel Equipment Co 119 
Corry-Jamestown Mfg. Co. 147 
General Fireproofing Co., The....56, 57 
Globe-Wernicke Co., The 60, 61 
Peerless Steel Equip. Co. ; 164 
Shaw-Walker Co. 87, 88, 89, 90 
Wholesale Stationery 

Bainbridge, Kimpton & Haupt, 

Ine 176 
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EWANTS AND OR SALE 





The rate for classified advertisements is ten cents a word, minimum charge $2.00. 


SITUATIONS WANTED 


DESIRE CONNECTION with firm in Northern Indiana or Southern Michigan. 
Draft exempt, 25 years experience in Office Supplies and Office Furniture. 
Will consider buying business in a small city of this area. Address F-74, 
care Office Appliances, Chicago 6. 

LET ME SOLVE YOUR PROBLEM of West Coast distribution. Salesman, well 
known to stationers throughout the Pacific Coast area, is av: ailable for one 
major full-time line. As alternative will consider two non-competitive lines. 
Interested primarily in merchandise offering real opportunity in return for 
serious sales work. References will include best dealers in territory. Ad- 
dress F-71, care Office Appliances, Chicago, 6. ae 
SITUATION WANTED: Mechanic. 20 years’ experience, all around man. Sales, 
managing; desires a change. Typewriter Man, Room 329 Latham Square Bldg., 
Oakland, Calif. 


SALESMEN WANTED 


AAA-1 MANUFACTURER of most complete, fine quality line of hectograph 
and spirit duplicating materials, printed forms and_ supplies, inked ribbons, 
carbon papers, etc., has territory openings for steady, reliable type of sales- 
men who are workers. New exclusive products have created an unusual 
opportunity for able representatives. Permanent post war employment. Op- 
portunity for excellent earnings. Salary and expenses paid. See display ad 
in this magazine. Write Old Town Ribbon & Carbon Co., Inc., 750 Pacific 
Street, Brooklyn 17, N. Y. 


A GOOD SALES JOB AVAILABLE in Chicago and Midwest Territory with one 
of the most progressive manufacturers in the stationery industry. Staple 
products of recognized merit. Backed by comprehensive advertising and 
dealer promotion. A permanent position for a man who can develop and in- 
crease present substantial business now being obtained in this territory. 
Good starting salary with bonus arrangement. We pay traveling expenses. If 
you are capable of doing an intensive selling job, then you're the man we're 
looking for. Must be thououghly familiar with and have good following in 
commercial stationery field. In writing give complete details of present and 
past experience, age and draft status. All information strictly confidential. 
Box T-195 care Office Appliances, Chicago 6. 


MANIFOLD SUPPLIES COMPANY, manufacturers of Panama_ carbon papers 
and ribbons, has vacancies for salesmen in several branch offices located in 
key cities. Both city and road territories open. Earnings high and con- 
nections permanent with excellent postwar prospects in an organization with 
a background of 47 successful years. Average service of sales personnel 
over 18 years. Write full partic ulars. Manifold Supplies Company, 188 Third 
Avenue, Brooklyn 17, New York. 


SIDELINE SALESMEN covering stationery trade to sell Autocopy duplicator 
supplies. Commis on basis. Established 25 years. State territory covered. 
Autocopy, Inc., 466 W. Superior St., Chicago 10, Ill. 


OFFICE SUPPLIES SALESMEN AND SALESWOMEN: We have several attrac- 
tive sales openings in our Stores, Outside Territories and Phone Order De- 
partment for men and women who are interested in making a_ successful 
career in the ‘‘business with a future.’’ There are many increasingly good 
opportunities for advancement to well-paid supervisory and managerial posi- 
tions. Ambitious and capable men and women with some office supplies 
experience are invited to write or come in for an interview. HORDER’S, IN- 
CORPORATED, ‘The House with a Good Future,’’ 231 So. Jefferson St., 
Chicago 6. 





WELL ESTABLISHED Office Furniture Firm in large southern city handling 
nationally advertised lines, has openings for salesmen at salaries commen- 
surate with ability. Details of experience and references will be treated con- 
fidentially. Bond required, Address T-189 care Office Appliances, Chicago 6. 


PACIFIC COAST SALESMAN WANTED to represent office chair manufac- 
turer. A first-class opportunity for someone who knows furniture and is 
acquainted with dealers in area from Denver west. Send full particulars. 
Address T-191, care Office Appliances, Chicago, 6. 


TALLMAN, ROBBINS & COMPANY, manufacturers of accounting forms and 
systems, has an opening in their Sales Department. Knowledge of accounting 
or machine bookkeeping beneficial but not necessary. Salary paid during 
training period on liberal drawing account basis. Opportunity to build a 
permanent connection in the post-war era with an acknowledged leader in 
its field. For an interview send a brief summary of your education and ex- 
perience to us at 314 West Superior Street, Chicago, 10, . 


SALESMAN WANTED, Manufacturer of a complete line of ready made, 
bound and loose leaf bank records and county records. Offers side line op- 
portunity to salesman, calling on Country Banks, and Courthouses in terri- 
tory not already covered. Write for price list and proposition. Commission 
basis. Fred Procter Co., 324 East 9th, Cincinnati. 


EXECUTIVES WANTED 


SALES MANAGER—Opportunity for man of proven ability selling office sup- 
plies, equipment and machines, who would like to establish permanent home 
in best section of balmy Florida. One who knows what, where and how to 
buy and sell. Remuneration in keeping with sales production. Must have 
pleasing personality and high moral character. Address T-192, care Office 
Appliances, Chicago, 6. 

UNUSUAL OPPORTUNITY FOR SALES TRAINING EXECUTIVES to take charge 
of extensive salesman training program. Well known mid-west manufacturer, 
leader in the field, plans substantial expansion in post-war period. Write to 
address below, giving your qualifications, experience, etc. Box T-196, care 
Office Appliances, Chicago. 


REPRESENTATIVES AVAILABLE 


ESTABLISHED office equipment distributor, desires product for Ohio, or will 
market nationally. Address F-75, care Office Appliances, Chicago 6. 


ORGANIZATION WITH SEVERAL TOP NOTCH experienced salesmen, selling 
to office supply and office equipment dealers throughout the Middle West and 
Southwest, are seeking first-class manufacturing lines. We have ample ware- 
house facilities, are financially solid and can furnish first-class references. 
Prompt replies will be given to all inquiries, and arrangements made _ for 
interviews. Address Berklay Wholesale Distributors, 409 E. 18th St., Kan- 
sas City, Mo. 


OFFICE SUPPLY DEALER -covering Central States by personal contact and 
mail desires several additional small repeat supply items or small equipment 
with repeat supply volume on exclusive basis. Willing to _— line and in 
position to aggressively go after business. Address F-76, care Office Ap- 
pliances, Chicago, 6. 


SOUTHWEST: MANUFACTURERS’ REPRESENTATIVE, formerly salesman for 
leading fountain pen manufacturer and now selling one commercial stationery 
line on commission basis, has capacity for an additional line of merit to be 
sold to dealers only. A capable producer, dependable, well known in terri- 
tory which includes Texas except El Paso, most of Louisiana, all of Okla- 
homa and Arkansas. Address F-73, care Office Appliance s, ( yhicago 6. 





SALES REPRESENT AT. IVE covering Pacific Northwest on direct solic its ation for 
one office specialty has ample facilities to handle one additional line, preferably 
for direct-to-user sale. Capable and resourceful. Can do a good job on article 
of merit. Good references. Address F-72 care Office Appliances, Chicago 6. 


WASHING TON, D. C. REPRESENTATIVE available. 12 years’ experience in 
introducing and selling products to Government Departments. Address Box F-77, 
care Office Appliances, Chicago 6. 
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= REPRESENTATIVES WANTED 
NATIONALLY KNOWN MANUFACTURER of steel files and office furniture 
has several territories open for the post-war period. Wish to hear from 
representatives who are well acquainted with office furniture dealers and 
are contacting them on other lines. State experience, age, lines handled, 
pee and qualifications. Address T-193, care Office Appliances, Chi- 
cago 6. 
NEW ENGLAND REPRESENTATIVE wanted by manufacturer of school and 
office chairs. A desirable line that offers excellent sales opportunities. Send 
full particulars including frequency and extent of coverage, line or lines 
carried, references to T-190, care Office Appliances, Chicago, 6. 





MECHANICS WANTED ss 
ELLIOTT FISHER MECHANIC, permanent. Excellent salary. Write for details, 
state age and experience. J. Crowley Company, 152 W. Wisconsin Ave., 
Milwaukee _3, Wisconsin. 


BUSINESS MACHINE MECHANIC, $50 per week guaranteed. Possible to 
make more. Muncie Typewriter Exchange, Muncie, Indiana. 


RETAIL BUSINESS FOR SALE - 
OFFICE FURNITURE—SAFES and EQUIPMENT—NEW AND USED. Established 
and good paying, fine lease, be * down-town location. Serious illness is only 
reason for selling. In Southern California, $30,000 will handle. Box T-194, 
care Office Appliances. Chicago, 6. 
FOR SALE—Well established complete Office Equipment and Supplies, in 
prosperous city, Central Illinois, excellent opportunity to step into and oper- 
ating without loss of time to establish, owner retiring. Write for full par- 
ticulars. Address T-197, care Office Appliances, Chicago 6. 


: OFFICE SUPPLY STOCKS 

RETAIL DEALERS ATTENTION! WE CAN FURNISH HARD TO GET office 
supply items. We will either buy outright for cash, or we will distribute on 
a brokerage basis for you, small or large quantities of any slow moving 
steck you may wish to dispose of through dealers in other territories which 
may have a different market and need such items. Inquiries given prompt 
ange — Barklay Wholesale Distributors, 409 E. 18th St., Kan- 
sas ity oO. 


ADDING MACHINE PARTS, TYPE, ETC. 
LARGE STOCKS of new and used Adding and Calculating Machine Parts avail- 
able. Quotations furnished on specific parts upon request. I. A. Dehn, Jr., 
1643 101st Ave., Oakland, Calif. 


ADDING MACHINE SERVICES 
BURROUGHS-SUNDSTRANDS—REMINGTONS, etc. Overhauling & rebuild- 
ing services now offered a limited number of NOMDA members short-handed. 
Dorado, Ark. years’ experience. WIEGEL COMPANY—313 W. Main St., El 

orado, Ar 





Coy TRADE SCHOOLS _ 
WEBER TYPEWRITER-MECHANIC SCHOOL. A simplified Practical Homestudy 
a ar reas now operating their own business. Division 2, Holly- 
wood 27, Calif. 





FOUNTAIN PEN REPAIRING 

WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Pens, Pencils, etc. 
Repaired at standard prices. We especially feature ‘“CONKLIN,’’ SWAN, 
WATERMAN, WAHL, PARKER, WELTY, SHEAFFER, MOORE, etc., but can 
repair all other makes. We feature Gold Pen Points and Repairing. Mail 
all makes to ONE place for better service. ASK ABOUT NEW WELTY PENS, 
$1.50 TO $10.00 LIST. Welty Pen and Repair Co., (Est. 1904). 38 Bo. 
State St., Chicago, 3. 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding- Calculating - Machines, 
Dictaphones, Ediphones, bought and sold. Chicago Office Appliance Co., 529 
S. Wells St., Chicago 7. 

ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Burroughs and 
Monroe Calculators, Typewriters and all office machines bought and sold. 
Teeter-Warsh Co., 849 N. 3rd St., Milwaukee, 3, Wis. 

BURROUGHS, MOON HOPKINS, Elliott-Fisher Bookkeeping Machines, Com- 
tometers, all makes calculators bought and sold. Dorrell-Markel, 93 5S. 
11th, Minneapolis, Minn. 

BURROUGHS—Duplexes, Moon Hopkins, Bookkeeping Machines, Kardex. All 
types office machines bought and sold. Fort Pitt Typewriter Co., 644 Lib- 
erty Ave., Pittsburgh, Pa. 

BURROUGHS, MOON HOPKINS, Elliott- Fisher, ~ Remington ~ Accounting “Ma- 
chines, and everything in the office mac hinery line. State model, serial num- 
ber and we will quote highest cash prices. International Office Appliances, 
Inc., 326 Broadway, New York City. 

ELLIOTT-FISHER machines, calculating machines, adding machines—all office 
equipment, bought and re W. J. Crowley Company, 434 Caswell Bldg., 
Milwaukee, Wis. 

DICTAPHONES—EDIPHONES—Foremost_ specialists in rebuilding, sales and 
purchases of dictating equipment. Write for catalog. American Dictating 
Machine Co., 235 Fifth Ave., New York, N. Y. 

ADDRESSOGRAPHS, uniieabion, Dictaphones, Multigraphs, Sealers, Folders, 
Typewriters, Adding Machines. Write for FREE Money Making Circular. 
Pruitt Office Machines, 527 Pruitt Bldg., Chicago 10. 

MONROE CALCULATORS MODEL 1-A Serials 268, 000 ‘and | 273, ,000. Best 
offer takes them. Write or wire Roscoe Townsend, Anchorage, Alaska. 
QUANTITY OF Monroe and Marchant Calculators, hand and electric, rough, 
complete. Inquiries solicited on all types of ether machines. American 
Business Machines, 135 Grand St., New York 13, is . 

WANTED: Cash Registers, Adding Machines including cash register models, 
calculators and duplicating machines. Any make. Send list and prices asked. 
Muncie Typewriter Exchange, 221 E. Jackson St., Muncie, Indiana. 

CLASS 1900 ADDRESSOGRAPH, selector, automatic feed, BANK equip: 
Vault, safety deposit boxes—steel filing cabs., Baum Folder, International 
Office Machines, 105 S. 11th St., Philadelphia, Pa. 
LINE-A-TIMES—-ERROR-NOS, Copy-Holders, all reconditioned; sacrifice to 
close out. Ohio Business Machines, Inc., 1100 Prospect Ave., Cleveland, O. 


KARDEX, ACME, all makes used visible filing equipment. Thousands of re- 
conditioned cabinets, panels, books, always on hand. Special service and 
prices to dealers for purchase or sale. Get our quotations. Chas. S. Nathan, 
Inc., 548 Broadway, New York 

GUARANTEED REBUILTS, KARDEX, other visible systems, attractively re- 
finished, thoroughly rebuilt for years of additional service, moderately priced. 
Used equipment also bought and exchanged. Universal Office Equipment Co., 
561 Broadway, New York + Be 

KARDEX, ACME, POSTINDEX, etc., visible filing equipment of all types 
bought and sold. We specialize in this field and offer full ee to 
dealers. Commercial Card System, 135 Grand St., New York City. 











ACME (Insite) &x5—14 and 23 drawer units, also 6x4 and 5x3 size. 
Quantity of McCasky Production Panels. Commercial Card System Co., 135 
Grand St., New York 13, N. Y. 

MULTIGRAPH RIBBONS—and other wide inked ribbons re-manufactured, also 
silk ribbons. New ribbons of all kinds in the reel. Dealer proposition. Lewis, 
413 West Siate, Milwaukee. 














PATENTS 


Copies of patente shown here can be obtained 
from the Commissioner of Patents, Washington, 
D. C., for ten centa each in cash, postoffirve 
morey orders or certified check. Stamps and 
personal checks not accepted. 








2,346,779. Price Card Rack. Julius J. Muehling 
St. Louis, Mo. Application October 21, 1941, Serial 
No. 415,983. Granted April 18, 1944 

2,346,819. Automatic Control Mechanism for Motorized 
Typewriters. Arthur H. Buckley, Chicago, Ill Appli 
cation August 7, 1941, Serial No. 405,738 Granted 
April 18, 1944, 

2,346,828. Package for Carbon Paper. Edward W 
Curtis, Jr., Langhorne, Pa., assignor to Underwood Elli 
ott Fisher Company, New York, N. Y., a corporation of 
Delaware Application December 31, 1941, Serial Ne 
$25,149. Granted April 18, 1944 

2,346,834 Calculating Machine. Carl M. Friden, 
Pleasanton, and John L. Moody, Oakland, Calif., as 
signors to Friden Calculating Machine Co., Inc., a cor 
poration of California Application March 9, 1942, 
Serial No. 433,840. Granted April 18, 1944 

2,347,035. Filing Equipment. John Fred Douglas, 
Aurora, Ill., assignor to Durabilt Steel Locker Co 
Aurora, Ill Application April 14, 1941, Serial No 
388,393. Granted April 18, 1944 

2,347,144. Display Pencil. William Renrick Wilson, 
Kansas City, Mo. Application November 1, 1940, Serial 
No. 363,830. Granted April 18, 1944 


2,347,235 Bookkeeping Machine. Robert Anschutz, 
Zella-Mehlis, Thuringia, Germany; vested in the Alien 
Property Custodian Application June 7, 1937, Serial 


No. 146,897. Granted April 25, 1944 

2,347,278. Loose Leaf Binder. William P. Pitt, 
Union, N. J., assignor to Wilson Jones Co., Chicago, 
Ill., a corporation of Massachusetts. Application Sep 
tember 22, 1941, Serial No 1,811. Granted April 25 
1944 

2,347,404. Addressing Machine. Harmon P. Elliott 
Vatertown, Mass. Application June 7, 1939, Serial No 
Granted April 25, 1944 
2,347,568. Stapling Machine. Josef Kunert, Nixdorf, 
Sudetenland, Germany; vested in the Alien Property 
Custodian Application August 7, 1940, Serial No 
351,747. Granted April 25, 1944. 

2,347,607. Calculating Machine. Robert L. Muller, 
Detroit, Mich., assignor to Burroughs Adding Machine 
Company, Detroit, Mich a corporation of Michigan 
Application May 25, 1934, Serial No. 727,411. Granted 
April 25, 1944 

2,347,610. Caleulating Machine, Cash Register, or the 
Like. August Friedrich Pott, Zella-Mehlis, Thuringia, 
Germany; vested in the Alien Property Custodian 
Application December 29, 1937, Serial No. 182,336 
Granted April 25, 1944 

2,347,705. Insulated Record Container. Edwin H 
Mosler, New York, N. Y., and Harry H. Lynn, Wyo 
ming, Ohio, assignors to The Mosler Safe Company, 
Hamilton, Ohio, a corporation of New York. Applica 

January 5, 1940, Serial No. 312,578 Granted 
> 1944 





tion . 
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2,347,730. Copyholder. Franklin Black, Los Angeles, 
Calif. Application March 31, 1943, Serial No. 481,303 
Granted May 2, 1944. 

2,347,753 Chair. William J Sengpiel, Buffalo, 

N. ¥ assignor to The Sikes Company, Buffalo, N. Y 
Application August 19, 1942, Serial No 455,301. 
Granted May 2, 1944. 
2,347,811. Sorting Device. Roger Connor and Nelson 
S. Welk, Athens, Ohio, assignors to The McBee Com 
pany, Athens, Ohio, a corporation of Ohio. Application 
March 20, 1943, Serial No, 479,850. Granted May 2 
1944 

2.347.996 Self-inking Stamp. Raymond Doerrler, 
Chicago, Ill. Application October 25, 1941, Serial No 
416,576. Granted May 2, 1944 

2,348,048. Carriage Return Mechanism for Account- 
ing Machines. Walter A. Anderson, Bridgeport, Conn., 
assignor to Underwood Elliott Fisher Company, New 
York, N. Y., a corporation of Delaware. Application 
November 22, 1940, Serial No. 366,531. Granted May 2, 
1944 

2,348,051 Machine for Reading Perforated Record 
Cards. Robert T. Blakely, Amityville, N. Y., assignor 
to International Business Machines Corporation, New 
York, N. Y., a corporation of New York. Application 
December 1, 1942, Serial No. 467,493. Granted May 2, 
1944 
2,348,261. Line Justifying Typing Machine. Samuel 
R. Nicks, -Houston, Tex. Application January 19, 1942 
Serial No. 427,242. Granted May 9, 1944 

2,348,299 Pocket Calculating Device. Aron M 
Josepho, New York, N. Y Application October 20, 1941, 
Serial No. 415,759. Granted May 9, 1944 

2,348,430. Post Binder. Courtney C. Wall, Ozark 
Beach, Mo., assignor to Helen Holman Wall, Ozark 
Seach, Mo Application September 10, 1942, Serial 
No. 457,823. Granted May 9, 1944 

2,348,640 Typewriter Support. Frank E. Oneal, 
Joliet, Ill Application November 17, 1941, Serial No 
119.514. Granted May 9, 1944 

2,348,744. Typing Rhythm Indicator. Glenn D. Mc- 
Murry, Larned, Kans. Application June 18, 1942, Serial 
No. 447,567. Granted May 16, 1944 

2,348,758 Automatic Telephone Calling System. 
Maurice Samburg and Ernest Amatnick, New York, 
N. Y.; said Amatnick assignor to said Samburg. Appli 
cation November 15, 1939, Serial No. 304,476. Granted 
May 16, 1944 

2,348,789. Listing Machine. Loring Pickering Cros 
man, South Orange, N. J., assignor to Monroe Calculat 
ing Machine Company, Orange, N. J., a corporation of 
Delaware. Application November 25, 1942, Serial No. 
166.935. Granted May 16. 1944 

2,348,909. Data Tab. Frank D. Jonas, East Williston, 
N. Y., assignor to Oxford Filing Supply Co., Brooklyn 
N Y a partnership Application October 2, 1941 
Serial No. 413,254. Granted May 16, 1944 

2,348,914 Book File. Hjalmer C. Lindros, James 
town, N. Y., assignor to Art Metal Construction Com 
pany, Jamestown, N. Y., a corporation of Massachusetts 
Application May 29, 1943, Serial No. 488,960. Granted 
May 16, 1944 

2,348,947 Key Holder. Albert A. Zarowin, Brook 
lyn, N. Y., assignor to S. & Z. Hooks Co., Inc., Brook 
lyn, N. ¥ a corporation of New York Application 


January 21, 1942, Serial No. 42 9. Granted May 16 
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349,005. Ink Eradicator Applicator. Doyle L. Roe Edison, Incorporated, West Orange, N. J., a corporation 
d Saline, Tex Application May 5, 1943, Serial of New Jersey Application September 24, 1942, Serial 
No. 485,783. Granted May 16, 1944 No. 108,330. Granted April 18, 1944. x 
2,349,127. Envelope Clasp. Eugene F. Ahlquist, Min 137,734. Design for a Check Writing Machine Casing. 
neapolis, Minr assignor to Quality Park Envelope Com Merritt G. Stewart, Chicago, Ill. Application March 3, 
pany, St Paul Minn a corporation of Minnesota 1944, Serial No. 112,777. Granted April 25, 1944 
Applicatior August 28, 1941 Serial No 108,626 137,860. Design for a Fountain Pen. George Douglas 


Cloutier, Chicago, Ill., assignor to Eversharp, Inc., Chi 


Granted May 16, 1944 
cago, Ill., a corporation of Delaware. Application Feb 


DESIGN PATENTS ruary 18, 1944, Serial No, 112,621. Granted May 9, 

7,706. Design for an Eraser or the Like. George L 1944 
Estes, Wichita, Kans. Application September 24, 1943, 137,939. Design for a Combination Staple Remover 
Serial No. 111,197. Granted April 18, 1944 and Letter Opener. Fridolin Polzer, Norwalk, Conn., 
137,720. Design for a Combined Sound-Receiving De- assignor to The E. H. Hotchkiss Company, Norwalk 
vice and Control for Dictating Machines. Richard M Conn., a corporation of Connecticut. Application Octo 


Somers, West Orange N. J., assignor to Thomas A ber 7, 1943, Serial No. 111,290. Granted May 16, 1944 
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CORPORATION REPORTS AND 
FINANCIAL NOTES 





Eversharp, Inc.—Consolidated earnings of Eversharp, Inc., for the year 
ended with February were $1,445,844 before taxes increased 56 per cent 


over the $925,802 earned on the same basis the year before. After pro- 


vision of $980,000 for Federal income and excess profits taxes, the con- 
solidated net profit of- the company, its Canadian subsidiary and its war 
products division amounted to $511,121, equal to $3.46 a share on the 
127,448 outstanding common stock. 

Net profit for the preceding fiscal year ended on February 28, 1943, was 
$571,420 or $4.28 each on 117,048 common shares. The War Products 
Division was not in operation that year. 

President Straus revealed that sales for the year, exclusive of war con- 
tracts, were approximately 30 per cent greater than the preceding year. 
During March and April, 1944, he added, sales climbed more than 100 
per cent above the two corresponding months a year ago. (New York 
Times, May 7.) 


International Business Machines Corporation, New York, N. Y¥.— Net 
profit of International Business Machines Corporation and subsidiaries for 
the three months ended March 31, 1944, as reported April 24, were 
$9,654,529 before provision for U. S. Federal and Canadian income and 
excess profits taxes. They compare with net profit of $8,206,604 for the 
corresponding 1943 period, an increase in net profit of $1,447,925 before 
taxes. 

After providing for estimated U. S. Federal and Canadian income and 
excess profits taxes (including $5,835,600 excess profits taxes after deduct- 
ing post-war credits of $689,200) the net profit for the three months of 
1944 was $2,494,829, representing an increase of $54,925 over the net profit 
of $2,439,904 reported for the first quarter of 1943. In 1944 the company 
added 51,897 shares through a stock dividend, making a total of 1,091,443 
shares of stock outstanding on which the net profit for the first quarter 
of 1944 was equivalent to $2.29 a share. 

“Net profits as reported above are subject to review by the War Con- 
tracts Price Adjustment Board, but the net profits as stated are after 
provision for voluntary renegotiation of war contracts made with the 
United States Government computed in the same manner as was accepted 
by the Government for the year 1942,’ President Thomas J. Watson 
stated in the report. 


Parker Pen Company and Canadian subsidiary._-Fiscal year ended Febru- 
ary 29, net income $1,105,139 after taxes and charges, equal after preferred 
dividends to $5.70 a share on 194,607 common shares; year ago, $699,131 and 
$3.59 a share. (New York Sun, May 8.) 


W. A. Sheaffer Pen Company, Fort Madison, lowa.—-Profit for the fiscal 
year ended February 29, after provision for post-war adjustments, was 
$1,132,650, equal to $6.97 a share, compared with $800,107, or $5.06 a 
share on a somewhat smaller number of shares the preceding year. 

Arrangements have also been completed by the company for a VT loan 
of $2,500,000. This credit has not been used, according to President C. R. 
Sheaffer, but is intended for the company’s protection in case of sudden 
cessation of war contracts. V and VT loans differ fundamentally in that 
the former are intended to furnish financing during the period of pro- 
duction of war contracts, while the latter is usually used only after the 
termination of such a contract. (Chicago Tribune, May 2.) 


L. C. Smith and Corona Typewriters, Inc.—March quarter: Net income, 
$143,286, or 45 cents a common share, compared with $361,303, or $1.24 a 
share last year. (New York Times, May 5.) 








BUSINESS OPPORTUNITIES 


Irish Firm Looking for Post-war Connections in Office Equipment and 
Typewriter Supplies.—Cremin, McCarthy & Co., auditors and accountants, 
operating from headquarters in the Friends Provident Building, 12-14 Col- 
lege Green, Dublin Cl, Ireland, are planning to establish a merchandising 
business following the war, handling office equipment and typewriter sup- 
plies. Interested manufacturers are invited to enter into correspondence 
with D. H. McCarthy of the Irish firm. 





Catalogs Requested by Firm in New Zealand.— British Typewriters & 
Office Equipment Co. Ltd., 37 Victoria Street West, Auckland C.1, New 
Zealand, operate a large office furniture department. The firm is inter- 
ested in receiving catalogs or pamphlets of modern office furniture lines. 
Mailings should be addressed for the attention of P. D. Kenny, managing 
director. 


English Firm Wishes to Exchange Catalogs with Furniture Manufactur- 
ers.—The Aston Cabinet Co. Ltd., ‘‘Astrola’’ Works, Roebuck Lane, West 
Bromwich, England, has expressed a desire to inspect catalogs of United 
States manufacturers of office furniture. The company will be glad to 
send copies of its own catalog in exchange for those from American pro- 
ducers. Mailings should be addressed for the attention of A. C. Honor, 
manager. 


Furniture and Machine Lines Wanted for Mexico.—Equipos Modernos, 
Madero No. 65, Orizaba, Ver., Mexico, serving business firms in Orizaba 
and surrounding territory, desires to establish import relations with office 
machine and furniture manufacturers in the United States. Correspond- 
ence should be addressed for the attention of Mr. Alvaro Lorenzo. 








NEW TRADE LITERATURE 


Gunn Furniture Company, Grand Rapids, Mich., has recently issued a 
new six-page price list on Gunn bookcases, superseding all previous prices. 
Described and listed are three sizes of sectional bookcase units, three 
types of bases and two tops. Also listed are five models of Gunn cabinet 
bookeases. Six finishes are available—light oak, school brown oak, dark 
oak, medium walnut, light walnut and medium imitation mahogany. 
Copies of the new price list are available to dealers upon request. 
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SOME WAYS OF HOLDING CUSTOMERS FOR 
BUSINESS AFTER THE WAR. One way of assuring 
yourself post-war customers, says Florence Marie Taylor 
in her description of how one Indianapolis office machine 
dealer handled the situation, is to keep the crowds com- 
ing to your store windows through attractive exhibits of 
curios and historical items. Then, when new machines 
are again available, you'll not be forgotten. The story 
appears on page 14. 


DISPLAY A necaseles IN SELLING FILE 
INDEXES. The Dando Equipment Company of Seattle 
works on the theory that in any file “the index is the 
thing.” And they plan window displays accordingly. How 
well the idea works is revealed on page 21. 


WHAT IS TO BE nen WITH GOVERNMENT 
SURPLUS TYPEWRITERS? Here’s a big problem, 
one which every typewriter dealer in the nation must 
face. On page 15, Clarence Bush, one of the best- 
informed men in the industry, discusses such important 
phases as the size and sources of surplus, and the view- 
points of the manufacturer, dealer and Government. He 
outlines procedures most likely to produce the desired 
end result. 


EASING TRANSITION FROM SELLER’S TO 
BUYER’S MARKET. E. A. Dench, in one of the most 
timely articles in this issue, discusses on page 11 the 
fast-approaching problem of switching from a seller’s 
market to one in which the prospect will have to be sold. 
He lists some important suggestions for the dealer’s coi:- 
sideration, suggestions well worth weaving into his 
present scheme of things. 


THE POST-WAR ond cesadie The salesman’s 
part in the big job of reconstruction is going to be much 
greater than most of us realize, says W. T. Martin, of 
the Shaw-Walker Company, on page 13. And, he em- 
phasizes, successful relationships are going to be based, 
as in the past, on acquaintanceship, fellowship, and 
finally, friendship. It’s an article that employer and em- 
ployee alike may well profit by reading. 


SELL DECORATIVE .. FOR OFFICE 
OF PROFESSIONAL MEN. The lack of metal office 
furniture has been a serious handicap to some, but the 
Guthridge Furniture Company of Little Rock, Ark., has 
filled the gap by pushing the sale of decorative furnish- 
ings for professional offices. It’s a profitable idea and 
one that can easily be imitated by others with a mini- 
mum of store alteration. You’ll find the story on page 20. 


ALL EYES IN THE ob pret MACHINE INDUS- 
TRY ON 1944 NOMDA WAR CONFERENCE. If 
you’re an office machine dealer, here’s THE confer- 
ence of the year. Details of the meeting appear on 
page 16. 
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Old Glory 


Liberty, justice and opportunity, cherished as 
attained ideals, are symbolized in the flag of the 
United States of America. Unfurled above fac- 
tory and farm, school and. office, everywhere on 
the home front, and in foreign fields where 
young men fight and toil and suffer that Free- 
dom may prevail, the Star Spangled Banner 
inspires continued and unswerving loyalty to a 
country of fulfilled promise. 


Flag Day, June 14, celebrated in honor of the 
day in 1777 when the American Flag was 
adopted as the emblem of a free people, reminds 
that we are “... one nation, indivisible, with 
liberty and justice for all.”’” May our outward 
observance of the day strengthen the flame of 
our inner conviction that the institutions and 
privileges we enjoy must be preserved. To that 
end, and in loyal support of our fighting men 
who are risking their lives in the battle areas 
of the world, let us pledge ourselves to buy 
more war bonds and stamps, and to urge every 
American to respond to the call of the Fifth 
War Loan campaign, June 12 to July 8. 
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Easing Transition from 


SELLER’S TO BUYER’S MARKET 


HERE IS, at this stage of the 

war, a tremendous amount of 
resentment fermenting among 
buyers. For the time being they 
hesitate to speak their minds 
freely, for fear that their existing 
supply sources will cease to flow. 
They will cease to buy from cer- 
tain firms as soon as the time is 
ripe. 

Creating restrictions beyond the 
official intention is a condition 
which is making needless ene- 
mies. The actual Government 
curbs are bad enough for the 
buyer to endure, but when the 
seller adds some of his own un- 
authorized trimmings, it gives the 
buyer high blood pressure. 

There are innumerable cases of 
firms taking on new wartime 
customers, restricting their pur- 
chases to substitute products— 
some inferior, and some exces- 
sively priced. When, in addition, 
these new customers wanted their 
fair share of short supply or 
scarce goods—the real McCoys— 
they soon discovered that only 
customers of pre-Pearl Harbor 
vintage got them. Such discrim- 
ination rankles. It would have 
been far better to have politely 
declined to accept these new cus- 
tomers than dole them out part of 
a loaf—and the despised heel, at 
that! 

Many small buyers are kicking 
because most of the available 
good merchandise is going to 
large buyers. The mistake such 
sellers have made and are mak- 
ing, is to entrust their traveling 
salesmen with the allocation of 
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scarce and short-supply products. 
Each salesman receives a percen- 
tage of merchandise based on his 
pre-war sales records. He is ex- 
pected to divide the goods among 
his established customers with the 
utmost fairness and impartiality. 
Some conscientious salesmen have 
strictly adhered to the arrange- 
ment. Other salesmen have taken 
advantage of a seller’s market. 
Without thinking about the prob- 
able unfavorable post-war out- 
come to the firms they represent, 
these salesmen have dealt with 
large buyers exclusively. It was, 
naturally, easier and more lucra- 
tive for them to do so. They 
gained some temporary advan- 
tages, but the act is going to hurt 
—and hurt hard—their post-war 
status with the smaller buyers. 
Each seller is going to pay a stiff 
price for relinquishing control of 
his quotas of vitally-needed mer- 
chandise. Top executives in man- 
ufacturing and wholesaling firms 
should have regarded such con- 
trol as their post-war lifeline. It 
is not, even now, too late to re- 
gain control and remove some of 
the existing dissatisfaction. 
Another ill-advised policy in 
some instances has been to elimi- 
nate the wholesaler and sell di- 
rect to retailers. One reason given 
by a manufacturer for horning in 
on the jobber’s province, was that 
it was the only way he could make 
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a profit under OPA price regula- 
tions. How is this manufacturer 
going to revert gracefully to ac- 
cepted trade custom when jobbing 
loses its financial charm? 


Post-War Preparedness 


A preliminary to the post-war 
period will be setting the seller’s 
house in order for the new or re- 
stored trading conditions. Both 
seller and buyer will be actuated 
by a mutual desire to get going 
while the going is good. The seller 
will be confronted with a heavy 
backlog of orders. How should he 
handle them? Every successive 
victory for the United Nations will 
stimulate the more conservative 
buyers—those who have held back 
as long as they dared—to place 
their first post-war orders. These 
orders are based on the hunch, 
prediction or assumption—call it 
what you will—that the major 
and final victory will be the next 
to occur. These orders are likely 
to stick; the ones with highly 
probable cancellations and other 
evasions, are many of those placed 
in 1943. Many buyers sent them 
in with scant regard for future 
responsibility. Their minds and 
acts were on the then present, 
when they could have sold many 
times the goods they actually got. 
The condition was, to a large ex- 
tent, created by the hoarding 
habits and increased buying pow- 
er of consumers, who shopped 
from store to store when con- 
fronted with a quantity restric- 
tion. When consumers can get all 
they want when and where they 
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want it, this abnormal demand 
will disappear. 

A deposit or some other tangi- 
ble security will soon sift the 
wolves from among the sheep in 
the placers of this backlog of 
orders. One firm to anticipate 
this problem is the St. Charles 
Manufacturing Co., St. Charles, 
Ill. Each customer, by paying an 
advance payment of ten per cent 
to seal the contract, receives a 
Delivery Preference Certificate. 
These certificates are numbered 
and will be filled in strict rota- 
tion. Buying action is stimulated. 
On the other hand, there may be 
buyers who either do not care to 
have some of their working capi- 
tal tied up, or their financial re- 
sources are limited. For such 
buyers a Reservation Orders Plan 
has been introduced. No deposit 
has to be placed with the order, 
which will be filled in sequence 
after all the Delivery Preference 
Certificates have been executed. 


Exaggerated Orders 


Aware that he could get but a 
fraction of the merchandise he 
wanted, many a buyer resorted to 
the expedient of doubling or 
tripling the quantities he actually 
needed. As soon as part of the 
order was delivered, the buyer put 
in another exaggerated order. 
That’s the primary cause of the 
heavy backlog of orders now con- 
fronting most sellers. Lots of 
these orders won’t be worth the 
paper they are written on when 
the supply is equal or in excess 
of the demand. Then, too, some 
buyers have outstanding orders 
for the same goods with several 
other suppliers. Normally they 
would deal with one. 

Sellers will have a hard row to 
hoe as the war comes to an end. 
Constant vigilance will be their 
best protection in separating this 
backlog of orders into three 
groups: 

1. Substitute products tolerated 
in wartime because of there 
being nothing better or more 
suitable available. 

2. Wartime substitutes which 
have given complete satisfac- 
tion, both to the trade and 
consumers. They may, in fact, 
be considered improvements 
over the original products they 
temporarily replaced. 

3. High-grade products of pre- 
war standards, scarce, in short 
supply or non-existent during 
World War II. 

The seller’s problem child will 
be No. 1. 

Not by a long shot will all of 
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the unethical acts be on the buy- 
er’s side in the early post-war 
period. Sellers, too, will pull some 
boners. One will stem from the 
“Good Samitarian” act of war- 
time in shipping unordered mer- 
chandise whenever it was unex- 
pectedly available. Most buyers 
appreciate this impromptu and 
thoughtful service at a time when 
almost any product had an imme- 
diate market. Among these goods 
were those of wartime austerity 
which a trade association execu- 
tive describes as “degraded.” His 
present fear is that retailer mem- 
bers will be caught holding the 
bag when pre-war. production 
standards again prevail. Reliable 
sellers will, of course, immediately 
discontinue the practice of mak- 
ing unordered shipments of war- 
time substitutes as soon as the 
original products return to the 
shelves. 
Limited Choice 

Another phase of wartime sub- 
stitution is the reduced number of 
sizes, styles, finishes and grades 
of a single product or companion 
items by the same manufacturer. 
Consider the case of the manu- 
facturer (Union Fork and Hoe Co., 
Columbus, Ohio) who formerly 
produced 1250 items in garden 
and farm tools and implements. 
Wartime simplification has cut 
the list to 123 items—an advan- 
tage to the trade in that larger 
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quantities could be produced of 
the items in greatest demand. At 
an earlier stage in the war, the 
farm and garden implement in- 
dustry was a victim of Federal 
Government bungling. Its produc- 
tion was butchered at a time 
when increased food production 
was vital. When the error was 
later rectified, there was a terrific 
backlog of orders. The firm in 
question, by launching the sim- 
plified program of 123 items, was 
able to expedite production. Here 
is one solution to the problem of 
speedy re-adjustment in other in- 
dustries when war restrictions are 
modified or entirely removed. It 
is to concentrate production on 
the essential or basic items, leav- 
ing the others until true normalcy 
prevails. 
* * * 

It was Josiah Wedgwood, the 
distinguished potter, who once 
said: ‘All things bear a price in 
direct proportion to the scale, 
time and expense attending their 
manufacture. Those called dear 
are, when justly considered, the 
cheapest.” 

All products, no matter whether 
pre-war originals, wartime sub- 
stitutes or as yet unborn post-war 
creations, will have to embody the 
fundamentals so well defined by 
Wedgwood, in the furious scrim- 
mage for consumer preference to 
come. 











SINGING STATIONERS: Bob and Jerry Latsch made their 
first contact with the commercial stationery industry as professional 
singers. Members of the Aksarben Company, a group of actors and 
singers who toured the country presenting comic opera perform- 
ances, they were on the program at the Omaha convention of the 


National Stationers Association 


in 1912. 


Four years later, the 


business of Latsch Brothers was established in Lincoln, Neb., and 
today Bob is president of NSA. Incidentally, the meeting of NSA 
District No. 6 at the Edgewater Beach Hotel last month could be 
called the second honeymoon for Mr. and Mrs. Latsch. They spent 


their first there 24 years ago. 


ASSOCIATION MAN: Fred R. Smart, who has been secretary- 
manager of the Stationers’ Guild of Canada since it was organized 
in 1933, has had a variety of business experiences that contribute to 
his fine skill in managing trade conventions in Canada. He held 
executive positions with The Ford Motor Company of Canada, Ltd., 
and the Toronto Carpet Manufacturing Company, Ltd., and gained 
sales knowledge as a representative of the tabulating division of the 
International Business Machines Corporation office in Detroit for 
several years. A native of Toronto, his first job was with a paper 
company. Then newspaper advertising came into his ken. He is a 
frequent attender of annual conventions of the National Stationers 
Association and the Wholesale Stationers Association. Known and 
respected by dealers from coast to coast, he has a flair for research, 
particularly in store arrangement and merchandising. 
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THE POST-WAR SALESMAN 


HE OTHER week I was walk- 

ing down the streets of a cer- 
tain city in the Southwest, won- 
dering and thinking what in the 
world should be said today on the 
subject assigned to me by your 
program committee. Suddenly at 
a distance, I caught sight of a 
good friend, a fellow knight of the 
grip. 

As he approached, it was with 
a broad smile, a hearty hand- 
shake and a word of good cheer 
—not a forced smile but a broad, 
genuine smile, not a clammy 
hand-shake, but a popping, vig- 
orous shake that made me feel 
good from the top of my head to 
the soles of my feet. 

Practically every person in this 
audience knows the man and 
probably would speak of him as 
your friend. His name is Bill 
Pickering, of the Eberhard Faber 
Pencil Company. 

I said, “Bill, you are an inspira- 
tion to me today and are this very 
moment giving me the theme of 
the talk I am asked to make at 
the Fort Worth Stationers meet- 
ing.” 


The Salesman During Recon- 
struction 


My friends, your guess is as 
good as mine. However, as it looks 
to this traveler today, this old 
world will be a very serious place 
after this war is over and she be- 
gins the long hard task of world 
reconstruction—borne down as we 
will be by a mountainous debt, 
and saddened by the loss of so 
many dear ones. 

The salesman—the retail sta- 
tionery salesman, the factory rep- 
resentative, in fact every mother’s 
son of us (for we are all sales- 
men)—will have a very impor- 
tant part in this reconstruction. 

The only thing your humble 
servant can do today is to give 
you, thoughtfully and seriously, 
his conception of the theme song 
of his daily relations with his 
dealers, dealers’ salesmen and 
employees as well as dealers pros- 
pects, customers and friends. 

The Good Lord has put us on 
this earth to live together; we 
can’t get away from that. We are 
here and we must make the most 
of it. 

Now the thing that is of great- 
est importance to all of us is our 
relations with one another, not 
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Shaw-Walker Company, 
Oklahoma City, Okla. 


(Address presented at meeting of NSA 
District No. 9, Fort Worth, Tex., 
March 27.) 
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our relation to material things. 

What, then, is our first privilege 
in our relation to those around 
us? The privilege of acquaint- 
anceship, the privilege of meeting 
other people. The most interest- 
ing creation on earth is man. 
Every personality is different. If 
we meet all the folks we can, we 
will find it interesting. 

If one’s first approach to an- 
other is in a spirit of friendliness, 
that acquaintanceship deepens 
more quickly than otherwise. One 
who is actively friendly is easy to 
meet and to cultivate. 

If the commercial travelers of 
this nation will surround them- 
selves with an atmosphere of 
friendliness and good will, evi- 
denced by the perpetual smile, 
problems of acquaintanceship are 
over. 

One of the easiest things, in or- 
dinary life, is to misunderstand 
our fellows. The next easiest 
thing is to see one another’s faults 
and idiosyncrasies, and be irri- 
tated by them. Equally easy is it 
to get angry when some one else 
misunderstands us or notices and 
is irritated by our own peculiari- 
ties. 


Fellowship Based on 
Understanding 


From acquaintance, we are 
naturally confronted with the 
problem of understanding our fel- 
lows. You can’t hate a man you 
know, for to really know any 
average man is to discover some 
virtue in that man. 

To try to understand one an- 
other is to be blind to their faults 
and appreciative of the fine quali- 
ties to be found in those we meet. 


This sort of an effort on the 
part of any salesman in his daily 
contacts with others creates that 
fine thing called fellowship. 

When two folks meet in a spirit 
of friendliness and good will and 
then try to understand each other 
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in a generous-hearted, liberal- 
minded manner, each apprecia- 
tive and expansive, each ready to 
approach, each anxious to agree 
rather than to differ, each ready 
to give and to take, this acquaint- 
anceship, through a better under- 
standing, has developed into fel- 
lowship. 

The keystone in the arch of hu- 
man relations is the solid granite 
of fellowship. Fellowship is the 
motive power that must move the 
world’s social machine. In fellow- 
ship self is always subordinated 
to service. In fellowship, one 
really learns to “love his neighbor 
as himself.” 


Why Fellowship Pays 


Fellowship encourages develop- 
ment in that field where the indi- 
vidual’s responsibility can never 
be shifted. Fellowship will take 
the sting from competition on the 
field of athletics and later in life 
in the field of business endeavor. 

Fellowship will inspire strict 
obedience to the highest stand- 
ards of fair play and good sports- 
manship. A good fellow is a good 
sport, always ready to congratu- 
late the winner cheerfully, take 
his own loss in a sportsmanslike 
manner, and in victory take the 
role of graceful modesty. 

Fellowship will likewise inspire 
strict obedience to correct stand- 
ards of business ethics. It is the 
greatest compelling power known 
to encourage ethical improvement 
in the individual. 


Fellowship Begets Friendship 


Out of fellowship there grows, 
after a time, that finest of all 
human relationships—friendship. 
The best and finest thing one can 
say of another is, “He is my 
friend.” 

A man is at his best to a friend. 
He knows that fellowship is found 
only in the degree that it is given. 
In the sacred precincts of friend- 
ship there is little of pretense and 
more of genuineness. It is the 
hearthstone that must preserve 
and encourage that perfect rela- 
tionship between members of the 
human family. 

Among friends, “whatsoever ye 
would that others do unto you, do 
ye also unto them,” is the natural 
rule and guide to their faith and 
practice. 

(Turn to page 146, please) 
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Some Ways of Holding Customers for 
BUSINESS AFTER THE WAR 


S IS THE CASE of retail type- 

writer companies since the 
advent of the war, the Indiana 
Typewriter and Supply Company, 
Indianapolis, cannot show a line 
of new machines in its display 
window. Yet people stop before 
that window every minute of the 
day. 

Attention centers on _ objects 
from Henry L. Stenger’s private 
collections of relics of the olden 
days, or little known curios now 
in use by the strange peoples of 
the Far East and remote parts of 
the world. 

“These displays,” Mr. Stenger 
explains, “are to hold interest in 
our business and the location un- 
til such time when we can again 
market typewriters.” 

How well he succeeds is learned 
when an Indianapolis resident b2- 
gins, “You know that store that 
features curios in its window— 
The Indiana Typewriter and Sup- 
ply Company—.” 

“Oh, yes,” the listener always 
breaks in enthusiastically, “You 
mean the one across the alley 
from Christ Church—.” 

To a collector it would be an 
exaggeration to say that Mr. 
Stenger’s identifying remarks of 
his treasures are half the charm, 
but the average passer-by does 


7? oy > TO & a 
2 OGeOoe @ PO @ @& 
eeoOocen? e@©oce @ 
SOeeocenroceseee 





gi er ones eek ee 


Extremes in typewriter sizes in Mr. Stenger’s collection of 
40 makes of machines (left) are the No. 1 Remington, made 
in Ilion, N. Y., about 1874, and the Junior, built in Harrisburg, 
Pa., in 1907. On the right, Mr. Stenger holds in his hand the 
flintlock vistol handle of the cane in the foreground. The 
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get a bang out of them and, no 
doubt, they are half the allure. 
Everybody gets a chuckle from a 
Russian gun holster identified as 
“A Russian version of a gun hol- 
ster for Pistol-Packing Mamma.” 

A definite plan is followed in 
arranging the exhibits. For one 
thing, the window is never clut- 
tered, which could be a tempta- 
tion considering Mr. Stenger’s ex- 
tensive collections. Objects that 
can hang from a hook find places 
on the walls, and the floor is oc- 
cupied with heavier pieces. They 
are exhibited with every thought 
toward producing a window to at- 
tract the potential customers who 
pass the door. 

This is one way the Indiana 
Typewriter and Supply Company 
is advertising so that it will not 
be forgotten during the war. It 
is a way to build interest, an asset 
every business man values. 

Mr. Stenger’s collections may 
well fall into several groups— 
unique canes, historical guns, mu- 
sical instruments, old typewriters, 
mechanical banks and a variety 





SOME OF THE CURIOS THAT DRAW CROWDS TO THE WINDOWS OF THE INDIANA TYPEWRITER & SUPPLY CO. 
pistol on the table is a collector's item, a Patterson Colt 
No. 186. The rare mechanical bank, called a Guessing Bank, 
was supposed to pay 5 to 1 to the depositor of a penny, if 
he was able to guess the number that the horse indicator 
stopped on. The displays are usually changed weekly. 


of pioneer relics. Yet, to avoid 
monotony of showing items from 
one collection alone, he groups 
them according to a broader plan. 

“One week we feature animal 
horns— moose, antelope, water 
buffalo, and so forth,” Mr. Stenger 
states. “The following week it 
may be Indian stuff.” 

With an eye to keeping people 
coming back, the window is 
changed about every week. It isa 
fact there are those who do goa 
block or so out of their way, curi- 
ous to see “what that window 
has in it today.” 

For display in the Indian ex- 
hibit, Mr. Stenger possesses an 
Indian brave’s outfit, complete 
from moccasins and leggings to 
a bucktail head regalia, a squaw 
ax, a Strange tomahawk pipe that 
serves the double purpose of a 
weapon of protection, or a pipe. 

“Guns always draw interest,” 
Mr. Stenger says. His extensive 
collection includes a scatter gun, 
a poacher alarm gun of the 17th 
century, and an English trading 
gun built with an extra long bar- 
rel which, in trading, was used to 
measure the stack of pelts or 
ivory. 

A window featuring pioneer 
relics gives an opportunity to 
show a wooden-soled shoe, a dress 
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boot, candle molds, a curious tin 
foot-warmer for a _ buggy, old 
skates, a sSugar-testing auger, a 
lard press, and so on. 

A funny Chinese doll, a behead- 
ing knife, and a cane which has 
a secret place for opium and con- 
vertible into an opium pipe, hold 
allure for a Chinese display. 


The canes, by the way, would 
astound a magician. For Mr. 
Stenger pulls just about every- 
thing out of them except live rab- 
bits. One holds a pistol, one a 
measuring stick to measure the 
height of horses, another a sword. 
This list includes an American 
flag, a knife, a shotgun, a cigar- 
ette lighter, a cigarette case, a 
flash light, an airgun, a seat, a 
sectional fishing pole, and yes— 
even an umbrella. A musical cane 
holds a director’s baton. 


The cast-iron still and mechan- 
ical banks (designed 1850-90) are 
a joy and certainly must have 
been successful in encouraging 
thrift. To see a clown stand on 
his head, a coin pop from Jonah 
into the whale’s mouth, or the 
colorful circus cage wagons for 
wild animals, drawn by horses, is 
fascinating to adult and child 
alike. Mr. Stenger, incidentally, 
has one of the most extensive col- 
lections of these banks—365 in all. 


A knife edged with shark teeth, 
African throwing knives, spears, a 
cane from Ecuador made out of 


cow horns, Turkish dueling pis- 
tols, a garskin, a combination 
knife, saw and _ flintlock, old 
gambling outfits, a Colt  .44 
mounted in a burl of wild cherry, 
a pianette “easily learned in one 
sitting,” a bag from the Belgian 
Congo made by natives from an 
elephant’s ear,—there isn’t space 
to name all of the things that at- 
tract people to the window. 


Merman on Display 


“Here’s the thing that causes 
more comment than anything we 
have—a merman.” Protected by 
the luxury of a glass cage, this 
object has a fish tail, skeleton ribs 
and head of a human. “It’s a 
fake, of course,” Mr. Stenger 
chuckles. But people stare at it, 
mystified. He has other strange 
things to make the observer won- 
der if his eyes betray him — a 
shark’s mouth mounted under a 
skull, and a baracuda (fish) head 
mounted on a toy elephant’s body 
which he calls an “Elephantus 
Barricuda,”’ amphibious in that it 
could take a drink or leave it 
alone. 

Then as a reminder that after 
all, it is a typewriter store, Mr. 
Stenger exhibits his No. 1 model 
Remington which was the first 
typewriter on the market—it has 
magnifying glass on the keys and 
flowers painted elegantly on the 
front—also, the smallest portable 


typewriter ever built that could 
write, and other old and unusual 
machines. 

Mr. Stenger started in the type- 
writer business in February, 1900, 
as a delivery boy for J. F. Judd, 
manager of the Typewriter Ex- 
change, 32 Monument Place, Indi- 
anapolis, Ind. In 1909 he went to 
Seattle, Wash., where he met 
George I. Briggs, and the two op- 
erated the Typewriter Hospital. 
In 1912 he came back to Indian- 
apolis, and started a repair shop 
on the third floor of the old Indi- 
anapolis Journal Building, 18% 
North Meridian at the steep ren- 
tal of $6.00 per month. There was 
born the Indiana Typewriter and 
Supply Company. In 1928 the 
business was incorporated, and 
James A. Crewes took up the du- 
ties of secretary and treasurer of 
the company. Mr. Stenger and 
Mr. Crewes are now doing the 
work of four people, due to their 
service man and bookkeeper being 
in war work. “Unlike many other 
businesses,” Mr. Stenger states, 
“we can be back on a peacetime 
basis in less time than it takes 
to tell you about it.” 

A card identifying a Japanese 
harp in the display window prom- 
ises, “The day we take Tokio 
Stenger will play ‘Victory Polka’ 
on his harp and buy more bonds.” 
Then he can return to showing 
new typewriters in his display 
window again. 


What Is to Be Done With 
GOVERNMENT SURPLUS TYPEWRITERS? 


HE PROBLEM of surplus type- 

writers owned by the Federal 
Government is of vital importance 
to typewriter dealers. It is a mat- 
ter that I would like to discuss 
with you, and to direct your at- 
tention to. But I want it clearly 
understood that I do not have the 
answer to it, and have no inten- 
tion of submitting any plan of dis- 
posal to you now. 

We old-timers who went through 
World War I well remember the 
disastrous effects of “dumping” 
by the Government. Machines 
were sold to the public at such 
low prices as to strangle business, 
and to cause many failures. 

This time we hope for better 
Management, a more far-sighted 
policy, and consideration for the 
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ciation, Boston, Mass., April 20.) 
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trade. All signs point to the ful- 
fillment of that wish. The Baruch 
report, with which you are prob- 
ably familiar, recommends the 
use of regular trade channels for 
such disposal, and no sales to 
speculators or promoters. Congress 
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and the Government both seem to 
be in accord with this sentiment, 
according to the newspapers. 


Surplus from Manufacturers 


It is well known that typewriter 
manufacturers have no surplus. 
In normal times they are our 
chief source of supply; now that 
they have nothing to sell us, we 
are destitute. 

So we might inquire, “When 
will manufacture begin, so that 
we will be able to purchase trade- 
ins?” Just as in general civilian 
manufacture, the answer is, “Not 
now.” There are two reasons for 
this stand by the Government. 

First, the labor shortage. There 
does not appear to be enough 

(Turn to page 170, please) 
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All Eyes in Office Machine Industry on 


NOMDA WAR CONFERENCE 











NICHOLAS H. FUCCI 


NOMDA President and Honorary 
Chairman General Conference 
Committee 


REPARING to hold the most 

significant meeting in its his- 
tory when its 1944 War Conference 
convenes at the Hotel Chelsea in 
Atlantic City, June 13 and 14, the 
National Office Machine Dealers 
Association will devote undivided 
attention to a number of ex- 
tremely vital matters now facing 
the entire industry. 

Off to an unusually late start 
this year, plans and program for 
the War Conference have been 
whipped into excellent shape by 
the General Conference Commit- 
tee, and promise to give the more 
than 300 members who are ex- 
pected to attend a direct hand in 
formulating association policy on 
several important issues. The 
General Conference Committee is 
headed by Edward J. Toussaint, 
Camden, N. J., as chairman, with 
Irving R. Ritchie, New York, N. Y., 
serving as co-ordinator, and Joe 
M. Hicks, Washington, D. C., 
newly-appointed executive secre- 
tary of the association, acting as 
executive secretary for the con- 
ference commtitee. Thomas H. 
Prior is finance chairman. 


Important Matters to Be 
Discussed 


Among the many important 
subjects on the agenda of the War 
Conference are: Discussion of 
present and post-war problems of 
the trade with relation to dis- 
posal of typewriters and office 
machines now in use by the Gov- 
ernment; a report by the Legisla- 
tive Committee, chairmanned by 
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Important Decisions Affecting Entire 
Industry to Be Made at Meeting in 
Atlantic City, June 13 and 14 
Record Attendance Expected 

















IRVING R. RITCHIE 


NOMDA Regional Vice-presi- 
dent and Co-ordinator Gen- 
eral Conference Committee 


J. W. Densford, Shawnee, Okla., 
centering around the association’s 
activity to obtain from the Gov- 
ernment retroactive payments to 
be made to dealers who sold post- 
1935 standard typewriters to 
Treasury Procurement for use by 
the Armed Forces; a report by the 
Manufacturers’ Relations Com- 
mittee, headed by Dorr B. Doane, 
Portland, Ore.; a report by the 
Industry Advisory Committee, of 
which James J. Sheehan, Provi- 
dence, R. I., is chairman; a report 
from the Ethics and Standards 
Committee, led by W. J. Garrison, 
Marietta, Ohio, calling for the 
adoption by the association and 

















JOE M. HICKS 
NOMDA Executive Secretary 
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EDWARD J. TOUSSAINT 


Chairman General Conference 
Committee 


its present and future members of 
a formal Code of Ethics to be fur- 
nished in placard form for dis- 
play in the stores and offices of 
dealers; a report of the Auditing 
Committee, headed by Al Schlecht, 
Cleveland, Ohio; a report by 
Chairman Gene A. Taylor, Bloom- 
ington, Ill., of the Post-War 
Planning Committee; adoption of 
new by-laws to be recommended 
by the By-Laws and Constitution 
Committee, of which Leo W. Adler, 
Cleveland, Ohio, is chairman; and 
election of new officers. 

These reports will be supple- 
mented by full discussion from the 
floor. It is planned, moreover, 
that the report by the Manufac- 
turers’ Relations Committee be 
followed by a round-table dis- 
cussion of manufacturers’ repre- 
sentatives in which various as- 
pects of the subject will be given 
complete and frank analysis. This 
forum approach is a new proce- 
dure which should add greatly to 
the importance and results of the 
discussion. 


Prominent Men to Speak 


Although the names are not yet 
available for publication, a num- 
ber of prominent speakers will ad- 
dress the conference, including, 
perhaps, the key figure of an im- 
portant allied industry; a leading 
Government representative ac- 
quainted with policy and plans for 
Government disposition of office 
machines after the war, ard an 
outstanding member of Congress. 

Interspersed with the business 
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sessions of the conference is a 
program of luncheons and din- 
ners. Also planned is a special 
ladies’ program and golf and ten- 
nis tournaments for those who 
plan to remain in Atlantic City 
for a day or two after the con- 
ference closes with the banquet 
on Wednesday evening, June 14. 


WAR CONFERENCE 
COMMITTEES 

Banquet Reception: Chairman, 
Frank W. Amey, Lancaster, Pa.; 
Gordon H. Carter, Minneapolis, 
Minn.; John M. Dannenfelser, Jr., 
New Albany, Ind.; H. J. Hofacker, 
Billings, Mont.; H. H. Kingery, 
Chicago, Ill.; W. T. Needham, 
Salem, Ore. 

Conference Attendance: Chair- 
man, W.H. Wolowitz, Washington, 
D. C.; John Q. Adams, Peoria, I1.; 
Howard P. Boyer, Baltimore, Md.; 
Cecil E. Brown, Denver, Colo.; 
W. H. Estment, Richmond, Cailif.; 
Al Howard, Wichita, Kans.: J. L. 
Macon, Chicago, Ill.; Roy C. Ma- 
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Front row, left to right: Jack Bontfini, entertainment committee; E. K. Kocher, chairman trans- 
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‘ Schafer, New York, N. Y. Ted Schafer, New York, N. Y.; William Purvin, New York, N. Y.; 
nd Hospitality: Chairman, Edwin C. Mrs. Gerard A. Harrington, Balti- Al Spaide, Philadelphia, Pa.; John 
Wick, Norristown, Pa.; Jack Doyle, more, Md.; Mrs. Ed Noll, Phila- Stifter, Detroit, Mich. — . 
le- Kansas City, Mo.; J. E. Gaffaney, delphia, Pa.; Mrs. Edward Pfitze- Publicity and Promotion: Chair- 
he Fargo, N. D.; Tom Lawler, Jack- maier, Ardmore, Pa.; Mrs. N. B. man, John A. LaHiff, New York, 
son, Tenn.; Joe Rubenstein, New Rubenstein, Philadelphia, Pa.; N. Y.; Don L. Branham, Okla- 
er, York, N. Y.; N. H. Von Soosten, Mrs. Etta Schlesinger, Perth Am- homa City, Okla.; Edward J. 
C- St. Louis, Mo. boy, N. J.; Miss Majorie Vowell, Eggleston, Pittsburgh, Pa.; George 
be Journal and Exhibits: Chair- Chicago, Ill. N. Hammond, Sacramento, Calif.; 
is- man, Paul Gross, New York, N. Y.; Luncheon: Chairman, Edward L. N. Mauck, Richmond, Va.; Fred 
W. A. Johnston, Knoxville, Tenn.; Pfitzemaier, Ardmore, Pa.; Fred P. G. Raehn, New Orleans, La.; Ed 
e- Stoll, Jersey City, N. J. 
S- Registration: Chairman: An- 
en thony Esposito, Philadelphia, Pa.; 
Lis E. J. Beaurivage. Lincoln, Nebr.; 
William Daily, Hartford, Conn.; 
vill L. M. Deans, Atlanta, Ga.; F. H. 
to Fogg, Joplin, Mo.; C. I. Whitmer, 
he Columbus, Ohio; W. F. Wittels- 
berger, Baltimore, Md. 
Speakers: Chairman, Clarence 
E. Bush, Washington, D. C.; Max 
H. Campbell, Des Moines, Iowa; 
et Clyde E. Gleason, San Diego, 
Calif.; Floyd Ketcherside, Detroit, 
a- Mich.; J. A. Larkin, Douglas, Ariz.; 
1- Sam Payne, Enid, Okla.; C. E. 
g, Sellars, Mitchell, S. Dak. 
a Transportation: Chairman, E.K. 
Kocher, Philadelphia, Pa.; A. H. 
1g Jackson, Atlantic City, N.J.; A. W. 
o- Peters, Battle Creek, Mich.: Tom 
or — Stack, Chicago, Ill.; E. E. Thorn- 
: yay omg Voss, San Antoni, Tex.: Lamont 
R eate . 1e ° right: rs. - &. ein e; rs. war zen- Wood, ne Kansas City, Mo. 
maier; Mrs. ward J. To : : r, 4 
S. pone Eas = ae y oor age 9 A ties : Sergeant-at-Arms: Don Mac- 
3S Anita Taylor; Mrs. Pearl Tytell; Mrs. Dorothy Purvin. Donald, Washington, D. C. 
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O.A. CONTRIBUTIONS 
& 


1. OFFICE FURNITURE.—The jour- 
nal had much to do with directing the sale 
of office furniture into its present channel. 
More than 35 years ago it began insisting 
that the commercial stationer was the logical 
distributor of desks, chairs, files, and so 
forth, as well as all office utilities. The 
campaign was so successful that the leading 
furniture publication of the time commented 
editorially on the shift of the business from 
household furniture establishments to those 
of commercial stationery, that is, office 
equipment stores. Since the start, the jour- 
nal has never ceased its promotional efforts 
for office furniture. 


2. GUEST BOOK.—Through the years 
the office of this journal has been something 
of a trade meeting place. No experience 
connected with our work has been more 
pleasant (or more valuable) than receiving 
our visitors who have come from every sec- 
tion of our own country and, in times of 
peace, from many countries in the two 
hemispheres. Guest Book volumes are his- 
torical documents in the annals of the 
journal. 


3. IN OTHER LANDS.—Early in its 
career the journal became distinguished for 
its services abroad. Its part in developing 
the industry’s export business is well known 
to manufacturers in the United States and 
distributors abroad. 


4. SALESMANSHIP.—Every issue of 
the journal contains merchandising articles. 
Frequently this material on selling is an 
important part of the discussion at dealers’ 
sales meetings. 


5. SPECIALTY SECTIONS. — Over 
20 years ago appeared the first Annual Of- 
fice Specialties Section which from that time 
on has been the principal feature of January 
issues. Always advocating the dealer as a 
logical distributor for specialties as well as 
the ordinary over-the-counter lines, this spe- 
cial section was introduced to impress the 
idea more forcefully. Inclusion of many 
office utilities which called for special mar- 
keting methods has resulted in the establish- 
ment of better selling techniques throughout 
the stores. 


6. LOOSE LEAF SECTIONS.—In the 
early days of the loose leaf system, when 
it was meeting the resistance of many sta- 
tioners, the journal advocated dealer ac- 
ceptance and helped to establish it with the 
trade. As part of that program special loose 
leaf leaf sections were featured annually for 
a number of years. The sale of loose leaf 
systems became one of the stationer’s prin- 
cipal sources of income. 
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ANNIVERSARY 


& 


NoTE.—One reason for briefly recording the fortieth anniversary of 
OFFICE APPLIANCES is to impress ourselves and others with the remark- 
able development of the office equipment industry. From a group of 
separate units with little obvious relation in the public mind at the 
turn of the century, the industry has become recognized as an important 
field of commerce, one whose manifold manufactures make possible 
the efficient function of all business enterprises. Most of the great 
advance has been made in the past four decades, during which OFFICE 
APPLIANCES has contributed to many of the industrial gains. 


N JUNE 1904, the late George H. Patterson issued the initial number 

of the Typewriter Trade Journal, a little publication destined to 
increased dimensions and, under the name OFFICE APPLIANCES, to have 
considerable part in co-ordinating a number of trades into a great 
industry of world-wide importance. Forty years ago the typewriter, 
adding machine, addressing machine, duplicating machine, tabulating 
machine, loose leaf, card index, vertical filing, and other systems and 
mechanisms were beginning to effect operating methods in many depart- 
ments of business of every kind. “System” and “efficiency” were much 
used terms stimulating interest in better ways and means to achieve 
the objective of improved function in the office. Although the products 
of many trades engaged in manufacture and distribution of office utili- 
ties and fittings met at the point of usage, a seeming disregard of 
mutuality of interest left these trades detached. Few concerted actions 
were taken. 

Mr. Patterson, an enthusiast for office equipment, visioned possibilities 
of a co-ordinated industry and sensed the opportunity for a trade 
journal providing collective consideration of these important trades and 
thereby promoting a great industrial entity. Considering the typewriter 
the trail blazer for the new systems and mechanisms, Mr. Patterson 
gave the machine prominence in the title of his publication, but with 
the term “Office Systems” as the subtitle. After a few months the sub- 
title was accentuated. In the tenth issue a conspicuous line pertaining 
to modern office appliances was added. The twelfth issue appeared under 
the name OFFICE APPLIANCES. 

Mr. Patterson did not live to see his vision realized. He died in 1908. 
But under direction of his successor in management* (who found inspira- 
tion in Mr. Patterson’s ideas) what he envisaged came to pass. The 
journal achieved its purpose and the Office Equipment Industry ranks 
high among the industries of the nation. 


New Journal Features Management and Sales Articles 

Until the entry of OFFICE APPLIANCES, journals in the stationery trade 
were weekly newspapers, their contents devoted to trade events. OFFICE 
APPLIANCES, launched as a monthly publication, soon began to present 
special articles upon sales and management, and to picture important 
trade happenings. It emphasized community of interest and unity, and 
advocated and participated in the founding of organizations in several 
divisions of the industry. 

From 1907 on, the journal urged the expansion of the commercial 
stationery business by the inclusion of systems, machines and office 
furniture. Eighty-five per cent of all office furniture produced was then 
distributed through other channels. As a result of the campaign to 
direct office furniture to the field to which it logically belongs, 85 per 
cent now reaches users through office equipment dealers, omitting a few 
large cities where some of the manufacturers have branches. In the 
September issue, this year, will appear the Thirty-Fifth Annual Office 
Furniture Section. 

In 1907, also, in collaboration with manufacturers of typewriters and 


an Johnson, for 34 years editor and publisher of OFFICE APPLIANCES; honorary member 


*Ey 
of N.S.A 
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supplies, and the National Business Show Company, OFFICE APPLIANCES 
launched the first “International Typewriting Contest” which had for 
its purpose the development of “speed with accuracy.” World’s Champion 
Typist was the title awarded to the winner. With it, to be retained for 
one year, went the OFFICE APPLIANCES silver cup, purchased at something 
more than a thousand dollars contributed by certain manufacturers, 
the publishers, and in the main, by the National Business Show Com- 
pany. The contests were held annually at the New York Business Shows 
for 19 years, the first ten being under the management of the journal. 
The effect of the contest was to improve the output of the machines, 
afford a better day’s work for employers and better day’s pay for typists. 


In physical size and appearance, the publication of 1904 has little 
apparent relation to the journal of today. Yet in purpose and character 
of contents, it has remained constant, pacing the industry and growing 
with it. By keeping abreast of the march of business progress and con- 
tributing to that advance in the office equipment phase, the journal 
has shared in the industry’s steady evolutionary movement. 


A Channel for Ideas Benefiting the Industry 


For a generation the journal has been a forum where manufacturers, 
dealers, salesmen, commercial travelers have given freely of ideas to 
promote progress and elevate standards of practice. “I have the best 
sales manual of the industry, a group of valuable informative articles 
cut from OFFICE APPLIANCES.” So wrote an enterprising sales producer, 
in a territory of small potential, now division manager of a company 
manufacturing a highly specialized system. 


The journal’s part in co-ordinating the factors which collectively con- 
stitute the Office Equipment Industry, its participation in all forward 
movements of each division, its promotion of industry organizations, 
its valuable articles upon sales and management, its extensive coverage 
of trade activities, its general news of the industry, and its advertising 
pages on which are presented the chief products of each division, make 
it the Trade Journal of the Office Equipment Industry, in which the 
history of the great business is being written in monthly chapters. 


Among the many complimentary names which have been given the 
journal, three, “Bible (guide book evidently meant) of the Office Machine 
and Stationery Business,” “Encyclopedia of the Industry,” and “Sales 
Manual of the Trade,” signify the idea to which the journal has been 
steadfast through the years. 


The influence of the journal in fostering the idea of industrial entity 
and advancing other suggestions for the good of the industry found 
particular expression in promoting foreign trade. In the Twenty-Fifth 
Anniversary issue, June 1929, an executive of a great Dutch Company 
wrote: “I would not be misrepresenting the facts if I stated that OFFICE 
APPLIANCES has been a big factor in creating in Holland the profession 
of selling modern office equipment.” A dealer in Switzerland stated: 
“OFFICE APPLIANCES has done much to create the prominent position 
which the office equipment trade occupies here.” And a dealer in Poland 
credited the publication with “the development of the office equipment 
business in Poland.” 


In brief chronology, the history of OFFICE APPLIANCES is as follows: 
Established in 1904 as the Typewriter Trade Journal. Name changed to 
OFFICE APPLIANCES in 1905. Absorbed The Office in 1904, The Office Appli- 
ance Journal in 1905, Business Equipment Journal in 1908, the original 
National Stationer in 1909, and the American Stationer in 1928. As the 
American Stationer was established as a department of the Paper Trade 
Journal in 1872 and became a separate journal in 1873, the bound vol- 
umes of OFFICE APPLIANCES and the American Stationer contain the 
history of the industry for a period of more than 70 years. 


Looking to the Future 


From this background we look to the future with renewed zeal for 
service and with greater confidence in the opportunity for constructive 
effort that lie ahead in an industry that is ever moving forward. We 
purpose to continue making OFFICE APPLIANCES an instrument of expand- 
ing usefulness to the industry, a vehicle carrying the banner of the 
dealer and the messages of manufacturers to the market places of 
the world. 
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7. PROMOTING NSA.—The man who 
set in motion the force which led to the 
organization of NSA was editor and prin- 
cipal owner of Orrice AppLiaNces for 34 
years. Always he made the most of every 
opportunity to promote the association and 
its activities. The journal’s convention sec- 
tions are an institution among manufac- 
turers arid dealers because of their complete- 


ness 


8. SERVICE BUREAU.—On page four 
is a reference to O.A.’s Service Bureau, one 
of the most constructive contributions of the 
journal. It has appeared there through many 
years. One sentence reads, “Subscribers in 
every land have made and are making good 
use of this bureau.” Although subscribers in 
continental Europe and Asia (with very few 
exceptions) can no longer receive the jour- 
nal, the statement referred to is allowed to 
remain. For we entertain the hope that in 
the peace to come some day, with happier 
times for all peoples, we may have the 
pleasure of restoring relations which helped 
to make our day’s work joyous. 


9. CONVENTION SNAPSHOTS. — 
At the Toledo convention in 1909 OFFice 
APPLIANCES started to take snapshots of 
convention visitors, using the pictures in the 
issue which carried the complete convention 
story. The reaction among readers was so 
great that the innovation was made a regular 
practice. As many as 800 people have been 
included in the snapshots of a single con- 
vention. 


10. CONSTITUTION BOOKLET.— 
In the nation-wide celebration of the one 
hundred fiftieth anniversary of the adoption 
of the Constitution of the United States of 
America, Orrice APppLiANces published a 
booklet containing the Constitution of the 
United States and other appropriate ma- 
terial which was distributed at the NSA 


convention in 1937. 


11. PERSONALS.—One of the most 
important factors in all business is per- 
sonnel. Contacts are made by persons rep- 
resenting business organizations. Business is 
transacted by persons. Sales are made by 
persons. On the premise that the industry 
is kept in function by persons, the journal 
has given emphasis to personality references 
under such headings as “Salmagundi,” 
“Odds and Ends,” “Here and There,” and 
“Inner Circle,” as well as in the regular 
departments of news. 


12. PICTORIAL REPORTS OF BUSI- 
NESS SHOWS.—AII the annual presenta- 
tions of the National Business Show in New 
York City and territorial exhibits in other 
cities have been described in detail in ‘the 
journal. Accompanying the reports have 
been illustrations of most of the displays. 


& 
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WOOD AND METAL 
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With METAL off to the war for service at home and abroad, 
WOOD, now also in service in a thousand ways, takes over 
much of metal’s old work and does a thorough job on all calls. 


Sell Decorative Furniture for 


OFFICES OF PROFESSIONAL MEN 


OW THAT the sales of all 

metal furniture are seriously 
curtailed, if not altogether 
stopped, the office equipment 
dealer must find something to 
take its place, and decorative fur- 
nishings fills the bill as an exten- 
sion of his major line. 


This is the way A. Guthridge, 
head of the Guthridge Furniture 
Company, Little Rock, Ark., who 
has made an outstanding success 
of this line, puts it: 

“We have a large office equip- 
ment department on our balcony, 
and when the sale of steel desks 
and files began to drop off, we im- 
mediately looked for something to 
take their place as far as possible. 
We hit upon decorative furnish- 
ings to partially supply the de- 
ficiency. Now the average busi- 
ness man wants his office to be a 
model of efficiency, with all the 
time and labor saving device he 
can afford, but he does not care 
to have it ‘pretty” The profes- 
sional man, on the other hand, 
wants to give his offices and wait- 
ing rooms a cheerful and homey 
atmosphere, so it was to them we 
turned in launching our drive for 
the sale of decorative office fur- 
nishings. 

“A special salesman was en- 
gaged to call upon all doctors, 
dentists, lawyers, and other pro- 
fessional men, with suggestions 
for converting their reception 
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By W. B. STODDARD 


rooms and private offices into in- 
viting quarters. An_ especially 
strong appeal was made to doc- 
tors, suggesting that cheerful 
waiting rooms would vastly in- 
crease their popularity. Since we 
are an old established firm, and 
have sold office equipment to all 
the leading professional men of 
the city and surrounding towns, 
it was not a difficult matter for 
our specialty man to _ interest 
many of them in the idea. He 
has a portfolio of pictures of offi- 





ces cheerfully furnished in a 
homey manner, many being of- 
fices for which we ourselves have 
furnished all the _ accessories. 
These furnishings include pic- 
tures, mirrors, drapes, rugs, Vene- 
tian blinds, smoking stands, plant 
stands, lamps, magazine racks, 
and so forth. Our office decorator 
suggests that the office be com- 
pletely furnished like one of these 
prints, or that certain items be 
added to the present furnishings 
to add to its smart appearance. 
“Men as well as women are im- 
bued with the idea of “keeping 
up with the Joneses,” and after 
we have fitted up one office or 
suite in an office building we 


COMPLETELY FURNISHED OFFICES IN THE GUTHRIDGE FURNITURE CO. 
WINDOW HAVE PROVED VALUABLE IN ATTRACTING CLIENTS 
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usually receive orders for furnish- 
ings from a number of others in 
the same building. While selling 
these furnishings we do not neg- 
lect our main office equipment 
lines, and if the salesman notes 
that the desk or office chairs are 
old and shabby, or that he needs 
some of the modern labor-saving 
office devices, he calls attention 
to this fact and suggests that the 
patron drop around to the store 
and inspect our full line of same. 


“The entire balcony is hung 
with pictures and mirrors, and 
whenever we sell any office furni- 
ture, either to business or pro- 
fessional men, we call attention 
to these. Most modern business 
men like a neat office, and can 
usually be sold a picture or mir- 
ror to brighten its appearance. 
This is especially true if he has a 
hobby, such as yachting, fishing, 
hunting, and he can often be sold 
a subject dealing with that hobby. 


“Window display is very impor- 
tant in putting over the idea of 
decorative furnishings for the of- 
fice, and we frequently have a 
window fitted up as an office— 
sometimes that of a business man, 
again, the. office or waiting room 
of the professional. In these we 
stress the fact that “To be pros- 
perous you must look prosperous,” 
and that smart, cheerful fur- 
nished offices are an immense aid 
in attracting clients.” 


Display a Necessity in 
SELLING FILE INDEXES 


UNDAMENTALS of finding in 
F filing are stressed in filing 
through a series of elaborate dis- 
plays by the Dando Equipment 
Company, 1103 Fourth Avenue, 
Seattle, Wash., dealing in office 
equipment and furniture, desks, 


By C. M. LITTLEJOHN 
° 


Even the little “Gremlins” that 
swarm all over the office manager 


lights in its “double-featuring of 
special office equipment and fur- 
niture for modern offices the slo- 
gan, “A file without an index is 
like a watch without the works.” 

Specifically proving this latter 
point are the countless exhibits 


oe: indices and filing cabinets, which or business executive harassed by grouped in the window display, 
of- emphasize the value of an excel- failure of the little office lady to indicating that much more de- 

nave lent index over and above the locate his letter are strikingly de- pends .upon them than upon the 

ries. container itself. picted in the cartoon in which container itself—be it of wood, 
pic- “How to find” the letter is there is shown the background for steel, plastic, war substitutes or 

ene- strikingly brought forth and ex- good indexing with worthy index other material. 

lant patiated upon by the excellent equipment as spread out in the Highlighted also in the build- 

icks, build-up and window display foreground of the display. up for better file index sales at 

‘ator which the Dando Equipment The Dando Equipment Com- this season are the several kinds 

om- Company has created to mer- pany takes the position that “It of indices, such as: 

hese chandise its filing systems, in- is better to have a good index in The Daily Index 

s be dices and filing cabinets, and an orange crate (even an apple The Monthly Index 

ings which has attracted the attention box) than to have a poor index The Geographical Index 

ce. of many persons each day. in a good file,” and also high- These, and others, are in addi- 
im- tion to the alphabetical systems. 

ping Yet all too frequently the individ- 

ifter ual businessman or secretary, of- 

ep or fice manager or stenographer, no 
we matter how long an office worker, 





is hidebound in the belief there 
is naught but the alphabet sys- 
tem. Others are really more per- 
tinent to a filing problem and 
can come often to the relief of 
the office staff, or rescue the little 
office lady and filer from a dilem- 
ma. 

Each type of index is shown to 
have a definite place among well- 
kept files—the kind in which find 
rather than putting away is em- 
phasized. Daily Dando salesmen 
make fresh contacts among the 
shoppers for better filing equip- 


A SHAW-WALKER INDEX THAT CUT FILING AND FINDING TIME IN HALF.— 
Pictured is the Shaw-Walker Tailor-Made Controlling Index installed in the offices 
of the Gospel Trumpet Company, Anderson, Ind. After 30 days’ use, the file. 
through the simple and complete headings on the guides, was reported to have 
enabled clerks to file, locate, remove and return papers at twice the speed 
formerly possible. Coding and resorting were eliminated, saving additional time. 
0. The installation was made by C. H. Bleke Company, Marion, Ind., exclusive 
Shaw-Walker representatives. 


ment along Fourth Avenue in the 
business district of the city, where 
they further retailing of such of- 
fice equipment by spectacular dis- 
play and an excellent merchan- 
dising job. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 


CONFIDENCE . . . COUR- 
AGE . . . CO-OPERATION 


ELCOMED with eagerness 

monthly in Post Office Box 
2133 is “THE COMPASS,” official 
publication of The American As- 
sociation of Commercial Colleges 
—appreciated doubly, in fact, be- 
cause one of its regular departmen- 
tal features is “KINMAN KOR- 
NER,” a column always brimming 
over with applicable IDEAS to 
read, to heed, and to USE. As an 
illustration, let’s look in on the 
concluding 200 words of this 
month’s brisk offering, and hark 
to J. I. Kinman, the column’s au- 
thor, give his thoughts on definite 
recommendations for a cheerful 
entrance to YOUR business POST- 
WAR. Substitute in your mind 
one word only—customer for stu- 
dent—and similarly—business for 
school: 

“Now, in the beginning, let’s 
start with the first impression the 
prospective student gets after he 
has been influenced (whatever the 
reason) to visit your school. 

“Are the entrance doors easy to 
open; is the glass clean and of 
modernistic design, either painted 
or otherwise; do the words of wel- 
come and warmth breathe an ex- 
tra spark of desire into his very 
being which will make him feel 
that he is about to meet friends? 
Remember the prospect, in most 
cases, has never been in your 
school before. Therefore, he is a 
little hesitant; he is a stranger in 
strange surroundings. 

“And don’t forget the hallway or 
reception room. Does cleanliness 
prevail here; are there a few well- 
chosen pictures hanging on the 
wall; does your color scheme in 
pictures, walls, woodwork, furni- 
ture, rugs or linoleum have eye- 
appeal? 

“Yes, indeed! EYE-APPEAL 
goes a long way in helping sell, 
whether it be a commodity or a 
service. 

“Do you doubt the value of 
color? Then look at the adver- 
tisements of successful firms in 
any national magazine. Do these 
big boys go to all that extra ex- 
pense and effort just for fun? 
No, they know what they are do- 
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ing; they know that the extra 
cost will produce more business. 
So many times we forget that we 
must spend money to make money. 

“A restaurateur decided to spe- 
cialize on noonday salads in a 
downtown office and financial dis- 
trict. He was not doing very well 
until a friend suggested that he 
put a red cherry on top of the 
salads and display them behind 
clean, attractive glass cases. He 
made up a dozen Salads the next 
day, not overlooking the _ red 
cherry and, believe it or not, he 
had to rush to the kitchen at the 
noon hour to make more salads 
... he sold more than 50 that day 
and his noon trade grew and 
grew.” 

Just an abridged word picture 
about Mr. Kinman, the author of 
this factual treatise. Recently 
retired from an active successful 
life as a large business school 
head, he now resides at Hope 
Ranch Park by the Sea, Santa 
Barbara, Calif. However, he is far 
from retired, as he maintains his 
C. P. A. office, has an important 
executive post in the county war 
effort there, writes regularly for 
school publications as we have 
just cited, and, to top it all, isa 
gentleman rancher in every sense 
of the word. THANKS AGAIN, 
Friend “J. I.,” for these helpful 
words of sales-wisdom for the 
readers of BUSINESS BUILDERS! 

ok a * 

You, too, can expedite WAR EF- 
FORT! Keep on BUYING JU. S. 
WAR BONDS!! 

ca a” * 

This thought for Today as well 
as Tomorrow. It was sent to us 
by the purchasing agent of a 
large Midwest corporation: “The 
Customer’s Memory Will Last 
Longer Than the War.” 

“The above is food for active 
thought,” continued this executive 
in his air-mail note to us. And 
he added, underscoring this, “This 
modern axiom means just as much 
to you salespeople maintaining 
CHEERFUL courtesy as well as 
being conservative in your recom- 
mendations and guarantees in 
these trying times!” 

ca * * 

You, too, can guarantee WAR 
EFFORT! Keep on RETAINING 
U. S. WAR BONDS!! 

* * * 

Let’s do a little BUSINESS- 
BUILDING together for the im- 
portant fall business season just 
ahead for efficient office outfitting 

. SO jump into an air-mail en- 
velope with an idea or two you 


have either successfully promoted 
or would like to promote and 
share this BUSINESS BUILDER 
with your associate office equip- 
pers everywhere. Remember our 
address: Box 2153, Care of Shaw 
& Borden Company, Spokane, 
Wash. 


* * * 

You, too, can stimulate WAR 
EFFORT! Enthuse others about 
U. S. WAR BONDS!! 

* * * 

Many years ago the editor of 
BUSINESS, a publication of The 
Burroughs Adding Machine Com- 
pany, in introducing an article by 
the illustrious business counsellor, 
Merle Thorpe, penned these words 
that are eminently applicable in 
the present crisis: 

“Of Government in Business 
and of Business in Government, 
as Mr. Thorpe points out, the 
main idea seems to have been 
overlooked — which is that this 
Government of ours has become 
a huge business enterprise in 
which each of us is a stockholder 
and to which each of us owes, not 
clamorous fault-finding, but sym- 
pathetic support and _ helpful 
counsel. 

On the desk of a frustrated dol- 

lar-a-year man in Washington, 
D: C., nis: 
WE MAKE EASY THINGS DIFFI- 
CULT, AND DIFFICULT THINGS 
IMPOSSIBLE, BUT IT TAKES US 
LONGER TO DO IT!—all of which 
reminds us of this: 

It is better to follow the straight 
path than to move in the best 
circles . . . and this: Too many 
of us get into each other’s hair 
instead of each other’s hearts... 
and this: If the lily needs gilding, 
it isn’t a lily . .. and another: 
By all means bury hate, fear and 
greed. But don’t bury them alive. 
Let’s conclude this pot-luck par- 
agraph with this observation from 
Vermont: Neatly lettered on the 
sides of garbage trucks in Bur- 
lington: USED-VITAMIN CON- 
VOY SERVICE (this serves as this 
month’s TERSE TRAILER.) 

Oh, yes, perhaps you'll get a 
I’ve-seen-it-too laugh out of this 
sign that appeared in a New York 
store: 

BOY WANTED. OVER 50. 

Thanks in advance for your post 
cards, letters, and telegrams. 

Enthusiastically, 
Ralph B. Ortel. 


32, 38, 32, 3. 
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OPA Appoints Fountain Pen and Mechanical Pencil 
Advisory Group—Application of 20 Per Cent Leather 
Goods Tax Clarified—Gumming Industry Group Named 


OPA NAMES FOUNTAIN PEN AND MECHANICAL 
PENCIL INDUSTRY ADVISORY COMMITTEE 


Appointment of a Fountain Pen and Mechanical 
Pencil Wholesalers and Retailers Industry Advisory 
Committee was announced on April 29 by the Office of 
Price Administration, which, at the same time, said 
the first meeting of the committee was scheduled for 
May 2 in Washington, D. C. The meeting was held for 
the purpose of discussing a proposed regulation to set 
dollars-and-cents prices at wholesale and retail, and 
to enable the committee to organize and elect officers. 


The committee appointed was composed of four 
wholesalers, seven retailers and one wholesaler-re- 
tailer. The wholesalers were selected so as to get the 
widest possible geographical coverage. The retailers 
represent each principal type of outlet through which 
the product is sold—drug stores, specialty pen shops, 
department stores, mail order houses, jewelry stores 
and stationers. 

Each of the men appointed is well known in the 
trade and is thoroughly familiar with marketing and 
price problems of the commodity, the Office of Price 
Administration said. 

The members of the committee are: 

A. H. Fagan, Butler Brothers, Chicago, III. 

A. J. Maganini, Sears Roebuck & Company, Chicago, 
Ill. 

M. H. Chute, Jr., .Bainbridge, Kimpton & Haupt 
Company, New York City. 

Edward Purcell, Strawbridge & Clothier, Philadel- 
phia, Pa. 

Abe Mass, Sun Ray Drug Company, Philadelphia, Pa. 

Archie Linder, The Howard Company Jewelers, 
Newark, N. J. 

Lewis Dreisonstok, Washington, D. C. 

Woodson P. Waddy, Everett Waddey Company, Rich- 
mond, Va. 

R. D. Latsch, Latsch Brothers, Lincoln, Nebr. 

Charles A. Stott, Charles G. Stott Company, Wash- 
ington, D. C. 

David Koeller, Jr., Blackwell-Wielandy Company, St. 
Louis, Mo. 

Omar E. Boyd, The Stationers Corporation, Los 
Angeles, Calif. 
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B. H. Badanes, vice-president of McKesson & Rob- 
bins, Inc., was added on May 19 to the Fountain Pen 
and Mechanical Pencil Wholesalers and Retailers In- 
dustry Advisory Committee to the Office of Price Ad- 
minstration. 

The committee, appointed by the administrator on 
April 29, 1944, did not include a representative of the 
wholesale drug trade. The appointment of Mr. Badanes 
will round out the membership of the committee to 
include every important segment of the industry en- 
gaged in the distribution of fountain pens and me- 
chanical pencils. 

td 


WPB OFFICIALS CONFER WITH FOUNTAIN PEN 
AND MECHANICAL PENCIL ADVISORY COMMITTEE 


Members of the Fountain Pen and Mechanical Pen- 
cil Industry Advisory Committee discussed general in- 
dustry problems at their recent meeting with War 
Production Board officials, WPB reported on May 12. 

It was the unanimous recommendation of the com- 
mittee that whenever additional materials become 
available for fountain pens and mechanical pencils, an 
effort be made to bring the production and delivery 
quotas for pencils in line with those for pens, to per- 
mit pens and pencils to be matched in sets more 
readily. 

Upon being asked whether permission to use stain- 
less steel for pen nibs has proved beneficial to the 
industry, IAC members said they had not yet been able 
to obtain stainless steel from the mills but expect to 
do so in about three months. This will help manufac- 
turers who have been unable to obtain a sufficient 
supply of gold pen nibs, WPB said. 

Military requirements for fountain pens are ex- 
pected to total more than 2,000,000 a quarter in 1944, 
WPB officials said. 


© 

INTERNAL REVENUE COMMISSIONER’S RULING 

CLARIFIES 20 PER CENT LEATHER GOODS TAX 

According to the NSA Desk Sheet of April 29, the 
following are definitions on how the recent 20 per 
cent excise tax on leather goods is to be applied: 

1. Brief Cases: If made of leather or imitation 
leather, they are taxable. If made of canvas or some 

(Turn to page 91, please) 
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The Fifth War Loan 


© WITH a goal of $16,000,000,000, six billions 
from individual investors, the Fifth War Loan 
drive will get under way on June 12 and con- 
tinue through July 8. It will be the greatest 
anancial undertaking in history. 

Because of the strategic position occupied by 
retailers in every community, store proprietors 
and employees are being asked to assume a large 
and important share in the promotion of the 
Fifth War Loan. It is suggested that at least 
10 per cent of all publicity expenditures (ad- 
vertising, window display, street decorations) be 
allocated to the drive. 

An excellent promotional calendar, divided 
into weeks, has been arranged. June 12 to 18 
has been designated Military Week. Retailers 
are asked to inject a military flavor into all 
promotion, co-ordinating local efforts so that all 
branches of the armed forces are represented. 
Three feature days occur during this week: 
“Flag Day” on June 14, “National Infantry 
Day” on June 15, and “Father’s Day” on June 
18. June 19 to 25 is a Sports Week, with promo- 
tion keyed to the sports theme. June 26 to July 
2 is Home Front Week, offering opportunity to 
dramatize workers in the war effort and volun- 
teer organizations. The final week, July 3 to 8, 
is Veterans’ Week, an occasion to honor re- 
turned veterans and local heroes, particularly 
on Independence Day. 

In all likelihood the next three or four months 
will reveal the crisis of the war with Germany. 
It will probably entail the supreme military 
effort of the war. As far as bond selling goes, the 
U.S. Treasury says that the Fifth War Loan will 
be the most urgent, the most vitally important 
financial effort yet—perhaps the most impor- 
tant of the whole conflict. 


War expenditures have never been greater 
than they are today. From January to June, 
1944, direct war costs will be in the neighbor- 
hood of 48 billion dollars—an average of eight 


billion dollars a month. Fifth War Loan goals 
were set high because the Treasury must bor- 
row a great deal of money this year to keep the 
war going. The amount borrowed will be twice 
as much as can be expected from taxes. 

Specifically, if six billion dollars are to be 
borrowed from individuals, it will be necessary 
to ask for more than the ‘‘extra $100 bond”’ this 
time. The individual American must be asked 
to buy double the extra bonds he bought during 
the last drive—to put $100, $200, $500 or more 
in cash into extra bonds in this War Loan. 

First sell yourself—the retail “E’’ bond quota 
is $300 per employee—and then use the selling 
skill normally devoted to merchandise to sell 
extra War Bonds to customers. 


—_~_2.->- 


Time is your portion of eternity. If you waste it you 
rob yourself. 


War Profits 


# TREMENDOUS expansion in industrial ac- 
tivity to fill war contracts has resulted in a great 
increase in manufacturers’ sales volumes. Analy- 
sis of 50 corporations, made recently by The 
National City Bank of New York, reveals an 
increase in 1943 over 1940 of 148 per cent in 
sales, 172 per cent in wages and salaries, and 
225 per cent in taxes. For the same period, total 
dividends dropped 15 per cent and retained net 
income shrank 12 per cent. While the total num- 
ber of employees expanded 79 per cent, the 
average annual compensation per employee in- 
creased 50 per cent. Significantly, as business 
volume increased, profit margins declined from 
8 per cent in 1939 to 3.1 per cent in 1943. In 
World War I, Treasury statistics on income show 
all manufacturing corporations averaged a net 
of 10 per cent profit after taxes in 1917, and 
5.5 per cent in 1918. 

The charge of labor leaders that manufac- 
turers are profiteering in this war seems hardly 
justifiable. Taxes and wages appear to be effec- 
tive preventives. 


—Glen Buck 


_—_—21-- 


HERE AND THERE 


RETIRED CHICAGO STATIONER native of 


Waupaca, Wis., is now 


followed by his employment at the 


EMERGES TO ENTER WAR WORK 

The fact that he's passed his 
seventy-third birthday hasn't 
stopped Warren Edwards, retired 
Chicago stationer, from "getting in 
there and pitching’ on important 


war work. For this unusually active 
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holding down a clerical job in the 
machine repair department of the 
new Buick plant in Chicago, on the 
4 P.M.-12:30 A.M. shift. 
Theoretically, Edwards retired in 
1936, but 1938 found him again ac- 
tive as an automobile sales agent, 


Buick plant in August, 1942. 

For 23 years, Mr. Edwards was a 
partner in the Chicago office sup- 
ply firm of Hancock and Edwards, 
and for six years was sole owner of 
a similar business. The subsequent 
|4 years preceding his retirement 
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in 1936 were spent as a garage 
owner and automobile sales agent. 

The Edwards couple, Oak Park 
residents, who will celebrate their 
fiftieth wedding anniversary this 
month, have a married daughter 
and granddaughter. A number of 
their winters have been spent in 
Florida, and their travels have ex- 
tended to other states, to Canada 
and to Panama. 





FORMER GIBSON AND PERIN 
MAN IN CHARGE OF ARMY'S 
LITHOGRAPHING ABROAD 
Gibson and Perin, Cincinnati dis- 
tributors of office supplies and 
equipment, have learned Lt. Col. 
Charles S. March, former salesman 
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LT. COL. CHARLES S. MARCH 





for the firm for ten years, is estab- 
lishing an enviable record in oper- 
ating the Army's only lithographic 
plant in England. According to re- 
ports he has been doing such a 
good job at this task he has been 
instructed to organize a similar 
plant. at another location in that 
country. 

In the summer of 1942 the Army 
needed a plant to turn out printed 
matter in the British~lsles. Their 
needs included many items—from 
manuals to sheet music. Although 
virtually no equipment and person- 
nel were at hand to accomplish the 
Job, Col. March was assigned to 
organize the plant. 

From men available, March care- 
fully selected his assistants, most of 
whom had never had any previous 
experience in lithographic work. 
The plant was erected and now 
turns out a varied assortment of 
printed pieces, including such items 
as windshield stickers, ration cards, 
and religious publications. Much 
cargo space is saved on ships ply- 
ing between the United States and 
England by having the plant in the 
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atter country. Planes distribute the 
ithographed matter to points 
throughout England. 

After entering service in March, 
1941, as a Cavalry Reserve officer, 
Col. March attended the Command 
and General Staff School at Ft. 
Leavenworth, Kans. He went over- 
seas one year later—RCE 


OXFORD FILING SALESMAN 
MAKES GOOD AS NEW HAMP- 
SHIRE VILLAGE POLITICO 

In the case of Cal Cameron, for- 
mer manufacturers’ representative 
and now on the road for the Oxford 
Filing Supply Company of Brook- 
lyn, the old adage, “small town boy 
makes good in big city," has been 
reversed. 

Writes Cal, “More or less to my 
amazement, | have been made a 
selectman at home. (Home being 
Marlow, N. H.} As you probably 
know, in these small New England 
villages there is no mayor, his func- 
tions being carried out by the se- 
lectmen. In my case, it is the city 
slicker who makes good in the tiny 
village. 

"| really feel that | have ‘arrived’ 
when, after being up here less than 
two years, | get the most respon- 
sible and best-paid job in the vil- 
lage." 


FT. SMITH UNDERWOOD MAN 
HEADS INFORMATION GROUP 

Down in Fort Smith, Ark., the 
War Dads have added to the com- 
fort of servicemen by placing in 
operation a horse-drawn informa- 
tion wagon. Membership committee 
chairman for the group is O. B. 
Williamson, Underwood typewriter 
agent of Ft. Smith. 


RETIRED ROCKWELL-RUPEL CO. 
FOUNDER NOW RANCHER 
NEAR IDAHO'S "SUN VALLEY" 

Old-timers in the office supply 
field will remember Irvin E. Rock- 
well as the founder of the Rockwell- 
Rupel Company, Chicago, which 
began the manufacture of indexes 
for flat letter files about 1890. A 
decade later the filing supply di- 
vision of his business was trans- 
ferred to the Wabash Cabinet 
Company (now Wabash Filing Sup- 
plies, Inc.), the typewriter supply 
division to A. R. Barnes & Company 
(subsequently Rockwell-Barnes Com- 
pany), and the cabinet division to 
Shaw-Walker. Broken in health from 
the energy expended in building up 
his organization, this pioneer in the 
field retired to Idaho shortly after 
the turn of the century. 

Recently OFFICE APPLIANCES 
received an interesting letter from 
C. R. Sherwood, owner of the Sher- 
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wood Typewriter Exchange, Twin 
Falls, Idaho, telling of a visit he 
made to the Rockwell ranch in 
Wood River Valley, just a few miles 
away from the Union Pacific's fa- 
mous ''Sun Valley." On his visit, 
Mr. Sherwood carried a copy of the 
February issue of OFFICE APPLI- 
ANCES, telling of the acquisition 
of the Wabash filing supplies di- 
vision by Art Metal Construction 
Company of Jamestown, N. Y. In 
return he was shown a full page 
from a January, 1938, issue of the 
Idaho Pioneer (Boise), telling the 
story of the life of Mr. Rockwell, 
termed "The Sage of Bellevue.’ 

In a two-hour period of reminisc- 
ing which followed, Mr. Rockwell 
howed his visitor a number of early 
catalogs of the business, including 
interesting pictures and descriptive 
material covering many of the early 
gadgets produced by the company. 

Now in his eighties, Mr. Rockwell 
spends most of his time in looking 
after his mining properties, in polliti- 
cal activities and in the develop- 
ment of disease-free Netted Gem 
potatoes and Crested wheat seed. 








TWO VARIETIES OF NSA FARM- 
ERS.—Charlie Garvin represents the 
gentleman farmer group, Dick Healy 
the dirt farmers, but still a gentle- 
man, stationer, fireman and sports- 
man. Dick works fast. The day the 
picture was taken he spent most of 
the forenoon at the Santa Fe Book 
& Stationery Co. store, hurried out 
to his beautiful home for some ex- 
pert horticulture, entertained the 
NSA troupe at lunch, and shortly 
after one o'clock left Santa Fe with 
his wife, Mildred, and the troupe 
for Los Angeles. There he, Mr. Gar- 
vin and four or five other troupers 
participated in the record-breaking 
Southern California meeting. 
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PACIFIC NORTHWEST STATIONERS MEET IN PORTLAND 


Record Registration from 20 Northwestern Cities 
ct Two-Day Meeting; Darrel Ireland New Gover- 
nor; NSA Institute of Industrial Opinion Featured 





OMMERCIAL stationers and Oregon Trail Travelers 
from 20 Northwest cities made a record of 118 reg- 
istrations at the 35th annual convention of the Pacific 
Northwest Stationers at Portland, Ore., April 19 and 
20. Horace Kilham, Portland, president and regional 
governor, said that he had never seen such serious and 
attentive interest by dealers at the business sessions of 
a convention. The hospitality, entertainment and co- 
operation of the Oregon Trail Travelers contributed 
much to the convention’s success. 

Officers elected for the 1945 convention were: Presi- 
dent, Darrel Ireland, Trick & Murray, Seattle; vice- 
presidents, Ralph B. Ortel, The Shaw & Borden Com- 
pany, Spokane, and Harper Jamison, Stationer, 
McMinnville; executive secretary, Chas. H. Miller, 801 
Wilcox Building, Portland. Seattie will be host to the 
1945 meeting under the leadership of Darrel Ireland, 
president-elect and NSA regional governor for Dis- 
trict 11. 

The Oregon Trail Travelers officers for 1944-45 are: 
President, Chas. E. Davis, Portland; vice-presidents, 
Earl L. Howe, Seattle; Norman S. Lincoln, Seattle; 
secretary, F. C. Williams, Seattle; treasurer, Joe D. 
Finn, Portland. Arrangements at this meeting were 
handled by President C. C. Nunn, Seattle, and his 
committee of travelers from Portland. 

Considerable interest centered around discussions of 
correct dealer pricing methods under the Office of 
Price Administration regulations covering stationer 
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items. Many manufacturers have sent out announce- 
ments of increased prices to dealers with OPA ap- 
proval. Dealers were puzzled as to their approved 
procedures under the General Maximum Price Regu- 
lation, and Maximum Price Regulations No. 225, 
Printed Paper Products, and No. 522, Fine Papers in 
Western States. J. N. Chambers, Chief Price Specialist, 
Consumers Durable Goods Division, Oregon Office of 
Price Administration, explained in detail OPA pricing 
methods for stationers, and answered dealer questions. 
If manufacturers’ notices of approved price increases 
would indicate the covering OPA regulation and sec- 
tion, it would help the merchant stationer and the 
local OPA office decide how to establish the retail 
maximum price, according to Mr. Chambers. 

The NSA Institute of Industrial Opinion by the six- 
man troupe was the feature of the two-day meeting. 
NSA President R. D. Latsch, discussed the stationery 
business from a dealer standpoint. J. Ed Conlon de- 
scribed the stockpile exchange plan used effectively in 
Texas. George Holt clarified restrictions and alloca- 
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tions on fountain pens. The fact that the stationer 
sells only 30 per cent of the fountain pen output was 
pointed out as a potential opportunity for an ex- 
panded market. Horace Van Dorn discussed the pencil 
situation, stating that many grades have been discon- 
tinued, duplications have been eliminated and much 
better standardization has been effected. It is the 
hope of the pencil industry and dealers that these 
progressive steps can be continued. 

Speaking of carbon paper and typewriter ribbons, 
F. H. Caswell pointed out that stationers do about 30 
per cent of the carbon business. Here is another 
chance for expanded sales by the commercial stationer. 
Carbon paper and ribbon supplies are available to 
meet all demands at present. C. C. Reynell, sales 
manager, Oxford Filing Supply Company, visiting in 
Portland, was drafted to comment on conditions in 
this industry. Substitutions in material, range of items 
available, and post-war plans were discussed. 

NSA General Manager Charles P. Garvin aided and 
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ON OPPOSITE PAGE—MORE PICTURES FROM THE NSA 
EIGHTH DISTRICT MEETING AT KANSAS CITY 

(The shots presented herewith, delayed in transit, were taken by 

George Demaree, Demaree Stationery Co., Kansas City, Mo., 
an accomplished photographer in his own right.) 


1. At speakers’ table: Bill Bohart, Eberhard Faber Pencil Co.; Mrs. 
Austin Waterbury: R. C. Moore, Columbia Ribbon & Carbon Mfg. 
Co., Inc.; Mrs. Joe Landes; President Bob Latsch. 

2. Mrs. R. C. Moore; Leonard Wilcox, Roberts Prtg. & Staty. Co., 
Hutchinson, Kans., retiring governor; E. J. Mitchell, manufacturers’ 
representative, acting president Northwest Travelers Club; Gen- 
eral Manager Charlie Garvin; Mrs. Latsch; Joe Landes, Schooley 
Prtg. & Staty. Co., Kansas City, Mo. 

3. Mrs. Latsch: Joe Landes; Mrs. E. J. Mitchell; Austin Waterbury, 
The Carter's Ink Co.; Mrs. Bohart; Stanley Griebel, Yawman and 
Erbe Mig. Co., fourth vice-president NSA. 

4. Fred Schaefer, Sanford Ink Co.; Charlie Garvin; Ed Conlon, Rock- 
well-Barnes Co. 

5. Milt Navrat, Hutchinson Office Supply Co., Hutchinson, Kans.; Herb 
Beckman, Boorum & Pease Co.; Chet Smith, Codo Mfg. Co.; Ralph 
Sleeper, Office Staty. & Equipment Co., Topeka, Kans. 

6. Clockwise: Mrs. Willard Harrison; Al Bartens, Shallcross Prtg. & 
Staty. Co., St. Louis; Mrs. Uden; John Uden and Matt Dillon, Asso- 
ciated Stationers Supply Co.; Herb Beckman, Boorum & Pease Co.; 
Izzy Voda, Wallace Pencil Co. 

7. M. D. Hasty and Heinie Sengbusch, Sengbusch Self-Closing Ink- 
stand Co.; Fred Downs, Downs-Randolph Co., Tulsa, Okla.; Bill 
Bohart, Eberhard Faber Pencil Co.; Walter Guy, Arkansas Prtg. & 
Lithographing Co., Little Rock.; Lou Brown, Eberhard Faber Pencil 
Co.; Roy Moreland, Schooley Prtg. & Staty. Co.; Fred Schaefer, 
Sanford Ink Co.; Ed Conlon, Rockwell-Barnes Co. 

8. Chet Smith. Codo Mfg. Co.; John Ford, Peterson Prtg. & Litho- 
graphing Co., Omaha; Mrs. Geiger: George H. Geiger, George H 
Geiger & Co., Leavenworth, Kans; George Constantine, Palace 
Office Supply Co., Tulsa, Okla.; Charlie Consodine, Richard Best 
Pencil Co.; John Wachtler, Omaha Prtg. Co.; Hy Linden, Ace 
Fastener Corp. 

9. Mostly St. Louis: R. Wilson, Kansas City Staty. Co., Kansas City. 
Mo.; V. E. Peterson and Bob Lewis, Dennison Mfg. Co.; Al Bartens, 
Shallcross Prtg. & Staty Co.; William Schmiederer, Buxton & Skin- 
ner Prtg. & Staty. Co.; Chester Kennedy, William J. Kennedy Co.; 
Hugh D. Alexander, Skinner & Kennedy Staty. Co.; Austin Water- 
bury. The Carter's Ink Co.; Walter Ruedy and W. C. Weihe. S. G. 
Adams Co. 

10. Eugene I. Biggs and George Leonard, Koh-I-Noor Pencil Co.; George 
Tynan and John Krueger, F. S. Webster Co.; unidentified; Mr. 
Desmond, Victor Safe & Equipment Co.; Roy Cramer, Jr., and 
Harold Cramer, Cramer Posture Chair Co.; S. C. McKee, manu- 
facturers’ representative. 

11. A group of the ladies. 

12. E. K. Duke, Duke Prtg. & Office Supply, Inc., Wichita, Kans.; Paul 
Buckwalter, National Blank Book Co.; L. G. Morris, Eaton Paper 
Corp.; B. J. Bristoll, Koch Bros., Des Moines, Iowa; Frank Palmer, 
Eaton Paper Corp.; Larry Goodhand, Oxford Filing Supply Co.; 
Brad yr ary Dougherty Staty. Co., Kansas City, Kans.; E. J. 
Blest, Oxford Filing Supply Co.; George Revell, Commander Prtg. 
& Staty. Co., Tulsa, Okla.; Lou Obstfeld, Markwell Mig. Co. 

13. Herb Walsh, Ace Fastener Corp.; Mrs. E. Mulliken, Fritz-Cross Co.; 
E. J. Mitchell, manufacturers’ representative; Charlie Ramsey, Ever 
Ready Calendar Mfg. Co.; Vaughan Williams, Schoole rtg. & 
Staty. Co., Kansas City: Joe Sphar, Western Lithographing Co., 
Wichita, Kans.; Herb Beckman, Boorum & Pease Co.; Bill Picker- 
ing. Eberhard Faber Pencil Co. 

14. Ralph Maneval, A. W. Faber, Inc.; Ralph Bauman, Bauman Office 
Equipment Co., Wichita: Jack Kern, manufacturers’ representative; 
unidentified; Carl Schutz. Eagle Pencil Co.:; John Gilbert, Office 
Appliances; Bob Latsch, president NSA; unidentified; Rollie Hall, 
Hall Bros., Inc., Topeka. 
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NSA DISTRICT NO. 7 CONVENES IN MILWAUKEE 


Nearly 200 Delegates Attend Sessions; Lyle D. 
Espe Unanimously Elected Governor; NSA Troup- 


evs Speak; Future of 


N ADDITION to recording an exceptionally large 
attendance, the annual meeting of District No. 7 

of the National Stationers Association, held in the 
Pfister Hotel, Milwaukee, Wis., April 24 and 25, was 
unique in the promptness and dispatch with which 
sessions were opened, carried on and concluded. E. M. 
Kuschbert, Kuschbert Office Supply Company, Mil- 
waukee, general chairman of the Milwaukee arrange- 
ments committee, and his committee members 
shepherded the crowd into the assembly room at the 
appointed times and proved themselves to be of great 
help to Governor Charles F. Mixter, Eau Claire Book 
& Stationery Company, Eau Claire, Wis., in making 
the convention a success. Termed a “war service con- 
ference,” the gathering attracted 190 delegates for full 
time and about 275 for the banquet Monday night. 

NSA Troupers, headed by President R. D. Latsch 
and General Manager C. P. Garvin, were on hand to 
participate in an excellent program which included 
the following speakers: Harry Horder, Horder’s, Inc., 
Chiago; Paul Buckwalter, National Blank Book Com- 
pany, Holyoke, Mass.; Richard Vail, Vail Manufactur- 
ing Company, Chicago; George Holt, W. A. Sheaffer 
Pen Company, Fort Madison, Iowa; J. B. Deane, Gunn 
Furniture Company, Grand Rapids, Mich.; R. G. 
Whale, Gilbert Paper Company, Menasha, Wis.; War- 
ren Rogers, Smead Manufacturing Company, Hastings, 
Minn.; Conrad Netzhammer, Northwestern Furniture 
Company, Milwaukee; A. C. Van Horn, Eberhard Faber 
Pencil Company, Chicago, and Frank Von Ritter, Sta- 
tioners Loose Leaf Company, Milwaukee. 

Lyle D. Espe, Midwest Press & Supply Company, 
Sioux Falls, S. D., was unanimously elected governor 
for the 1944-1945 term. He will take office following 
confirmation of his election at the NSA convention in 
October. 

Governor Mixter Presides 


The convention was declared officially in session by 
Governor Mixter at the scheduled time Monday morn- 
ing. He introduced Mayor John L. Bolhin’s representa- 
tive, who voiced a few words of welcome. Then NSA 
President Latsch gave the message he has presented 
effectively at all regional meetings this spring. He 
was followed by Mr. Horder, whose subject was, “A 
Stationer Talks Out Loud.” 

Outlining conditions of the present in relation to 
their possible affect upon the future, Mr. Horder gave 
emphasis to the delusive assumption that the high 
prices and high wages of today are normal. Many of 
the normalities of the present will disappear when the 
war is over. Dealers must prepare for eventualities by 
building up capital, watching inventories to prevent 
excess, and remaining flexible in organization to meet 
post-war circumstances. 

George Holt’s address, “The Day the War Is Over,” 
and Paul Buckwalter’s, “Your Market Today and To- 
morrow,” given at this point in the program, were re- 
ported last month in connection with stories of pre- 
vious regional meetings. 

The afternoon session was opened with a talk by 
Richard Vail, whose topic was, “Thoughts on the Metal 
Paper Fastener Industry.” Mr. Vail reviewed WPB 
erders up to the present, pointing out that the latest 
amendments permit manufacture of paper clips, 
clamps and staples up to 60 per cent of 1940 produc- 
tion. Pins are being made available to dealers on the 
basis of 1940 purchases. As an industry problem he re- 
ferred to the fact that 11 new producers of standard 
staples and paper clips have come into existence since 
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Industry Salient Topic 


restrictions were imposed on old line companies by the 
War Production Board. 

Speaking on “The Wood Furniture Industry,” J. B. 
Deane, vice-president of the Wood Office Furniture 
Institute, stated that production in 1944 is limited to 
84 per cent of the 1943 output. Furniture models are 
restricted to 25 per cent. Because lumber has become 
one of the most critical of materials, manufacturing 
difficulties are increasing. Mr. Deane expressed appre- 
ciation for dealer co-operation and asked for continued 
supplying of priorities and end use information. He 
spoke at some length about the activities and purposes 
of the Wood Office Furniture Institute, referring par- 
ticularly to the research program, which is resulting 
in new wood materials, designs and finishes for post- 
war production. 

(Turn to page 149, please) 





ON OPPOSITE PAGE—PHOTO GLIMPSES OF NSA‘S 7TH 
REGION CONVENTION, HOTEL PFISTER, MILWAUKEE 


1. Seattéd: Glenn Chambers, Weis Mig. Co.; Frank Cooper, Codo 
Mig. Co.; Kirk Gross. Waterloo Office Supply Co., Waterloo, Iowa; 
Dick Vail, Vail Mig. Co. Standing: Vern Swindler, Old Town Rib- 
bon & Carbon Co.; Ray Eichenlaub, Service Steel Products Co.; 
Charles Swanson, General Office Supply Co., Appleton, Wis. 

2. Seated: Ben Joern, Egon Weiss. P. Peterson, —. Claire Book & 
Staty. Co., Eau Claire, Wis. ae Ser Bo Shaw-Walker 
Co.; Karl Kiesel, The Carter’s Ink Co.; poMiisom Mittag & 
Volger. Inc.; R. R. Kemske, Kemske “cary aia - ” New Ulm, Minn. 

3. Ed Kuschbert, Kuschbert Office Supply Co., Milwaukee. chairman 
general convention committee; Charles P. Garvin, general manager 
NSA. The gentleman from the Potomac is beaming on the chair- 
man in recognition of a job well done. 

4. Seated: Ray Hammond, National Blank Book Co.; R. F. Kisro, 
ha Press, Rochester, Minn.; Reeve Bokemeier, Scripto Mfg. 

Co.; J. B. Deane, Gunn Furniture Co. Standing: Roy Lueck, Whit- 
ing Press; C. J: ie — Parrott & Sons Co., Bice Iowa; 
L. Thomson, sen Co., Milwaukee; L. j. Corsaut, Klipto 
Loose Leaf Co Mason City, Iowa. 

5. Seated: Calvin Klumb, Seikert & Baum Staty. Co., Milwaukee; 
Guy Boyd, Shaw-Walker Co.; Ed Gerds, Siekert & Baum Staty. 
Co. Standing: Jim Gaffaney, Gaffaney’s, Fargo, N. C.; George 
Schumacher, Siekert & Baum Staty. Co. 

6. Bob Latsch, president NSA; J. S. Sprott, The Globe-Wernicke Co.; 
Oscar Haase, Northwestern Furniture Co., Milwaukee. 

7. Claude Allen, The General Fireproofing Co.; Leo Blied, Blied, Inc., 
— Wis.; Howard Sanders, Stationers & Publishers Board of 

rade. 

8. Seated: E. W. Spangenberg. Milwaukee; Carl Kaufman, Speed 
Products Co.; Claude Fleet, Eberhard Faber Pencil Co. Standing: 
Carl Reinke, manufacturers’ representative; Herbert Hooks, Moore 
Push Pin Co.; George Schumacher, Siekert & Baum Staty. Co., 
Milwaukee; O. M. Wilson, Mittag & Volger, Inc. 

9. Seated: Ed Conlon, Rockwell- Barnes Co.; Bob Latsch, president 
NSA; Al Skibbe, Associated Stationers Supply Co. Standing: L. L 
Whitney. Stein Bros. Mfg. Co.; Bill Small, Johnson Chair Co.; 
R. W. Heck, Frank Mashek Co.; Mason Layman, Dennison Mfg. Co. 

10. Seated: Warren Rogers, Smead Mig. Co.; W. H. Oliver Office 
Equipment Co.; La Crosse; Ed Little, Wabash Filing Supplies, Inc. 
Standing: C. H. Law, Boorum & Pease Co.; Charlie Garvin; Roy 
Bansemer, Stationers Loose Leaf Co. 

11. Seated: Bill Jarchow. H. H. West Co., Milwaukee; Fred Schaefer, 
Sanford Ink Co.; Charles Mixter, Eau Claire Book & Staty. Co., 
Eau Claire, Wis., governor 7th District. Standing: Russell Car- 
penter, Sanford Ink Co.; Ralph Maneval, W. Faber, Inc.; Fred 
Geiger, H. A. Rogers Co., Minneapolis; Marion Follin, manufactur- 
ers’ representative. 

12. Seated: H. Ed Cooper. McMillan Book Co.; Bill Jarchow, H. H. 
West Co., Milwaukee; Fred et — Ink Co.; Walter E. 
Rossow, H. H. West Co. meee N. Black, Parker Pen Co.; 
Stanley Knapp, Minnesota Mining Mig. Co.; Dave Gullett, Parker 
Pen Co.; J. F. Clifford, Minnesota Mining & "Mig. Co.; Roy Clarke, 
F. S. Webster Co. 

13. Seated: M. E. Quay, The General Fireproofing Co.; Frank Palmer, 
Eaton Paper Corp.; Bob Latsch, president NSA; A. W. Boling- 
broke, Milwaukee. Standing: R. C. Moore, Columbia Ribbon & 
Carbon Mfg. Co., Inc.; Bertrand Amberg, Amberg File & Index Co.; 
Conrad Netzhammer, Northwestern Furniture Co., Milwaukee; Carl 
E. Janke, The Janke Kurth Co., Wausau.; Charles Mixter, Eau 
Claire Book & Staty. Co., Eau Claire, Wis., governor 7th District. 

14. Seated: M. D. Hasty, Sengbusch Self-Closing Inkstand Co.; Frank 
Von Ritter, Stationers Loose Leaf Co.; Frank G. Miller, Wallace 
Pencil Co.; H. Ed Cooper, The McMillan Book Co. Standing; Fred 
J. Siekert, Siekert & Baum Staty. Co., Milwaukee; Jack Johnstone. 
Wallace Pencil Co.; Art Grayston, Thomas & Grayston, Minne- 
apolis; Joe Beltz, Faribault, Minn 

15. Joe Crane, Crane Office & School Supply Co., Minneapolis; G. J. 
Aigner, G. J. Aigner Co.; C. Bredesen, Bredesen Brothers, 
Beloit, Wis. 

16. Walter H. Krueger, H. C. Miller Co., Milwaukee; Larry Hamm, The 
— Co., Fargo, N. C.; Lee Lowe and Jack Barry, Browne-Morse 

°. 
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IBSA-NSA IN. JOINT 6TH DISTRICT MEETING 


Heavy Registration of Dealers at Two-Day Meeting 


in Chicago; 


W. M. Weck New District Gover- 


nor; Speeches on Post-war Business Predominate 


HE COMBINED annual meetings of the Illinois 

Booksellers & Stationers Association and District 
No. 6 of the National Stationers Association were held 
in the Edgewater Beach Hotel, Friday and Saturday, 
April 28 and 29. Maynard F. Westring, president of 
IBSA, and Eldon Just, governor of District No. 6, 
shared the duties of chairman at the various ses- 
sions. Registration was high, with an exceptional 
proportion of dealers. One of the high lights of the 
assembly was the Friday afternoon appearance of 





CAMERA GLIMPSES OF THE NSA SIXTH DISTRICT 
MEETING, EDGEWATER BEACH HOTEL, CHICAGO 


1. Seated: John G. Adams, Adams Typewriter Co., Peoria; A. J. Mar- 
kelz, The Book Shop, Inc., Joliet: Harry Chumley, Woodworth’s 
Book Store, Chicago; W. H. Cox, The Carter’s Ink Co. Standing: 
Jess Sutton, Woodbury Book Store, Danville; M. T. Weingaertner, 
Egyptian Staty. Co., Belleville; John Ramma, National Blank Book 
Co.; Art Frey. The Globe-Wernicke Co.; Walter Wagner, University 
of Chicago Bookstore. 

W. E. Smith, Ace Fastener Corp.; M. W. Knoblauch, Farnham Staty. 
& School Supply Co.. Minneapolis. 

Al Skibbe, Associated Stationers Supply Co. 

E. J. Mitchell, manufacturers’ representative; Mrs. R. D. Latsch. 
Pen Powell. A. W. Faber. Inc.; Rose Ottenfeld, Cless O. Burras 
Staty. Co., Inc., Oak Park. 

Harry Nichols, Weis Mfg. Co., and Phrenologist Charlie Garvin. 


ao Wet i] 
by x. a . 


the NSA Troupers, who discussed “’Today’s Problems” 
under the direction of NSA General Manager C. P. 
Garvin. 

At the Saturday morning session, W. M. Weck, 
Haines & Essick Company, Decatur, Ill., was chosen 
governor for 1944-45, and the following officers were 
re-elected to conduct the affairs of IBSA: President, 
Maynard F. Westring, Mid City Stationers, Rockford; 
executive vice-president, P. G. Picknell, Haines & 
Essick Company, Decatur; vice-president representing 
manufacturers, Tom Gillice, Rockwell-Barnes Com- 
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pany; vice-president, Jared Johnson, Chandler’s, Inc., 
Evanston; secretary-treasurer, A. J. Markelz, The 
Book Shop, Joliet. 

Mr. Westring called the meeting to order Friday 
morning and asked John A. Gilbert, OFFICE APPLIANCES, 
to lead the crowd in singing “God Bless America.” 
Following the pledge to the flag Mr. Westring pre- 
sented Charlie Garvin, who in turn introduced NSA 
President R. D. Latsch. With some variations, Mr. 
Latsch repeated the address he has presented at all 
of the regional meetings this spring. His remarks 
have been reported previously. 

The next speaker was Conrad A. Netzhammer, sales 
manager, Northwestern Furniture Company, Mil- 
waukee, Wis., who talked at length and with fine skill 
on the subject, “Sales Compensation and Profit Shar- 
ing.” He asserted that progress after the war requires 
full co-ordination of production, distribution and per- 
sonnel. This involves putting into function compensa- 
tion plans that will inspire salesmen to do their best. 
He reviewed the straight commission, drawing ac- 


(Turn to page 154, please) 





ON THE OPPOSITE PAGE—CAUGHT BY THE CAMERA AT 
NSA SIXTH DISTRICT MEETING, CHICAGO, APRIL 28-29 


1. Ben Allen, Ham Kendrick, Bert Soldner, all American Pencil Co. 

2. Seated: George Holt, W. A. Sheaffer Pen Co.; Sidney Butterfield. 
Smith & Butterfield. Evansville, Ind.; Martin R. Carlson, Carlson 
Brothers, Moline, Ill. Standing: John Henn, Stanley Wessel & Co.; 
Ed Conlon, Rockwell-Barnes Co.; George Wolcott and Fred Pitt, 
Wilson Jones Company. 

3. From pillar to post. Seated: Homer Jacquin, Jacquin & Co., Peoria; 
Harold Ruch, Stationers, Inc., Indianapolis. Standing: Harold 
Hampton, Indianapolis Office Supply Co.; Dan Hansen, Carlson 
Brothers, Moline; Harvey Rockwell, Yawman and Erbe Mfg. Co. 

. Jean Linden; Hy Linden, Ace Fastener Corp.; Mrs. Bill Cox; Ike 

Cornish, Rockwell-Barnes Co. 

. Mr. and Mrs. Frank Zeller, Des Moines Staty. Co. 

A Rockwell-Barnes quartet: Tom Gillice, Miss Rose, Earl Collins, 

Ike Cornish. 

. Carl Land, Columbia Ribbon & Carbon Mfg. Co.., Inc.; Jess Sutton, 
Woodbury Book Co., Danville, Ill.; Herb Walsh, Ace Fastener 
Corp., holding a Rand McNally road atlas given him a few min- 
utes before by Harold Friedlander; Fred Greenwood. Standing: 
Harold Friedlander, Rand McNally & Co.; Ben Powell, A. W. 
Faber, Inc.; Howard Sanders, Stationers & Publishers Board of 
Trade; Harry Short. Columbian Art Works Co. and Oakville Co.; 
Al Baugher, The Carter's Ink Co. Ben and Harry reach just about 
to Howard's shoulders. 

8. Seated: W. M. Weck, Haines & Essick Co., Decatur, IIl.; Charlie 
Malody. Associated Stationers Supply Co.; Maynard Westring, 
Mid-City Stationers, Inc., Rockford, Ill.; W. D. Robertson, Platt & 
Munk Co., Inc. Standing: Claude Allen, The General Fireproofing 
Co.; Hy Linden, Ace Fastener Corp.; Bill Brass, Office Supply Co 
Indianapolis; Earl Mason, manufacturers’ representative; Mason 
Layman, Dennison Mfg. Co. 

9. Seated: C. H. Law, Boorum & Pease Co.; Mrs. Hanson; Mrs. Jess 
Sutton; Harry Short, Columbian Art Works Co. and Oakville Co. 
Standing: George Hanson, Boorum & Pease Co.; R. F. Frederick- 
son, Autopoint 

10. Seated: Mrs. Follin; Art Frey, The Globe-Wernicke Co.; Mrs. Netz- 
hammer; Conrad Netzhammer, Northwestern Furniture Co. Stand- 
ing: Jack Love, Business Equipment Co., Peoria; Frank Palmer, 
Eaton Paper Corp.; Lee Lowe, Browne-Morse Co.; Marion Follin, 
manufacturers’ representative. 

11. Hy Linden, Ace Fastener Corp.; Mrs. Linden; Charlie Everly, Office 
Appliances; Mrs. James Lynch and Lee Lowe, Browne Morse Co.; 
H. J. Johnston, Ace Fastener Corp. 

12. Seated: Howard Pfau, The Globe-Wernicke Co.; J. A. Johnson, 
Globe & Staty. Co.; Earl Collins, Rockwell-Barnes Co. (apparently 
about to sneeze); Paul Cheney, Southworth Co. Standing: Dan 
Consodine, Richard Best Pencil Co.; Bill Lipner and Sam Clayton. 
Koh-I-Noor Pencil Co.; Erle Steinbeck. 

13. Seated: M. Morrissey, Parker Pen Co.; Mrs. Dan Hansen; Mrs. 
Friedlander: Harold Friedlander, Rand McNally & Co. Standing: 
Mrs. Morrissey; Dan Hansen, Carlson Brothers, Moline. A friend 
helped the photographer by putting on an act when this picture 
was taken. 

14. Seated: Mrs. Ed Rohrs, Mrs. Jim Bradley, Mrs. George Hanson, 
Mrs. Russ Ragan, Mrs. Harry McFarland. Standing: Mrs. Earl 
Mason, Mrs. Harry Anderson, Mrs. C. A. Netzhammer, Mrs. John 
Gilbert. 

15. Art Frey, The Globe-Wernicke Co.; Carl Kaufman, Speed Products 
Co.; W. E. Smith, Ace Fastener Corp.; Betty ““Boop’’ Bradley: Jim 
Bradley. Higgins Ink Co.; John Uden, Associated Stationers Supply 
Co.; Frank Cooper, Codo Mfg. Co. 

16. Seated: Bert Miller. W. A. McNichols and Gil Amberg, Amberg 
File & Index Co.; Fred Larson, The Globe-Wernicke Co. Standing: 
Frand Palmer, Eaton Paper Corp.; Earl Mason, manufacturers’ 
representative: Ed Rohrs, Eaton Paper Corp.; Bertrand Amberg. 
Amberg File & Index Co. 
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5TH DISTRICT STATIONERS MEET AT COLUMBUS 


Dealer Attendance at Two-Day Session A pproaches 
Kecord; H. C. Wilking New Governor of District 
for 1944-5; High Light Post-war Marketing Talk 





HE ANNUAL gathering of stationers of the Fifth 
District was held at the Deshler-Wallick Hotel, 
Columbus, Ohio, May 2 and 3. The meeting proved to 
be one of the best in dealer attendance ever held in 
the district. William R. Diehl, of Diehl Office Equip- 
ment Company, was the general convention chairman. 
The principal addresses included talks by dealers in 
the district, by members of the NSA troupe, and sev- 
eral from outside the industry. One of the best orators 
of the program was Aurelia Christea, a freshman of 
Bowling Green State University, the American-born 
daughter of naturalized Rumanian parents. Desig- 
nated by Secretary Morganthau as the outstanding 
salesman in the last War Bond drive, her address on 
“What the Young People of America Want for the 
Future” was a high spot of the meeting. 

Another important address by an outsider was 
“America’s Great Future,” by Dillworth Lupton of 
Cleveland, minister and newspaper columnist. 

After the introduction of national officers and guests 
and the appointment of committees by Governor W. F. 
Thomas of Findlay Printing & Supply Company, the 
first day’s schedule included addresses by President 
Bob Latsch, General Manager Charlie Garvin, and 
Paul Buckwalter of National Blank Book Company. 
Included also was the NSA Institute conducted by 
Mr. Garvin. Among participants were J. S. Sprott of 
The Globe-Wernicke Co.; Earl Kochheiser of The 
Charles Ritter Company, Mansfield, Ohio; Les Crowl 
of The Blade Printing & Paper Company, Toledo; 
Charlie Consodine of Bainbridge, Kimpton & Haupt, 
and members of the NSA troupe. In response to a 
question, Mr. Sprott stated that the outlook for quick 
return to steel file manufacture is unfavorable. 


Activities Start Early on Wednesday 


The second day started with breakfast meetings by 
the Indiana, Michigan, and Ohio stationers associa- 
tions. Later the dealers went together for their own 
program, while the travelers put in what probably was 
the best meeting of its kind ever held in the district 
in attendance, character of addresses and definite in- 
terest. Twenty-three travelers were added to the 
Great Lakes Travelers Club at the meeting; another 
sent his application by mail. Principal speakers for 
the travelers included Harvey Rockwell, Yawman and 
Erbe Manufacturing Company; Bill Hoge, The Gen- 
eral Fireproofing Company; Bill Smith, Ace Fastener 
Corporation; Paul Buckwalter, National Blank Book 
Company; Harry Nichols, Weis Manufacturing Com- 
pany, and W. J. Carroll of Joseph Dixon Crucible Com- 
pany, who in his capacity of third vice-president 
represented the Great Lakes Travelers Club in all its 
activities in connection with the Columbus gathering. 

An unusual incident at the travelers’ meeting was 
a gift of a $25.00 War Bond by Bill Smith of Ace 
Fastener Corporation to Dixie Carroll for bringing 23 
new members into the Great Lakes Travelers Club. 
Mr. Smith previously had promised to give such a 
bond to the first member who brought in ten new 
ones. 

Addresses were made at the dealers’ meeting by K. L. 
Boyer of the Newell B. Newton Company, Toledo; Sid 
Glueck, The General Office Supply Company, Cleve- 
land; H. C. Wilking, B-C-D Office Equipment, Inc., 
Detroit, and H. L. Chesick, The Century Press, New 
Castle, Ind. Mr. Kochheiser presided. Mr. Glueck’s 
suggestions on meeting chain store price competition 
led to an interesting discussion as to the wisdom of 
selling certain small supply lines without profit in 
order to hold the good will of customers who buy such 
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profit items as ledger sheets, filing supplies, fountain 
pens, and other merchandise that are not chain store 
items. 

The final session, a combined meeting, included a 
discussion of the surplus goods situation by Mr. Gar- 
vin, followed by an excellent address by R. D. Vail of 
the Vail Manufacturing Company, reported in con- 
nection with an earlier meeting. The paper situation 

(Turn to page 153, please) 





ON THE OPPOSITE PAGE— PHOTOGRAPHED AT NSA 
DISTRICT NO. 5 MEETING, COLUMBUS, OHIO, MAY 2-3 


1. H. M. Donisthorpe, Rockwell-Barnes Co.; Charlie Consodine, Bain- 
bridge, Kimpton & Haupt; Harry Balch, Quality Park Envelope Co.; 
_ Johnstone, Wallace Pencil Co.; Bill Lipner, Koh-I-Noor Pencil 


°. 

2. W. J. Carroll, Jos. Dixon Crucible Co.; H. J. Hampton, Indianapolis 
— Supply Co.; Mrs. Lupton; Dr. Dillworth Lupton; Mrs. W. R. 

iehl. 

3. Coming and going: W. F. Thomas, Findlay Prtg. & Supply Co., 
Findlay, Ohio, retiring governor; Herbert C. Wilking, B-C-D Office 
Equipment, Inc., Detroit, governor-elect. 

4. Robert T. Ball, Ball & Thrasher, Ann Arbor, Mich., president Michi- 
gan Stationers Club; Ed F. Dodge, Johnson Chair Co., Clemco 
Desk Mig. Co., Polar Mfg. Co.; R. D. Latsch. president NSA; Mort 
Chute and Charlie Consodine, Bainbridge, Kimpton & Haupt. 

5. Lee Lowe, Browne-Morse Co.; Hube Pratt, Emery Pratt Co., Lans- 
ing, Mich.; Matt Massot and Frank Morse, Jr., Browne-Morse Co.; 
Henry TenHoor, Office Supplies, Inc., Muskegon, Mich. 

6. Mrs. W. R. Diehl; General Manager Charlie Garvin; Regional Gov- 
ernor Wes Thomas, Findlay Prtg. & Supply Co.; NSA President 
Bob Latsch; Mrs. Thomas. 

7. Mrs. Dixie Carroll: Less Crowl, Blade Prtg. & Paper Co., Toledo; 
Rose Cushman, NSA; O. W. Lintner, The State Office Supply Co., 
Columbus, Ohio. 

. Ed Conlon, in “Little David Playing the Harp.’’ ; 

. George Gelsanliter, Gelsanliter’s, Mount Vernon, Ohio; Charlie 
Malody, Associated Stationers Supply Co.; W. K. Downing, The 
Globe-Wernicke Co.; Howard Pfau, The Globe-Wernicke Co.; 
Thomas W. Ruff, Thomas W. Ruff & Co., Columbus; Tom Gillice, 
Rockwell-Barnes Co.; George Long, The Globe-Wernicke Co. 

10. Harold Johnson, Wells Office Furniture Co.; Matt Dimmitt, Wilson 
Jones Co.; Frank Palmer, Eaton Paper Corp.; Harry Nichols, Weis 
Mfg. Co.; Billy Kane, Oxford Filing Supply Co.; W. J. Carroll, 
Eberhard Faber Pencil Co.; Lyn Logan, Wilson Jones Co. 

ll. Seated: Ray J. Eichenlaub, Service Steel Products Co.; George 
Aigner, G. J. Aigner Co.; W. E. Smith, Ace Fastener Corp. Stand- 
ing: Frank Honeyager, manufacturers’ representative: A. C. Van 
Horne, Eberhard Faber Pencil So.; Bill Muir, National Blank Book 
Co.; Frans Janssen, Scripto Mfg. Co. : 

12. Aurelia Christea, Bowling Green State University, Bowling Green, 
Ohio, orator at luncheon meeting: Wes Thomas, governor fifth 
District. 

13. Seated: Charlie Lipman, The George B. Gratf Co.; J. S. Sprott. 
The Globe-Wernicke Co.; George Baxter, Diebold, Inc. Standing: 
George Davis, Bank & Office Staty Co., Indianapolis: W. W. 
Welch. W. W. Welch Co.; Mort Chute, Bainbridge, Kimpton & 
Haupt. 

14. Dean A. Hall, Gage’s, Battle Creek, Mich.; William E. Wintrich, 
Acco Products, Inc.; E. A. Garrison, Parkersburg Office Supply Co., 
Parkersburg, W. Va.; George M. Baxter, Diebold, Inc.; Chet 
Harper, Wilson Jones Co.; C. R. Rifenberg, DeMay’s. Inc., Jackson, 
Mich. 

15. Harry Koehn, Gregory Mayer & Thom Co., Detroit; John P. Hoff- 
man, MacTaggart-Hoffman Co., Port Huron, Mich.; George Long, 
The Globe-Wernicke Co.; Jack Dudd, MacTaggart-Hoffman Co. 

16. Herb Walsh, Ace Fastener Corp.; Steve Stout, Boorum & Pease 
Co.; M. L. Ober, Stationers, Inc., Indianapolis; O. E. Earnshaw. 
Roth Office Equipment Co., Dayton; Parle Cooley, Bates Mfg. Co.; 
Gordon Stevens, Carter’s Ink Co. cat 

17. Seated: Mrs. Gale Denny, Lexington, Ky.; Mrs. William Hoge and 
Mrs. Claude Allen, Youngstown, Ohio. Standing: Claude Allen, 
The General Fireproofing Co.; Tom Joyes, the General Fireproof- 
ing Co.; Mrs. D. L. Burns, Mansfield, Ohio; Gale Denny, Transyl- 
vania Prtg. Co., Lexington, Ky.; Miss Lowmiller, New Philadelphia, 
Ohio; Mrs. Ronald Tope, New Philadelphia, Ohio; Mrs. Price, 
Findlay, Ohio; D. L. Burns, Manstield Typewriter & Office Supply 
Co., Mansfield, Ohio; W. E. Hoge, The General Fireproofing Co. 

18. L. R. Addington and Ed Little, Wabash Filing Supplies, Inc.; R. H. 
McGowan, Shaw-Walker Co. q ’ 

19. Ralph W. Graham, Henry Holmes, R. R. Hengge, Columbia Rib- 
bon & Carbon Mfg. Co. : 

20. Don Crile, Office Equipment Co., Canton, Ohio; Mrs. Otto Lintner; 
Walt DeGroft, Sanford Ink Co.; Mrs. Ray Schumacher; M. L. Ober, 
Stationers, Inc., Indianapolis; Harry Short, Columbia Art Works 
and Oakville Co.; Henry Chesick, Century Press, New Castle, Ind.; 
Mrs. W. J. Carroll; Ray Schumacher, National Blank Book Co. 

21. Howard L. Pfau, general sales manager; J. S. Sprott, president: 
Stuart E. Langdoc, assistant to president: W. K. Downing, sales 

promotion manager. All The Globe-Wernicke Co. 

22. Seated: Harold Hampton, Indianapolis Office Supply Co.; Harry 
Dick, Redeker & Dick, Inc., Cincinnati; William Hoge, The Gen- 
eral Fireproofing Co. Standing: Ken Boyer, The Newell B. New- 
ton Co., Toledo; Art Eldred, Eldred Co., Lorain, Ohio; Rowland 
Kyle, Mosler Safe Co. 

23. Ray Eichenlaub, Service Steel Products Co.; Joseph McDonnell, 
Carter's Ink Co.; Otto Lintner, State Office Supply Co., Columbus; 
Gus Nelson, Jr., Jos. Dixon Crucible Co.; George Parry, Carter's 
Ink Co. 
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AT LEFT—SEEN AT THE APRIL NSA 12TH REGION MEET 


l. 


e 


3. 


4. 





AT MARK HOPKINS HOTEL, SAN FRANCISCO 
James Patrick, Patrick & Moise-Klinkner Co., San Francisco; Bob 
Latsch, president NSA; Charlie Garvin, NSA general manager; 
Owen Bronson, A. Carlisle & Co., San Francisco, president Station- 
ers Association of Northern California. 
U. J. Fugazi, introduced as a stationer from Naples, who was re- 
vealed as L. J. McMahon, D.D.S., after he had acceptably filled his 
part of the program as an entertainer; Jack Marisch, guest of 
Mr. Wobber; Ed Conlon, Rockwell-Barnes Co.; General Manager 
Charlie Garvin, all registered disgust at the attention given to Ed 
Wobber who isn’t even mildly concerned with their reactions. 
Seated: C. F. Evans, Sanford Ink Co.; Walter Funck, F. S. Webster 
Co., retired. Standing: George Morgan, Oxford Filing Supply Co.; 
Ed Conlon, Rockwell-Barnes Co.; Ted Caswell, F. S. Webster Co. 
Seated: George Holt, W. A. Sheaffer Pen Co.; E. de Mello, Smith 
Bros., Inc., Oakland; Lee Adams, Charles R. Barry Co. Standing: 
Ed Schweitzer, Hall & Smith Co., San Francisco; Ken Swenson, 
W. A. Sheaffer Pen Co.; F. J. Goette, Schwabacher-Frey Co., San 
Francisco; M. E. Lowe, W. A. Sheaffer Pen Co.; Carl Johnson. 
Schwabacher-Frey Co. 


(The story of this meeting was presented on page 39 of the May issue 


of OFFICE APPLIANCES.) 


NSA TROUPERS ENTERTAINED AT WOODSIDE.—Seated at 
the table, left to right, are Mrs. Ed Wobber, the hostess; 
Mrs. Jim Anderson, Gaston Goetting, Ruth Goetting, George 
Holt. and Mrs. Herman Wobber. Standing, left to right: 


Johnny Goodfellow, Charlie Garvin, Horace Van Dom, Jim 


Anderson, Bob Latsch, Ed Wobber and Ed Conlon. Below, 


left to right: H. B. Van Dorn, Joseph Dixon Crucible Co.; Bob 
Latsch, Latsch Bros., Lincoln, Nebr., president NSA; John Gil- 


bert, Office Appliances; Charles Garvin, general manager 


NSA; Ed Conlon, Rockwell-Barnes Co.; Jim Anderson, S. E. & 
M. Vernon, Inc.; George Holt, W. A. Sheaffer Pen Co., pause 


briefly at the water temple. The temple is located at Spring 
Valley Lakes, San Francisco’s water supply, through which 


flows water from Lake Eleanor above Yosemite Valley, more 


than 300 miles distant. 





A PORTION OF THE THRONG OF 722 PERSONS WHO ATTENDED THE 12TH REGIONAL MEETING OF THE 
NATIONAL STATIONERS ASSOCIATION AT THE BILTMORE BOWL, LOS ANGELES, ON APRIL 11, 1944 
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DOT: “OUCH! THE BOYFRIEND'S | 
ON FURLOUGH AND I'VE GoT| 
TO STAY AND RETYPE ALL’ 
THESE LETTERS.” 


SUE: “IF YOU'D ONLY USE 

\THOSE NEW SUPER-ULTIMO 

|) RIBBONS YOU WOULDN'T HAVE 
- TO DO YOUR WORK OVER.” 



























orrect...FOR SUPER-ULTIMO RIBBONS 
PRODUCE BETTER LETTERS 


When your typists use Super-Ultimo ribbons, you'll 
find production going up and tempers going down. 
Cut overhead costs, save time, and produce Super Ultimo 
brighter letters with this sheer, long-wearing | Te, 
sibbon—the ribbon that always leaves a good 3 


FOR CLEAR, CRISP LETTERS—STRONG, READABLE COPIES 


impression. 

Six degrees of high pigment content inking are 
available, and the fabric is identified. The right 
ribbon for your department is waiting for you. 
Try it now! 

Another outstanding product of the orig- 
inators of 2-color Hectograph Uni-Masters! 


PANAMA-BEAVER 


CARBON PAPERS, HECTOGRAPH, INKED RIBBONS 
Manufactured by 


MANIFOLD SUPPLIES COMPANY 


COAST TO COAST DISTRIBUTION 
iss TH IR D 1VENUE . BROOKLYN ! 2 teh ee 
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THROUGH THE CAMERA’S EYE AT THE NSA 12TH REGION MEET, HOTEL BILTMORE, LOS ANGELES, APRIL 11 


E. C. Morris, Taft, Calif.; Arthur Carlson, Charles R. Barry Co.; 
Jack Polster, Wilson Jones Co.; Harry Homer, Esterbrook Pen Co.; 
Blake Lockhart, Southern California Stationers Association; W. H. 
Starr, Stationers Loose Leaf Co.; Frank Randall, Vroman’s, Pasa- 
dena. 

George Morgan and Charlie Reynell, 
J. Dick Kirkpatrick, L. A. Wagner and 
Dixon Crucible Co. 

Corporal Jack Ellis, USMC, formerly F. S. Webster Co. and presi- 
dent Midwest Travelers Club. 

Seated: Virgil Hoar, Grimes-Stassforth Staty. Co., Los Angeles; 
Mrs. Carey Gregory. Gregory Fount-O-Ink Co.; L. C. Ewart, 
Grimes-Stassforth Staty. Co. Standing: F. L. Hawley, Schwabacher- 
Frey Co.; R. D. Latsch, Latsch Bros., Lincoln, Nebr., president 
NSA; Carey Gregory. Gregory Fount-O-Ink Co.; Harry Heath, Rich- 
ard Best Pencil Co.; R. A. Thomas, Grimes-Stassforth Staty. Co. 
Ed Conlon, Rockwell-Barnes Co., vice-president NSA; Bob Latsch, 
NSA president; Charlie Garvin, senegal manager; Jack Ellis, Cor- 
poral USMC, formerly F. S. Webster Co.; Dick Healy, Santa Fe 
Book & Staty. Co., immediate past-president NSA, Marine in World 
War I. Corporal Ellis remarked that his hair was cut by barber 
Charlie Garvin every week in San Diego. 

Kenneth Libke, Stationers Corp., Los Angeles; Mrs. L. P. Thorbus, 
Thorbus Staty. Co., Huntington Park, Calif.; A. I. Peterson, W. A. 


(The story of this meeting page 


Oxford Filing Supply Co.; 
H. B. Van Dorn, Joseph 


ppeared on 
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. Jack Abbott, 


. Geor 


May issue of OF FICE 


Sheaffer Pen Co.; Mr. and Mrs. Lee Lattin, Lattin Staty. & Prtg. 
Co., Lynwood, Calif., and Culp’s Staty. Store, Downey, Calif. 


. Seated: Della Gowdy; Mrs. E. Wallace; Virginia Brown; Mrs. Ernest 


Williams; Eleanore Wallace; Mrs. Fred Wallace. Standing: Fred 
Lenfesty; Mrs. Lenfesty; Jane Tingwall; Ebenezer Wallace: Fred 
Wallace. All of Industrial Staty. Co. Fred Wallace, son of 


Ebenezer, expected to be a member of the Armed Forces shortly 
after this picture was taken. 


. Harold Clark, Clark Office Supply Co., Phoenix, Ariz.; Lloyd Keif- 


fer, Sengbusch Self-Closin nkstand Co.:; Jerry Horton, Wilson 
Jones Co.; Willis Palmer,  Beemeee & Pease Co.; Grant Howard, 
Howard & Stofft, Tucson, Ariz.; Julius Crutcher, Old Pueblo Office 
Supply Co., Tucson, Ariz. 


. General Manager Garvin improvises before meeting time. 
. Leaders in conference: R. D. 


Latsch, president NSA; Omar Boyd, 
Stationers Corp., governor llth District; Blake Lockhart, secretary 
Southern California Stationers Association. 

Ace Fastener Corp.; Mrs. Stein; Ivie Stein, Stein 
Staty. Co., Santa Ana, Calif.; Bill Bailey, Bailey Staty. Co., River- 
side, Calif., president Orange Empire Stationers Association. 

e Thompson, Buzza-Cardoza Co.; Mrs. Thompson; Al David- 
, Angeles Stamp & Staty. Co., president Southern Cali- 
Mrs. Ralph Cardoza; Bob Latsch, 


son, 
fornia Stationers Association; 
president NSA; Mrs. Davidson. 
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Memo: 


" Carelegs talk costs lives " 


"Use it u 
P, wear it out... 
do, or do without " Pee 


" Use V—Mail...it's Sureree.faster " 


" | 
Give blood plasma to the Red Cross " 


" Buy more War Bonds today " 
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STATIONERS & PUBLISHERS BOARD OF TRADE 
HOLDS ANNUAL FORUM AND DINNER 


The Stationers and Publishers Board of Trade, Inc., 
held its annual forum and dinner at the Hotel Bilt- 
more, New York, on Friday, May 5. Well attended, as 
these affairs usually are, and informative as many of 
the audience attested, this event was termed the most 
successful yet. 

The forum was opened in the afternoon by Executive 
Secretary Howard S. Sanders, who made a brief intro- 
duction, extending greetings and welcoming members 
and friends. In doing so, Mr. Sanders remarked that 
the subject of credit was a timely one and that in 
his opinion many new business enterprises would be 
started after the war by men returning to peacetime 
pursuits from the armed forces. While many would 
feel they are qualified and have the capital to go in 
business, there would be others who would not have 
sufficient capital or ability to launch a new business 
and would, within a short period of time, become busi- 
ness casualties. 


Economist Talks on Credit 


He then introduced the first speaker of the after- 
noon, Joseph Stagg Lawrence, economist and vice- 
president of the Empire Trust Company of New York, 
who gave an interesting and informative talk on the 
subject of credit. In planning for post-war, he said 
there were three questions a business man must ask: 
1. Can I borrow money? 2. Is credit available and on 
what terms? 3. Will I have customers after the 
war? In answer to the three questions he said: 1. Yes, 
there will be ample credit after the war because of 
our sound banking system, and there is no question 
but what you will get what you or your customers 
need. 2. That the cost of credit will be lower, that the 
risk for banks is negligible, and very attractive post- 
war rates can be offered. 3. There will be cus- 
tomers as long as there is employment. Because of 
war conditions we have pushed production far beyond 





MEETINGS - CONVENTIONS + DINNERS 


mala 


normal, he remarked, and when the war ends readjust- 
ments will have to be made to peacetime require- 
ments. He pointed out the fact that during war times 
there has been a tremendous accumulation of civilian 
needs which will have to be taken care of after the 
war, thus creating a business boom. He advanced the 
belief that an approximate national income of $94,000,- 
000,000 would be necessary to insure a prosperous level 
of activity. With that income, a fair degree of em- 
ployment could be maintained and business would 
prosper. 

Following Mr. Lawrence’s address, there were a num- 
ber of questions asked from the floor to the complete 
satisfaction of all, showing the keen interest that was 
taken in his talk. 


History of Trade Reviewed 


Wm. M. Wetzel, executive vice-president of American 
Business Credit Corporation, was then introduced by 
the executive secretary. Mr. Wetzel traced the progress 
of trade from trading and swapping of one article for 
another, the giving of an article for the promise to 
pay later and right on to the present-day method of 
doing business. He stated that credit today is different 
and more complicated, that it costs more to operate 
and therefore more has to be paid for it, and that 
credit will be just as good as business. His belief is 
that we will have, after the war, an era of prosperity 
that will spread to other countries. A great recon- 
struction period will start with road-building in Eu- 
rope, thus putting many men to work who will use some 
of the money they earn to buy articles they want. The 
United States will do a large export business and be- 
come the bankers of the world. Right now we hold 
lots of I.0.U.’s and will be bankers because we have to 
be, he said. New inventions and gadgets will be 
brought out after the war, thus creating a period of 
prosperity. He advised a change in the way of think- 
ing, banking-wise, money-wise, and credit-wise, saying 
times have changed. Among other things, he suggested 





Oe 


a SU alee ee PhBaRl 
ae % > 3> vs 


8TH ANNUAL FORUM AND DINNER, STATIONERS & PUBLISHERS BOARD OF TRADE, HOTEL BILTMORE, N. Y., MAY 5 


38 


OFFICE APPLIANCES, June, 1944 








01 





@ THis TONY had been selling You guessed it—Tony sold shirts like peanuts at 
-p Shirts with a brand-name no- a ball game. 
body ever heard of. There’s a moral here for you! Tony’s empty 
pushcart holds one thing, anyway—and that’s a 
Result: Tony had a tough moral for every dealer who stocks carbon papers 
time keeping body and push- _and typewriter ribbons. 





cart together. And that moral is: hitch on to Roytype*—the 

most powerfully promoted line of carbon papers 
ust- Then one day Tony gave his customers the come- and ribbons in the country! A line that customers 
ire- on with a different shirt line. A big-name, big- believe in . . . because it’s backed by Royal, makers 
a advertised line—one folks recognize and trust. of the “World’s No. | Typewriter!” 
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ROYTYPE 


e Carbon Papers and Ribbons 
Royal means the finest! For example, one sheet on Royty pe deep-inked Park made by the 
Avenue Carbon Paper can be used not just the usual 20 times, but up to 60 times, 


cleanly and clearly. And with Roytype Free-Flowing Ribbons, the ink flows into me oO YA L 
the spaces where the type bar strikes the ribbon, constantly renewing its life. 
These are the advantages your customers are hearing about—consistently, in TYPEWRITER COMPANY 


big space—in LIFE Magazine, reaching 20,000,000 readers! 2 Park Avenue, New York 16, N. Y. 
Get in step with this advertising! Push the Roytype line! nN 
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*Trade Mark Reg. U.S. Pat. Off. 
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that if money is needed, accounts receivable could be 
pledged, holding that ‘you are entitled to as much 
credit as you extend.” In his closing remarks he stated 
that long ago we have passed from the money stage 
to the credit and bookkeeping stage, and credit is 
only as good as your promise to pay. 

The next speaker to be introduced by the executive 
secretary was Charles E. Murphy of the New York law 
firm of Murphy, Block, Sullivan and Sawyer, who told 
of his experience in Washington on behalf of com- 
mission salesmen. His purpose was to have rescinded 
‘a ruling that commission salesmen’s earnings were not 
to exceed those of 1942. Accompanied by 40 men who 
told how the ruling would affect them, they were suc- 
cessful in having the ruling rescinded within two 
weeks. His further remarks were directed to the rela- 
tionship of labor and industry, saying that business 
has changed its approach, and that collective bargain- 
ing is accepted and here to stay. He suggested that 
business men make a study of union negotiations and 
keep in mind at all times that employees are part of 
their business family. 


Dr. Peale on “Muddled Thinking” 


Norman Vincent Peale, D.D., Pastor of the Marble 
Collegiate Church, New York City, climaxed the after- 
noon session in his usual dynamic manner, with a 
Stirring address on muddled thinking. It is a great 
art to know how to think straight, he said, and gave 
three rules to follow in accomplishing it: 1. Be devoid 
of fear—apprehension and anxiety are our greatest 
diseases, he declared. Too much worry reduces energy. 
Fear is harmful and panicky; get rid of it. 2. Organ- 
ize yourself—avoid the helter-skelter mind—do one 
job at a time and finish it—be able to think on your 
feet. 3. Avoid tension. If the body is tense, the mind 
is also tense, and vice versa. Get rid of that high 
frequency of emotions. In closing, he advised all to 
avoid muddled thinking and cultivate the habit of 
relaxation. 

After the closing of the forum, the arrival of the 
fair sex was the signal to spend an hour enjoying 
liquid refreshments and pleasant conversation during 
the cocktail hour. Dinner was then served and en- 
joyed by about 250 members of the Stationers and 
Publishers Board of Trade, their wives and friends. 


Henry W. Armstrong, treasurer of Joseph Dixon 


AT THE DINNER MARKING THE 30TH 
ANNIVERSARY OF VICTOR LUNDEEN 
& CO.— Above left: Albert Sorenson, 
EM 3-c, one of the six Lundeen em- 
ployees now in service, just home from 
a year in the South Pacific, joins his 
new bride in inspecting the 30th anni- 
versary cake. Above right, part of the 
office staff talk it over. Left to right: 
Miss Miller, Miss Mittelstadt, office 
manager, and Miss Fuder. Below: the 
banquet in full swing. The festivities 
were held at River Inn, Fergus Falls, 
on Monday, April 10, 1944. 
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Crucible Company, president of the Stationers and 
Publishers Board of Trade, gave a short address, and 
bid Godspeed to Miss Virginia Sanders, daughter of 
the executive secretary who is going to take active 
work with one of the branches of the service. There 
followed then a series of vaudeville acts which were 
very entertaining and well received. Good music and 
dancing kept the guests entertained during dinner and 
for the balance of the evening. The success of the 
meeting was due to the careful planning of the execu- 
tive secretary and members of the committees. 


Committee of the Board 


Louis H. Tavernier, Fulton Specialty Company. 
Wm. Rossway, Eberhard Faber Pencil Company. 
Clifford Farr, Baker and Taylor, New York City. 
R. L. Unser, General Pencil Company. 

Carl Grod, Binney and Smith. 


Sales Representatives Committee 


Edward Dooley, Wilson Jones Company. 
Louis Wachtel, American Lead Pencil Company. 
J. J. Walder, Boorum & Pease Company. 
Wm. Lowenthal, Joseph Dixon Crucible Company. 
Harry Lynn, Esterbrook Pen Company. 
Louis Tavernier, Fulton Specialty Company. 
Howard Shoemaker, Eberhard Faber Pencil Com- 
pany. 
Benjamin Sandner, LePage’s, Inc. 
be » 


STATIONERS 12:30 CLUB MEETS 


As usual, there was a good attendance when the 
Stationers 12:30 Club assembled on May 8 at 7 P.M. to 
attend another social meeting and chicken dinner at 
the Advertising Club, 23 Park Avenue, New York City. 

It was decided that their annual outing be held at 
the Valley Stream Country Club, Long Island, the date 
to be announced at the next meeting. Members were 
urged to come prepared to spend the day participat- 
ing in outdoor games such as golf, handball and base- 
ball. 

The previous meeting, held at noon on April 24, was 
such a success that it unanimously decided to hold a 
luncheon meeting, as well as a dinner meeting, every 
month. The next meetings were scheduled for May 
22 at 12:30 p.m. and June 12 at 7 p.m. at the Advertis- 
ing Club, New York City. 





OFFICE APPLIANCES, June, 1944 





yr 





o®® 
on 





vas 
la 
ory 
[ay 
‘is- 





944 








High quality | t - 
The customer you sell the 
lost. Included in the group are stock ledger | 
sheets, cash journals, payroll forms and 
many others. Here are a few reasons why 
they will bring repeat business: 

@ HIGH-GRADE RAG CONTENT PAPER. 
® HARD WRITING SURFACE—smallest entries 
never smeared or blurred because of surface. 


Ste 
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* sheets out— van ré a source of the greatest 
satisfaction. 

@ THERE ARE HUNDREDS of individual 
forms in rulings and sizes to fit the re- 
quirements of every type of business. BOORUM & 
PEASE forms have a century-old reputation of 
always keeping “a step ahead of your customers’ 
needs.” 


oR EVERY RECOR), 





—— \ SSzpp, 
4 Way To KEEP 3° RED 


GENERAL OFFICES: 84 HUDSON AVE., BROOKLYN 1, N. Y. 


BOSTON 10: 29 OTIS ST. * ST. LOUIS 


2: 115 SO. 8TH ST. * CHICAGO 7: 538 S. WELLS ST. 


NEW YORK CITY SALESROOM: 349 BROADWAY, NEW YORK, 13. 
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COLLEGE STORES GROUP MEETS IN CHICAGO 
FOR ANNUAL CONVENTION 

Defying convention, the twenty-second annual gath- 
ering of the National Association of College Stores 
was held on Saturday and Sunday, May 6 and 7, 1944, 
at the Edgewater Beach Hotel, Chicago. When the 
convention committee, headed by Harry H. Chumley, 
Woodworth’s Book Store, Chicago, found out that the 
only dates available were Saturday and Sunday, the 
members were dismayed. On more mature considera- 
tion it seemed that a week-end convention might be 
advantageous, at least in so far as transportation 
facilities were concerned. On that premise the men 
went ahead, developed an excellent program, and were 
gratified by the response in the form of a registration 
reaching close to the 200 mark. 

Unofficially the convention started on Friday eve- 
ning, May 5, with a buffet supper and get-acquainted 
party followed by a meeting of the officers and direct- 
ors. On Saturday morning President L. L. Ivey called 
the meeting to order very shortly after the scheduled 
opening time. Following the usual preliminaries the 
following informative addresses were presented: “Self 
Service Merchandising,’ by William T. White, sales 
manager, Wieboldt’s Stores, Inc., Chicago; “Human 
Relations in the Operation of a College Store,” by 
Burleigh B. Gardner, member of the Committee on 
Human Relations in Industry, University of Chicago, 
and “What Are You Going to Do About It?” by J. T. 
Meek, executive secretary, Illinois Federation of Retail 
Associations. 


Harold McLain Luncheon Speaker 


The guest speaker at the luncheon was Harold O. 
McLain, president of The Railways Ice Company, Chi- 
cago, whose address was entitled ‘“‘The Blind Who Will 
Not See.” An orator of considerable skill, Mr. McLain 
made a deep impression on those assembled by his 
outline of the obligations each citizen has to the war 
effort, the American form of government and way of 
life, and free enterprise or our own business. 

The afternoon session, under the chairmanship of 
A. W. Littlefield, was largely devoted to the subject of 
“Veterans Administration Rehabilitation Training.” 
The Veterans Administration viewpoint was covered 
by C. E. Hostetler, National Rehabilitation Officer for 
Chicago, and the college viewpoint by Robert C. Woell- 
ner, executive secretary, Board of Vocational Guid- 
ance, University of Chicago. Ross Marvin, senior edi- 
tor, Scott Foresman & Company, Chicago, concluded 
the discussion by an outline of the activities of the 
United States Armed Forces Institute. 

According to the schedule the rest of the afternoon 
was to have been devoted to reports on merchandise 
by representatives of eight manufacturers. Because 
time had slipped away, however, only one report was 
presented, that by J. E. Conlon, vice-president, Rock- 
well-Barnes Company, Chicago, who spoke on “Flat 
Papers.” The other reports, as follows, were presented 
at the Sunday morning assembly: “Loose Leaf,” by 
Albert E. Farr, merchandise manager, National Blank 
Book Company, Holyoke, Mass.; “Fountain Pens,” by 
G. F. Olson, advertising manager, W. A. Sheaffer Pen 
Company, Fort Madison, Iowa; “College Jewelry,” by 
David Warsowe, president, College Seal & Crest Com- 
pany, Cambridge, Mass.; “Felt Goods and Related 
Items,” by C. E. Silloway, president, The Chicago Pen- 
nant Company, Chicago; “Drawing and Engineers’ Ma- 
terials,” by W. E. Pfannkuche, purchasing agent, Fred- 
erick Post Company, Chicago; “Social Stationery,” by 
Edward C. Rohrs, Midwest sales manager, Eaton Paper 
Corporation, Pittsfield, Mass., and “Leather Goods,” 
by E. R. Manning, vice-president, Stein Bros. Manu- 
facturing Company, Chicago. 

The annual dinner of the association was held in 
the Marine Dining Room Saturday evening. Because 
the room was shared with others, no regular program 
was followed. Members enjoyed the floor shows and 
dancing according to inclination. 
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On Sunday morning with E. C. Rather presiding, 
Harold W. Jordan, director, Service Enterprises, In- 
diana University, Bloomington, Ind., spoke on “Pro- 
fessional Standards for a Book Store Manager,” and 


Russell Reynolds, Carleton Bookstore, Northfield, 
Minn., discussed the “Problems of the Small College 
Store.” These addresses were made after the mer- 
chandise reports, referred to previously, were pre- 
sented. Because of lack of time addresses prepared by 
Dempster Passmore of the University of Chicago Book- 
store on “New Lines for the College Store,” and Hugh 
J. Williams, The Iowa Supply Company, Iowa City, 
Iowa, on “Some Achievements of Interest to Manage- 
ment in These Times” were not presented vocally but 
assurance was given that they would be published in 
the association’s magazine, “The College Store.” 


The first part of the program Sunday afternoon, 
under the chairmanship of Fred Davis, was devoted to 
the following addresses: “How and Where to Procure 
‘Hard to Get’ Merchandise,” by Meredith Moore, Duke 
University Bookstore, Durham, N. C., and “Your Mar- 
ket Today and Tomorrow,” by Paul Buckwalter, sales 
manager, National Blank Book Company, Holyoke, 
Mass. 

President Ivey took over and conducted a business 
meeting which included receiving committee reports 
and the annual report of the executive secretary, Fred 
H. Tracht. The following officers were elected: Presi- 
dent, E. C. Rather, University Co-Operative Society, 
Austin, Tex., and vice-president, Norman M. Gay, Bos- 
ton University Bookstores, Boston, Mass. The manu- 
facturers chose Guy Silloway, Chicago Pennant Com- 
pany, Chicago, as their representative. 

In connection with the convention a very fine dis- 
play of products sold by college stores was presented 
by 44 manufacturers. Following are names and ad- 
dresses: 


Acco Products, Inc., Long Island 
City, B. Y. 

Aigner, G. J., Co., Chicago, Ill. 

American Lead Pencil Co., Hobo- 
ken, N. J. 

American Pad & Paper Co., Hol- 
yoke, Mass. 

Angelus-Pacific Co., Los Angeles, 
Calif. 

Autopoint Co., Chicago, IIl. 

Balfour, L. G., Co., Attleboro, 
Mass. 

Barnes & Noble, Inc., New York, 
N.Y 


C-Thru Ruler Co., Hartford, Conn. 

Carter’s Ink Co., Cambridge, Mass. 

Champion Knitwear Co., Inc., 
Rochester, N. Y. 

Chicago Pennant Co., Chicago, IIl. 

Clay-Adams Co., Inc., New York, 


oe F 

College Seal & Crest Co., Cam- 
bridge, Mass. 

Collegiate Mfg. Co., Ames, Iowa 

Devoe & Raynolds Co., Inc., New 
York, N. Y. 

Eagle Pencil Co., New York, N. Y. 

Ellingsworth Mfg. Co., Chicago, Il. 

Engineering Sales Co., Sheboygan, 
Wis. 

Esterbrook Pen Co., Camden, N. J. 


Favor, Ruhl & Co., Chicago, III. 

Graf-Apsco Co., Chicago, III. 

rn Co., New York, 
N.Y, 

Higgins Ink Co., Inc., Brooklyn, 
mM. ¥. 

Holliston Mills, Inc., Chicago, IIl. 

—- J., Sons Co., Baltimore, 

Koh-I-Noor Pencil Co., Inc., 
Bloomsbury, N. J. 

Krumwiede, Elmer, Stationers 
Clearing House, Chicago, Ill. 

Marks Mfg. Co., Chicago, Il. 

Melind, Louis, Co., Chicago, IIl. 

Montag Brothers, Inc., Atlanta, Ga. 

National Blank Book Co., Holyoke, 
Mass. 

Norsid Co., New York, N. Y. 

Parker Pen Co., Janesville, Wis. 

Roos Co., New York, N. Y. 

Royal Stationery Co., Minneapolis, 
Minn. 

Sanford Ink Co., Chicago, Ill. 

Sheaffer, W. A., Pen Co., Fort 
Madison, Iowa 

Stein Bros. Mfg. Co., Chicago, IIl. 

Trussell Mfg. Co., Poughkeepsie, 
N. Y. 


Weems System of Navigation, An- 





Faber, A. W., Inc., Newark, N. J. napolis, Md. 
Faber, Eberhard, Pencil Co., Brook- Wire-O-Binding Company, Chi- 
lyn, N. Y. cago, Ill. 


NEW ENGLAND TRAVELERS MEET IN APRIL 


A regular meeting of the New England Travelers 
Club was held Friday evening, April 28, at the Hotel 
Gardner, Boston, with about 40 members in attend- 
ance. After a fine chicken dinner, President Giddy 
called the meeting to order. First in the order of busi- 
ness was the treasurer’s report, in which club finances 
were reported in good condition. Clayton F. Rowell, 
The J. L. May Company, New York, was elected to 
membership in the club. A letter from former member 
Frank S. Carroll, recently honorably discharged from 
the Army, in which he sought reinstatement as an 
active member, was read. By action which followed, 
he was declared re-elected. 

The club was then entertained for an hour by Carl 
Moore, professional singer and raconteur. The meet- 
ing adjourned at 10 P.m. 
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top o the mountain! 


Photo courtesy Swiss Federal Railroads 





War makes mountains of work, mountains of duplicate copies of all kinds of records. And on top of the 
mountain—turning out the work perfectly—with never a complaint, you'll find PINNACLE Carbon Papers. 
Your customers will be glad to know that they can depend on PINNACLE for setting a new “high”—in 


quality and performance, day in and day out. In particular, for . 


e Sharp, clean, clear, smudge-proof carbon copies. 


e Long life and uniform wear down over the entire sheet—no “spotty” copies. 


e EXTRA life because each sheet can be used over the entire surface. The extra half inch in length 
permits the typist to reverse it, using the space between the lines of previous impressions. 


e Quick Extraction—Diagonal corners are clipped off—enabling the typist to grasp the upper left 
hand corner of the carbon copies and separate them from the carbons in a single, quick, clean 
operation. 


Yes! PINNACLE sales are easy—and profitable! Let us send you prices, and details of our sales 


cooperation plan to prove it. Write us. 





COLUMBIA RIBBON & CARBON MANUFACTURING CO., Inc. 
Main Office and Factory: Glen Cove, L. I., N. Y. 
New York Sales & Export: 58-64 W. 40th St. Kansas City, Mo.: Dwight Bldg. 


PIN WA CLE carbon paper 
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NEW YORK OFFICE EQUIPMENT DINNER 
CLUB MEETS 

The regular monthly meeting of the Office Equip- 
ment Dinner Club was held on May 15 at the Advertis- 
ing Club, New York City. President Moe Turman, 
Metwood Office Equipment Corporation, New York 
City, in opening the meeting, thanked the Red Cross 
committee and read a Red Cross leiter addressed to 
Seymour Nathan, Charles Nathan & Company, New 
York City, chairman of that committee, thanking them 
for the funds raised in the recent drive. 

Mr. Turman then announced that the Wood Office 
Furniture Institute would co-operate with the Office 
Equipment Dinner Club, and read a letter to that 
effect. He appointed a committee of three members: 
Ronald J. Freeman, Hoosier Desk Company, chairman; 
Jack Schwanda, Desks, Inc.; and Moe Turman, Met- 
wood Office Equipment Corporation, all of New York 
City, to meet with the Wood Office Furniture Institute 
in Washington and discuss plans for the post-war 
disposal of office furniture and equipment. 

The meeting was then declared open for discussion 
by the members. Herbert B. Elmer, resident manager 
of the New York office of Globe-Wernicke Co., was 
asked to give his viewpoints on the steel file cabinet 
situation. In his estimation, he said, steel will def- 
initely not be released this year for the manufacture 
of office furniture for commercial use, although steel 
filing equipment is now made for critical Government 
use. 

Irving M. Levy, Art Steel Company, Inc., reported 
that in his many trips around the country, he found 
a favorable reaction to the activities of the Office 
Equipment Dinner Club. He remarked that steel files 
can be obtained on a War Production Board release 
with duly authorized signature. 

Jack Schwanda, Desks, Inc., said in reference to 
the chair iron situation that there would be no chair 
irons released this year. 

George Wray, Jasper Office Furniture Company, said 
the outlook for desks was not too rosy because the 
raw lumber stock piles were too green and wet to be 
used and that there is very little dry wood available. 

R. B. Booth, Leopold Desk Company, said that not 
only does green lumber take time to dry but that there 
is another drawback—manpower shortage. 

In order to stimulate the dealers and manufac- 
turers interests in the industry it was unanimously 
voted that a monthly bulletin be published starting in 
the fall. The editorial staff are Harry Lipshitz, Art 
Steel Company, Inc.; Bernard Nemlich, Regan Office 
Furniture Company, New York City; George Wray, 
Jasper Office Furniture Company. 

Ben Itkin, Itkin Brothers, New York City, secretary 
of the Office Equipment Dinner Club, announced the 
coming Fifth War Bond Drive, of which he is chairman, 
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and urged all to give their wholehearted co-operation 
in making this drive a complete success. 

The next meeting will be held June 13 at the annual 
golf tournament to be held at the Garden City Country 
Club, Garden City, Long Island, New York. The tourna- 
ment will continue through both the morning and 
afternoon, with bridge, pinochle, gin rummy and a 
clock tournament on the putting green being planned 
for the non-golfers. War Stamp prizes for both play- 
ers and non-players will be given. Nominations of 
officers for the club for 1945 will be the feature of the 


business meeting slated for the evening of June 13. 
———_—= > —__ 


CANADIAN “GUILD” STAGES ANNUAL MEETING 


The eleventh annual meeting of The Stationers’ 
Guild of Canada was held in the Royal York Hotel, 
Toronto, Canada, on Thursday and Friday, April 2) 
and 21. It was probably the most representative 
meeting the Guild has ever held. Members were pres- 
ent from Halifax, N. S.; Moncton, N. B.; Quebec and 
Montreal, P. Q@., and many centers in Ontario. One 
company member from the United States joined 
heartily in the procedure. 

One of the outstanding features of the program 
was the fact that provision was made for a discussion 
period for retailers only. At the same time, a meeting 
for suppliers only was held in another room. Separate 
luncheons were held for these two groups, at which 
top-ranking officials of The Wartime Prices and Trade 
Board spoke and answered questions in an off-the- 
record discussion of the “problems of the hour.” 

Banquet a Real Treat 


The Annual Banquet was held on Thursday evening. 
It was the best attended annual dinner in Guild his- 
tory, with 220 present. The entire program was under 
the direction of the Stationers’ Guild Club, employees 
of Guild member companies in Toronto. W. J. Mc- 
Culloch, secretary of the Hamilton Chamber of Com- 
merce, was the guest speaker. Music was supplied by 
the Toronto Ladies’ Treble Choir, a group who donate 
the proceeds of their choral work to patriotic efforts. 
A “Lucky Draw” was conducted in a very original 
manner, and very lovely prizes were donated by the 
Guild Club. 

Members of Guild Executive Council 


District Chairmen: R. W. Wright, R. W. Wright and 
Company, Halifax, New Brunswick; A.L. Colpitts, R. R. 
Colpitts and Son, Moncton, Quebec; Ed. Gariepy, 
Granger Freres Ltee., Montreal, Que.; L. F. Beattie, 
Bixby-Beattie Company, St. Catharines, Ont.; H. L. 
Willson, Willson Stationery Company Ltd., Winnipeg; 
J. W. Gehrke, Gehrke’s Ltd., Vancouver, B. C. 

Directors: P. F. Grand, Grand and Toy Limited, 
Toronto, Ont.; L. G. Hetu, C. F. Dawson Ltd., Mont- 
real; Don Campbell, Dennison Mfg. Company of 


* ee 


MONROE CALCULATING OFFICIALS 
MEET IN FIRST POST-WAR PLANNING 
CONFERENCE.—Recently held at the 
general offices of the Monroe Calculat- 
ing Machine Company, Orange, N. J. 
was this important post-war conference 
on plans and sales policies. The meet- 
ing was attended by officers of the 
Monroe High Point Club, organization 
of sales leaders. Seated at the table 
with President Britten (center) are, left 
to right: O. C. Weyand, Wilkes-Barre, 
Pa., secretary-treasurer of the High 
Point Club; H. E. Dunlap, Seattle, Wash., 
president; H. A. Hylen of Hammond and 
H. G. Rumsfield, Cincinnati, vice-presi- 
dents. Standing: Monroe Vice-Presidents 
S. W. Allen and W. R. Cummings; As- 
sistant Sales Manager H. W. Ryan; and 
Vice-President W. G. Zaenglein. 
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Canada Ltd., Montreal; Jack Morgan, Viceroy Mfg. 
Company Ltd., Toronto; W. J. O’Reilly, Underwood 
Elliott Fisher Ltd., Toronto; W. S. Pennycock, Barwick 
Limited, Montreal; C. E. Beaudry, The Carters’ Ink 
Company, Montreal; Jas. Preston, Preston-Noelting 
Ltd., Stratford, Ont.; W. E. Dawson, Dawson Bros. Ltd., 
Montreal; Wendell Holmes, Wendell Holmes and Com- 
pany, London, Ont.; W. Jewill, Robt. Duncan and 
Company Ltd., Hamilton, Ont.; Hugh Moore, T. J. 
Moore and Company Ltd., Quebec City, Que.; H. P. 
Nichols, H. P. Nichols and Son, Hamilton, Ont.; W. H. 
Stainton, Stainton and Evis Ltd., Toronto; C. E. Swift, 
Thos. V. Bell Ltd., Montreal; W. Bordeleau, Villemaire 
Freres, Montreal; C. G. Easton, Eagle Pencil Company 
Ltd., Toronto; Geo. Hayward, Canada Paper Wholesale 
Ltd., Toronto; A. G. Lancaster, Dennison Manufactur- 
ing Company Ltd., Toronto; G. B. Lowe, representing 
The Stationers’ Guild Club; J. S. Luckett, Luckett 
Loose Leaf Limited, Toronto; W. D. Nelson, McFarlane 
Son and Hodgson Ltd., Montreal; Hugh Young, Copp 
Clark Company Ltd., Toronto. 
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N.O.M.A. TO HOLD NATIONAL MEETING IN JUNE 


Shortly after the June issue of OFFICE APPLIANCES is 
placed in the mails, the 25th Anniversary Conference 
of the National Office Management Association, sched- 
uled for June 5, 6 and 7 at the Hotel New Yorker, will 
be called to order. The sessions will be preceded by a 
meeting of the national executive committee on Sat- 
urday, June 3, and by the annual meeting of the board 
of directors, the meeting of the national honorary 
council, and a reunion, reception and dinner on Sun- 
day, June 4. 

The conference will be officially opened on Monday 
morning at 10 a.m., by Chairman C. F. Hohwieler. His 
remarks will be followed by the singing of the na- 
tional anthem; the invocation, delivered by a U. S. 
Navy chaplain; the welcoming address by Horace J. 
Brogley, president of the New York chapter; and the 
response by C. V. McBroom, national president of 
N.O.M.A. 

The speaking program, as scheduled, follows: 





Monday Morning 
THE GROWING IMPORTANCE OF OFFICE PER- 
SONNEL: 
“The Nation’s Challenge to Management” 
“A Qualified Office Manager” 
“Education Leading to Certification” 


Monday Afternoon 


THE COMPENSATION OF OFFICE PERSONNEL: 

“Job Evaluation—A Tool of Management” 

“Salary Adjustments” 

“Merit Rating in Office Compensation” 

The annual business meeting, presided over by 
Chairman C. V. McBroom, N.O.M.A. national president, 
will be held in the Grand Ballroom of the hotel on 
Monday at 4:15 p.m. 


Tuesday Morning 

The second day’s session will begin with the follow- 
ing sectional meetings: 

“Practical Answers to Your Problems” 

“Contest Ideas, Systems and Gadgets on Display” 

“Critical Labor Areas” 

“Wartime Payroll Problems” 

Program for the. general Session, 
10 a.m., is as follows: 
STREAMLINING OFFICE OPERATIONS: 

“Work Simplification” 

“Recording Simplified Procedures”’ 


scheduled for 


Tuesday Afternoon 
“Human Relations in the Office” 
“Interviewing Techniques” 
“Improving Personnel Quality by Proper Selection” 
A meeting of the chapter officers advisory council is 
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scheduled for 4:15 p.m., and the annual dinner meet- 
ing will be held Tuesday evening at 7:30 p.m. in the 
Grand Ballroom. 


Wednesday Morning 

Sectional meetings for this session are scheduled as 
follows: 

“Practical Answers to Your Problems” 

“Contest Ideas, Systems and Gadgets on Display” 

“Absenteeism” 

“Conservation of Critical Materials in the Office” 

The Wednesday morning general session program, 
beginning at 10 a.m., follows: 

PERSONNEL PROBLEMS OF THE TRANSITION PE- 
RIOD: 

“The Future of Women in Office Work” 

“The Future of Training Programs” 

“The Employment of Veterans and War Workers” 

“Regaining a Cost Consciousness” 

The conference will close with the 25th anniversary 
luncheon at 12:15 p.m., followed by a meeting of the 
new board of directors. 

_F—-— 


WESTERN NSA MANUFACTURERS HEAR REPORTS 
OF REGIONAL MEETINGS 


For the sixth consecutive month, the western group 
of manufacturer members of the National Stationers 
Association met at luncheon in the Palmer House, 
Chicago, Tuesday, May 9. J. E. Conlon, Rockwell- 
Barnes Company, vice-president in charge of the 
manufacturers’ division of NSA, presided. Several of 
those present had attended some or all of the regional 
meetings in the recently-completed series and were in 
a position to give firsthand reports of the assemblies 
in various parts of the country. 

H. B. Van Dorn, Joseph Dixon Crucible Company, 
vice-chairman of NSA’s manufacturers’ division, spoke 
of the good stocks of merchandise, except for certain 
lines, observed on dealers’ shelves. He said that sub- 
stantial business volumes were reported and that deal- 
ers are facing the future with confidence despite con- 
cern about current personnel difficulties and post-war 
operation problems. Mr. Conlon reported a developing 
interest on the parts of dealers in becoming ac- 
quainted with their representatives in the houses of 
congress, both state and national. John Gilbert of 
OFFICE APPLIANCES said that most dealers are in good 
financial condition. 

Following discussions of employee shortages, the 
Government Rehabilitation Program, and the value of 
disseminating detailed information about products to 
dealers, considerable time was devoted to ways and 
means for the manufacturers’ division to make defi- 
nite contributions to the NSA convention program 
next October. A number of ideas were propounded for 
forwarding to General Manager Charles P. Garvin at 
NSA headquarters in Washington. 

Before adjournment a decision was reached to hold 
the next meeting at the Palmer House on June 13. 

re oe 


T.S.A. HOLDS ANNUAL EDUCATION NIGHT IN 
NEW YORK 


The Annual Education Night of Transcription Su- 
pervisors’ Association was held on Monday, May 8, in 
the Skyline Room, Hotel Sheraton, New York, with 
President Ruth E. Delker in the chair. Miss Delker is 
head of the transcribing department at Manufacturers 
Trust Company, New York. 

The evening’s program was divided into two parts. 
The first feature was the reading of her published 
article, “The Importance of English for Business Edu- 
cation Students”, by Miss Madeline C. Gorman, super- 
visor of the centralized stenographic department of 
American Cyanamid Company, Calco Chemical Divi- 
sion, Bound Brook, N. J. 

The second high light of the evening was an address 
entitled “Present Day Planning for Post-War Business 


(Turn to page 112, please) 
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IN THOUSANDS OF 
BUSINESS ESTABLISHMENTS 
FROM COAST TO COAST !T'S 













IN PICTURES 
it's DALE EVANS 


SPIRIT CARBON 


(Also made for Gelatin Process) 


We are modest people here at PEERLESS-IMPERIAL—but 
it's hard to keep our blood pressure down when literally 
scores of Dealers and Users tell us we have one of the 
finest hecto carbon sheets on the market. And when 
such opinions are supported by orders that swamp the 
factory—that's something! 


Starlet, Dale Evans, 
currently featured in 
the Republic Picture, } 
"*Yellow Rose of 

Texas.'’ 








This is what the trade tells us—that our 
new WRITEMASTER Brilliant Spirit Hecto 
Sheet throws down more color, is sharper 
writing, gives better wear and superior 
copying and has the hardest skin coating 
of any intense sheet on the market. And 
printers tell us that IMPERIAL Hecto requires 
less makeready time and runs smoother 
than anything they have ever used. 


So you see, Mr. Dealer, if you don't tie onto the 
PEERLESS-IMPERIAL BANDWAGON you are missing the 
biggest, most profitable thing that's happened in the 
ribbon and carbon trade in years. Write today! 


POLICY ... yesterday, today and tomorrow our policy remains steadfast. When one of our products reaches the 
pinnacle of acceptance, we never forget the Dealers who helped put it there. If you believe in long-term 
business friendship, then we belong together. So let's get together! 


cue 7 <= Ns 


PEERLESS IMPERIAL CO., INC. 


GENERAL OFFICE AND FACTORY: 
S 401-407 MULBERRY ST., NEWARK 2, N. J. 
NEW YORK OFFICE: 321 BROADWAY 
THE KEY MEN OF AMERICA . . . Manufacturers with the dealers’ viewpoint 
DETROIT, 37 Linden St., River Rouge, Mich, @ CHICAGO 2, 179 W. Washington St. 
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LEOPOLD INTRODUCES SPACE-SAVING DESK 

Designed particularly to meet the need for maxi- 
mum use of office space, the new Leopold-designed 
conference desk, recently introduced on the market, is 





THE NEW LEOPOLD CONFERENCE DESK 


a striking example of how structural beauty can be 
combined with maximum utility. 

Briefly stated, the new product is a full-sized execu- 
tive desk with a nine-inch top overhang on the three 
conferring sides. Facing the presiding executive, the 
desk has its full implement of drawer accommoda- 
tions, including a special executive’s filing drawer. 
The several desk sizes built will accommodate chair 
groupings of from five to nine chairs. The receding 
base gives full foot freedom. 

The new conference desk is proving a satisfactory 
substitute in offices too small to accommodate both 
an executive’s desk and a directors’ table. 

Full details may be obtained from the maker, The 
Leopold Company, at Burlington, Iowa. 

a Oe 
REINKE MARKETS NEW POCKET SLIDE RULE 


Appropriately termed the “Cub,” the new pocket- 
size slide rule recently announced by Harold P. 
Reinke and Associates, Elmwood Park 35, Chicago, IIl., 
is claimed by its makers to be fully as versatile and 
accurate as higher-priced instruments. 

Constructed of .020 white opaque cellulose nitrate, 
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THE “CUB” POCKET SLIDE RULE 


the new rule measures but 114 x 6% inches overall. 
It is built like a polyphase slide rule, the face having 
the following scales: A—Stationary Scale of Squares; 
B—Sliding Scale of Squares; C—Sliding Main Scale; 
D—Stationary Main Scale; and Cl—Main Scale of 
Reciprocal Values. The slide part of the scale car- 
ries both an inch and a metric scale; the reverse 
side of the instrument is marked with the scale of 
equal parts, logarithms, between sines and tangent 
scales. 

The rule also carries an equivalent-settings scale 
and a decimal equivalents scale. Each instrument is 
provided with an individual case and _ instruction 
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sheet. The “Cub,” packed 36 to a carton, is made 
to retail at 75 cents each. 
Full details and quantity discounts may be obtained 
from the maker at the above address. 
—_ 9 
NEW ALL-METAL DESK FLUORESCENT MARKETED 


Santos and Company, 49 West 45th Street, New 
York 19, N. Y., has announced the availability for im- 
mediate delivery of a new all-metal desk fluorescent 
lamp, Model DL 17, with a solid cast white metal base 
and column. The overall height of the lamp is 15% 
inches, the width 1934 inches. Fitted with a standard 
18-inch, 15-watt tube and six-foot silk cord, the new 
product presents an unusually attractive appearance. 





SANTOS ALL-METAL DESK FLUORESCENT 


Finish is in bronze. Each lamp is securely packed in 
an individual carton. No priority rating is required. 

Complete information and quantity discounts may 
be obtained by writing the manufacturer at the above 


address. 
eee 


JUSTRITE BRIEF COVERS VERSATILE ITEM 
Meeting the needs of the stationery store for a util- 
ity note book or loose leaf paper cover is the recently- 
marketed Justrite “Leathergraph” brief cover, a prod- 











JUSTRITE LEATHERGRAPH BRIEF COVER 


uct of the Northern States Envelope Company, St. 
Paul, Miss. 
Produced on durable Leathergraph, it combines 
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Itishardly necessary to com- 
plete the headline in words. But, 
just for the record, we'll approach 
it another way, “There’s no fun in 
just trading dollars”. So it’s your 
business and ours to advance the 
sale of merchandise that profits the 
seller, as well as serves the buyer 
to his best advantage. 
<#> Obviously, profit to the Sta- 
tioner is on the side of quality 
items. That is why we are using 
the full power of our national ad- 
vertising to urge the ultimate user 
of stationery items to take your 
advice in their selection. We say, 
over and again, “Rely on your 
Stationer—he’s an expert. 
<*> Incidentally, we join you, 
always, in keeping the business 
public aware that MONGOL 482 


is, “The Business Pencil of the 


BERHARD FABER 


Leadenhyr IN FINE WRITING MATERIALS SINCE 1849 
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the toughness of Justrite Leatherfibre with the beauty 
of genuine giained leather, according to the makers. 

“Leathergraph” brief covers measure 914x113, in- 
ches and are made to accommodate 81, x 11-inch 
sheets, or smaller sizes. Thickness of paper up to one- 
half inch can be accommodated. Covers have five 
holes punched four and one-quarter inches center to 
center and six inches center to center for all standard 
punched sheets. 

Many business firms, say the manufacturers, are 
finding the brief covers excellent advertising items 
and good will builders. Packed 50 to a box, they are 
priced to retail at ten cents each. 

Complete information and quantity discounts can 
be obtained by addressing the Northern States En- 
velope Company, St. Paul, Minn. 
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GLOBE-WERNICKE “BILDUP” PLASTIC 
SUPPORTS DESIGNED TO DRESS UP 
APPEARANCE OF DESK TRAYS. — 
Described last month on page 46 of 
“Office Appliances” were these at- 
tractive new supports of Du Pont 
“Plastacele,” the same plastic as used 
in airplane windows. Literature and 
prices are now available to dealers 
from The Globe-Wernicke Company, 
Norwood 12, Cincinnati, Ohio. 
I 


SNELLING JOINS WILSON JONES ORGANIZATION 


Walter L. Snelling, well-known in the industry, re- 
cently joined the Wilson Jones Company as vice-presi- 
dent in charge of merchandising. For many years he 
served as head of the purchasing division of Horder’s, 
Inc., Chicago. 

A native of England, he came to this country as a 














WALTER SNELLING 


youth. He studied architecture, but in its stead chose 
a business career. He joined the Horder organization 
when the firm was small, advancing to important re- 
sponsibilities as the company grew. His tenure with 
the Horder organization lasted nearly 32 years. 

Mr. Snelling brings to his new connection an exten- 
sive knowledge of the stationery business, and has the 
best wishes of a host of personal friends in the in- 
dustry. 
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Richard D. “Dick” Pomerantz, president of A. Pom- 
erantz & Company, Philadelphia, signed the Guest 
Book on April 27. In Chicago on a buying expedition, 
he took time out to pull our latchstring and reminisce 
a bit about the developments in the industry the past 
several years. It is interesting and refreshing to re- 
ceive the viewpoint of one of the younger executives 
upon whom the future of this industry rests. 

John A. Uden of Kansas City, representative of As- 
sociated Stationers Supply Company in a group of 
states west of the Mississippi, signed the Guest Book 
April 27, his first call at the office of this journal after 
making his present connection. As salesman for a 
leading Kansas City stationer and later manager for 
two others in the same city, Mr. Uden became well 
acquainted with dealers in the area he now travels. 
Experience as a retailer and several years in a re- 
sponsible position with a loose leaf manufacturer give 
him an excellent background for his new work. 

H. W. Buckland of Buckland-Van Wald, Detroit, 
signed the Guest Book May 10. He had been in Florida 
for a number of months and stopped in Chicago on 
his way back to Detroit. Mr. Buckland is a great 
traveler. He has visited with office machine dealers 
throughout most of the nation. With his associate, 
Charlie Van Wald, he has seen his business grow from 
an idea without capital 16 years ago to one of the most 
active and enterprising of its kind in the country. 


Mrs. G. R. Oleson of School Specialty Supply, Salina, 
Kans., was a visitor at the office of this journal May 20. 
She had stopped briefly in Rochester, Minn., before 
coming to Chicago where she contacted as many 
manufacturers as possible in the time at her disposal. 
In recent months she has been enlarging her business 
to include a larger proportion of commercial stationery. 


BY TELEPHONE 


A. J. Gunderson of Meffert Office Supply Company, 
Louisville, in Chicago on a business mission, gave us 
a pleasant visit by telephone. For many years an ag- 
gressive and successful operator as an office machine 
sales agent, Mr. Gunderson finds full enjoyment in 
conducting his own Stationery and office equipment 
business. 

ee 
HICKS NEW NOMDA EXECUTIVE SECRETARY 
On May 12, Joe M. Hicks, who served with the Type- 


writer Rationing Section of OPA from its inception | 


on March 6, 1942, until the revocation of Ration 
Order 4-A on April 22, 1944, assumed his new duties 


as secretary of the National Office Machine Dealers | 
He succeds Harry Turner, who resigned 


Association. 
late in April. 
Mr. Hicks is well-known both to the office machine 


industry and to members of NOMDA, having been a7 
guest speaker at several important meetings of they 


Association, including last year’s War Conference in 
Kansas City. A native of Conway, Ark., and a grad- 
uate of the University of Missouri, he has an excellent 
first-hand knowledge of the specific needs and prob- 
lems of office machine and equipment dealers, through 
several years’ association with Diebold, Inc., York Safe 





& Lock Company and The National Cash Register” 


Company. 
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Gravity Lock) BINDERS 


STYLE A 
FOR SLOT HOLE PUNCHING 


Four telescoping, % inch diameter 

posts house the locking mechanism 

and engage the punched sheets. 

i ; Notched style punching prevents 

p of on sheets from falling out when 
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Ask for circular No. D1174. 
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Safe ELIZABETH CHICAGO NEW YORK 
>gister * 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff at 

the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 


Assistant Secretary, Office agen Trades Association of Great Britain and Ireland, 
4 St. Bride Street, London, E. C. 4 


London, April 1, 1944. 

A new association has been formed to represent the 
interests of the steel furniture industry in this country 
Its title is “The Association of Business Equipment 
Manufacturers Ltd.;” it is a company limited by guar- 
antee without share capital. The secretary is J. C. 
Couldrey, who has expert knowledge of the metal 
equipment trade and is familiar with all its problems. 

The council is to be appointed by the subscribers, 
who are Roneo, Ltd.; Milner’s Safe Company, Ltd., 
Tan-Sad Chair Company (1931), Ltd., Chatwood Safe 
Company, Ltd., Leabank Chairs, Ltd., Sankey Sheldon 
(Harris & Sheldon), Ltd., Powers Accounting Machines, 
Ltd., G. A. Harvey & Company, (London) Ltd., Ever- 
taut, Ltd., Remington Rand, Ltd., Art Metal Construc- 
tion Company and Constructors, Ltd. 

Provision is made in the articles of association for 
the formation of sections, there being distinct trade 
groups within the metal equipment industry: 

Steel Office Furniture and Equipment 

Industrial Equipment—viz. Shelving, Bins, 
Storage Benches, Factory Equipment 

Safes 

Industrial and Scientific Seating 

Domestic and School Furniture 

The new association will thus be able to handle the 
industry’s post-war problems and speak with a united 
voice. 

Office Aids to the Factory.—A further booklet, Office 
Organization and Practice, has been issued on this 
subject by the British Standards Institution. The pur- 
pose of this booklet is to give information regarding 
the practical technique of office and clerical organi- 
zation, a subject too often neglected by responsible 
management to the detriment of efficiency. The book- 
let is primarily addressed to those firms in the engi- 
neering industries which, as a result of war production, 
have increased in size and are now employing between 
250 and 1,000 workers. Smaller firms and offices of 
every description will, however, find most of the infor- 
mation valuable. The booklet states in some detail the 
underlying principles of the technique of good office 
management and clerical organization and gives prac- 
tical guidance as to the installation of a system. Ina 
manufacturing enterprise the primary function is pro- 
duction, more particularly in wartime. Clerical work 
is a secondary function, but this does not detract from 
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the essential part it plays in the efficient running of 
the enterprise. 

The more complex the enterprise, the more essential 
does paper work become. The office must marshal in- 
— to enable the management to carry out its 

asks. 

The booklet classifies office management under four 
headings: 

1. Planning. 

2. Training. 

3. Co-ordination. 
4. Control. 

The technique of the planner is summarized as: 

1. Statement of the Problem. Ascertain the real 
purpose of the service required. Determine its im- 
portance. Limit the scope of the problem. Determine 
the degree of accuracy, neatness and speed needed. 

2. Sources of Information. Insure that they are ac- 
curate and otherwise satisfactory. 

3. Basic Operations. Plan the system in terms of 
the minimum number of basic operations. 

4. Selection of the Best Method. Compare the cost 
of mechanical methods with that of the best manual 
method. 

5. Statement of the Solution. Prepare operating in- 
structions to get agreement, assign responsibility, in- 
struct the clerks, and provide a permanent record of 
the new system. 

It details the principal types of training as: 

Teaching machine operation. 
Teaching a commercial routine. 
Teaching supervisors. 

General educational training. 

Co-ordination.—_Team work is the essence of effi- 
ciency in the office as elsewhere. The office personnel 
should understand the difficulties of the works, and 
secondly, the works personnel should appreciate the 
value of the office. 

Such office work as costing and production control 
can only be of maximum value if the office manager 
obtains the full co-operation of the works personnel. 

Under the heading of “Control,” the booklet gives 
some useful information, both as regards control of 
personnel and control of office appliances. It states 
that eontrol, which consists of both giving instructions 
and seeing that they are carried out, remains the 

(Turn to page 96, please) 
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Provide the 


Dealers... 


Exclusive post-war 
franchises will be 
available for the 2-in- 
1 MASTER-CRAFT 
Line. Plan now to 
enhance your own 
prosperity tomorrow, 
by handling the 
loose-leaf line that 
opens up a double 
market, and enables 
you to make two 
sales where you made 
one before. 


“Built Like a 
kyscraper” 




















Key to Tomorrow’s Prosperity 


Business executives today should find in their own bookkeeping 
records a gold mine of data on which to base sound plans for 
tomorrow. They should study their records more intensively 
than ever before — and in countless instances are planning to 
adopt more modern and efficient records. 


When war-time demands are abated, MASTER-CRAFT and 
MASTER-CRAFT Dealers will be ready to assist business concerns 
that. want to improve, simplify, and speed up record work. For 
MASTER-CRAFT produces not only “staple” loose-leaf goods 


but also an extensive second line of exclusive specialties such as 
Kopi-Spot Pay Roll Checks and Records, with which four pay 


roll records can be made in one operation. 


Why not consider the MASTER-CRAFT 2-in-1 Loose-Leaf Line 
in making YOUR post-war plans? 


MASTER-CRAFT CORPORATION, Kalamazoo, Michigan 
Division of The Shaw-W alker Co. 


AdTEN-UnAFI 
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NEWS AND 


REPORTS OF IMPORTANT 
ACTIVITIES OF THE MONTH 


CONGER NEW HEAD OF TRUSSELL ORGANIZATION 


At the annual meeting of stockholders on May 16, 
Claude M. Conger was elected president of the Trussell 
Manufacturing Company. 

Mr. Conger has been with the organization as vice- 
president, secretary and treasurer for the past ten 
years and has a long and impressive history in the 
loose leaf business. He started his career in this in- 
dustry with the Irving-Pitt Manufacturing Company 
of Kansas City, Mo., in 1912 and served as president 
of that company for several years prior to its merging 
with the Wilson Jones Company of Chicago. He then 
spent five years as vice-president of the Wilson Jones 
Company immediately preceding his association with 
Trussell. Mr. Conger replaces as president Clarence 
D. Trussell, who has retired from an active interest 
in the business. 

At this same meeting Arthur F. Brook was elected 
vice-president, secretary and treasurer. Mr. Brook 
has been closely associated with the Trussell Manufac- 
turing Company for the past eight years in his con- 
nection with the Wire-O Binding Company of New 
York. Mr. Brook and his family recently moved to 














CLAUDE M. CONGER 


Poughkeepsie from Madison, N. J., where they for- 
merly resided. 

The board of directors elected at the annual meet- 
ing comprised Mr. Conger, Mr. Brook and Judge John 
B. Grubb, local attorney and banker. Other officers 
re-elected at this same meeting were John F. Ken- 
nedy, vice-president in charge of sales; E. W. Foster, 
assistant treasurer; and C. H. Feroe, assistant secre- 
tary. 


——_—+—— 
NATIONAL POSTAL METER ADOPTS NEW NAME 

As a result of a unanimous vote of the stockholders 
of the National Postal Meter Company, Inc., at a spe- 
cial meeting held on April 25, the corporate name of 
the organization was changed to Commercial Con- 
trols Corporation. 

The company, manufacturers of the well-known 
NPM line of metered mail machines, postal and parcel 
post scales, letter openers and sealers, Multipost stamp 
affixers, and Ticketograph production control systems, 
has enjoyed a remarkable growth since its formation 
in 1933. The change of name was decided upon, 
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EVENTS AND ACCOUNTS OF NOTEWORTHY 
IN EVERY DIVISION OF THE 


INDUSTRY 


according to President Charles R. Ogsbury, because 
it is more descriptive of the broadened field of opera- 
tions upon which the organization is entering. 

The announcement of the change in name states 


CHARLES R. OGSBURY 


that the internal structure and personnel of the or- 
ganization remain unchanged. 

General offices and plants of the corporation are 
located at Rochester, N. Y., with branches and agen- 
cies in principal cities. 

WADDY NEW PRESIDENT OF RICHMOND FIRM 

At a special meeting of the directors of Everett 
Waddey Company, Richmond, Va., stationers, on April 
25, Woodson P. Waddy was elected president, William 











WOODSON P. WADDY 


E. Smith first vice-president, and Arlington G. Hayes 
secretary-treasurer. The Everett Waddey Company 
one of the largest manufacturing stationers in the 
nation. 


2 
Mr. Waddy is well known as an enthusiastic associa-§ Lf 
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One VELVETURN 
Deserves Another! 












And here are THREE 
numbers from the VELVETURN 
line that will earn your 

continued support. : 


They LOOK well 
They SERVE well 
They SELL well 


Orders carrying essential end uses or ° 
priority ratings will receive preferred 
attention. 





“Velveturn’” Swivel Mechanism Reg. U. S. Pat. Off. No. 2347753 


7 - STKES ‘ ’ ) 


MPANY, Inc. 
BUSINESS CHAIR MANUFACTURERS, BUFFALO, 




















esiness carries a greater load today 


than ever before. The success of its 
vastly increased activities is largely 
dependent. upon the efficiency of its 
operation in the office. Notwithstanding 
serious shortages in manpower, the 
business office continues to plan effec- 
tively, to coordinate and carry through 
vast projects. 

To meet the mounting demands made 
upon the business office, its filing sup- 
plies must be both adequate and efficient. 


It is our privilege ... and that of our 


dealers to continue to serve the 
offices of America with filing supplies 
that conform to tested and approved 
GF standards. 

Our men, skilled in modern filing 
technique, are always available for the 
solution of special indexing problems. 

When Peace comes... desks, tables, 
chairs, and filing cabinets will again be 
manufactured. The traditionally high 
quality and functional efficiency of GF 
equipment will maintain its prestige as 


the standard of the modern business office. 


“lle 


GENERAL FIREPROOFING COMPANY 


Youngstown 1, Ohio 


we suppLit® 


if 
ome 








There's a GREEN LIGHT 


on this Caster Business | 





Bassick ‘“‘Diamond-Arrow”’ office chair casters are 
available for essential replacement and repair purposes. 

Your customers who are engaged in essential business 
can secure and apply priority ratings which will bring 
you profitable caster orders. Remind them that broken- 
down and worn casters not only interfere with office 
efficiency, but also ruin floors. 

Be sure that those customers are furnished with 
Bassick ‘“‘Diamond-Arrow”’ — the full-floating, ball- 
bearing swivel casters that are the largest-selling quality- 
type casters for office furniture. 
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= MAKING MORE KINDS OF CASTERS 
i . . . MAKING CASTERS DO MORE 


THE BASSICK COMPANY, Bridgeport 2, Connecticut 
SNNIIIN a Sis set-Waemar- Abdiatnn Coch ct Gana Ltd., Bedlesite Ontario 


sion of Stewart orp 





tion worker, having served as governor of the Third 
District in 1925-26 at regional meetings in Philadel- 
phia. The following year he was made third vice-presi- 
dent of the National Stationers Association, and served 
as its president in 1928, when the national convention 
was staged at West Baden, Ind. 

Educated at Virginia Polytechnic Institute, he later 
worked for a year on Richmond’s morning newspaper, 
The Richmond Dispatch. He began his career as a 
clerk with the Everett Waddey Company in 1897 and 
in three years became buyer and manager of the store. 
Five years later he became secretary of the company 
and a member of its board of directors. Subsequently 
he became first vice-president of the company, a post 
he held until his recent promotion. The new head of 
the Waddey organization is also a member of the 
board of directors of the Wilson Jones Company, well- 
known loose leaf manufacturers. 





MONROE EMPLOYEES’ BOND PURCHASES BUY A-20 
HAVOC MEDIUM BOMBER.—To Miss Marie Wizorek of 
the company’s personnel department, winner of a $100 
War Bond for the prize-winning name, went the honor of 
christening the new plane, MON-ROAMER, at ceremonies 
held recently at the Army Air Base, Newark, N. J. Par- 
ticipating in the ceremonies were, left to right: Harry A. 
Murphy, deputy New Jersey administrator of the War 
Finance Commission, U. S. Treasury Department; Miss 
Wizorek; Major A. J. Lonergan, Atlantic Overseas Air 
Transport Command; and Monroe President E. F. Britten. 
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COLUMBIA INITIATES RETIREMENT PLAN 


The Columbia Ribbon and Carbon Manufacturing 
Company, Glen Cove, N. Y., has instituted a retirement 
plan for its employees to supplement Social Security 
benefits and reward those who have devoted many 
years of service to the company. 

The entire cost of the plan will be borne by the 
company and is open to all employees 30 years of age 
or over who have completed two years of service. 
Service in the armed forces will be considered as serv- 
ice with the company if the employee returns within 
six months of his discharge. 

The retirement income plan is underwritten by an 
insurance company and has been worked out carefully 
to include as broad benefits as possible. Columbia 
Ribbon and Carbon officials say that employees are 
enthusiastic over the plan. 
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W" think that you, our dealers, will be interested to know 


that even though we’re doing an outstanding job of producing 





war materials, two of our four floors of space are still devoted 





“- Ly to the manufacture of duplicating supplies and equipment. 
ee This is because we feel that while the War-effort naturally 
oa must come first, it is also important that the small private 
4 enterprises, which are the bulwarks of peacetime prosperity, 
~ be supplied with sufficient merchandise to enable them 
ns to operate “until Victory.”’ Therefore, you can count on us to 
continue to do everything within our power to keep your 
fs shelves filled for the duration with the same high-quality 
rity <a duplicating supplies and equipment that you know to be 
si synonymous with our name. 
the 
is SPEED-O-PRINT CORPORATION 
_ 161 —. GRAND AVE., CHICAGO II, ILLINOIS 
an 
ully 
ibia 
are MANUFACTURERS OF DUPLICATORS AND DUPLICATING SUPPLIES 
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/ FIND Yw SAFEGUARD \ 
SYSTEM AND WOOD 
FILES A SURE CURE 


FOR" FINDA-TIS!”) | 


_ SPRINGBOARD OF 
ADVERTISING DRIVES HOME 
TO THOUSANDS A GREAT 


NEW SELLING THEME... 
ey 


*Pronounced Fird-i-tis. and means 
the inability to find what you file. 


WE ALWAYS : THEVRE ALL TALKING 
GET OUTON | ABOUT 


TIME Wow, ~ “FINO"-T1S'” 


Be Pf = 

ge 

\p EX YES, THANKS 

PE RPL NS 7O'SAFECUARD"| 
Sb ae =| ELIMINATING \ as 
| SY \“FWorTis’ ae 
. 
OO? ~ Wernic ke 


“SAFEGUARD” SYSTEM 
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_ CARRY THE STORY BRINGING YOU 


NEW CUSTOMERS...EXTRA SALES... 
EXTRA PROFITS! 
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uglM ptTte LES? 


NOT ON YOUR LIFE! 










Thanks to GLOBE-WERNICKE 
"SAFEGUARD't<SYSTEM and WOOD {| |FILES 


You can bet there’s no “Find-i-tis” in this 
executive's files .. . he takes no chances on 
misplacing important letters, valuable 
papers. From the start he relies on the 
nationally famous Globe-Wernicke “Safe 
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at 
* into yO" enicke 50. mae, 
ene nufacturer your Globe ee Cincinnats, Ohio: guard” Filing System. Here's a system that 
Jargest ™ eration Wernicke &°» makes filing accurate, amazingly simple 
. and fast. Combine it with G/W Wood Files 





and you have the best possible insurance 
against “Find-i-tis."”” See them in operation 
at your Globe-Wernicke dealer—or write 
direct for particulars. The Globe-Wernicke 
Co., “Headquarters for Modern Office En- 
gineering,” Cincinnati, Ohio, BUY MORE WAR BONDS 


oo S : ! 
“Wernicke = ~~ Slobe-Wernicke on 
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FILING EQUIPMENT AND SYST 





STEMS 






BUY MORE 
WAR BONDS 





Reproduced are the first two ads in G/W’s fast-moving national publications that reach practically every one 
advertising campaign. It’s got a brand new service-bene- of your prospects. 
fit angle and selling hook that’ll clinch sale after sale. Cash in on the momentum and pull of this campaign. 


Dedicated to the elimination of “FIND-I-TIS” (the Tell every customer about “‘Find-i-tis.”” Find out how 
inability to find what has been filed), these hard-hitting, easy it is to sell with these ads backing you up every bit 
sales-packed ads are appearing regularly in important of the way! The Globe-Wernicke Co., Cincinnati, Ohio. 


Globe -Wernicke =" 


WOOD FILING CABINETS Stationers’ Supplies 
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SAYS. 


:PLAN NOW 


for 


POST WAR 
BUSINESS 


You can 


BUILD 
GOOD WILL 


with 


AMES 
SERVICE 


And when the 
Victory ts Won 
WE WILL BE READY 
with 
New Items 
New Ideas 
New Methods 
SERVE YOU 


TO BEST 





Ames Supply Company 


564 W. Randolph St., Chicago 6 








37 Murray St., 583 Market St., 

New York 7 —— San Francisco 5 
1905 Commerce St.,] PRINCIPAL CITIES 11 Pryor St., 
Dallas 1 Atlanta 3 











TWO MEN ADVANCED TO KEY POSITIONS BY 
ADDRESSOGRAPH-MULTIGRAPH CORPORATION 


D. E. White, vice-president of the Addressograph- 
Multigraph Corporation, Cleveland, Ohio, has assumed 
broader responsibilities than those he has handled in 
the past, and J. B. Ward, formerly Chicago sales agent, 
has been advanced to succeed Mr. White as vice- 
president in charge of distribution in the United 
States and Canada, according to a recent release is- 
sued by the home office. 

Mr. White first became a representative of the 
company in Europe in 1913. He advanced to agent 
at Washington in 1923 and came to the home office 
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D. E. WHITE J. B. WARD 
as vice-president in 1940. He has been active in 
facilitating the war operations at the big Cleveland 
plant, which is making its regular office equipment 
for the armed forces and essential industries, a 
“pistol” which shoots out the full record from sol- 
diers’ identification tags that has proven especially 
helpful to the Medical Corps in aiding in the treat- 
ment for wounded men unable to talk, and other 
war products of a confidential nature. In his new 
appointment Mr. White will assume a more active role 
in shaping company plans and policies, as well as in 
their execution. This applies to both domestic and 
foreign operations. In the latter field Mr. White will 
assist A. R. Porter, London, vice-president of European 
operations, in the work of rehabilitating and re- 
organizing the company’s foreign markets. 

Mr. Ward has been with the company for 32 years, 
excepting those years served in World War I. He was 
agent in Cincinnati, Ohio, when that war started 
and returned to the agency after the war. In 1929, F 
he was promoted to Addressograph division sales 
manager at the Cleveland headquarters and in 1932 
became Chicago agent, building up the largest and 


most profitable agency in a world-wide organization. st 

rats je. 

ART METAL MOVES LOS ANGELES BRANCH | 

The Los Angeles offices of the Art Metal Construc- b 
tion Company, Postindex Company and Wabash Filing 
Supplies, Inc., were moved on April 1 to 429 Van Nuys 

Building, Spring and Seventh Streets, Los Angeles, sc 


14, Calif. 


WEDDINGS 


Parker B. Newell, of the Newell Office Machine Com- 
pany, New York City, greatly surprised his many ] 
friends in the trade when he married his childhood 
sweetheart, Miss Iris Navvarrette, at City Hall on 
Saturday, May 13. The marriage was witnessed by St 
Miss Inez Cuneo of the Century Adding Machine Ex- 
change, Inc. 

Immediately following the ceremony, a reception 
was given in their honor by the Century Adding Ma- 
chine Exchange, Inc., New York City. Many friends 
throughout the office machine industry attended. 
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RED FEATHER 


STENCILS AND 
DUPLICATING 
SUPPLIES: 






















HERE‘’S HOW RED FEATHER CAN WORK WITH YOU 


Our dealers know that their customers are highly 
satisfied with the excellent duplicating job ob- 
tained with Red Feather Stencils and Duplicating 
Supplies, which have increased their repeat busi- 
ness. Red Feather products should increase repeat 
business for you. 


Modern streamline methods effect a substantial 
saving in production cost. This is passed on to the 


dealer and enables you to offer a superior product 
at a competitive price and still make a generous 
profit. 


Red Feather dealers, all over the nation, have 
proved to their own satisfaction that it pays to 
standardize on the complete “packaged-to-sell” 
Red Feather line. 


WRITE FOR ILLUSTRATED CATALOG 


RED FEATHER PRODUCTS LTD. 


Stencils . . . Duplicating links ... Duplicator Supplies . . 
Hecto Fluid . .. Carbon Paper. . 


REDWOOD CITY 
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. Correction Fluid . . . Type and Platen Cleaner 
. Typewriter Ribbons, etc. 


CALIFORNIA 


63 











- HANDI-PEN SET 


Handsomely designed 
in black, crystal, or 
ivory glass. Made 
from non-critical ma- 
terials — with stand- 
ard Handi-pen features 
and standard Sengbusch 
quality thatmake friends 
for you. $3.00 to $3.25. 


HP-G13 
HANDI-PEN SET 


The new glass Handi- 
pen set with wood fibre 
base. Wood grained, 
brown finish. Remem- 
ber, Handi-pen glass is 
indestructible by 
ink acids. Bottle 
holds 2 oz. of ink. 
$4.50 to $6.75. 


HP-G12 
HANDI-PEN SET 


Double set with wood 
fibre base . . . and a 
genuine Sengbusch 
Handi-pen through 
and through... Stock 
all three — push these 
“aids to writing ease” to 
replace lost volume on 
unavailable items 





STEELESS 


KCradesK 


No steel or rubber. Base and 

assembly rods of wood — up- 

rights of treated Hardboard. 

Model 6V-S (illus.) $4.50. 

Write for circular to Dept. 306. oom 
so 

. 


Sengbusch Self-Closing Inkstand Co. 


Sengbusch Building e Milwaukee, Wisconsin 
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EARL SCOTT NEW BAUMAN VICE-PRESIDENT 

Earl Scott, for the past 34 years a prominent figure 
in stationery circles in Joplin, Mo., and Wichita, Kans., 
has been named vice-president of the Bauman Office 
Equipment Company, Wichita, Kans., effective May 1, 
according to a recent announcement by President 
Ralph Bauman of that organization. Mr. Scott started 


















EARL SCOTT 


in the stationery business with Osterloh’s Book Store, 
Joplin, in 1910. In 1919 he joined the Goldsmith Book 
and Stationery Company, Wichita, where for three 
years he was city salesman, followed by a 22-year 
period as sales manager and merchandise buyer for 
the firm. 

The Bauman store has been in business in Wichita 





BAUMAN OFFICE EQUIPMENT CO. STORE IN WICHITA 


for about four years, succeeding the Tanner Book & 
Office Supply Company at 122 North Main Street. 
Ralph Bauman was formerly vice-president of Cast 
Office Supplies, Inc. Previously he had served as sta- 
tionery buyer and store manager for Western Litho- 
graph Company in Wichita. 

Both men have had many years of experience in this 
field. Added success should result from their efforts. 

aad itiinictiats 
CARBINE AND ROCKS ASSIST IN WINNING A 

CONGRESSIONAL MEDAL OF HONOR CITATION 

A recent letter received by President P. D. Wagoner 
of Underwood Elliott Fisher Company from Emerson 
H. Rupert of the War Department carried a story of 
how a carbine, similar to those manufactured at the 
UEF Hartford plant, entered into the winning of a 
Congressional Medal of Honor by Lt. Ernest Childers, 
a full-blooded Creek Indian. 

Lt. Childers was cited for his bravery in action on 
the Italian front. He led a squadron of eight men up 
a hill, wiping out machine gun nests, one of them 
single-handed, and capturing prisoners. He used rocks 
and a carbine to accomplish this deed of valor. Of the 
carbine, Lt. Childers said, “The carbine is a good gun. 
It shoots as fast as I can pull the trigger.” 
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DISCRIMINATING BUYERS’ FAVORITE 


Only a star’s perfection of feature, expression 
and make-up, can stand the revealing scrutiny 
of a closeup. The discriminating buyer of 
carbon papers and typewriter ribbons also 


tions and requirements. “PLENTY COPY” 
comprises a complete line of attractively 
packaged typewriter carbon papers in all 
weights and finishes, particularly recommended 





MITA can be confident that M & V “PLENTY for long life and dependability. The typewriter 
nee 7 COPY” will assure a perfection of work that ribbons in all degrees of inkings also combine 
reet. see Bs ' ; ; 
Cast will withstand the critical eye of an important quality with economy—being made with a 
os client. M & V has the enviable reputation for specially selected cotton fabric having a 
itho- 

fine craftsmanship which guarantees the buyer high thread count that insures its writing 
Amey a quality of excellence that meets all condi- — superiority and exceptional durability. 
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FINE CARBON PAPERS & INKED RIBBONS PARK RIDGE, NEW JERSEY 
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DEALERS’ SUPPORT 
MUTUALLY BENEFICIAL 
The Office Furniture Deal- 
ers’ co-operation has always 
been a_ certainty. Since 
Pearl Harbor, new and 
sometimes extremely difficult 
demands have been made, 
but on every occasion, our 
Dealers’ response has been 

unquestionable. 

The Office Furniture Man- 
ufacturers’ problems have 
also been complex. We re- 
alize that our continual plea 
for priorities and end-use 
may have seemed unreason- 
able at times, but such as- 
sistance has been necessary 
in order to assure us of a 
supply of materials needed 
to maintain our delivery 
schedules. Your help in this 
matter has aided the war 
effort by speeding up these 
shipments of office furniture 
to the Armed Services and 
to the War Plants. 

Some materials may now 
be more plentiful than at 
the start of the War, but 
this is not true of lumber, 
cartons, and the other mate- 
rials which we use. From 


now on until the end of the 


War, our raw materials will 
become increasingly critical. 
We urge you to continue 
your good work by furnish- 
ing both ratings and end-use 
whenever it is possible to 
obtain this information. 





MAINTAIN ONLY 
HEALTHY INVENTORY 
The Institute endorses the 
Dealers’ policy of maintain- 
ing only a “healthy inven- 
tory” as advocated by the 
National Stationers’ Asso- 
ciation and _ other trade 
groups. No one can predict 
just what the demand will 
be for office furniture as the 
War reaches its climax, but 
it is quite obvious that our 
orders reached the peak 
many months ago and have 
shown a gradual monthly 

decline since that time. 

It is not possible to evolve 
a formula which would fit 
every case, so it will be nec- 
essary for each Dealer to 
make a careful survey of his 
particular situation in order 
to determine what procedure 
to follow. However, it would 
be serious to establish a 


formula and then apply it 
religiously month by month 
without making any changes. 
You should study the prob- 
lem at regular intervals and 


consult your’ accountants 
frequently or whenever you 
are in doubt. 





INSTITUTE MEMBERS 
TO MEET 


A meeting of the Institute 
Members will be held in 
Washington, D. C., on June 
8th, 9th and 10th. The meet- 
ing will be devoted to a dis- 
cussion of current problems 
centering on manpower and 
materials, and to a study of 
the progress and new devel- 
opments in our. post-war 
program. 

Please communicate with 
this office immediately, if 
you have any matters to be 
brought to the attention of 
this group. 

















American Security Building 











WASHINGTON 5, 


D. ©. 
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I WAS BORN AN AMERICAN; 
I live an American; I shall die an American, and I intend 
to perform the duties incumbent upon me in that char- 
ter to the end of my career. I mean to do this with abso- 
lute disregard of personal consequences? What are the 
personal consequences. What is the individual man, 
with all the good or evil that may betide him, in com- 
parison with the good or evil which may befall a great 
country, and in the midst of great transactions which 
concern that country’s fate? Let the consequences be 
what they will, I am careless. No man can suffer too 
much, and no man can fall too soon, if he suffer, or if 
he fall, in the defense of the liberties and constitution of 


his country. 


— DANIEL WEBSTER 


If you want to know of the dangers facing your Constitution, write for 
information to Committee for Constitutional Government, 205 East 42nd 
St., New York, 17, N. Y. Every American should have this information. 
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No matter to what it applies. As a dealer you may be in the 
habit of buying single top filing folders; and until something 
jars you, you continue to buy single tops. Same way with 
customers. If they are in the habit of buying single tops some- 
one has got to demonstrate to them how much better a Weis 
Duo Top is for them. The bane of a filing clerk’s life is to 
be compelled to constantly handle filing folders with the tabs 
all bent, broken and dog-eared. Take a few extra minutes 
with your customer who is buying folders and show him how 
a Duo Top will eliminate those broken tabs, because Duo Tops 
are made double thick where the wear is greatest and will 
stand the hard, constant handling without going soft on the 
job. And, too, medium weight Duo Tops will do the work of 
heavy weight single tops and will save space in the file. We'll 
do our part to convince the user if you will do yours. 
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C O | OF? Doesn’t Make Strength 


Because most filing folder installations are in 
Manila color, and because Kraft is stronger 
than most other kinds of folder stock, we now 
make all our Supertex Folders from Kraft in 
Manila Color. Dark color Kraft is on the way 
out. We propose to be on the beam. 


The Weis Manufacturing Company 


Monroe, Michigan 


New York: The Weis Mfg. Co., 54-56 Franklin St. Chicago: Associated Stationers Supply Company 
Boston: Adams, Cushing & Foster, Incorporated 


Carpenter Paper Company 
Omaha Oklahoma City Fort Worth Kansas City 












































Available--- 


Tops - No. 0 and 03 
Bases - No. 49, 59, 84, 815 
Book Units - No. 20, 22, 24, 32 


In NX—Oak, BX—Mahogany, LX—Walnut 
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KICKELS JOINS BARKLEY STAFF 


On May 1 Gordon J. Kickels joined the sales staff 
of C. L. Barkley & Company, Chicago, succeeding 
Charles Jones, who has established himself as a de- 
sign consultant in the field of plastics. 

Mr. Kickels has been related to the filing equipment 
and supplies field since 1929. For a number of years 
after completing school he was connected with another 


field before joining the Chicago office of the Security | 














GORDON J. KICKELS 


Steel Equipment Corporation. For the succeeding four 
years, until 1933, he continued under the Security ban- 
ner and then became a sales representative for The 
Globe-Wernicke Co. The G-W connection continued 
until the recent affiliation with Barkley. 

Gordon is well and favorably known to dealers 
throughout the Chicago territory. His new responsi- 
bilities are country wide in scope, giving him oppor- 
tunity to share his skill and energy with dealers every- 


where. Pe ae ‘+ 


SPRINGFIELD TYPEWRITER MAN RETURNS HOME 
AFTER 18 MONTHS’ RADIO WORK IN HAWAII 


After 18 months of punching the clock for Uncle 
Sam at Pearl Harbor, L. G. Call is glad to be back 
working on office machines in Springfield, Mo., where 
he is partner in the Call-Crawford Company at 323 
South Patton Avenue. 

Call, who signed up under civil service, worked as a 
radio technician. He was in charge of a laboratory on 
Ford Island, a maintenance depot for airplane radio 
equipment. The work of the laboratory included that 
of building special test equipment. 

Besides “being a lot of fun,” the work furnished 
valuable experience in high-frequency radio, reports 
Mr. Call. Although living under martial law was at 
times inconvenient, there were many bright spots 
along the way, says Call. He was “Pop” and “Doc” to 


the many “youngsters” working there (he was Navy | 


pharmacist in the last war). 


Chief compensation—and the real reason for his en- | 


listment for service in the Hawaiian Islands—was the 
chance of seeing his son, L. G. Call, Jr., who was with 
the Marine Corps in the Pacific war theatre. 

Talking about lucky breaks, Mr. Call tells that on 
his very first trip to Honolulu, he met a Springfield 
service man who told him where to find his son, which 
he did that same day. Later, he walked the gang- 
plank with him and saw him leave for the Solomons. 
On the way home, Mr. Call again was privileged to see 
his son, this time at a point in California. 

With the shop practically swamped with work, 
Mr. Crawford is plenty glad to have his partner back 
on the job again. Among the first “jobs” Call worked 
on when he got back was a checkwriter, which, Craw- 
ford said, had been in the shop for repair so long that 
he thought he could go out and sell it to the owner 
for a new one. 

He wouldn’t take a lot for his experiences in the 
Hawaiian theater, says Mr. Call, but he’s glad to take 
advantage of his expiring enlistment time to come 
back home.—EVH 
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Each one is the Borrower's De- 
light. Each one is pounced upon 
and carried off in triumph. And 
if the owner wants it back, he 
sometimes has to whistle for it. 

All of which proves that a supe- 
rior thing is always appreciated. 
That’s why each week we tell 
millions of people from Maine to 
California all about the superi- 
ority of Ticonderoga pencils. 

We tell ‘em 52 weeks a year in 
a lively, non-stop ad-a-week cam- 
paign in Life, Time, Liberty or 
Saturday Evening Post. We tell 
‘em day by day in a spirited, all- 
American radio program ““Ticon- 
deroga Minutes”. 

These eye-catching, ear-catch- 
ing campaigns are making custo- 
mers for you—selling pencils for 
you—helping you to make a sat- 
isfying profit. Tie in — feature 
Ticonderoga! 


It will pay to display “the advertised pencil” 


‘TICONDEROGA 


PENCIL SALES DEPT. 53-J6 


JOSEPH DIXON CRUCIBLE CO., JERSEY CITY 3, NEW JERSEY 
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GOLD STARS 


in the Industry's Service Flag 


























Reported killed in combat over Germany on April 8 
was Lt. Stockton R. Bartol, 21, younger son of George 
E. Bartol, Jr., president of the C. Howard Hunt Pen 
Company, Camden, N. J. 
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Copilot of a Liberator bomber, Lt. Bartol had suc- 
cessfully completed 25 previous missions. 





He was a freshman at Princeton University when he 
enlisted in August, 1942. He was commissioned the 
following May, and went overseas in September, 1943. 
He is survived by his parents and a brother, George 
E. Bartol ITI, a Navy ensign on duty in the Southwest 
Pacific. 
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WELLS ENSCONCED IN NEW LOCATION 









The Wells Office Furniture Company, formerly lo- 
cated at 410-12 South Wells Street, Chicago, is now 
q well established in its new five-story home at 725-33 
tof COTDOFE South La Salle Street, Chicago 5, III. 
ash henceforth as the Wells Office Furniture Building, the 
Edwe! : : 
Harring -, Electh'e | Go. 
water Co 
erate se 
contpuott toa sant 
poosiet 


To be known 
newly-occupied structure will house the general offices, 
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NEW HOME OF WELLS OFFICE FURNITURE CO. 


facilities. 
ny 
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display room and many of the company’s production 


The recent move is a part of the organization’s far- 
reaching plan to serve the trade fully now and in the 
post-war era. 
’ e 


town dealers. 


The new location, a short distance from 
the LaSalle Street railroad station, should prove un- 
usually convenient, 
72 


both for Chicago and out-of- 

A cordial welcome is extended to all by 
President Joseph W. Pritchard to visit the company’s 
new home. 
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Stake Your Cl 


bon RUSH ISON ... for what can be called today’s 
greatest “find” in the office supply field... an 
exclusive franchise for the Old Town line. It’s a 
proposition that will roll in the cash right now. But 
better by far are the unlimited possibilities for 
future growth. 

To sign up with OLD TOWN is to put yourself 
in partnership with the leader in the field of rib- 
bons and carbons and with the pioneer in spirit 
duplicating . . . a field that is right now one of the 
biggest profit producers in the office supply busi- 
ness and it has just started to grow. 

Here’s a group of prod- 
ucts: Duplicating Car- 
bons, Duplicating Papers, 
Spirit Fluid — every one 
can be shelf-stocked. At- 
tractive in appearance, 
convenient and profitable 
to handle. The line that’s 
a “natural” for the sta- 
tioner. 

The OLD TOWN fran- 
chise carries with it a com- 
plete line of ribbons and 
carbons for every need. Yet it’s a simplified line... 
trade-marked and grade-marked for consumer con- 


fidence and good will. 


Old Town’s Four Points of Power 


PRODUCTS... A complete line. A simplified line. A branded line. All fast-moving items. 


Builder of repeat sales. 


PROMOTION .. Hard hitting dealer helps. Local selling aids. Consistent magazine 


advertising. 


PROFITS . . Priced right to give you liberal margin of profit. Wide market and growing 
demand mean quick turnover. 


3. + ¥ 


PROTECTION .. An exclusive territory. All orders go through your books. You are 
fully protected .. . fully equipped to grow with us. 


Old Town Franchise of the Future Available Now 


2: Investigate TODAY. Let us tell you 
¥ how to get this valuable franchise. 
KL 


c. RY Don’t let this chance slip away. 


RIBBON & CARBON CO, inc. 


Foremost Makers of Ribbons and Carbons for Every Use 


750 PACIFIC STREET, BROOKLYN 17 NEW YORK, N. Y. 
Aultowjzed Dealers im 









TICAGO - SAN FRANCISCO - LOS ANGELES - BOSTON - PHILADELPHIA - WASHINGTON - PITTSBURGH - KANSAS CITY - ST. PAUL 
INNEAPOLIS - ST.LOUIS - BUFFALO - DETROIT - NEW ORLEANS - BIRMINGHAM - MEMPHIS - ATLANTA - HOUSTON DENVER 


Here’s what the New Tilting Action gives you 


tempered hickory spring. The tension on the spring, 
even when the chair is fully tilted, is well within the 
limits of this tough wood. It has proven itself in use 
on thousands of Government chairs. 


1. Smoot tiltiz etion, Chairs with the new 
mechanism tilt easily and quietly , giving much the 
same comfort that metal tilting devices formerly 
supplied. In fact, it is so similar to the prewar 
models, that it is almost impossible to tell the 
difference without visual examination. 


* ited selest beenkage 9 The new 


mechanism employs the cantilever principle in a 


Chair in upright position. Minimum 
tension on hickory spring. 


LY) m 
Chair partially tilted. End of spring 
presses against bottom of chair seat. 


3. Cont ring tension by a simple hand ad 

No tools are necessary, not even a screw- 
driver. Simply turning a wing nut beneath the front 
of the seat gives just the tilting tension wanted. 


Chair fully tilted. Note how little 
strain is placed on the hickory spring. 








Gunlocke leads again . . . this time with a new tilting 
mechanism for desk chairs. No untried experiment— 
this new tilting mechanism has been tested in 
thousands of chairs in government use for over 
four months. 

Seat a person in a Gunlocke chair with the wood 
tilting action and then in one of the prewar models. 
It’s dollars to doughnuts he can’t tell the difference. 
These new chairs tilt easily and quietly, giving 
much the same smooth comfortable movement of 
the metal tilting devices. 

Selected tough hickory, tempered and impreg- 


‘VT1310 











Tested in service... for delivery now! 


nated is used for the cantilever spring. Its scientific 
design and construction impose a minimum of ten- 
sion well within its limits, even at full tilt, and 
insure a sturdy, long-lasting mechanism. 

And there’s no increase in price! The new action 
is offered without extra cost. 

The new mechanism combines with the Whirl- 
away ball-bearing swivel to give smooth, quiet, 
effortless swivel and tilting action. These Gunlocke 
Swivel and Tilting chairs leave nothing to be desired 
in comfort, convenience and durability. 

Send in your order now. 


VT800 VT1310S 





The following chairs are also available with new tilting 


mechanism: VT 2264; VT2200; VT 2206; VT 464; VT 2288 





-H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 









































= Manyof 
= Americas Post War = 
= Problemswillbe = 
— Solved on... _— 








IMPERIAL DESKS 








NEW BUSINESS 
VENTURE 


New business venture . . . new capital investment 
will spark the transition from a wartime economy 
to a peacetime economy. Even now . . . American 
ingenuity and creative genius are planning for the 
future. New ideas . . . new processes . . . new 
products are on the desks of America's business 
leaders . . . waiting for the historical day when 
the green light will be flashed to industry. Yes... 
our country will face problems but we are con- 
fident that our leaders working with the most 
efficient equipment will successfully surmount all 
obstacles that appear. We at Imperial Desk Co. 
will continue to do our part by furnishing our 


dealers with IMPERIAL DESKS for use in essential 


business channels. 








EVANSVILLE 7, INDIANA 
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SAN ANTONIO NEWS NOTES 





B. C. Reber, Correspondent 





San Antonio stationers and business equipment 
dealers have rounded out the first third of the current 
year in good shape, with the majority reporting good 
increases in business, and further sales being governed 
only by inability to get the merchandise. Following is 
the comment from those interviewed: 

Frank C. Hall, branch manager for Underwood El- 
liott Fisher, stated, “Our business volume is not equal 
to that of last year, but that is because at this time 
last year there were still many typewriters available 
for Government agencies, those for this area being 
cleared through this office. This work has now been 
completed, and practically all of our volume comes 
through our service department. Here, however, it is 
all 100 per cent service. Because we have no machines 
for sale, we do not have inspections to make, nor do 
we have to follow through on guarantees. If we had 
the machines, we could do the business. Under pres- 
ent circumstances, however, we can only do as well as 
is possible. Our service is at capacity, and it is hold- 
ing up well.” 

A somewhat similar report is voiced by E. P. Haye, 
branch manager for L. C. Smith-Corona Typewriters, 
Inc., who said, ‘““We have been able to get a few ma- 
chines, and these have had ready sales, subject, of 
course, to government approval. Our service opera- 
tions have been at capacity.” 

G. S. Thorn, Paul Anderson Company, reported an 
increase. He remarked, “The last two months our 
business has been ahead of last year. At the present 
time our sales are such that, if they continue as is, 
May will be the biggest month in the history of our 
business, with the possible exception of December, 
when Christmas sales bring in an unusual volume. 

“During 1942 we did a large volume of business be- 
cause we were working with the Government on many 
large orders. Then, when this was completed, sales 
dropped off, and during 1943 we had to work hard to 
bring back our commercial sales. These have now 
reached the level mentioned. Store sales are also 
good.” 

This firm has enjoyed a fine business in photostats 
of birth and marriage certificates. 

P. F. Southern of Southern Sales and Service also 
reported good business, saying, “We have received 
several new machines and have others coming. Every- 
thing is on the up and up. Our business of sales and 
service is approximately 25 per cent ahead of last 
year.” 

Maverick-Clarke has had a good increase, Al Eise- 
mann, a vice-president of the firm, and the new 
governor of this district, reporting, “We have enjoyed 
a good business in all departments. It is difficult to 
tell off hand just what this increase has been, but we 
have all been busy, and look forward to continued 
good business. 

W. C. Clegg, The Clegg Company, and a past presi- 
dent of the NSA, took a similar attitude, saying, “Our 
sales have been good, being governed to a great extent 
by our inability to get the merchandise. If we could 
get deliveries, and could get the men, we could do 
things in a big way. As it is, however, we are well 
satisfied with what is being done.” 

ca + * 

Typewriter dealers all contribute interesting stories 
in their efforts to get approval on sales. One repre- 
sentative told of an order coming through from a local 
cemetery. “When I saw the order,” he reports, “I 
thought it would be useless to try to get approval, and 
was on the verge of putting it aside without even 
trying. Then I thought it was only right to do the 
best I could, so I put it through, and you can imagine 
my surprise when it received immediate approval. On 
the other hand, I had an order from a local hospital 
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DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., ELKHART, INDIANA 
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equipment for any business, profession, store, farm or home. 








Just off the press—the most complete listing of every kind of filing 





























Amberg National Advertising directs buyers to dealers, not only for Amberg 
filing needs, but for Amfile Specialties that have become fast and profitable 
sellers, including Catalog Covers, Binders, Indexes, Albums, Files for Slides, Movie 
Reels and Negatives, Phonograph Record Cabinets, Personal Files, Folding 
Photograph Frames, etc. 


Every Filing Help in This Catalog 


More than 1100 items are listed and priced for your easy finding and order- 
ing—everything from the smallest guide to a fully equipped cabinet— 


Files Letter Trays Bride's Books 
Folders Letter Sorters Home Files 

Tabs Filing Stools Photo Frames 

File Cards oo Phonograph Record 
Indexes Storage Files Cabinets 


Card Systems Scrap Books 


Catalog Covers 


Guides Brief C Movie Reel Files 
Metal Fasteners ia eres Slide Files 

Desk Files Porttokos Negative Files 

Box Files Albums Miniature Negative 
Labels Baby Books Files 


FREE SALES AlDS—Colorful mailing literature of all Amberg products 
is furnished without charge. 


DEALERS, NOTE—This is the First Announcement about this New 
Catalog. No Copies will be sent unless asked for. Send Cou- 
pon for your Free Copy. 









Please send copy of your 1944 File & Special- 
ties Catalog. 


AMBERG FILE & INDEX CO. 


Quality Filing Specialties for 75 Years 
1608 Duane Blvd. Kankakee, Ill. 
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THE HOME OF QUALITY PARK EN 


| FACTS ano FANCIES 


By H. L. C. 





VELOPES 





Recently reported in a New York paper was 
the story of a psychiatric patient who was inter- 
viewed while hooked up to one of the famous 
lie detectors. Asked if he were Napoleon, his 
prompt answer was “No.” But the lie detector 
showed he was lying! 


And that's about as confusing as some of the reg- 
ulations and directives that have business men in 
a daily dither. We all have our worries .. . but 
let’s put away the crying towels (if they are paper 
towels, turn them in to the paper salvage). 


Sure, the use of paper has been curtailed (and 
it's possible further restrictions may come) — 
but if it helps the war effort, that’s all we need 
to know. At Quality Park, in addition to the 
tremendous quantity of envelopes we have 
been turning out for the war effort, we've 
managed to keep up a pretty fair volume for 
our regular dealers. We can’t complain. 





And by the way, any restrictions or curtailments 
at Quality Park have been on quantity only— 
there’s no change in QUALITY. When you order 
Leatheroid, Champion Clasp, Blue Line Airmail, 
Bankers Flap, Air Way Express, Two Compartment 
-.. or any of the many outstanding envelopes in 
the Quality Park line, you get the same high quality 
that has been synonymous with Quality Park for 
the past twenty-five years. 


One example of how paper has gone to war 
is the new map paper developed for the Army 
Air Forces. It will not disintegrate in water, 
can be soaked by rainfall or dunked indefinite- 
ly in the ocean, and afterwards wrung out and 


dried. 


Just a suggestion: When ordering envelopes, 
please do not over-order. We want to be fair and 
see that all dealers get a fair share of available 
production. 


x Buy War Boude 





ENVELOPE COMPANY 


General Office and Factory Chicago Office and Warehouse 
Quality Park 564 W. Monroe Street 
St. Paul 4, Minnesota Chicago 6, Illinois 
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which was held up several weeks before the sale was 
finally approved.” 


* x * 


E. P. Haye, local branch manager for L. C. Smith- 
Corona Typewriters, Inc., who is a great civic worker 
as well, has an idea in connection with War Bond 
sales which has been approved locally, and, at this 
writing, seems assured of acceptance. He has sug- 
gested that a plan, somewhat similar to that used 
with blood donors be used for bond buyers. In other 
words, when a bond is purchased, a card be given the 
purchaser bearing the inscription: “This bond is 
SEEEEEs aN AGIME SOL * 5.6 vcs > se byw nines aah Ks ows ,’ the 
name of the boy in the service being filled in and the 
card sent to the parents. Similar cards would also 
be offered for men killed in action, the inscription 
reading, “This bond bought in memory of........... a 

a” * ns 

Paul Anderson Company is departmentizing its 
store, placing one person in charge. Through this 
plan, it is expected that the person in charge will be- 
come thoroughly acquainted with the merchandise 
under his or her supervision and, as a result, better 
service will be rendered. Departments being estab- 
lished are: Social stationery, commercial stationery, 
games and gifts, fountain pen department (including 
repairs) and drawing materials. 

* * ok 

Paul Anderson, Jr., son of the head of Paul Ander- 
son Company, was awarded his wings at a local air- 
port this month and has been commissioned a lieuten- 
ant in the Air Forces. 

* * 7 

Tim Harvey, who has been associated with retail 
stationery sales in this city for some time, has joined 
the sales staff of The Clegg Company. 

* * ok 


Amos Grimsinger, formerly with Maverick-Clarke, 
has taken a position that will bring him closer to 
paper. He is now associated with the San Antonio 
Paper Company, division of the Carpenter Paper 
Company. 

* * * 

Mrs. Barbara Chambers has been added to the staff 
of the typewriter supplies division of the local branch 
of Remington Rand, Inc., and Mrs. Marguerite Leon- 
ard has joined the branch office staff. 

* * * 

P. F. Southern of Southern Sales and Service, who 
reports that he has not had a good vacation in some 
time, had purchased a boat, polished up his golf clubs, 
and is preparing for a real vacation next month. 

+ * - 

And speaking of vacations, the employees of the 
local office of Royal Typewriter Company are looking 
forward to their summer recesses which start next 
month. A schedule has been arranged so that each 
may enjoy a well-earned rest without hindering the 
operations of the branch. 

* + ~ 

G. L. Davis, manager of the local branch of Royal, 
is proud of his garden, which commands a part of his 
time every day. He reports tomatoes climbing to a 
height of five feet, loaded with fresh, ripe beauties, 
an abundance of string beans, beets and other vege- 
tables. 

Oo” x * 

Anthony Grosch has joined the sales staff of the 
Maverick-Clarke company as assistant manager of the 
business furniture department. 

—— oe 

FOXCROFT JOINS SONOTONE CORPORATION 

A. H. Foxcroft, formerly with the L. C. Smith-Corona 
organization in Seattle, Wash., recently announced his 
new connection with the Sonotone Corporation. He 
will remain in Seattle for a few months familiarizing 
himself with the business, after which he expects to 
be assigned to a district office in some other city. 
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Here’s Where You 
Come In! 


Miss Thompson's at the end of her rope. ‘Nothing short of 


a miracle will straighten up this mess!”’ she snaps at her boss. 


And that’s the cue for you! For Postindex has designed forms 
to give the payroll department 4// essential information in one 
compact unit. Forms show total wages paid, hours worked (to 
demonstrate compliance with the Wage and Hour Law), with- 
holding for income tax, Victory tax, social security, 
state unemployment tax, and bond deductions. 


Gone are the headaches involved in filing returns 
on Form W, filling out statements of earnings for 


employees, and getting ready for audits. Gone are 


Sostindex Visible files 










the worries that the data may be inexact or incomplete. Gone 


are the risks of incurring government penalties. 


In addition, you can offer all the famous Postindex advantages. 
Remember—Postindex is the improved visible, the most mod- 
ern of all filing systems. The trunnioned-wire form holder 
and four-page forms are features found in no other system. 


A big, highly profitable, ready-made market is wait- 
ing for you. Why not take advantage of it? If you 
are not now handling Postindex Visible Files, 
write for Postindex 
Div., Art Metal Construction Co., Jamestown, N. Y. 


further information to the 











NATIONAL EXECUTIVE DESK 
No. 6612S 66" x 36" 


To every executive office this National 
Desk lends an air of distinction, of dig- 
nity and of assurance—the subtle ex- 
pressions of refinement and good taste. 
It is a thoroughbred through and 
through. 


This desk is an outstanding example of 
the craftsmanship which has made 
"National Desks" a name symbolic 


with everything fine in office furniture. 


NATIONAL DESh CUMPANY 


HERKIMER, NEW YORK 
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BRATTON ADDS TWO EXPERTS TO STAFF 

The Bratton Corporation, Columbus 15, Ohio, dictat- 
ing machine and business methods specialists since 
1907, has announced the addition of two new technical 
experts—Griffith F. Houser, systems engineer, and 
F. Theodore Hofimann, sound recording engineer—to 
its expanding organization. 

Mr. Houser has a background of 14 years of electrical 
engineering experience with a large Columbus manu- 
facturing plant, plus several months’ work with a 
U. S. Government department. He obtained a well- 
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F. THEODORE HOFFMAN GRIFFITH F. HOUSER ~ 
grounded knowledge of electronics .and acoustics 
through training and experience in the Bratton plant. 


| His work as systems engineer will involve conserva- 


tion and maintenance of dictating equipment. 
Trained at the Carnegie Institute of Technology, 

Mr. Hoffmann later joined the Columbia Recording 

Corporation, where he added much to his knowledge of 


| electronics and acoustics. He became Bratton’s West 


Virginia representative in Charleston on April 15. 

The Bratton Corporation has been unusually active 
in supplying wartime dictating equipment during this 
period when manufacturers of new equipment have 
been seriously handicapped. The company has an- 


| nounced its intention of extending its system service 


| to a fuller coverage of business needs, including 


dictating, typing, duplicating and mailing. 
—_— =< ____- 


ZELLERS ACQUIRE DES MOINES STATIONERY CO. 

Frank Zeller, for 29 years engaged in the stationery 
business in Des Moines, and his wife, Lauretta N. 
Zeller, took over the ownership and management of 
Des Moines Stationery Company on May 1. Mr. Zeller 
for 24 years was connected with Koch Brothers and 
prior to that time for five years with McNamara- 





MR. AND MRS. FRANK ZELLER 


Kenworthy Company. He is well known throughout 
the Middle West because of his activities both in sell- 
ing and in management. He plans to retain the com- 
pany’s present name. 

Making a trip to Chicago to contact manufacturers 
and for other purposes, he attended the Sixth Re- 


| gional meeting at the Edgewater Beach Hotel. He has 


developed sales ideas which he expects to put into 
operation quickly. 
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ONE PENCIL MAY BE TRIVIAL... 
85,000 PENCILS ARE AN IMPORTANT ITEM 







LISTEN TO WHAT 
A COMPANY WHICH USES 
85,000 COLORED PENCILS A YEAR 
SAYS ABOUT 


~~ COMMODORE tit COLORED 


COPYING INK INDELIBLE PENCILS 











STANDARD OF THE WORLD 


6 “MAJORS” lead the 
A. W. FABER 
Profit Parade 


. CASTELL Indelible and Colored 
Copying Pencils — 15¢ 

. WINNER Techno-TONE Draw- 
ing Pencil—2 for 25¢ 

. COMMODORE Colored In- 
delible Pencil — 10¢ 

. “THE WINNER” Thin Colored 
Crayon Pencil — 10¢ 

. COLUMBUS Thick Colored 
Crayon Pencil—10¢ 


. COLUMBUS Quality Black Lead 
Writing Pencil —5¢ 


F ABER INC. NEWARK, N. J. 
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Frontiersmen! 


The trails that stretched across the sweeping plains 
from the Mississippi to the towering mountains 
beyond were blazed by rugged men of the type 
of Kit Carson. Knowing the country, the Indians, 
and how to cope with both, Carson was a true 
frontiersman in every sense of the word. 


Virgin lands no longer are our goal, but the need 
for frontiersmen never was greater than today. 
The men in our Armed Forces are fulfilling a big 
part of that need, reflecting the rugged qualities 
the old timers displayed in bringing the West 
under control. 


But there are other frontiers to cross and tough 
trails to blaze—jobs that for two years have pre- 
vented us from serving you as well and as com- 
pletely as we should like. Though less spectacular 
than Carson and his type, American businessmen 
are frontiersmen in their own right—trail blazers 
to a world of peace and a free way of life. As 
soon as the struggle permits, we again shall hope 
to serve you with a better line of “Andy Units 
of Steel." 


person- Hickey Go. 


Inc, ? 
GENEVA ’ 
ILLINOIS 


Mina i 
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VIRGINIA NEWS NOTES 





J. F. Howison, Correspondent 





E. Leslie Anderson has joined the sales ranks of the 
typewriter division of Remington Rand, Inc., in Rich- 
mond. Mr. Anderson is a newcomer in the typewriter 
field, but is reported to have made encouraging prog- 
ress to date. He was with Philip Morris & Company, 
Ltd., as sales supervisor for the past several years. In 
passing, it is interesting to note that the typewriter 
division of Remington Rand has been continuously 
represented in Richmond for the past 56 years, having 
been founded by the invincible John B. Culpepper, a 
resident salesman of high pressure ability, as early as 
the “eighties.” During this period three wars have 
taken place in the United States. But Remington 
has maintained a direct company branch office in the 
city without a break. Richmond, we believe, is one 
of the oldest typewriter branch offices in the world. 
Only four managers have guided the destinies of this 
branch since its inception. 

* * * 

Incident to the recent death of Maxwell Waddey, 
president of the Everett Waddey Company, stationery, 
printing, lithographing and engraving concern, the 
stockholders at a called meeting have elected Wood- 
son P. Waddy as president of their firm here. Mr. 
Waddy was formerly vice-president of the Everett 
Waddey Company, and also the president of the Na- 
tional Stationers Association. Other officers serving 
with Mr. Waddy are William E. Smith, first vice-presi- 
dent, and Arlington G. Hayes, secretary and treasurer. 

Incidentally it is interesting to recall that in the 
earlier days when typewriters were little known, and 
in demand as a necessary adjunct to offices, this con- 
cern represented the Caligraph (“Beautiful Writer’’) 
typewriter in 1895-6-7 in the state of Virginia. It was 
made by the American Writing Machine Company, 
afterwards merged with the Remington business. 
Many of these old machines are still to be found in 
use in Richmond. 

* * * 

O. T. McDaniel, a Richmond auditor and accountant 
with one of the largest wholesale concerns in the dry- 
goods business south of Baltimore, has always been a 
very close observer and user of various office appli- 
ances and devices. He makes some striking remarks 
to me on the subject and insists that the typewriter 
has now become such an actual necessity in wars and 
military movements that an army can hardly advance 
a step in the field without it. It is necessary for orders 
and records on paper in the field, in the air, under 
water, as well as on ships. Mr. McDaniel further im- 
presses the great importance of mechanics of skill and 
experience rendering the “proper” service on the ma- 
chine “cheerfully.” He believes that the man repre- 
senting a complicated and complex office appliance 
may have little opportunity to produce sales, but when 
the product is again being manufactured normally, 
he is going to cash in on the good will now being 
dispensed. 

* * * 

George Selph, a very affable and efficient veteran 
now past the quarter-century mark in the mechanical 
ranks of the Remington Typewriter in Richmond, is 
well worthy. of interviewing in his work here. He says 
that a “trouble shooter” must be a “born mechanic” 
and thinks also that good mechanical work on such 
devices is not properly appreciated. 

* * * 


Price Brothers—Stationers, for nearly 25 years in the 
busy center of traffic in Richmond, present an inter- 
esting subject of interview here. Their business, they 
say, is small but profitable. Only 25 per cent of it 
is school supplies, but 90 per cent is cash business. 
They have no clerk and carry a very complete line of 
commercial stationery. Several of the big department 


| stores here send them all their fountain pen business. 
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os Post “emergency” slide rules find immediate acceptance. They make work 


ee go faster—easier—smoother. Post slide rules “fill the gap” until better JUST PHONE THE 
ter Post rules are available. Instruction manuals and leatherette cases in- NEAREST NUMBER 
nd cluded. Scales A, B, C1, C, D, and K included on front. On reverse: 
ce Scales S, L, and T. Immediate delivery. Prices subject to dealers discount. 


ers No. 1452D: Ten-inch Celluloid Face bevel edge slide rule. Inches and 


0 metric rules on bevel edges. List Price. et . .$3.50 kk * 


nd No. 1446D: Ten-inch Painted Face vertic: - silts slide sie pe and Step up production with 
la- metric rutes.on wertical edecs. List Price. ....... 0.0.6 is vscree: $1.50 the complete POST line 


oa No. 1444D: Five-inch Celluloid Face pocket slide rule with convenient 


en additional reference charts. List Price...... ia . $2.25 @ Blue Print Papers = @ Drafting 
lly & Cloths Machines 


ng @ Positive Print @ Scales—fiat & 
Papers triangular 

Dry Developed 

Moist Developed @ Drawing Boards 
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SS. The Frederich Post Company 


nt P.O. BOX 803 KEYSTONE 7000 . 
SS. HM 


Negative Paper @ Drafting Tables 


Tracing Papers & @ Pencils—Erasers 
Cloths 






Profile & Cross 
HUAI + eee re ” Section Papers 


& Cloths 
@ Sensitized Trac- 


ing Cloths @ Federal Aid 
Sheets 

@ T-squares 

@ Field Books 
@ Straight Edges 

@ Level Rods 
@ Triangles 

@ Range Poles 
e@ Curves 
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e@ Tapes— 
Drawing Inks Measuring 
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You Can't 
Guarantee 
These Important 
Factors Unless 


You Use and Sell 


INVINCIBLE 100 
“PLASTIC PLATENS 


e NON-HARDENING regardless of age or 


climatic conditions—in use or on the shelf. 


& NON-POROUS impervious to oil, acids, 


alcohol, fats or greases. 


e RESISTANCE a hardy resistance to type | 


marks at all times. 


ad UNIFORMITY a smooth, uniform surface 


under the most trying conditions—will not warp 
or shrink. 


*PLASTIC THE SUCCESSOR 
TO RUBBER IN PLATENS 


Write today for complete information. 











The new AWMS 
Catalog is the 
only complete 
Catalog of Type- 
writer parts! 
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WRITING MACHINE STORES 


DIVISION OF REMINGTON RAND INC. 
115 WORTH ST. NEW YORK 13,N.Y. 
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They have amassed a mercantile business of $75,000 
with high credit, and own more than 20 pieces of 
property here. 

ca x * 

The Southern Stamp and Stationery Company, 
founded by Sam Rosendorf, has been steadily in Rich- 
mond over 50 years. Today it is safe to say that they 
have one of the largest displays and stock of com- 
mercial stationery in Richmond. Their shelves in a 
high pitched store room are filled and in order. Sam 
Rosendorf, Sr., is no longer active in the business, but 
his son, Sam Jr., and: Mr. Logan run the business. I 
am told that they still have business from all over the 
United States. It is almost forgotten that this con- 
cern, as agents for Virginia, was for many years one 
of the largest distributors of Oliver typewriters in the 
United States. 

* * * 

Ed Crockett, 34, salesman of the Richmond office of 
systems division of Remington Rand, Inc., here, still 
calls himself the “glamour boy” of the office. He ad- 
mits that he has a good business, having been with 
his employer for ten years. 

* co * 

Lenwood E. Tucker, who will be recalled as a clerk 
in the purchasing agent’s office of the state of Vir- 
ginia here, is a very pleasant but “snappy” manager 
of the Richmond Stationery Company. He holds to his 
convictions that “we will face a seller’s market after 
the war for many years, and if a fellow wants to stay 
in the business he must be a smart buyer.” 

I 


BROWN PAPER CO. NAMES NEW DISTRIBUTORS 


The L. L. Brown Paper Company, Adams, Mass., has 
announced the appointment of four new distributors 
for its varied lines in the southern and southwestern 
states. 

In Birmingham, Ala., the Whitaker Paper Company 
will distribute Greylock ledger, a 75 per cent cotton 
fibre record paper, in addition to Escort ledger and 
machine posting, a 50 per cent cotton fibre paper. 

The Parker Paper Company of High Point, N. C., has 
been named as distributor of Escort bond. 

In Dallas, Fort Worth and Waco, Tex., the Olmsted- 
Kirk Company will handle the distribution of Forward 


| linen ledger, a 100 per cent new cotton fibre paper, in 


addition to L. L. Brown linen ledger, Greylock ledger, 
Resistall linen ledger and Resistall index bristol. 

The Cincinnati Cordage and Paper Company of 
Knoxville, Tenn., has been appointed distributor in 
that territory of Forward linen ledger and Forward 
bond, two 100 per cent cotton fiber papers. The com- 


| pany has been agent of other Brown papers for some 


time. 
Se ae 


SPECIAL STATIONERY ISSUED FOR WRITING 

TO AMERICAN WAR PRISONERS IN GERMANY 

Special airmail letter-sheets now being distributed 
through post offices are designed to overcome German 
objections to the United Nations’ “Victory” slogans on 
stamps and cancellations previously used. German 
authorities in the past have refused to deliver any 
mail to American prisoners if envelopes or cancella- 
tions bore indorsements or slogans to promote the 
United Nations’ war effort. 

The new sheets fold into unsealed envelopes which 
are inserted into outer containers marked “Postmaster 
—Prisoner of War Mail.” No stamps or cancellations 
will be used. The usual six-cents-an-ounce postage 
rate for airmail will apply. 

——_——_0—>>-0__ 


PHOTO MATERIALS COMPANY AT NEW ADDRESS 


The Photo Materials Company, formerly located at 
1323 South Michigan Avenue, Chicago, Ill., on June 1 
moved to new and larger quarters at 53-59 East 26th 
Street, Chicago 16, Ill., where two floors will be occu- 
pied. Better and faster service is expected to result 
from the move. 

1944 
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OU TOO have a vital interest 
in seeing the advertisement on 
the next two pages appear in 
National Magazines and Newspapers 
because this is the type of Shaw- 
Walker ad that will appear after the 


war is won. 


Until steel is available you can file 
your records in Shaw-Walker War 
Files and s-t-r-e-t-c-h precious time 
through use of the time-saving sys- 
tems and accessories described and 
priced in the Shaw-Walker War 
OFFICE GUIDE, pictured on page 4 


of this advertisement. 
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TURNING AFTER WORLD WAR L 


“Poilt Lee a 
yecraper” 


GHAW-WALKER 


DEALERS AND BRANCHES IN 546 CITIES 








TIME SAVERS & SPACE SAVERS © 
Made of Steel-by Shaw-Walker 


“Built Lik 
Se seniper” Our COUNTRY’S GREATEST 


ADVANTAGE IN A PEACEFUL WORLD 
is not our manpower, not our gold, 
not even our great natural resources. 
It is the American genius for design- 
ing things that will enable every 
person to perform any job better 
and in less time. 


Supplying steel office equipment 
and methods that help save time in 
every office job are well-known 
achievements of Shaw-Walker 
research and engineering. 


Pictured are a few of the 8,000 
office necessities made by Shaw- 
Walker when steel is available and 
sold under the famous trade-mark 
‘Built Like a Skyscraper.” 


STEEL FILES The time-saving and the space- 

Ree saving features of all Shaw- Walker 
products will be described in the 
400-page post-war edition of the 
Shaw- Walker OFFICE GUIDE. 


Seven grades — Five heights 
— For records of every size. 


FIRE- FILES 


34 stock models heavily in- 
sulated to provide certified 
fire protection for records 
of every size. Made in 
three heights. 

Cut-away sections in 
picture shows thick, mesh 
reinforced safe-insulation. 


SECTIONAL 
BUILD-UP FILES 


Two widths. 70 models. 

A size and style to pro- 

vide “Custom Built” files SAFES 

for any conceivable re- STEEL TRANSFER CASES Single and double door. Five 
quirement. 12 stock models for stock sizes. Hundreds of com- : 


“Built Like a records of every size. binations for interiors. 


Skyscraper” 


LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITUR AN 





MEASURE YOUR DESK! 


IF IT’S MORE THAN 


- 9) inches 


— IT’S TOO HIGH! 


NEW LOW DESK FOR COMFORT 


Leg, Island Base and Luxury models in sizes 
and styles to fit every office requirement. 


FIRE-DESKS 


Made in three styles for 
hand and machine posted 
records. Provide certi- 
fied fire protection at 
point-of-use. 


CUPBOARDS AND 
WARDROBES 


For storage and clothing. 
19 stock models, single 
and double door. 


OFFICE CHAIRS 


Aluminum and Wood. 
47 stock models. 





URAND FILING EQUIPMENT IN THe WORLD = 




























é , These Shaw-Walker Files and 


Business Systems are NOW available 





ICTURED are some of 

the hundreds of time- 
savers, space-savers, and 
other aids to management 
now available from Shaw- 
Walker representatives.— 
All are in the War Edition 
OFFICE GUIDE. 


' — 4 | ms P aes - » J 
NEW TIME-SAVING haa — 


PAYROLL SYSTEM ; 


Saves up to 67% clerical time. - | 
All records in one operation. | | 


| 
= WAK FILES 
=. Made in 4 Grades 


Letter and Legal Sizes 











TIME-SAVING AND 
SPACE-SAVING CARDS Insertable Trays for Cards 


Shaw-Walker cards built to 
precision thinness save as much 
as one drawer for every 4,000 
cards used. Because precision 
cards are absolutely uniform in 
size, like playing cards, refer- 
ence time is saved. 





























TIME-SAVING 
FILING SYSTEMS 
FOR ALL RECORDS SPACE-SAVING FILE FOLDERS 
Seven kinds of time-saving 212 stock folders NorthKraft and 


systems for letter and legal 


i manila. Thirteen price brackets. 
size records. 


Made with reinforced space-saving 


Two for card sizes. edge, or single top. 












OTHER TIME-SAVERS AND SPACE-SAVERS 


Shaw-Walker products which are helping to increase office pro- 
duction and conserve filing cabinet space are pictured, described 
and priced in the OFFICE GUIDE, War Edition. You can speed 
your selection of your office needs by using the OFFICE GUIDE. 


SHAW-WALKER FACTORIES AND 
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Office Appliances 
INFORMATION SERVICE 





UNDER THE EMERGENCY 








(Continued from page 23) 


material that is not leather or imitation leather, they 
are not taxable. 

2. Brief Bags: Taxable, no matter what material 
they are made of because they can be used for carry- 
ing both papers and clothing and, therefore, must be 
considered as a piece of luggage. 

3. Ring Binders: Taxable, if made of leather or 
imitation leather, but not taxable if made of canvas 
or some other material that is not leather or imita- 
tion leather. Furthermore, any ring binder, regardless 
of what it is made of, is not taxable if it does not 
have a zipper or frame closing it on all four sides. 
During the last year some ring binders have been 
made with a flap and snap button or lock to hold 
them together in the center. This does not close them 
on all four sides, and such a ring binder would not be 
taxable. 


Other items mentioned in the bulletin from the 


Commissioner of Internal Revenue, and normally 
carried in commercial stationers’ stocks include: 


Army Discharge Cases (if similar to pass cases, bill- 


folds, and so forth) 

Bank Messenger Wallets 

Billfolds 

Card Cases (for calling cards, identification cards, 
and so forth) 

Display Cases and Bags for Salesmen’s Use 

Key Cases or Containers 

Memorandum Pad Cases* 

Salesmen’s Trunks and Cases 

Waliets 


*If suitable for use as pass cases, billfolds, purses and 


wallets. 
& 


OPA NAMES GUMMING INDUSTRY GROUP 
Nine representative business men in the gumming 





industry, manufacturers of all types of paper and | 
cloth materials gummed and sold in sheets or rolls, | 
have been appointed as members of a Gumming In- | 
dustry Advisory Committee, the Office of Price Ad- | 


ministration announced on May 2. 

These manufacturers, who represent all sections of 
the country where gummed products are made, as well 
as both large and small companies, will provide a 
working relationship between OPA and the industry 
for the consideration of problems arising from price 
controls in the industry. 

The committee will be asked to furnish, analyze and 
discuss information pertinent to the price control pro- 
gram, and to advise and make recommendations to 
OPA on matters which their experience indicates will 
aid the program. 

Products of the industry are governed by Maximum 
Price Regulation No. 129—Certain Converted Paper 
Products—and Maximum Price Regulation No. 459— 
Gummed Kraft Sealing Tape. 

First meeting of the committee was held on May 16, 
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900 East 95th Street 


love F’ recious' autumn 
WARTIME... 





lr yaper fastening devices were 
D 


packaged in jewelry boxes, we doubt 
that even such a gesture would ade- 
quately dramatize their wartime fune- 


tion. 


MODERN WAR, accompanied by 
vast amounts of paper work, imposes 
still greater responsibilities on paper 
fastening devices—in the armed serv- 
ices, government bureaus and war 
industries. With current government 
restrictions reducing permitted con- 
sumption of steel, our diminished out- 
put must be directed to these vital 
war needs. Under the circumstances, 
service can be assured only to orders 
supported by the highest priority 


ratings. 


VAIL 
MANUFACTURING 


COMPANY 
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Chicago 19, Illinois 











June Savor 
“TAB”- FILE 





TEN valuable features that make this 
file a sure sales producer: 


1. Hard Woods 

2. Positive—Precision—Compressor 
(All Important) 

3. Dove-Tail Drawer Construction—''Cabinet 
Construction" 


4. Smooth Drawer Sides—"'No Slivers"’ 
5. Attractive Plastic Handles and Drawer Pulls 
6. "“Hand-Hole" for Carrying 
7. Drawers Designed to Stack 
8. 20 Drawers to Cabinet (25!/,” inside) 
9. Users Have Said "The Strongest We Have 
Seen" 
10. Immediate Shipment 
— ALSO — 


Upright Card Cabinets 
—Double Compart- 
ments—5x3, 6x4 8x5 


AND 


Suspension Uprights— 
Letter and Legal 
2, 3, 4. and 5 Drawer 


BUSINESS EFFICIENCY AIDS 


“TIME-SAVER” FILES 


Skokie, Illinois 





Front and rear views of TAB drawer. 
Note opening at back for carrying. 


Box 258A 
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1944, in the regional OPA office in Chicago, 226 West 
Jackson Boulevard. 

The committee follows: 

R. A. Maish, director, Dennison Mfg. Company, 
Framingham, Mass. 

T. H. Mittendorf, general manager, The Gummed 
Products Company, Troy, Ohio. 

A. S. Hammond, manager, Western Waxed Paper 
Company, North Portland, Oregon. 

J. A. Shartle, president, Brown-Bridge Mills Inc, 
Troy, Ohio. 

W. R. Lusignea, vice-president, Paper Manufactur- 
ers’ Company, Inc., Philadelphia, Pa. 

B. G. Bundy, sales manager, Nashua Gummed & 
Coated Paper Company, Nashua, N. H. 

W. K. Gerbrick, president, Central Paper Company, 
Menasha, Wis. 

Nathan Warshaw, president, Atlantic Gummed Pa- 
per Corporation, Brooklyn, N. Y. 

George Goodsir, vice-president, Mid-States Gummed 
Paper Company, Chicago, III. 


TYPEWRITER APPLICATIONS NOW FILED AND 
PROCESSED IN WPB FIELD OFFICES 

Applications covering the purchase of all typewriters 
may now be filed and processed in War Production 
Board field offices, WPB said on May 16 in announcing 
amendments to Limitation Order L-54-a. Previously 
such applications were processed in Washington. 

The Amendments provide that all applications be 
submitted on WPB Form 1319. 

The action was taken in connection with the recent 
revocation by the Office of Price Administration of its 
rationing order covering the sale of typewriters. 

= a ee 
BOLINGBROKE NAMED GF MILWAUKEE AGENT 

A. W. Bolingbroke, Milwaukee representative of Am- 
berg File & Index Company and Diebold, Inc., has been 
appointed agent by The General Fireproofing Com- 
pany. Mr. Bolingbroke entered the office equipment 
field through a connection with Library Bureau. He 
served as an LB agent in Milwaukee for 13 years prior 
to setting up as a systems specialist. 

On May 1, E. H. Franke joined the Bolingbroke 
organization. His 30 years’ experience in the office 
furniture and equipment business in Milwaukee will 
stand him in good stead in his new connection. From 
1914 to 1932 he was with the Siekert & Baum Station- 
ery Company the past 12 years being spent with H. H. 
West Company. 





ee 








PERMANENT INTERIOR DISPLAY OF VICTOR VISIBLE 

EQUIPMENT IN A NEW YORK CITY STORE.—This attractive 

set-up at the new store of the Metwood Office Equipment 

Company, New York City, has proved a real sales booster. 

Note the balanced effect, with every unit being readily acces- 
sible for close inspection. 
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WE'LL TELL YOU 
OUR POST WAR 
PLANS! 


We knew our post-war plans before Pearl 
Harbor . . . and so did Sheaffer dealers! 
To produce the finest writing instruments 
it is possible to manufacture . . . To make 
them available to the public at the lowest 
possible cost . . . To give our dealers every 
possible assistance in the development of 
their Sheaffer business! These plans for 
the future are in operation right now—and 
have been for the 31 years of Sheaffer 


history! 


Sheaffer dealers know, too, that the foun- 
tain pen of tomorrow is here today in 
Sheaffer's ““TRIUMPH” . . . the writing 
instrument that pioneers a _ revolutionary 
new principle in fountain pen design! Al- 
ready the finest pen value that money can 
buy—constant research work and labora- 
tory experiments are being conducted by 
Sheaffer to extend the “TRIUMPH” prin- 





ont 


ciple into any refinements that may make 


it an instrument of even greater writing 


service. 


Sheaffer dealers will see nothing different 
or unusual about these plans—for, this is 
the same thinking that has made so many 
thousands of dealers better friends of 
Sheaffer's for many years. These are post- 
war plans you can depend on being fulfilled! 





Today—Sheaffer is serving our country! 
Many departments are now, and have been, 
devoted 100% to war work. The same ex- 
acting standards which have _ identified 
Sheaffer peacetime products are evidenced 
in the many thousands of war weapons 


flowing from our production lines. 


W. A. SHEAFFER PEN COMPANY -: Fort Madison, lowa 


SHEAFFER'S 
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MICHIGAN 


The Dealer Line with a Future 





No. 162—Oak or Walnut 
Size—60x32 inches 


SATISFIES THE EXACTING NEEDS OF TODAY | 





WASTE BASKET 


No. 20 
Height 14” Width 12” 


Oak, Walnut, Mahogany or 


Green Enamel Finish 
MADE SUBSTANTIALLY 


3-Ply 14" Panels and Bottom 





MICHIGAN DESh CUMPANY 


GRAND RAPIDS, MICHIGAN 
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One of a distinctly new and complete line of Available in smooth Sun Tan; Black, and 
brief bags and portfolios reflecting Brown Levant Grain 


the quality you expect from Mashek! a pyroxylin coated fabrics. 


She Frank Mashek Company 


WRITE FOR COMPLETE INFORMATION —1914 MILWAUKEE AVE., CHICAGO 47, ILLINOIS 
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VAN DYKE FLUORESCENT 


Built for a Purpose! 


T HE Van Dyke line is versatile enough and broad 
enough to meet every business requirement. For 
example ... model 1025, illustrated below, is built 
for desk workers who need more than the usual 
amount of illumination. It has an extra large shade 
in which two 18-inch fluorescent tubes are staggered 
in position to give the maximum amount of lighting. 
For some time the demand for two tube fluorescent 
lighting has been apparent. Van Dyke as the leader 
in the field makes this style available wherever 


needed. 

















Wood Base. 


Turned Wood Up- 
rights to Match 


No. 1025 Metal Shade... 
Morocco Finish. 
Two Refester with 
” baked-on white 
18” Tubes liquid plastic 
15 Watts finish. 


Instantaneous 
manual type, 
switch and 
ballast. 


THE LAMP OF A 1000 USES! . . . Arm is adjustable to 
any height. White Liquid Plastic reflector, baked on 
Morocco finish. A.C. 


Model No. 1280 for I5 watt tube. Extension 15”, height 
24”, reflector 18”, weight 12 Ibs. 


Model No. 1280-A has 24” arm extension, weight 12!4 Ibs. 
Model No. 1281 for 20 watt tube, reflector 24”, weight 
13 Ibs. 

Model No. 128!-A has 24” arm extension, weight 13!/2 Ibs. 
No. 1280-2 for 2 15 watt, 18” tubes. Extension 15”. 

No. 1281-2 for 2 20 watt, 24” tubes. Extension 15”. 





NO ORDER FILLED WITHOUT PRIORITY 


VAN DYKE INDUSTRIES 


21st and Rockwell Sts. Chicago, Illinois 
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IN OTHER LANDS 
(Continued from page 52) 


most important part of office management. The meth- 
ods adopted and the equipment used are determined 
by the needs of the business and the nature of the 


records. an 


The second daughter of Mr. and Mrs. D. F. E. New- 
ton, the managing director of the Carbon Paper Sup- 
ply Company, Ltd., London, was married to Lieut. John 
Moulden, on Saturday, April 1, in a church which had 
been bombed during the previous week’s raid. Sheila 
Newton is one of the original Prunella Stack Women’s 
League of health and beauty girls, and now is a cap- 
tain in the A.T\S., having joined up in 1938 on the 
reformation of the Women’s Army. 

The wedding reception was held at the Selsdon Park 
Hotel, Sanderstead. — 


Twenty-five Years on Active Service With the Type- 
writer Industry.— The British “Royal” organization 
welcomed the opportunity afforded by the completion 
of 25 years’ service by their managing director, H. V. 
Schofield, of demonstrating to him their good will and 
loyalty at a luncheon held in his honor at Frascati’s 
Restaurant, London, on March 24. W. H. P. Gibson, 
chairman of The Visible Writing Machine Company, 
Limited, presided over a gathering representative of 
every phase of the company’s activities. 

Mr. Schofield’s career with Royal has been con- 
sistently and progressively successful since he joined 
the London sales force in March, 1919. His brilliant 
achievements as a salesman quickly brought recog- 
nition in his preferment to the London sales manager- 
ship in April, 1923; continued success saw him hon- 
ored with a directorship and further responsibilities 
as provincial sales manager in December, 1936. Four 
years later, in May, 1940, came the culmination of 
his untiring and unselfish efforts in the company’s 
service in his appointment as managing director. 

At the luncheon held in his honor, expressions of 




















AT THE DINNER OF H. V. SCHOFIELD, 25-YEAR 
VETERAN OF THE BRITISH ROYAL ORGANIZATION. 
—The managing director is pictured above as he re- 
sponded to a toast proposed to him, and expresses his 
warm appreciation of the gift of the cocktail cabinet 
presented to him on behalf of the entire organization. 


congratulation in the most felicitous terms came from 
all sides. Speeches were made by J. C. S. Branson (for 
the branch managers), E. J. Philip (accounts depart- 
ment), E. H. Allen (mechanical department), Douglas 
Adams (supplies department) and Frank Branson and 
S. V. Hall (for the agents). J. G. Winter, director and 
general sales manager, uniting the good wishes of all 
and speaking on behalf of the executives, added his 
tribute to those of the other speakers, emphasizing the 
esteem and regard in which Mr. Schofield is held 
throughout the organization. His outstanding popu- 
larity in the trade was confirmed by the reading of a 
sheaf of congratulatory telegrams, and in particular 
those from other leaders and competitors in the 
industry. 

The chairman of the company, W. H. P. Gibson, 
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By having information before you at 
the right time in the form that enables 
you to make quick, correct decisions. 


By speeding the keéping of records. 
This means increased production. 


By permitting analysis and classifica- 
tion through signals and charting on the 


visible portion of cards. 


By stimulating action and decision. 
The presence of these signals and charts 
constantly indicates the need for action. 


By inspiring cooperation. When vis- 
ualized, the attention of all concerned 
with the record is focused on the objec- 
tive of the record. 


Ask for Booklet 


“VISION” and illustrated Price List. 


Acme Visible Records, Inc., specialists in time-saving visible record systems for over 25 


years, have just the right kind of visible systems equipment for every record requirement. 


A few of the many different types for Government and Industry are illustrated here. 





Production continues to be of importance. 
Ask for booklet #417 ‘“‘Acme Visible Pro- 
duction Control Systems.”’ Many of the 
nation’s leading manufacturers have found 
this most helpful for the control of Ma- 
terials, Men, Machines and Money. 


VERI-VISIBLE—now you can avail your- 
self of the time-saving and record control 
features of visible systems for machine 
posted records. Ask for booklet #419 
“Powerful Record Control” —an illus- 


trated description of this modern system. 


Again available—the World’s Fastest Visi- 
ble Listing Equipment—for every kind of 
index or reference record. Ask for 12-page 
illustrated booklet #47AR “Acme Flexo- 
line.” It shows 37 of the many different 
records for which this system is ideal. 


ACME VISIBLE RECORDS, INC. 


122 SOUTH MICHIGAN AVENUE « CHICAGO 3, ILLINOIS 
Reprint of Our Message in National Magazines. June, 1944 
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INDIANA DESKS 


serve business WELL! 








Imagine an office worker's state of mind when he 
becomes the owner of a brand new, spic and span 
INDIANA DESK. He’s excited and thrilled .. . 
it’s quite an adventure to work at a new INDIANA 
Desk equipped with the most modern and efficient 
features. Somehow the desk provides inspiration... 
it seems to induce the best efforts from the indi- 





vidual. 


And so it is with pardonable pride that we salute 
the INDIANA DESKS leaving our factory . . . may 
each one be the source of inspiration to some man y 





or woman who is performing an essential wartime 
desk job. 





INDIANA DESK CO. 


JASPER, INDIANA = 
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Jhe Oxfowd 


REG 


mormme | WAR-TIME LINE of 


CARD GUIDES 


Almost all the pre-war card guide items remain in the 
Oxford line. Thus the Oxford dealer and his customer 
can get exactly the type of guide needed for any kind of 














BRISTOL BOARD 





card filing. 





“OXCELOID”’ Here again it is demonstrated that the manufacturer 
who specializes in filing supplies is able to provide the 


widest choice with the least delay. 


Every energy of the Oxford organization has been con- 





centrated on keeping available the filing supplies needed 
on the home front. Now, and post-war, you will be 


better served by “your filing supply specialists.” 











PRESSBOARD 





ZA 

ANGULAR CELLULOID ky 
PRESSBOARD O,ford PENDAFLEX 

“the folder that HANGS ” 


OUR FILING SUPPLY SPECIALISTS 


OXFORD FILING SUPPLY CO. 
panama” 340 Morgan Ave., Brooklyn 6, N. Y. 
125 South 8th St., St. Louis 2, Mo. 
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= CARD CABINETS 


EVERY SIZE FOR 
EVERY OFFICE 
NEED 


CARD CABINETS 


are skillfully engineered and pre- 











cision built. Ruggedly constructed— 
designed to withstand “OFFICE 
ABUSE”’. Equipped with drawer 
stop, compressor, metal cardholder 
and pull. Handsomely finished in 
Asco green to harmonize with your 
present office equipment. 


ALL SIZES 
_ 3x5, 4x6, 5x8, 6x9 
SINGLE AND DOUBLE UNITS 








IIlustrated literature giving details, specifi- 


cations, and prices available on request 
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then had the privilege of presenting, on behalf of the | 


whole organization, a token of affectionate regard in 
the form of a magnificent cocktail cabinet, with a 
silver tray engraved with signatures representative of 
every branch of the organization. Mr. Gibson con- 
gratulated Mr. Schofield warmly on his long and suc- 


cessful term of office and expressed a wish from all | 
that he would enjoy many years to come of happy | 


associations in Royal service. 


Responding to the toast proposed to him and covey- | 


ing his gratitude for the gift presented, Mr. Schofield 
expressed himself overwhelmed with the warmth of 


the reception accorded him by the company present, | 
representative as it was of the organization of which | 


he was so proud to be the leader. He would, he said, 


continue his efforts, happy in the knowledge that he | 


had the support and loyalty of the entire organization. 


* * * 


The Visible Writing Machine Company, Limited, an- 
nounce with the utmost regret the death of Charles E. 
Elvidge, who joined the British Royal organization in 
May, 1925, as accountant, was appointed secretary in 
December, 1936, and made a director in May, 1940. 

The loss of a respected colleague is mourned and the 
Royal organization tenders an expression of deepest 
sympathy to his bereaved family. 

* * on 

Nigel Walter Spense is the name chosen for the 
grandson of Mr. and Mrs. Joseph Halsby, who arrived 
in London on April 19. Halsby and Company, Ltd., are 
the agents in Great Britain for the Todd Company 
products. 

———_—=-e—__ 
ALBUQUERQUE FIRM IN NEW LOCATION 

The Pacific Desk Company, Albuquerque, N. Mex., 
recently announced the purchase of a two-story build- 
ing at 213 West Gold Avenue. The store has been 
moved toe the new location, where 7,000 square feet on 
the main floor and 2,000 square feet in the basement 
are occupied. The entire second floor has been leased 
to the United States Government, according to Owner 
Charles S. Hoit. 


The new home of Pacific Desk is within two blocks 


of the central business district of the city. More than 
half of the firm’s business comes from outside the 
city, within a radius of 250 miles. In addition to pres- 
ent merchandise, complete lines of Diebold and Meil- 
ink will be added as soon as available. 

The Pacific Desk Company was organized three and 
one-half years ago in a 25x60-foot room on one of the 
city’s side streets. Two moves to larger quarters have 
been made since that time. 


SSO ee 


SOUTH AFRICAN PERIODICALS RECEIVED BY O. A. 

Several January and February issues of The Forum, 
an interesting fourpence weekly published at Johan- 
nesburg, South Africa, were recently received by the 
editorial department of OFrFriceE APPLIANCES. Also in- 
cluded in the mailing was a February number of 
South African Industry & Trade, the Union of South 
Africa’s first home-trade and export journal, founded 
in 1907. Donor of the magazines was A. Tunley, active 
in the office equipment business of Johannesburg for 
the past several years. 

One of the highlights of The Forum is its interesting 
and erudite treatment of subjects relating to the con- 
duct of the war, the future of the post-war world and 
international problems. South African Industry & 
Trade covers a wide range of industrial and trade 
fields and carries a heavy representation of advertising 
display from each. 

o~<—-e — 
PRITCHARD STATIONERY CO. IN NEW LOCATION 

Bill Dano, manager of the Pritchard Stationery 
Company, recently announced the removal of the store 
to its new location at 727 South La Salle Street, Chi- 
cago 5, Ill. 
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Business with better machines and 














dence of another step in our expans 
gram... and of a definite plan to p 


in order that mailrooms and other d: ops 
ments may function with greater simplicity 
and speed. 

New machines have taken shape on our 
designing boards and new business control 







systems are in the making, ready for the day 
when materials and manpower are again 
available. Look to CoMMERCIAL CONTROLS” 
CorPoORATION, for the office controls you'll “ae 


surely need to handle your postwar business, 4] 


COMMERCIAL CONTROLS 
CORPORATION 


Formerly National Postal Meter Company, Inc. 
ROCHESTER 2, NEW YORK 


BRANCHES AND AGENCIES IN PRINCIPAL CITIES 
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resstO " : 
a P supe ted “Carbon Grip- 
sho do per” in every box 


eT 
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Treated, Super Kote 

and Keen Rite. 


Rach MFG. CORP. 


529 South Franklin St., 270 Lafayette St., 
Chicago7 ae oe a 
Factory: Coraopolis, Pa. 
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ness than formerly. 


Seen and Heard 


in Southern California 


By J. Edward Tufft 
1719 Fremont Ave., South Pasadena 


More Civilian Business.—The general trend toward 
more civilian business continues in Los Angeles and 
vicinity. It is known that a number of returned serv- 
ice men have gone into small businesses of various 
kinds in the area, obviously with the thought of get- 
ting started in business while demands in lost lines 
are still heavy. But there is no way of knowing just 
how many ex-servicemen are getting started on their 
own. There has been some closing out of “feeder” de- 
fense plants, cutting down the demand for office 
equipment for war goods industries and releasing some 
used equipment, but this is merely a trend, not a 
movement, and not a rampage by any means. 


* * * 


Many Stars Added to Wallace Flag.—Fred Wallace, 
son of Ebenezer Wallace, proprietor of the Southern 
California Stationers, 818 South Los Angeles Street, 
Los Angeles, is now awaiting induction orders. Young 
Mr. Wallace, who is vice-president of the firm and who 
has also acted as an outside salesman, has been with 
the company since his graduation seven years ago. 
Mr. Wallace, Sr., says not only himself but the trade 
is going to miss this young man who has been a de- 
cided asset to the company. Fred’s wife and two chil- 
dren will remain in Los Angeles. 

Another son, Ebenezer Wallace, Jr., who has been 
for some time with the 3048th Air Base Squadron, is 
still in the United States. 

Tommy Northcott, Mr. Wallace’s daughter Eleanor’s 
fiance, left on Tuesday, May 16, to join up with the 
ordnance division of the Army. 

There are now 12 stars in the service flag of this 
store and Mr. Wallace thinks that is a mighty good 
showing for so small a firm. Mr. Wallace also recently 
had a letter from Dick Tufts, one of the pioneer em- 
ployees who is now an engineer, first class, on one of 
the Victory freighters. Dick is reported as doing well. 
Another letter also came lately from Vernon Vallet, 
former salesman. Mr. Vallet is now in charge of a 
supply depot somewhere in New Guinea and is rated 
as a lieutenant, senior grade. 


: 1 & 


Peirce Back from Trip.—T. F. Peirce, proprietor of 
the Pacific Desk Company, 1031 South Hill Street, has 
returned from a trip taken in connection with his 
position with the Optimist International. 

The journey took him through the South and the 
mission had largely to do with juvenile delinquenecy 
and boys’ welfare. 

Business with this company is good, the volume 
now being made up of a greater percentage of civilian 
business and a lesser percentage of government busi- 


s &* «= 


Sees Many Firms Opening for Business.—A. W. Wil- 
lis, proprietor of the Atlas Desk and Safe Company, 
says that he is getting much more merchandise than 


| he did a while back. He finds wooden chairs coming 
| in pretty rapidly but leather chairs slow. Desks in 


general are slow. Mr. Willis reports business greatly 
benefitted by the larger number of new firms opening 
up. It looks to him as if returning servicemen were 
opening up private business establishments in quite a 
large way. 


. 6 *@ 


Still Looking for Men.—C. J. Harris, manager of the 


| Los Angeles branch of the L. C. Smith & Corona Type- 


Writers, Inc., 533 South Spring Street, says he needs 
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20 years of Browne-Morse 
representation brings this com- 
pliment from E. F. Beckman, 
Manager, Skinner & Kennedy 
Stationery Co., St. Louis, Mo.: 
The alertness of the Browne- 
Morse Co. to the rapid chang- 
ing conditions and their ready 
acceptance of new ideas from 
both the consumer and dealer, 
have created a most pleasant 
and appreciative business asso- 
clation between manufacturer, 
dealer and consumer. 








/ 
NOW... wood files 
/ 


CONSTANT 
SALES 
INCREASE 


/ 




















/ AFTER VICTORY... steel files 


/ 


MORSE 


MUSKEGON, MICHIGAN 


June, 


1944 





When peace hails the achievement 
of today’s objectives, our target 
for tomorrow will emerge in sharp 
focus. It is this — to provide for 
Browne-Morse dealers a sound 
merchandising plan, designed for 
constant sales increase. Our aim 
has that sure direction provided 
by Browne-Morse skilled engineer- 
ing, dependable craftsmanship 


and a saleable, well balanced line. 


® ALWAYS... the best files ...WATCH BROWNE-MORSE 
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Millions of loose-leaf records accumulating in our war 
plants must be kept for future reference. Liberty Storage 
Binders, an economical binder for storing such records 
safely, are still available. 

You have a greater market than ever before—and strange as 
it may seem—the merchandise for supplying such a market. 
Liberty Storage Binders are made of tough Masonite presd- 
wood with strong levant grain fabrikoid hinges. 20 Stock 
sizes. Also available on special order in any size with any 
punching. Furnished with two Chicago Screw Posts in 
1”, 144", 2”, 3”, or 4" length. 

Write today for complete details. 


20 


STOCK SIZES 


Special Sizes 
Made to order 





Established 1918 


BANKERS BOX COMPANY 
536 SOUTH CLARK STREET 
CHICAGO 5, ILL. 
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| a duplicator salesman in the worst way, and also a 


typewriter mechanic. 
* * * 

New Long Beach Store.—H. B. Freeman is scheduled 
to open a new stationery store at 1003 Pine Avenue, 
Long Beach. Long Beach is Mr. Freeman’s home town. 

ca * * 

Travelers Name Officers.—The Golden State Travel- 
ers‘ Club announces the election of the following offi- 
cers for the ensuing year: President, Willis H. Palmer, 
Boorum and Pease Company; vice-president, George 


| A. Morgan, Oxford Filing Supply Company; secretary, 
| Blake Lockard, who is also secretary of the Stationers’ 
| Association of Southern California. 


* * * 


Haaf Back With UEF.—H. E. Haaf, formerly a type- 
writer salesman for Underwood Elliott Fisher, Los 


| Angeles, has returned to the employ of the company 


after being gone for a time on a leave of absence. 
* * * 

Black Now in Los Angeles.—Harold B. Black has ar- 
rived in Los Angeles to be manager of the Los Angeles 
branch of the Marchant Calculating Machine Com- 
pany, Inc., 804 South Spring Street, Los Angeles. He 
comes from Philadelphia where he has been holding 
a similar position. Mr. Black states that he is “pleased 
to be home again.” He started with this company in 
Oakland, Calif., 22 years ago. Later he was in San 
Francisco. In 1937 he was transferred to Kansas City, 
then in 1939 to Hartford, Conn., and in 1940 to Phila- 
delphia. The present move to Los Angeles is very 


| pleasing to him. Business, he says, is splendid. 


ag * * 


Rod Nern Satisfied.—Rod Nern, properitor of the 


| Nern Office Furniture Company, 911 South Hill Street, 


Los Angeles, says that business this month was just as 
good as it was last month. The tax situation in April 
held things up a bit, such critical items as leather and 
leather chairs are a bit hard to get, but on the whole 
there is nothing big to complain about. 

* * * 


Jonas Loses Man.—H. A. Jonas, proprietor of the Na- 
tional Office Furniture Company, 218 South Spring 
Street, reports that Jesse Lewis who has been with the 
firm for some four years was inducted into the service 
on Saturday, May 20. At this writing Mr. Jonas has 
been unable to find anyone to fill Lewis’ place. Lewis 
was connected with the service department. His wife 
and three children will remain in Los Angeles. 

Mr. Jonas is finding the securing of sufficient mer- 
chandise to keep up with the large demand to be a 
real problem. 

* * * 

Thomas Goes East.—R. A. Thomas, manager of the 
Grimes Stassforth Stationery Company, was scheduled 
to leave for the East on May 18. He expected to be 
absent for two weeks. Chicago was to be his main 
stop. He intended to visit factories in the Chicago 
area, and try to size up the situation in a general 
way to get a line-up on post-war plans by the manu- 
facturers. 

* cd * 

Miller Going Into Service.—Leo Miller who took over 
the management of The Miller Desk and Safe Com- 
pany, 219 West Second Street, Los Angeles, after the 
death of his father, is ready to go into the naval 
service. He was due to leave the last of May for San 
Diego. This young man, who has shared the direction 
of the company with his brother-in-law in recent 
months, has been with the company for five years. 
The brother-in-law is W. S. Hassen, also an experi- 
enced man in the office appliance and office furniture 
field. 

The Miller Company expects soon to go into the 
jobbing business and will open a branch with that in 
mind as soon as conditions permit. The location of 
such branch has not yet been decided upon. Mr. 
Hassen will carry on after Mr. Miller leaves. 

The company is definitely open for exclusive fran- 
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two powers in the world, 
the sword and the pen, 
and in the end the 
former is always con- 


quered by the latter.” 
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DAVID KAHN, Inc. North Bergen, N. J. Est. 1896 
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RA-D FX 3-way visible records 


GIVE YOU ALL PERTINENT FACTS AT A GLANCE 








Horizontal — diagonal —vertical! This “triple exposure’”’ 
provided by Tra-Dex offers worth while advantages—for 
every department—in every type of business. Tra-Dex spot- 
lights and summarizes the vital facts management needs to 
know about business. Available in a wide variety of models 


to meet every need. Accommodates card sizes from 3x5 to 





15x12 or larger. A fast-selling, profitable line for all dealers. 







Visible Records Equipment Co. ¢ Division of 
DIEBOLD, INCORPORATED e CANTON 2, OHIO 





=> 
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DIEBOLD 


“Systems to Fit the Routine” 
CARDINEER TRA-DEX FLEX-SITE 
Rotary Files Vertical Visible Files Visible Book 


READY FOR IMMEDIATE DELIVERY 


omes —Sofes; Money Chests; Electric Rekordesk Safes; Bonk Vaults; Office Accessorie 
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TO A DRAFTSMAN 
A DRAFTING BOARD 














TO A BUSINESS MAN 
A Jasper Desk 





RIGHT 
EQUIPMENT- -- 


Basic Requirement 
for Efficient Work 


No matter how clever the workman, the 
right tools contribute to the success of 
his job. Every vocation is earmarked by 
some special implement of indispensable 
importance. The desk occupies this 
niche in the life of the business man... 
a drafting board in the life of a drafts- 
man. 


Sell the business man a JASPER DESK 

. give him the benefits of a truly 
efficient and attractive desk. This is the 
certain path to happy dealer-customer 
relationships. 





OFFICE APPLIANCES, 





THE JASPER DESK COMPANY 
JASPER, INDIANA 
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Powered by the will of a great nation and 
fueled with the dreadful anger of an aroused 
democracy, the wheel now grinds in furious 
haste to overwhelm the hordes of ty ranny. It 


is the wheel of American industry. Its indom- 


itable force hurls uncounted thousands of 


planes, tanks, ships and guns to crush the heart 
Relentlessly, 


war plants, both great and small... 


of the enemy. it spins within 
but some 
day its whirling rhythm will change to the 


steadier pulse of peace. 
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Then, the R. C. 


sume its task of supplying dependable busi- 


Allen organization will re- 


ness machines to all parts of the world where 


accuracy is the first requirement. 


B.C. Allen Business Machines 


ALLEN Inc 


678 FRONT AVE.N. W., GRAND RAPIDS 4, MICH 
2 


Mokers of World Renowned Business Machines 
10-Key Calculatcrs * Portable cnd Standard Adding Machines «+ Book- 
keeping Machines * Cosh Registers * Statement Machines « All-Purpose 
Office Machines, Electric or Hand Operated 
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chises. To date business has been very good, the man- 
agement reports. 

In the way of personals Mr. Miller reports that Mrs. 
A. F. Madden, the wife of one of the leading salesmen, 
has just returned from the South where she visited 
her daughter, Mrs. Claude Chesebro, and her new 
granddaughter. 


The former Evelyn Ruth Miller, now Mrs. Hassen, 
is the mother of a baby boy three months old. ys { Gt 
Sn oth : 
wee sib ‘ 
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AN EFFECTIVE WINDOW THAT GREETED VISITING STA- No. 110-CA No. 140-CA 

TIONERS AT THE PORTLAND NSA MEETING.—District 11 ARM SWIVEL CHAIR SWIVEL CHAIR 
NSA conventioneers were favorably impressed by this well- 
planned and executed window at the J. K. Gill Company 
in the Oregon metropolis, during the week of April 19. The 
display was restricted to products of the Wilson Jones Co. 


——— 


EE 


UDEN JOINS ASSOCIATED SALES STAFF 


John Uden, for the past 18 months general manager 
of Gallup’s, Inc., Kansas City, Mo., joined the sales 
staff of Associated Stationers Supply Company, Chi- 
cago, on May 1. He will maintain headquarters at his 
home in Kansas City, and will cover the states of 
Missouri, Kansas, Iowa and Nebraska. 

Prior to joining the Gallup organization, he had 
been associated with the Chicago office of Boorum and 
Pease Company since September, 1937. 

His connection with the industry began in 1910 in No. 125-GL No. 175 


SIDE ARM CHAIR SIDE CHAIR 
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his brother’s store at Sapulpa, Okla. Two years later OPERATOR CHAIR pe Haas airs when the war is 
he accepted a position with the Schooley Printing & WRITE FOR PARTICUL 
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Stationery Company, Kansas City, leaving there the 
following year to go with the Brush Stationery Com- 


pany in Denver. Later he returned to Kansas City as 
buyer for the Brown-Pruess Stationery Company. STURGIS POSTURE CHAIR CO. 
From 1923 to 1937 he was connected with the Burnap- 


Meyer organization as manager of the office supply 
division. | 
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WHO CAN BUY 
SAFES TODAY? 








Pertinent Changes Covered by 
Amendment to L-13-a: 


Authorizes the acceptance of orders without 
W.P.B. approval provided equipment is sold to 
the account of the Army or Navy, U. S. Mari- 
time Commission or the War Shipp. Admin. 


Dealers can now submit their application for 
safes for other government agencies or essential 
industrial channels, on WPB form 1319 direct 
to the local or district WPB. If approved, au- 
thorization must be attached to order. If more 
convenient Meilink will make application to its 
local board upon receipt of dealer order and 
complete information. 


NOTE: Our company still has on hand a few sizes 
of fireproof safes which can be shipped im- 
mediately under conditions indicated above. 


MEILINK STEEL SAFE C0. 


CHICAGO ge) G aelemme) ile) NEW YORK 
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MEETINGS—CONVENTIONS—DINNERS 
(Continued from page 46) 

Training”, by the club’s most recent associate member, 
Miss Alice Ottun, Dean of Admissions and Instruction 
at Pace Institute, New York. A round table discussion 
followed her informative talk. In addition to Pace 
Institute, the following private business schools were 
represented: The Scudder School, The Ballard School, 
Katherine Gibbs School, The Packard School, and the 
Miller Secretarial School, all of New York, and the 
Newark School for Secretaries, Newark, N. J. 

It was the consensus of the educators present, as 
well as the large number of supervisors, that closer 
co-operation was needed between the business school 
and the business office. Further meetings will be held 
to map out constructive plans to this end, President 
Delker announced. 


——————7— > 
NEW YORK STATIONERS OPEN GOLF SEASON 
First of the 12 golf turnaments scheduled for play- 
off by the Stationers’ Golf Association of New York 
was held late in April at Hackensack, N. J. Twenty-one 


| members and three guests played. Low gross and net 


for Class A competition were captured by R. Sainberg, 
with scores of 89 and 73, respectively. In Class B, low 
gross was won by H. Levy with a 108, low net by G. 
Nicklaus with a 79. 

The second tournament was played on May 9 at 
Bonnie Briar Country Club, Larchmont, Westchester 
County, on May 9, with Jim Neary acting as host for 
the affair. Competing were 33 members and five 
guests. S. Kahn and L. H. Tavernier tied for Class A 
gross with scores of 84, low net for the group ending 
in tie scores of 70 between Kahn and R. J. Urmston. 
In Class B, C. Stroebel captured gross honors with a 
101, G. Nicklaus carrying off the net for the day with 
a 75. Composite scores for the two tournaments 
showed R. B. Sainberg leading Class A with five points. 
followed by R. J. Urmston and S. Kahn with four 
each. G. Nicklaus far outstripped his Class B competi- 


| tors with a ten-point total. 


The third tournament was scheduled to be piayed 
at Pelham Country Club, Westchester County, on 
Wednesday, May 24. The revised tournament schedule 
for the remainder of the year follows: 

June 7 Westchester County August 10 Plandome 
(Ladies Day) 

June 27 Wheatley Hills August 22 Scarsdale 

July 13 Ridgewood September 12 Wykagyl 

July 25 Richmond County September 26 Leewood 

October 10—Final Tournament (To be announced). 


Sra ar Sa 
NEW ENGLAND OFFICE MACHINE DEALERS GROUP 
HOLDS ANNUAL REGIONAL MEETING IN BOSTON 


The New England Office Machine Dealers Associa- 


| tion, joined by the local New England association, 


staged its annual regional meeting at Boston’s Hotel 
Statler at 6 p.m. on April 20. 

Because of the limited amount of time available 
business of the association was dispensed with, and 
the meeting was turned over to Regional Vice-Presi- 
dent James J. Sheehan of the national association 
shortly after the conclusion of dinner. During the 
evening tribute was paid to Sid Williams of the Ameri- 
can Writing Machine Company, Boston, Mass., who 
has completed 45 years of service in the industry and 
retired to his New Hampshire farm on May 1. 

Among the speakers of the evening were W. G. 
Turquand (formerly of OPA and Treasury Procure- 
ment-WPB) of the Underwood-Elliott Fisher Com- 
pany, New York, who attended as guest of the local 
association; Nick Fucci, president of the National Of- 
fice Machine Dealers Association; Joe Hicks, OPA, 
Washington, D. C.; Irving Ritchie, president of the 
New York Association; Charles Krause, Jr., legal coun- 
sel of NOMDA; and Clarence Bush, Washington rep- 
resentative of NOMDA. Each addressed the meeting 
briefly on an important current phase of the type- 
writer industry’s wartime problems. (The remarks of 
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HUW TO 
CUNUENSE A 
CUNT ERENCE 





This Leopold-designed Conference Desk is an ingenious solution 


for the busy executive whose daily routine includes group meetings. 


It’s a tailor-made Executive Desk and Conference Table com- 
bined, conserving space and heightening efficiency. Facing the 
presiding Executive, the desk has its full implement of drawer 
accommodations suited to his requirements, including a special 
Executive’s filing drawer. 

And for the Conferees, as they draw up their chairs, ample 
sitting comfort is provided by the nine inch top overhang available 
on the desk’s three conferring sides. The several desk sizes built 
will accommodate chair groupings of 5 to 9 chairs. The receding 
base gives full foot freedom. 


Leopold craftsmen designed this streamliner to meet the need 
for maximum use of office space. Notice how functional simplicity 
is used to attain inherent beauty and convenience. 


This soundly designed newcomer suggests the inherent crafts- 
manship which, since 1876, Leopold has been applying to the 


problems of tomorrow. 


THE LEOPOLD COMPANY ~- _ Burlington, Iowa 
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Dramatic New Dress 
for a Desk Necessity. 
Built of hardwood 
with glass shelves. 


IMMEDIATE DELIVERY 








= 
Best in its own class! Made of selected wood 
that will not warp. Rigid lock corner construc- 
tion. Felt feet will not mar furniture. 


No. 3623—Letter size, each............$1.65 List 
Shipp. Wet. 17 Ibs. to carton 
No. 3624—Legal size, each............$1.90 List 


Shipp. Wat. 18 Ibs. to carton 


(New Prices—Extra Discount) 


(Packed 12 to a carton) 











ee oe FURNITURE COM PANY 


This 2-tier letter tray has hit the “bull’s eye.” 


Here's BEAUTY and 
~ UTILITY in a 2-Tier 






Here is a 





desk tray that has been “glorified.” It offers a rare com- 


bination of streamlined beauty and unusual utility. Note 


the construction which features glass shelves . . . provid- 


ing easy access to correspondence. Don’t miss this oppor- 


tunity to feature a brand new item. 


samples. 


Modern in design and construction 

Built of fine hardwood 

Check smoke glass shelves (3/16") shaped 
to facilitate filing 

Oak and walnut finish—other finishes 
may be had—prices on application 
Shipped KD 
weight 14 lbs. 

Letter and Legal size—2 tier style only 








packed 3 units to carton— 


Letter Size No. 375—List Price. . . $6.35 ea. 


Legal Size No. 425—List Price. . . .$7.45 ea. 


(New Prices—Extra Discount) 


Write or wire for 


725-33 SOUTH 
LASALLE STREET 


CHICAGO 5, ILL. 
TEL HAR 1100 
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WELLS WELCOMES You to its NEW HOME 


PROUDLY we call the industry’s attention to the new business location of 
The Wells Office Furniture Co. It is located at 725-33 South LaSalle St.—ae- 
cessible to out of town as well as Chicago dealers. This 5-story modern strue- 


ture will also accommodate our general offices and display room. 


This significant move is part of our far reaching plan to serve the trade 
fully and completely. Enlarged facilities will enable us to step up shipments 
NOW. Needless to say ... we are also preparing for the post-war era. It 
is our sincere ambition to offer a complete line of office furniture and office 
accessories, thus bringing the maximum profits and service to the dealers 


who Buy Wells and Buy Wisely. 


725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILL 
TEL HAR 1100 


OFFICE FURNITURE COM PANY 
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What Does (a 








Mean to Me? 












‘T ODAY workers and management of All-Steel-Equip 

are producing vital materials for the fighting forces 
ag . . . but we are planning for postwar needs. Again we 
will bring you the popular A-S-E Line of fine steel filing 
cabinets and office equipment .. . it’s the quality line 


that you will want to carry because... 


A-S-E MEANS MORE PROFIT 

. more profit because A-S-E prod- 
ucts will be easier to sell! They will 
sell faster because A-S-E will offer 
your customers more value for their 
money! It’s the line of nation-wide 
acceptance, the quick-turnover line, 
the line that can be your sales leader 
tomorrow. 


A-S-E MEANS BETTER QUALITY 


. . . because A-S-E engineers have de- 
voted more than 31 years to the im- 
provement of steel products, including 
steel office furniture. A-S-E will offer 
the best in features, the best in design, 
and the best in quality materials! 


A-S-E MEANS FEATURES THAT 
SELL 


. . » features usually found only on 





much higher priced filing equipment. 
Sturdy steel construction throughout 
for many years of dependable service! 
Fine locking mechanism, superior 
cabinet design, glide-easy drawers 
that operate with almost effortless 





ease! 


ALL-STEEL-EQUIP Company, Inc. 


606 
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JOHN STREET, AURORA, ILLINOIS 
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Mr. Hicks and Mr. Bishop appeared in the May issue 
of OFFICE APPLIANCES.) 

Also speaking briefly before the assembly were Joe 
Rubenstein, Addressing Machine & Equipment Com- 
pany, New York, and Washington representative of 
the recently organized typewriter wholesalers group; 
and William O. Wolowitz, Washington office machine 
dealer and member of the New York City Board of 
Trade on Post-War Planning. 

Special guests were Mr. Phelps, Allen Calculators, 
Inc., and Mr. Paige and Miss Doane, both of the Boston 
office of OPA. 

Entertainment committee for the highly successful 
meeting were H. H. Sanders, Nate Herbert and Ru- 
dolph Nettle, all of Boston. 


aes ee 
OFFICE FURNITURE DIVISION OF UNITED 
JEWISH APPEALS RAISES $25,000 


With an attendance of more than 150 men and 
women, the testimonial dinner in honor of Moe Tur- 
man, Metwood Office Equipment Corporation, New 
York City, tendered by the office furniture division of 
the United Jewish Appeal, was held at the Essex- 
House-Colonnades on May 10. 

The sum of $25,000 was raised, the largest collec- 
tion ever provided by the office furniture division of 
the United Jewish Appeal, and an approximate 50 per 
cent increase over the sum raised last year. 

The toastmaster of the evening was Samuel Cohen 
of United Artists Corporation, New York City, and the 





AT THE TESTIMONIAL DINNER IN HONOR OF MOE TUR- 
MAN.—Seated at the speakers’ table above, left to right: 
Joseph Wallace, Myrtle Desk Co.; Joseph Rubenstein, Ad- 
dressing Machine Equipment Co.; Samuel Cohen, United 
Artists Corp.; Irving M. Levy, Art Steel Co., Inc., Bernard M. 
Nemlich, Regan Office Furniture Co. Below, left to right: 
Rabbi Jonah B. Wise, Central Synagogue of New York, 
national chairman United Jewish Appeal; Moe Turman, Met- 
wood Office Furniture Corp., guest of honor; Nathan Sachs, 
Sachs Quality Furniture Co.; Harvey Bright, Bright Chair Co.; 
Martin Pollack, General Steel Products Corp. 


guest speaker Rabbi Jonah B. Wise of the Central 
Synagogue, of New York City, national chairman of 
the United Jewish Appeal of the metropolitan area, 
who made an urgent appeal for funds and, in doing 
so, painted a vivid picture of how these funds are 
used to help those in need. 

Irving M. Levy, Art Steel Company, Inc., made a 
presentation of a beautiful plaque to Moe Turman 
in recognition of his fine service in this movement. 

Nathan Sachs of Sachs Quality Furniture Company, 
New York City, told of the start of the office furniture 
division of United Jewish Appeal. With just four 
pioneer members, Harvey Bright, Bright Chair Com- 
pany; Moe Turman, Metwood Office Equipment Cor- 
poration; Irving M. Levy, Art Steel Company, Inc., 
and Bernard H. Nemlich, Regan Office Furniture Com- 
pany, the movement has grown to its present size in 
a few years time. 

Chairmen of the dinner committee were Irving M. 
Levy, Art Steel Company, Inc., and Bernard H. Nem- 
lich, Regan Office Furniture Company, New York City. 
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HERE’S A “SPEED-UP” COMBINATION 
FOR YOUR SYSTEMS WORK..... 


REX-0-graph 


FLUID TYPE DUPLICATORS 





and new “Two-Part, End-Fold” 
PROCESSED MASTER SETS 


First, with the revolutionary new REX-O-Graph TWO- 
PART, END-FOLD Processed Master Set, you can repro- 
duce BOTH your systems form and fill-in in one operation. 
No perforations to tear apart—no carbon smudge— 
corrections easily made—and your master is easily sepa- 


rated for quick, accurate duplication. 


Then, too, the REX-O-Graph Fluid Duplicator is ready 
to print INSTANTLY. No waiting for wick saturation or 
pump priming. Just insert your master sheet on the drum, 
and start turning! 100°, roller moistener feeds just the 
exact amount of fluid for perfect reproduction and bril- 
liant copies. Simple, easy to operate, saves both time 


and material. 
Ask your REX-O-Graph dealer for new folder on the 


"Two-Part, End-Fold" Processed Master Set, and details 
on REX-O-Graph duplicators and supplies. 


REX-O-graph, Inc. 
3729 North Palmer Street 
Milwaukee 12, Wisconsin 


MANUFACTURERS OF SUPERIOR FLUID TYPE 
DUPLICATORS AND SUPPLIES * * © * # @ 
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* 
Look for THIS Chair Iron 


on New Office Chairs... 


*BOLENS 


“Orthopedic” Chair Irons 


If you’re sitting on a ‘pre-war’ chair, chances are it’s 
equipped with a Bolens Chair Iron. Most of the leading 
chair manufacturers in the past built their tilting, swivel, 
or posture type chairs around Bolens chair action — be- 
cause of Bolens reputation for quiet operation and durable 
construction. 


Your new post-war chairs will have even more powerful 
selling appeal. They‘ll have Bolens ORTHOPEDICALLY 
CORRECT Chair Irons, a new idea in scientifically de- 
signed chair action that will increase the efficiency of new 
office chairs. 


Keep up with these new improvements in office seating. 
And for easier selling and greater customer satisfaction, 
be sure the chairs you stock and sell are equipped with 
Bolens SYNCRO-TILT Chair lrons — ORTHOPEDICALLY 
CORRECT. 


Remember BOLENS SYNCRO-TILT 
CHAIR IRONS 


BOLE PRODUCTS GUMPHTNY 


216 Park Street 
PORT WASHINGTON, WISCONSIN 


DEPENDABLE CHAIR IRONS FOR ALL OFFICE SEATING 
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OFFICE MACHINE DEALERS ASSOCIATION OF 

NEW YORK, INC., HOLD MONTHLY MEETING 

A considerable delegation of officers and members 
of the Penn-Jersey Office Machine Dealers Association 
were in attendance at the monthly meeting of the 
Office Machine Dealers Association held in the Hotel 
New Yorker on Tuesday evening, May 9. 

Heading the visitors was President Edward Tous- 
saint, chairman of the NOMDA convention which will 
be held at the Hotel Chelsea in Atlantic City, N. J., 
June 12 and 13. Also present was Mrs. Toussaint, 
chairman of the ladies committee for the convention, 
together with members of her committee. In a brief 
talk which followed his introduction by President 
Ritchie, Mr. Toussaint asked the co-operation and as- 


| sistance of the New York association to make the 


National Convention an outstanding success. 

Charles Krause, chairman for the New York group, 
interpreted the recently-revised Maximum Price Regu- 
lation No. 162, and answered numerous questions from 
the floor. Dealers were cautioned by Mr. Krause to 
keep within ceiling prices on all office machines. 

L. P. Naylor, eastern regional manager of the Victor 
Adding Machine Company, gave an interesting d's- 
course on “Office Machines in the Immediate Post- 
war Era.” Facts and figures were presented to encour- 
age dealers to expand their lines to cover office ma- 
chines other than typewriters when production is 
again resumed. 

Members were also informed of the illness of James 
T. Lafferty, Underwood Elliott Fisher Company, who 
is now convalescing and is expected to be active again 
soon. 

Bill Purvin, chairman of the entertainment com- 
mittee, reported that an interesting program is in the 
making for the pre-convention meeting, scheduled for 
Wednesday, June 7, at the Hotel New Yorker. All 
members and friends planning to attend the Conven- 
tion are invited to be present at the meeting. 

easiness "2" ae 
GLTC NEWS NOTES 

At the meeting of Friday, May 12, Allan Murray, 
general sales manager, The Victor Safe & Equipment 
Company, Inc., North Tonawanda, N. Y., was greeted 
as a special guest. Mr. Murray had been in Chicago 
for several days on business and found opportunity to 
attend the luncheon meeting. 

The club’s first golf tournament of 1944 was reported 
on by Jim Lynch of the Browne-Morse Company, who 
stated that Rolling Green Country Club had been 
selected as the scene, of the tourney. The date is 
June 8 and the cost of tickets $4.00. 


ease <= aes 
ALLEN TO REPRESENT OAKVILLE IN SOUTHWEST 

The Oakville Company, Oakville, Conn., has an- 
nounced the appointment of Carl D. Allen, 749 Sue- 
barnett Drive, Houston 8, Tex., as representative for 
the states of Texas (except El Paso), Louisiana (except 
New Orleans and Baton Rouge), Oklahoma and Ar- 
kansas. Mr. Allen succeeds the late Horace T. Ham- 
ilton. 

The new representative was formerly associated 
with the W. A. Sheaffer Pen Company, covering the 
south Texas territory. He spent a few weeks at the 
Oakville plant in Connecticut, returning to Houston 
about the middle of May. 


; edie = 
OLSHAN FURNITURE COMPANY MOVES 

The Olshan Office Furniture Company has pur- 
chased the two story building at 988 Broad Street, New- 
ark, N. J., and are now established in their new office 
and showrooms on the second floor. Their old quarters 
at 1028 Broad Street is being retained as a warehouse 
and for receiving and shipping. 

After April 1, 1945, the Olshan company will occupy 
the entire building, with a large store 235 feet deep 
by about 30 feet wide for their showrooms. The 
business was founded by Harry Olshan twelve years 
ago, and since that time has made four expansion 
moves. 
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PACIFIC NORTHWEST STATIONERS MEETING 
(Continued from page 26) 


abetted his NSA Troupers with illuminating side lights 
and fill-ins in his exceptionally skillful manner. The 
NSA Ballot of 25 questions proved to be a most provo- 
cative stimulator for NSA working policy. Mr. Garvin 
especially emphasized the stockpile clearance plan, 
better contacts with congressmen, Government con- 
trols and post-war trends, and more local war forums 
for dealers. 

In describing “The Black Market in Gasoline,” Rich- 
ard G. Montgomery, District Director, Office of Price 
Administration, told of the extent of counterfeiting 
gasoline ration stamps, and how seriously it has cut 
down the allotment left for law-abiding citizens. Coun- 
terfeiting is not yet serious on the West Coast, but 
every effort is being made to anticipate and head off 
this evil practice. Wage and salary stabilization or- 
ders preventing increases without War Labor Board 
approval were made clear by Elwood Strumpf, a rep- 
resentative from the Oregon Office of the Department 
of Labor. 

Owen G. Bayless, past-president of NSA, gave a 
vivid message describing stationers and travelers at 
war, who left as salesmen and will come back as 
majors, colonels and other ranking officers, highly- 
regimented, and highly-developed in executive respon- 
sibility. He posed the question, “Will our industry have 
adequate opportunities ready for these men?” Deal- 
ers must be making plans for all these war veterans 
who want to return to the stationery industry. Ben 
H. Hazen, president of a Portland savings and loan 
association, stirred the convention assembly with his 
talk, “Keeping America American.” The insidious en- 
croachments of creeping civil regimentation, and the 
disintegration of our American conception of free en- 
terprise was his challenging theme. 


War Film Shown 


The appearance and remarks of two wounded in- 
fantrymen from the Attu and Pacific war areas, to- 
gether with a restricted war film from Army head- 
quarters, was a special feature of the entire meeting. 
Pfc. Theodore Mickel, Boston, Mass., and Pvt. Virden 
R. Johnson, Jackson, Miss., described some of their 
battle experiences in Alaska and on the islands of the 
Pacific. Both boys credited blood plasma with saving 
their lives. Their eyewitness story stirred the fighting 
blood of every listener and brought the audience to its 
feet in vigorous applause. 

Recognition of Pacific Northwest stationers and 
travelers in war service disclosed that some 200 men 
and women from this area are in uniform. George 
Halling, The J. K. Gill Company, Portland, called the 
roll of honor and paid appropriate tribute to these 
fighter patriots in active duty. Names and firms of 
these men and women soldiers, sailors and marines 
were posted prominently in the convention sessions. 
Completion and printing of this list will be a project 
for the 1945 meeting. 

Three charter members and original organizers of 
the Pacific Northwest Stationers Association were 
present at this 35th annual meeting—J. S. Ball, Kil- 
ham Stationery & Printing Company, Portland; W. A. 
Montgomery, The J. K. Gill Company, Portland; and 
W. J. Ortel, The Shaw & Borden Company, Spokane. 
Special mention was made of W. A. Montgomery, pres- 
ident of The J. K. Gill Company, who celebrated in 
April his fiftieth year as a Stationer, as well as his 
fiftieth year at The J. K. Gill Company. “Monty” came 
to Portland in 1890 from Connecticut after graduation 


at Wesleyan University, spent a few years as an edu- | 


cator at the Bishop-Scott Military Academy, Portland, 


teaching mathematics, and joined the J. K. Gill or- | 
ganization in 1894. For a half-century he has been | 
active in an executive and managerial capacity as a | 


Stationer. In addition to his active interest in the 
Pacific Northwest Stationers Association since its in- 
ception, “Monty” is a member of the Portland Cham- 
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SALES MANUALS 
STUDENTS PAPERS 
BANKERS REPORTS 

INSURANCE PROGRAMS 
ACCOUNTANTS REPORTS 
SPECIFICATIONS & BIDS 


Justrits 


Justrite Leathergraph Brief Covers are designed to 
meet the needs of the Stationery Store for a utility 
note book or loose paper cover with an added feature 
of genuine quality at a low price. 


Produced on durable Leathergraph, they combine the 
toughness of Justrite Leatherfibre with the beauty of 
geninue grained leather. This process is one of the 
newer developments of the Graphic Arts and offers 
an added sales appeal. 


Leathergraph Brief Covers measure 914x113 to 
accommodate 8 '/2>11 sheets or smaller. They will 
will hold up to one-half inch of sheets. Covers 
have 5 holes punched 414” center to center and 
6” center to center for all standard punched 
sheets. 


Used by all tyes of Business Firms, they also make an 
excellent Advertising item and Good-Will Builder. 
Priced to Retail at 10c each, they are packed 50 to 
the box. 


Also available in Justrite Leathergraph are 
Policy Wallets, Pocket Secretaries, Brief 


Cases and other items. Write for descriptive 
folder and price list. 


Ve Aestrite Line 


Norther States 


ENVELOPE COMPANY 


Saint Paul 


Chicago 
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A SINGLE RETAIL 
SALESMAN MADE 
107 SALES IN 

BUT FOUR MONTHS 











$1959 List 


Model PX440 


. . . and this — along with his regular line 


DETERMINE FROM THIS 
THE PROFITS YOUR ORGANIZATION CAN MAKE 


RAPID PAYROLL TAX INDEX has proved its value to both 
large and small concerns in saving man-hours of payroll tax 
computation time. Here are but a few of the well known 
concerns using it today. 

Standard Brands 

Dennison Manufacturing Co. 

American Distilling Co. 

Greyhound Corporation 

Ely Walker Dry Goods Co. 

Sylvania Electric Products Co. 


RAPID PAYROLL TAX INDEX sells quickly because: 


@ A flick of the finger brings the exact computation before 
the eyes—and at eye level. 

@ May be operated with either the left or right hand while 
writing with the other. No skill required. 

@ Selects tax amounts faster than any other device 
chart area visible at all times. 

e Is already saving hundreds of man-hours in large corpora- 
tions. 

@ Handsome walnut cabinet occupies no more desk space than 
a book. 

@ Lacquered charts that fit around drum. 

@ Simple, easy turning—nothing to get out of order 
truding knobs. 

@ Complete all-in-one unit with exact computation charts and 
official tables for weekly, bi-weekly, and semi-monthly pay 
periods. 

@ Cannot become obsolete—when tax rates change, simply 
insert new charts. 


20% of 


no pro- 


No Priorities Needed 
SUBSTANTIAL DISCOUNTS TO RELIABLE DEALERS 


Enthusiastic reception by large corporations who have _ pur- 
chased in dozen lots indicates that many thousands will be 
sold in the next few months. Get started now! Write today 
for descriptive circular or order a Rapid Payroll Tax Index 
for inspection. Satisfaction guaranteed or your money back. 


RAPID OFFICE DEVICES, inc. 


135 South LaSalle Street Chicago 3, Ill. 
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ber of Commerce, past-president of the Apollo Male 


Chorus, a Rotarian, a member of the Multnomah 
Athletic Club and of the Lang Syne Society. 

Four northwest stationers have passed on since the 
last meeting. They are: John B. Benson, Benson Office 
Supply Company, Aberdeen; Fred Kling, Kling’s, Lew- 
iston; Thomas Dunston, Lowman & Hanford Company, 
Seattle; and Kasper Kubli, Kubli-Howell Company, 
Portland. Mr. Garvin paid particular tribute to the 
memory of John Benson as an active supporter of the 
stationers association, a loyal worker, a true gentle- 
man, and a fine friend. Jim Ball mentioned the careers 
of the others—Fred Kling as past-president of this 
association, Tom Dunston as a representative of Low- 
man & Hanford Company for twenty-three years 
among county, bank, and wholesale accounts, and 
“Kap” Kubli as one of Harvard University’s great 
athletes, an able Oregon legislator, and a fine com- 
petitor. 

In resolutions adopted unanimously the convention 
(1) endorsed the program of the National Stationers 
Association and urged its active support by all sta- 
tioners; (2) urged stationers to co-operate with and 
encourage their congressmen in maintaining our con- 
stitutional form of government; (3) urged stationers 
to write congressmen suggesting immediate action in 
the orderly distribution of surplus Government com- 
modities through factory and dealer channels, and 
(4) recommended immediate operation of stockpile 
clearance lists to be interchanged among member 
stationers. 


I 





NEW YORK STATIONERY FIRM REPORTS VOLUME IN- 
CREASED THROUGH VICTOR WINDOW DISPLAY.—Proper 
presentation, say executives of the Gramercy Stationery Co., 
Inc., 284 Madison Avenue, New York City, was responsible 
for many inquiries on Victor Visible equipment—Victor Vis- 
ible book units, wood sections and Recordex folders. These 
items, products of the Victor Safe & Equipment Co., North 
Tonawanda, N. Y., were prominently displayed both in the 
windows and on counters inside the store. Old customers 
as well as many new accounts, were prompted by the 
display to bring their record-keeping problems to the store. 


—— >) 
HEAVY DEMAND FOR CARTER’S MARKING SETS 


The Carter’s Ink Company, Cambridge 42, Boston 
Mass., in their newscard of May 12, announced the 
continued production of their indelible outfit, No. 
X1032, to meet the heavy demand by the armed forces. 
The outfit consists of a bottle of black indelible stamp- 
ing ink, a stamp pad and space for a personal rubber 
stamp. Recommended as excellent companion items 
for the X1032 outfit are rubber stamps. 

In general, the marking set situation remains acute, 
chiefly because of a shortage of paper boxes. Orders 
from the armed services receive preference over ci- 
vilian needs, and should be accompanied by the post 
exchange, ship’s store, Army or Navy order number. 
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‘Note: “STEEL FILING EQUIPMENT IS AVAILABLE FOR SHIPBOARD 
USE AND ON SPECIAL RELEASES BY THE WAR PRODUCTION BOARD” 


pert Steed Sales Corporation 


300 EAST 145TH STREET «© NEW YORK 51, N. Y. 
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WE INDULGE IN 
WISHFUL THINKING 
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We know first things today are all 
those things which help push the 
Axis into oblivion. And, we know 
our first job is to try and make all 


the chairs we can for war purposes. 


BUT, we just can’t help wishing 
there were more chairs available 
for all our loyal customers—friends 
whose tolerance and understand- 
ing of delays have been a source of 


inspiration to us. 


However, there will be a day—not 
too far away—-when we will be able 
to show our appreciation in a tan- 
gible, practical way. Right now 
that’s only wishful thinking, but 
we'll be ready when that day 


arrives. And how! 











HIGH POINT BENDING & CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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NEWS NOTES FROM NSA DISTRICT NO. 10 





H. A. Shields, Correspondent 





At the recent National Stationers meeting in Den- 
yer, Fred Robinson of Golden, Colo., was elected gov- 
ernor and Walter Stevenson of Steve’s Office Supply, 
Ogden, Utah, was elected lieutenant governor of Dis- 
trict No. 10. 

The Denver meeting was very successful, with a 
large attendance turning out both at the Travelers 
cocktail hour and dinner floor show, and at the 
business meetings. Charlie and his gang put on their 
usual fine business meeting program. 

* * * 


The new officers of the Rocky Travelers are: Pres- 
ident, Jack Guerin, Eberhard Faber Pencil Company; 
vice-president, Guy Denison, Esterbrook Pen Com- 
pany; secretary-treasurer, George Seaver, Columbia 
Ribbon and Carbon Manufacturing Company; pub- 
licity, Alan Shields, Rust Craft, Inc. 

* 


* * 


Clyde Powell, the genial manager of The Mid-West | 
Office Supply Company, Salt Lake City, Utah, is the | 
The mother | 
is doing fine, but the father is having a slow re- | 


proud father of twin girls born March 1. 


covery. 
Oo 9 wh 


Miss Hazel Boyd, who has been with Crews Beggs, | 
Pueblo, Colo., for 16 years, the last ten as stationery | 
buyer, is now Mrs. Tom Pavone. She was married in | 


Denver the latter part of April. 
* * * 


Leon Littlehale, Gibson Art Company, suffered an 
accident in Salt Lake City recently, breaking an elbow. 
He has now recovered and is back on the job. 

* * * 

Stationery men recently seen in Denver: Mr. Ruker, 
sales manager of the wholesale department of The 
Parker Pen Company; the Wahlen-Smitz team of The 
Carter’s Ink Company; Charlie Hyatt and Tom Moore, 
manufacturers’ representatives; “Hank” Hankins, The 
Waterman Pen Company; “Doc” Evans, Sanford Ink 
Company; and Ed Speath, C. R. Gibson and Company. 

* a * 


Ray MacAllister, formerly pen buyer for Kistler’s | 


and later with Fred Robinson of Golden, Colo., is now 

located in Los Angeles. He was a recent Denver visitor. 
ae * * 

Alice Jacobs, stationery buyer for The Denver Dry 

Goods Company, recently made her first eastern buy- 


ing trip which she reports very successful. 
* * * 


Axel Andreson of The Deseret Book Company, Salt | 
Lake City, Utah, was a recent visitor in Denver, where | 


he visited the National Stationers meeting. 
* * x 

It is with regret that we announce the death of 
Louis Malone, for many years the pen buyer for Ken- 
drick-Bellamy of Denver. 

oa * * 

At a later date, Governor-elect Fred Robinson will 
appoint six lieutenant colonels from the trade and 
travelers to represent him throughout the entire dis- 
trict. 


—_—————o—e 
WELLS IDEA CONTEST NEARING CLOSE 


June 15 will mark the close of the Wells Office Furni- 
ture Company idea contest, the response to which has 
been very gratifying, according to a statement recently 
issued by the company. The quality of ideas submitted 
indicates a strong tendency on the part of dealers 
to give heed to their post-war needs now. Judging of 
the entries will begin immediately after the contest 
closes, and the names of the winners will appear in 
the August trade press. 


For the benefit of late entries in the contest, OFFICE | 
APPLIANCES repeats the new address of the Wells or- | 
ganization—725-33 South La Salle Street, Chicago, Il. | 
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FLUORESCENT 

DESK LAMP 
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TMMEDIATE DELIVERY 
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WITHOUT PRIORITY RATING! 





MODEL DL 17 


SOLID CAST WHITE METAL 
BASE and COLUMN 


Height 15!/, inches—Width overall 


| 1934 inches—18 inch—I5 watt bulb 


FINISHED IN BRONZE 
Equipped with standard make units 
SIX FOOT SILK CORD 


| This is a fine, high class lamp of solid construction 
and splendid appearance. 


FULLY GUARANTEED 


TO RETAIL AT 


19.95 


Packed securely in individual cartons 


WRITE OR WIRE FOR GENEROUS 
QUANTITY DISCOUNTS 


SANTOS « COMPANY 


49 WEST 45TH ST., NEW YORK 19 
NEW YORK 
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NEWS NOTES FROM NSA DISTRICT NO. 8 





Gene Mitchell, Correspondent 





Bauman Office Equipment Company, Wichita, Kans.. 
announce the appointment of Earl Scott, formerly 


of Goldsmith Book & Staty. Company, Wichita, as | 


vice-president and merchandise manager, effective 
May 1. 
this issue. 
concerned and extends every good wish for a long 
and profitable connection. 

cd * * 

The Midwest Travelers send heartiest good wishes 
to Mr. and Mrs. Frank Zeller, who recently purchased 
the Des Moines Stationery Company, Des Moines, 
Iowa from Art Gran. Mr. Zeller has been stationery 
buyer for Koch Brothers, Inc., of Des Moines, Iowa, 
for many years and has the long experience and 
knowledge required to make a real success of this 
venture. 

* * * 

Word was received in late April of the passing of 
Mrs. Joyce Siegel, sister of Mr. Bill Bond of Roberts 
Printing & Stationery Company, Hutchinson, Kans., 
with services held on April 22 in Kansas City, Mo. 


* * * 


Russell Palmer, brother of Frank Palmer, president 
of Levison & Blythe Manufacturing Company, St. 
Louis, passed away early in May, following a pro- 
tracted illness. 

* * * 

Announcement of the coming marriage, on June 17, 
of our old friend, Benny J. Powell of the A. W. Faber 
Company, Chicago office, to Miss Rose Ottenfeld of 


Cless Burras Stationery Company, Oak Park, IIl., was | 


A detailed news article appears elsewhere in | 
This column congratulates both parties © 





recently heard. Congratulations to you, Benny, and | 


may each of you enjoy all the good things you are 
hoping for and entitled to. 
* * * 

Should anyone find George Ohland, Metal Offic: 
Furniture Company, Grand Rapids, Mich., running 
around, tell him his Midwest friends have missed him 
these past couple of years, and hope for his early 
return to these parts. 

* * * 

The congratulations of all the travelers are due the 
Great Lakes Travelers Club for the fine House of 
Friendship they managed at the recent 6th Region 
meeting at the Edgewater Beach Hotel in Chicago. 
A really outstanding entertainment which was en- 
joyed by everyone present ...and at a very low cost 
to the membership. 

* * * 

Warren Rogers, who will be remembered by many 
dealers throughout the country as having done such 
an outstanding job of specialized selling for Victor 
Safe and Equipment Company, is now connected with 
Smead Manufacturing Company, Hastings, Minn., in 
a similar capacity. He will soon call on many of 
his old friends in the interests of his new connection. 

* * ca 


Ralph Maneval, A. W. Faber, Inc., and Austin 
Waterbury of The Carter’s Ink Company, were visitors 
among the St. Louis trade recently, while Bill Bohart 
of Eberhard Faber Pencil Company, traveled Missouri 
and Iowa looking for empty shelves. Your corre- 
spondent looked in on the 7th Regional Meeting at 
Milwaukee and the 6th Regional Meeting at Chicago, 
where he found, as in the cases of the previous meet- 
ings around the country, the largest attendance in 
history. 

co * ca 

President Bob Latsch of NSA, and of the 8th Region, 
arrived in Chicago a little homesick after his long 
journey to all the western meetings and was joined 
there by his charming better half, who left Lincoln 
(and her daughter’s sorority party) hurriedly to bol- 
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IMPERIAL FILING SUPPLIES 


promote smooth 
office efficiency 
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Ask any filing clerk . . . she knows the importance 
of good filing tools. Is it any wonder she prefers 
Imperial? Imperial Filing Supplies are tops with 
the boss as well as the filing department. They 
cost no more ... yet they offer those PLUS 
FEATURES which make the dealer’s selling job 


easier. 


Prosper with Imperial. Join our dealer ranks 


today. 
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JACKSON DESKS 
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There's something about a JACKSON DESK With everyone working harder than| 
that provides zest for more work. Maybe it's ever these days, it's the added effi. 
the smart appearance . . . maybe it's the _ ciency that counts. If JACKSON) 
y~ DESKS can help to get essential work 


efficiency features . . . or just pride in 


done, we feel that we and our deal-! 





ownership but anyway we know that 
these desks furnish ex- ers are making an im- 


tra enthusiasm to the portant contribution to 


desk worker. the home front. 


No. 1760 


JASPER OFFICE FURNITURE CO. 


JASPER, INDIANA 





S. R. Evans, 813 Bona Allen Bidg., Atianta 3, Ga. 
Howard Maley, 115 Tarbell Ave., Bedford, Ohio 


REPRESENTATIVES: 
James H. Davison, Hotel Figueroa, Los Angeles, Cal. 
Marion V. Follin, 220 Fairbanks Road, Riverside, III. 
George B. Wray, 130 W. 42nd St., Room 819, New York 


L. H. McDaniel, 3600 Parkhill Drive, Ft. Worth, Tex. 
Charles L. Pettibone, Bedford, Ohio 
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ster Bob’s nerves for the few following meetings, be- 
fore his return home. 
- x * 

A hearty welcome to the ranks of the Midwest 
Travelers is extended to John Uden, formerly of 
Gallup’s, Inc., and now covering these parts for As- 
sociated Stationers Supply Company of Chicago. John 
is an old timer in this region, having been gone for 
a few years while representing Boorum & Pease Com- 
pany in Chicago. He is well known throughout the 
Midwest as having been buyer for Burnap-Meyer 
Company in Kansas City for many years. Every good 
wish to you, John, for long success and happiness 
in this new venture. 

* * oa 

In line with the foregoing announcement, our loss 
is the other fellow’s gain. Matt Dillon, who for many 
years has represented Associated Stationers in the 
Midwest, is now covering Wisconsin, Minnesota and 
the Dakotas for his firm, succeeding Herb Morgan. 
Matt has made a host of friends through. the 8th 
Region and his happy disposition and unusual wit will 
be missed by all, but he will add many new friends 
in a very short while in his new territory. Our best 
wishes to you, Matt, for everything that will bring 
you all you desire in your new surroundings. 

* oa * 

Our good friend, Dick Gingland, of Esterbrook fame, 
was most conspicuously prominent around the 5th, 
6th and 7th Region meetings, even if he did offer a 
lame excuse for non-attendance at the 8th Region 
meeting. So long as he keeps up his dues, the Mid- 
west Travelers will excuse him this time. 

* * ok 

The laurels for “Convention Attenders” should go 
to Bill Smith and Herb Walsh of Ace Fastener and 
Harold Hoffman of Smead Manufacturing Company, 
each having attended the 9th, 8th, 7th, 6th and 5th 
Regional meetings this year. Running them close 
seconds are Dan MacDougall of Stationers Loose Leaf 
Company, who made all the aforementioned except 
the 5th, and Claude Allen of The General Fireproofing 
Company, who made all but the 9th. Of course John 
Gilbert, OFFICE APPLIANCES, missed few, if any, of all 
the meetings held .. . but John works at those meet- 
ings. Should anyone run across a good, first-class 
convention going on any place, please wire Herb 
Walsh, our CHAMPION convention attender of all 


time. 
* * * 


Many Midwest Travelers will be saddened at the | 


news of the passing of Clarence (Skitch) Tolve of 
Miller-Davis Company, Minneapolis, Minn., on April 
21, following a short illness. “Skitch” has been Ed 


Hansen’s right hand man for many years and was | 


very popular with all travelers calling on his firm. 
Our deepest sympathies to the Tolve family and the 


Miller-Davis organization. 
* ok * 


Stratton Terstegge, Binney & Smith Company, is | 


reported quite ill at his home in New Albany, Ind. 
No details at hand at this time, but all good wishes 
tc him for a speedy recovery. 

* * * 


Louis Blair of S. G. Adams Company, St. Louis, is 
fast gaining fame as a very low score golfer, playing 
as often as time will permit at Glen Echo Country 
Club, St. Louis. 

“ oo * 

Mail from foreign points nearly “swamped” this 
column in mid-May, letters having been received on 
two consecutive days from Pvt. Paul S. Baird, for- 
merly of Geo. E. Baird & Son, Kansas City, Mo., 
Sergt. Pete Masterson, formerly of Acco Fasteners 
Company, and Capt. “Dick” Steding, formerly of Wal- 
lace Pencil Company, St. Louis. The following day 
brought a fine letter from S-2/c Alex Traudt, for- 
merly of Latsch Brothers, Lincoln, Nebr. All but Alex 
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AS IN PRE-WAR DAYS- 





2-PIECE 
COVERS 


are standard for 


transfer filing 


_ ransfer time is coming up! That means 
thousands more customers for ACCO Two- 
Piece Covers, in addition to the thousands 
who use them for binding active papers all 
year round. 

Because of their versatility, because of their 
almost limitless capacity, because of their 
pre-war quality and low price ACCO Covers 
sell in ever increasing quantities. They fea- 
ture quick and easy interchangeability, safe, 
positive binding, large expansion—the same 
advantages of ring and post binders, without 
the cost. 

Make the most of this ACCO Quality Prod- 
uct—now. It will help make customers for 
other ACCO Products later. It will prove to 


you that “it pays to standardize on ACCO.” 


AC ¢ @ 


PRODUCT S:,.. ove 


39th AVENUE and 24th STREET 
LONG ISLAND CITY, N. Y. 
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New Indiana Office Chairs 
lead in wartime service and value 


Office equipment dealers selling the war plants and the 
U. S. armed forces, have proved the quality of these chairs, 
and can vouch for their good service in hard use. Execu- 
tive and secretarial types both have stood the test and 


established a record for excellent performance. 


Just now, what we can make and to whom we can sell, are 
definitely established by governmental directive which is 
essential to early, victorious conclusion of the war. But we 
are ever mindful of our good friends in the trade who 
helped place our chairs in business offices all over the U. S. 
And we are preparing to serve them to the full, as soon 


as conditions permit. 


In the meantime, however, please be sure to mark your 


orders with all available priority. 


New Indiana 
Chair Company 








JASPER, INDIANA 
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are in England, the latter being at sea in the Pacific. 
Immediately following was a nice letter from Pvt. 
Claude F. Myers, Jr., formerly with the office furni- 
ture company of the same name in Kansas City. 
Claude wrote from Camp Roberts, Calif. 

ok * aK 

Should you need verification of the fact that deal- 
ers are really working these days, drop in unexpectedly 
some time on Haines and Essick, Decatur, Ill., and 
hunt for P. G. Picknell. You are sure to find him in 
his shirtsleeves, packing or unpacking furniture or 
heavy supplies. No kiddin’, he really works . . . some- 
times. But it seems to agree with you, Pick. 

* * * 

Ed Fisher, store manager and buyer for Standard 
Printing Company, Hannibal, Mo., is slated for in- 
duction into the Army in late May ... if the new 
deferment regulations do not delay it. 

* * oe 


One of the highlight addresses of the 8th Region 
Meeting, NSA, at Kansas City, Mo., on April 1, was 
that delivered by William Schmiederer, Buxton and 
Skinner Printing & Stationery Company, St. Louis, 
Mo., first governor of the district. He described the 
poor attendance which prevailed at the time of the 
8th District organization back in 1924 and how, 
through co-operation of other stationers, attendance 
was built up. And apparently he did very well, for he 
was re-elected in 1925 and 1926. Mr. Schmiederer was 
also largely responsible for the formation of the 
Midwest Travelers in 1926. His resumé was concluded 
with a list of governors to date in the 8th District. 

* * * 

Eighth Region Dealers and Midwest Travelers! 
WHAT DO YOU THINK OF HOT SPRINGS, ARK., 
FOR A BIG CONVENTION IN 1946? 

———<— 
AETNA SAFE NEW MEILINK DISTRIBUTORS IN N. Y. 

The Meilink Steel Safe Company, Toledo, Ohio, has 
announced the appointment of The Aetna Safe Com- 
pany, 50 West 29th Street, as sole distributors for 
metropolitan New York and central and northern New 
Jersey. The Aetna organization will, as soon as con- 
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HOME OF AETNA SAFE CO., NEW YORK CITY 
DISTRIBUTORS FOR MEILINK STEEL SAFE CO. 


ditions permit, carry a complete line of Meilink equip- 
ment so that immediate delivery can be made to all 
authorized dealers in the above-mentioned territory. 
The new arrangement will also enable dealers in the 
vicinity to take advantage of Aetna’s up-to-date dis- 
play room in showing the full line to prospects. 
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Jasper Chair Co. 


V Number Office Chairs 
Built the American way 
for good, lasting service 







That means our level best 
--a share of the teamwork 
of America’s 150,000,000 


united, loyal citizens 





JASPER CHAIR CO. office chairs are of excellent construction and finish—-our dealers have found them well worth 
stock and display. But in recent months, we have occasionally not been able to keep them supplied—it has been 
necessary to furnish priority orders of the military establishment and of war industry, of such magnitude as to absorb 
practically all our production. That—like support of the 5th War Loan—is our duty to our fellow citizens. We are 


indeed grateful for the indulgence of those friends who have been kept waiting for delivery of their orders. 


The release of materials now exclusively devoted to war purposes, will restore variety of features and facilities to our 
office chairs. Until then, our best effort will be directed to supplying the great demand for JASPER CHAIR CO. 


V number Office Chairs. When sending your orders, remember priority and end use. 


JASPER CHAIR CQ. 





JASPER IN DIANA 
REPRESENTATIVES: Geo. A. Litchfield, Sales Mer. 
W. H. Brown, (Chicago-Midwest) S. H. MacDonald, (West) R. J. Freeman, (Eastern) E. W. Thomas (Southwest) James S. Fowls, (Southern) 
6708 Glenwood Ave., Chicago 405 Orpheum Bidg. 383 Madisom Ave. Box 3493 Peninsula Station 327 Sunset Drive, North 


(Phone ROGers Park 3644) Seattle, Wash. New York. N. Y. Daytona Beach, Florida St. Petersburg, Florida 
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PACIFIC NORTHWEST NOTES 





C. M. Litteljohn, Correspondent 





Maps in a blaze of color are the focal point of the 
John L. Bitd Company, office supplies, at 1112 Fourth 
Avenue, Seattle, Wash—maps of the recent world— 
near and far. An entire window has been devoted to 
them. But extensive alterations can be expected soon, 
as American forces are engaged in the mightiest map- 
changing campaign of all history. 

~ ae * 

Management of the University of Washington Book- 
store, Seattle, is now dividing up the annual profit, 
and making ready for large disbursement to students 
of the college. Purchase slips of patrons of this large 
stationery outlet are turned in on the mezzanine floor. 
Last year the rebate was a healthy 15 per cent on pur- 
chases. This year the rebate, as usual, will depend 
again on the number of purchase slips turned in by 
those wishing to share in the profits. 

K of ok 

Beautification of the interior is being carried out 
this May by the Burroughs Adding Machine Company’s 
Seattle branch. At its location on the ground floor of 
the 1118 Fourth Avenue Building, interior decorators 
are at work dolling up the ceiling and walls with a 
host of light spring touches. The spacious branch is 
devoted to the sales and service of extensive business 
machinery in Seattle, as well as to current demonstra- 
tions of the new Burroughs electric-carriage machine 
that occupied a prominent place in the display at that 
location. 

* * * 

David B. Starrett, who has been district sales man- 
ager of the Royal Typewriter Company with head- 
quarters in Portland, Ore., has recently been promoted 
as eastern sales manager at the New York offices of 
that company. He will fill the position vacated by An- 
drew Kienly, who has been named as sales manager of 
the portable typewriter division. Mr. Starrett moves to 
the East after many years in typewriter selling in the 
western area. He first joined the Royal organization 
in 1915 as a salesman in that company’s offices in Chi- 
cago, Ill. Prior to his appointment as district sales 
manager in Portland, Ore., in 1939, he held the position 
of manager of the Portland branch and assistant sales 
manager of the western area. 

* co x 

F. Clyde Dunn and Ted Best of the West Seattle 
(Wash.) Herald have taken over operation of the Close 
Blue Book Company, which specializes in simplified 
bookkeeping systems and records for business firms 
and the like. Headquarters of this company will be 
maintained in their Herald Building on Seattle’s west 
side. 

* * * 

An antique of antiques is the “standard folding 
typewriter’—one of the first portables made—now on 
exhibit at the Prompt Printers and Stationers, Second 
Avenue, Seattle. It is attracting much attention of 
office folk calling to pay their respects to this vener- 
able old-timer of long ago. And as these station- 
ers point out, the fold-over is full of critical materials 
—aluminum, steel and brass—and if it were not a real 
relic or antique, it would be in the “scrap drive.” 

* o* * 

Getting folks to revamp their offices for the post- 
war and get ready for tomorrow’s business is the Fildex 
Bureau, at 1110 Fourth Avenue, Seattle. Their sten- 
torian “Modernize” is an urge to thousands of 
passers-by daily in this district. 

* oa + 

Frank J. Spoor, formerly warehouse manager at 
Seattle for the Diamond Variety Stores, a group of 
sizadle stationery outlets in Seattle and vicinity, has 
just been made a warrant officer in New England. The 
erstwhile warehouse manager, well known in the sta- 
tionery trade, holds the Good Conduct medal and the 
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A Trial 


° Nev-R-Kurl Carbon Paper 
Convinced makes their customers say:— 
“You can‘t sell me anything 

Thousands but Nev-R-Kurl from now 
on.’—which proves why 


Nev-R-Kurl is a startling re- 
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American Defense ribbon. He was a master sergeant 
prior to his recent promotion to the higher grade, as 
announced through the headquarters of the North 
Atlantic wing of the Air Transport Command in Man- 
chester, N. H. His wife recently left Seattle to join 
him there. 

oe *” * 

Return of excellent fishing weather this spring has 
brought Eddie Vine—high in “poggie” circles of 
Seattle, as well as in pens and greeting cards—out 
after the big fellows, and with considerable luck. Re- 
cently with Chuck Mucha, the coach at Lincoln High 
School of Seattle, they cast their lot in fishing at Seal 
Rock. Result: two limits of blackmouth, with one 
tipping the scales at sixteen and a-half pounds. 

* * * 

J. K. Gill at Southwest Fifth Avenue and Stark 
Street, Portland, Ore, recently staged one of their most 
interesting exhibitions. Mrs. Fannie Bronson of Agate 
Beach, Ore, and her miniature horses formed the cen- 
ter of this spring show. It was a most artistic and 
original showing of little horses—complete to every 
detail of their harness as well as natural outline—all 
carefully carved and skillfully constructed by hand. 
Mrs. Bronson was on hand in person to demonstrate 
her handiwork on some of her little models during the 
staging of the show, which lasted a week. 

5 <a 
ATLANTA NEWS NOTES 

The Scripto Manufacturing Company, one of the 
nation’s largest producers of mechanical pencils, has 
been notified by the War Department that it has won 
the Army-Navy production award for the third time. 
It has been producing munitions for the government 
ever since Pearl Harbor. 

* ok ok 

Miss Helen Parker, head of Rich’s book department 
since 1938, has been named manager of the trade de- 
partment of the Atlanta office of the Macmillan Com- 
pany, succeeding Norman Berg, who has enlisted in 
the U. S. Marine Corps. She will be succeeded at 
Rich’s by Mrs. Martha Dawson, assistant head of the 
book department of the Davison-Paxon Company, 
Atlanta. 

* * co 

Arthur Wrigley, proprietor of the Wrigley Seal and 
Stamp Company, has been re-elected a member of the 
Fulton County Board of Education to serve a four-year 
term. He has been serving as a member of the board 
for the past 26 years. He is a graduate of the Uni- 
versity of Georgia and Yale Law School. 

* * * 

Francis R. Wood, general agent for the Comptometer 
Company, died here on Sunday, April 2. He was 62 
years old. A native of Enfield, Ill., he had been a resi- 
dent of Atlanta for the past 27 years—JHR. 

- ——+-9->—____ 
TWO NEW MEN ON SALES STAFF AT CONNER’S 

Announced in the May issue of Conner’s Office Boy, 
the aggressive house organ of E. R. Conner & Com- 
pany, 502 Houston Street, Fort Worth, Tex., was the 
recent appointment of A. L. Gillespie as the firm’s 
new sales manager. Mr. Gillespie, a Fort Worth resi- 
dent for 47 years, has been representing the South- 
western Tablet Company in the Southwest for the past 
16 years, covering Texas, New Mexico, Arizona, Okla- 
homa, Louisville and Arkansas. Prior to that he was 
associated with the James McCord Wholesale Grocery 
Company and the Waples-Platter Company as a sales- 
man. 

Also added to the Conner’s sales organization was 
H. E. NeSmith, who for the past six years has been 
representing the Fort Worth Office Supply Company. 
“Herk,” as he is familiarly known to his friends, is 
thoroughly acquainted with every phase of the office 
equipment field, and will serve as an outside salesman 
representing the Conner’s lines of office furniture and 


supplies. 
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Thousands of businesses rely on safes to protect valuable, 
irreplaceable records. But it is easy to prove that old safes have 
two unknown, but dangerous weaknesses. One is age-dehydra- 


ted insulation. The other is insulation damaged by movers or 





safecrackers. An insignificant, concentrated fire can turn such 


safes into ovens, quickly shooting the inside temperature above 


400° F—the charring point of paper. a S$ U L-AM e 


When you show how INSUL-AMP eliminates that danger, you (INSU LATION 
make a sale on the spot. AMPLIFIER) 


When the temperature inside a safe starts to climb during a fire, 


INSUL-AMP releases a powerful, insulating vapor that literally 


* 01 So 


“eats up heat.” Destructive temperatures are kept down— 


and charring of valuable papers prevented. One unit of 


INSUL-AMP Laboratory Tests 


An oven of 1228 cu. in. content was heated to 
17% and hold it below charring point for two hours. maintain a temperature of 400°F. After one 
unit of INSUL-AMP was placed in oven, re- 
cordings taken show how INSUL-AMP “eats 


Every owner of a safe, vault or strong box is a prospect for up heat” and kept temperature below charring 
point of paper. 


INSUL-AMP per cubic foot will bring down the temperature 


INSUL-AMP. Sell them and your profits will soar. 
Ohrs. 400 degrees 1% hres. 340 degracs 


Vahr. 356 a 1%” 356 
yy " 342 ™ 1% “ 365 . 


% as 338 aa 2 ae 376 oe 

DEALERS i): ia 34" 266-2 
say that INSUL-AMP gives them something new to talk about 
when calling on owners of safes, vaults, files or strong boxes. 


Highly profitable, new item that sells quickly. Write for 
details today. 


BRUSH-PUNNETT CO. 


545 WEST AVE., ROCHESTER 11, N. Y., Makers of Sentry Floor Safes 
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“The Office Is Asking Why I’m Absent from Work” 


The Personnel Department is in hot water again! Some- 
body forgot to tell someone that Samson’s new boss is 
Uncle Sam! What this department needs are some accu- 
rate personnel records... Uarco records, that tell the why, 
where, and when of company employees. 

Uarco Personnel forms are scientifically designed for 
speed and convenience in record keeping. They eliminate 
waste time due to needless fuss and bother . .. with Uarco 
forms, you’re ready to write. They increase convenience, 
for Uarco forms have all the vital information right on 
hand. And there are no errors caused by excessive recopy- 
ing .. . one person at one time can make 7 or 8 or more 
clear carbons. 


_F——_ FORMS FOR 
HANDWRITTEN RECORDS 





Uarco forms can be used for record keeping in every 
department. They are designed either for hand written use 
or for machine written use. May be carbon interleaved or 
non-interleaved, may be used in Uarco Autographic Reg- 
isters or in a typewriter, billing machine or tabulating 
machine. 


Uarco’s fifty years of business record experience is at 
your disposal. There is a solution for your record prob- 
lem, or Uarco will find one. Call a Uarco representative 
today without obligation. 


UNITED AUTOGRAPHIC REGISTER COMPANY 
Chicago, Cleveland, Oakland e¢ Offices in All Principal Cities 


TYPEWRITTEN RECORDS BUSINESS MACHINE RECORDS 


BETTER BUSINESS RECORDS 


PETES Ga ae cc 
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NEW ENGLAND TRAVELERS NOTES 


The Connecticut Valley Stationers Association met 
for dinner at the Bond Hotel, Hartford, Conn., on 
Wednesday evening, April 26, with President Edward 
Granfield in the chair. There was a large attendance 
and a great deal of interesting discussion on topics 
of interest in the industry. The Association went on 
record advocating that manufacturers standardize on 


loose leaf catalogue sheets, size 842 x 11 inches, with | 





Plastic 


sufficient margin for punching and inserting in deal- | 


ers’ own catalogues. 


There was some discussion of the new excise taxes 


on fountain pens and leather goods. 

Regional Governor Ford Chidsey announced an 
Eastern Regional Conference to be held at the Ben 
Franklin Hotel, Philadelphia, Pa., on May 22 and 23, 
to which all New England stationers were invited. 

Secretary Thure Bengston read a letter from Pvt. 
R. G. (Bob) Irving, 31457037, Co. B, 12 Inf. Tr. Bn., 
Camp Wheeler, Ga. 

It was decided to make the fourth Wednesday of 
each month the regular meeting time, the next meet- 
ing to be held at New Haven on May 24. 

* & + 

All members will be especially glad to know that 
Al Rebhan, Blake and Rebhan Company, Boston, after 
being hospitalized for three weeks, has returned to his 
home. He expects to be back at work in the near 
future. 

* * ok 

Frank S. Carroll, recently discharged from the Army, 
has requested reinstatement as a member. The club 
welcomed him back by a unanimous vote taken at the 
quarterly meeting on April 28. 

* * * 

Clayton F. Rowell, representing the May Company, 
was also elected to membership at the quarterly meet- 
_ * * * 

Congratulations go forth to Mr. and Mrs. Dale Brown 
of A. S. Hyland Company, Fitchburg, Mass., on the 
birth of a daughter, April 11. Weight: Six pounds and 
three ounces. Well, Brownie, you’ll have to keep your 
nose to the grindstone now. 

* * * 

E. MacFarland of Charles Bruning Company, Inc., 
75 Summer Street, Boston, is back in town after being 
in Florida for some time on account of illness. Latest 
report is that he has fully recovered, and is looking 
forward to seeing his old friends. 

* * ca 

Nils Anderson is to be located in Bridgeport, Conn., 
where he will have control of the former Lyon and 
Chase firm, specialty stationers and office equipment. 
Sincere wishes for lots of luck go forth from his fel- 
low travelers and business associates. 

* * co 

It is reported that Herb Zarling, proprietor of the 
General Office Supply Company of Worcester, reported 
for induction at Fort Devens, Mass., on April 22. 

* * * 

Doris Turner, Paramount Office Supply Company, 
Providence, R. I., was inducted into the Marine Corps 
Women’s Reserve on May 2 at Camp Lejeune, New 
River, N. C. 

oo * * 

The Roberts Office Supply Company, Portland, Me., 
are completing the remodeling of their store. The 
entire interior has been refinished and the stock and 
show cases rearranged to provide the finest service 


for customers. The entire personnel pitched in and 


did a sweli job. Congratulations to you all! 
* * * 


ter, Inc., 29 Melcher Street, Boston, is scheduled for 

induction into the U. S. Marines Women’s Reserve on 

June 1. The club sends its best wishes for lots of luck. 
* ak * 


Arthur Wecker, president of Wecker Stationery Com- 
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Label Holders 








| 34" Wide 
2”, 3”, and 4” lengths 


= | Efficient, Economical 
| ‘Easy to Install 


Here is the solution to the prob- 
lem of labeling file drawers, stock 
bins, tool cribs, etc. AlCO Plastic 
Label Holders, in convenient sizes, 
offer a neat, long-lasting, easily 
applied holder for identification 
~ labels, keeping them clean and 
legible indefinitely. 

They can be tacked or glued to 
wood or metal surfaces and they 
are furnished with blank labels 
and celluloid protective slide. 


Mail the coupon for complete in- 
formation on this new item of the 


profitable AICO Line! 


AICO-GRIP TABBING 
LOOSE LEAF INDEXES 
DESK PADS and 





ACCESSORIES 
SHOP TICKET HOLDERS 


d 503 hy JEFFERSON ST., CHICAGO 7, ILL. 


WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 








| Holders. 
Mrs. Bernice Fermano of Adams, Cushing and Fos- | 


ee ee ee ee 


Send me complete information and prices on AICO Plastic Label | 
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TO LANDS ACROSS THE SEVEN SEAS, 
WHEREVER OUR FIGHTING MEN ARE CARRY- 
ING THE BATTLE TO VICTORY, REYBURN'S 
TAGS AND LABELS ARE HELPING TO KEEP 
THEM SUPPLIED WITH MUNITIONS AND 
OTHER WAR MATERIEL. IT IS ADDITIONAL 
PROOF OF THE DEPENDABILITY OF 
REYBURN’S UTILITIES, - AND THE REASON 
WHY SOME OF REYBURN’'S UTILITIES ARE 
NOT READILY AVAILABLE AT PRESENT FOR 
CIVILIAN USE. 

AFTER THE BATTLES ARE WON AND 
VICTORY IS OURS, WE SHALL AGAIN BE 
ABLE TO FILL YOUR ORDERS PROMPTLY FOR: 


SHIPPING TAGS 
MERCHANDISE TAGS 
BAGGAGE TAGS 
COAT ROOM CHECKS 
PIN TICKETS 
GUMMED LABELS 
GUMMED STARS 
SEALING STICKERS 

e ADDRESS LABELS 
NOTARIAL SEALS 
STAMP HINGES 

ad MENDING TAPES 
REINFORCEMENTS 
INDEX TABS 
SUSPENSION RINGS 
PASSE PARTOUT 
COIN WRAPPERS 
BILL STRAPS 

PAPER NAPKINS 
CREPE PAPER 
DISPLAY MATERIALS 


THE REYBURN MFG. CO., INC. 
PHILADELPHIA 32, PA. 


BRANCH FACTORY AND WHAREHOUSE 
1100 So. WABASH AVE., CHICAGO 5, ILL. 


SALES OFFICES IN ALL PRINCIPAL CITIES 
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pany, Boston, Mass., has announced the purchase of 
the stock and good will of the Bay State Office Sup- 
ply Company. The Wecker firm has been moved from 
the old location at 143 Federal Street to 77 Bedford 
Street, where badly needed space for the rapidly grow- 
ing business is available. Both names of the two com- 
panies will be used for the present. David Myers is 
in the Army for the duration, and his sister, Ann, who 
has been managing the Bay State Office Supply Com- 
pany will take an extended rest. To her, to Dave and 
to Wecker go the best wishes of the club. 

(The above news items are from the May number 
of the New England Travelers Club News.) 


aanenscigieiliae : 
SPEED-O-PRINT CORPORATION WINS “E” AWARD 

In an impressive ceremony held at the Medinah Club 
of Chicago on April 26, the management and em- 
ployees of the Speed-O-Print Corporation, Chicago, 
manufacturers of duplicating equipment, were signally 
honored by the presentation of the Army-Navy Pro- 
duction Award for their joint accomplishments in the 
production of war equipment. 

Serving as master of ceremonies for the event was 
John Harrington, one of the ace announcers of WBBM, 
Chicago radio station. “The Midshipmen” orchestra 





AS SPEED-O-PRINT RECEIVED ITS BURGEE FOR EXCEL- 

LENCE IN WAR PRODUCTION.—Above, President A. Samuels 

accepts the “E” flag in behalf of the employees. Left to right: 

Col. John Slezak, USA; Gen. Hammond (retired); Mr. Samuels 

and Commander D. W. Armstrong, USN. Below, a portion of 
the crowd attending the presentation ceremonies. 


provided music throughout the evening, the presenta- 
tion ceremonies being followed by an elaborate ban- 
quet served on the mezzanine overlooking the ball- 
room. More than 400 guests, including Speed-O-Print 
officials, employees, Army and Navy officers, friends of 
the company and officials of the local ordnance district 
were present at the dinner. 

The presentation of the Army-Navy “E” burgee was 
made by Col. John Slezak, USA, President A. Samuels 
accepting the pennant for the company. The “E” 
lapel pins were presented by Commander D. W. Arm- 
strong, USN, to Joseph Ricci, representing the em- 
ployees . 

The Speed-O-Print organization, management and 
employees, are to be congratulated for adding their 
name to the list of Chicago area companies already 
similarly honored for their wholehearted support of 
the nation’s war effort. 
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Some Territories Available — Write Today for Descriptive Literature and Prices. 


1205 CHARLOTTE STREET -*+ KANSAS CITY (6), MO. 
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NEW ENGLAND 
FILING EQUIPMENT IN WOOD 
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FILING CABINETS We are equipped to make special 
2, 3, 4 and 5 drawers, Letter and Legal equipment of all types in wood 
sizes @ with or without lock @ easy from architects’ drawings and spe- 
sliding full drawer suspension @ olive cifications. 
green or walnut finish. 


Lj 


Cabinet making is our business—before the war—now 
and after the war. All our furniture is made right here 
in our own shops under our own control by cabinet 
makers who have made custom built furniture for 
years and years. We use the same fine cabinet mak- 
ing standards for our present line of filing equipment. 
We have these items ready to ship to you. Write for 
ow catalog. 


| 


Lj 


| 


NEW ENGLAND WOODWORKING COMPANY 
512 £. 137th STREET . NEW YORK 54, N. Y. 


MULTIPLE DRAWER CABINETS 


Full suspension drawer action. 28’Dx52”H. 6, 7, 8 and 10 
drawer units for 9x6, 8x5, 6x4, 5x3 cards respectively 
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NORTHWEST NEWS NOTES 





Merrill D. Hasty, Correspondent 





Pfc. Russell Nelson, a former employee of the H. C. 
Miller Company, Milwaukee, is now in the Coast Artil- 
lery. He has been located in Georgia for the past 18 
months. Russell recently completed an enjoyable fur- 
lough back in good old Milwaukee. 

P. Bernard Sadler, also a former Miller employee, is 
with the Infantry in South Carolina, where he has 
been stationed for the past four months. It’s no secret 
... he expects to have a furlough most any time. 

Pfc. Gilbert Winkelman, another Miller man who 
was called to the colors, has been stationed with the 
Cavalry in Michigan for over a year. Very recently he 
had a furlough and enjoyed a fine visit with all his 
friends. Gil has lived near Lake Michigan so long that 
it’s a pleasure to be stationed in Michigan. 

Still another Miller ex-employee is Corp. Albert Britz 
of the Marine Corps. Albert is stationed in the South 
Pacific, where he has been for about nine months. 


* * * 


While you fighting members of the Miller organiza- 
tion were away, your firm and all the other Milwaukee 
stationers had one of the largest regional conventions, 
April 24-25. We, the travelers of the Northwest Travel- 
ers Club, were sorry you fellows couldn’t be present. 
But we’ll do it all over again when you return. Best 
of luck to you all! 

* * 

Fellows, your new second vice-president is George 
Hanson, well known to the trade in the territory. Al 
Nordstrom is your president and did a swell job in 
seeing to it that all his commfttees did all the work, 
as most prominent chairmen do. Just wait until next 
year, when the chairmanship falls on another well- 
known gentleman, Elgin Burke, first vice-president. 
He knows all the tricks, too. 


* * * 

Your old pal, Karl Kiesel, did a fine neighborly act 
recently, when he brought Auggie Hunn to the Travel- 
ers’ meeting. The latter received a very welcome hand 
from all his old friends. Hope you land that “biggest” 
bass you have always told about when the season 
opens, Auggie. 

* * 

Joe Woodmansee of Bismarck, N. Dak., is now located 
in Akron, Ohio. Yes, he’s enjoying his work. But he 
says Bismarck will surely look good to him when this 
is over. 

Harry Woodmansee told your correspondent that his 
“Big Boy Bob,” who is located at Fort Snelling, Minn., 
has notified him that he could look forward to meet- 
ing the new bride in June. Nice going, Pop. 

* * * 

Our good friend, Cliff Talty, has accepted a new 
position at Kansas City, where he will join the staff of 
Gallup’s, Inc. Just before he left, the fellow stationers 
and travelers had a farewell party at the Minneapolis 
Athletic Club, where toasts were exchanged and a very 
delicious dinner was served. The stationers that at- 
tended were: Art Grayston, Thomas & Grayston Com- 
pany; Bob Davis and Ed Hansen, Miller-Davis Com- 
pany; Oscar Bertelson, Bertelson brothers; Herb Fall, 
Japs-Olson Company; and Walter Pierce, Midland 
Paper Company. 

Northwest Travelers present were Larry Ackert, Ken 
Chase, Clinton Johnson, Frank Cooper and Harry Ber- 
quist. 

* * * 

Fred Foster, a stationer at heart and a traveler of 
long standing, has joined the Poucher Printing and 
Lithographing Company of Minneapolis. He will fill 
the post that his predecessor, Cliff Talty, held for so 
Many years. Fred, as you remember, was with Louis 
F. Dow for 15 years, Japs-Olson Company for about 
three years before going with The Globe-Wernicke 
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MORE DEALER-HELPING NATIONAL ADS: 
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Typewriter Ribbons and Carbon Papers 


The customers you sell Neidich Line products to are 
customers for good. That’s because Neidich-produced 
impressions are good impressions, every time. They’re 
sharp, legible, lasting impressions. Only the quality 
controls scrupulously adhered to in the manufacture of 
Neidich typewriter ribbons and carbon papers can ac- 
count for these results. For well over 40 years, every 
Neidich Line product has been produced to meet the 
most exacting specifications—to insure good impres- 
sions—to assure good will and good business for 


Neidich dealers. 


NEIDICH PROCESS 
511 Locust St., St. Louis 
Burlington, N. J. San Francisco, Calif. 


141 








* Longer, busier hours in the office make chair comfort and 
convenience more important now than ever. While Sheboygan 
Chair Company is serving a Nation at war, we are still able 
to supply a considerable number of office chairs. And Sheboy- 
gan wartime chairs are good chairs. They adhere to the eight 
points of good chair construction that have made our diamond 
trade-mark a reliable buyer’s guide for over three-quarters of 
a century. 

1—Good Design that makes a chair pleasing and comfortable. 

2—Choice Wood that makes it strong. 

3—High Quality Glue that holds it together firmly and permanently. 
4—Perfect-Fitting Joints so that the glue will not fail. 

5—Fine Finish to enhance and protect its beauty. 

6—Skilled Craftsmen to make the best use of all materials. 

7—The Determination to build nothing but good chairs. 

8—Experience of 76 years that teaches what makes a chair good and 
how to build it that way. 


serve you to the best of our ability. 











SHEBOYGAN CHATR COMPANY 


Designers and builders of good chairs since 1868— 
for homes, offices, schools and institutions. 


SHEBOYGAN, WISCONSIN 
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Company and Midland Paper and Stationery Company. 
Fred, on behalf of the N.W. stationers and travelers, 
we wish to extend to you our very best wishes for suc- 
| cess in your new position. 
oh 


* * 


Roman Rothe, of Office Supply and Printing Com- 
pany, Sheboygan, Wis., had quite a serious operation 


_April 2. He is back at the store now—in fact, spent 





a few hours at our Milwaukee convention. 
a oo * 


V. A. Hansen, owner of Office Supply Company of 


Withee and Chippewa Falls, Wis., has opened a third 


store in Rice Lake, Wisconsin. 
ok BS a 

Earl Greiner of Pantagraph Printing & Stationery 
Company of Bloomington, Ill., was in Milwaukee to 
attend the Seventh Regional convention. 

* * * 

Let’s all start making our itinerary for the month of 
August, planning to attend the Milwaukee golf tourna- 
ment prior to the Twin City tournament. The definite 
dates of these tournaments will be announced in the 
July issue. The following members have been ap- 
pointed on the golf committee: George Hansen, chair- 
man; Stanley Griebel, co-chairman; Fred Schaefer 
and Merrill Hasty. 

ca * ok 

Gene Mitchell, correspondent of the Midwest Trav- 
elers Club, Kansas City, attended the Milwauke2 con- 
vention. Without a doubt, he was there on business 
representing his many firms, not seeking news. Gene 
does a very splendid job reporting for the Midwest 
Travelers; no wonder these trade papers grow with 
men like him around. 


a aD 
MISSISSIPPI FIRM MARKS 25TH BIRTHDAY 


The Mississippi School Supply Company of Jackson 
is celebrating its twenty-fifth anniversary, having been 
established in 1919. Besides handling school books and 
supplies it is also in the office furniture, stationery 
and printing business through its affiliate, the Office 
Supply Company, with stores in Jackson and Laurel, 
Miss. 

The company was founded by Boyd Campbell, who 
continues as president. Gus H. Ford is secretary and 
treasurer of the company, and Jimmie Campbell vice- 
president and manager of the school book depository. 
Randolph Peets is general manager of the school sup- 
ply department. 

The Office Supply Company, representing a consol- 
idation with Eyrich and Company of Jackson, is 
headed by Guy Lowe. It has a home of its own, built 


| in 1936 at 517 East Capitol Street. The store in Laurel 


is headed by Ross Lomax. The hatter was known as 


| Snyder Printing and Stationery Company until 1941, 


when ownership passed into the hands of the Jackson 
concern. 
In commemoration of its milestone year, the parent 


| company published a 20-page booklet giving the story 


of its growth.—_GHwW. 
——— 


| SPRINGFIELD TYPEWRITER FIRM WINS COMMENT 


Let us know your requirements in office chairs and we shall | 


The Typewriter and Equipment Company, 15 West 
High Street, Springfield, Ohio, was the subject of an 


| interesting business and industry news story in the 
| April 30 issue of the Springfield News-Sun. Equally 


honored in the article was the Globe-Wernicke Com- 
pany of Cincinnati, whose wood office equipment and 
furniture are featured by the Springfield firm. The 
Typewriter and Equipment Company has been the 
exclusive Springfield agent for Globe-Wernicke for a 
number of years, the story revealed. Special problems 
in office outfitting have the attention of George S. 
Long, Cincinnati, G-W consulting engineer for fac- 
tory and office systems for the past 33 years. 

The story was headed by an illustration showing 
an attractive window display of Globe-Wernicke wood 
office furniture and equipment. 

Al Garrigan is proprietor of the Springfield firm. 
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fer today’s Fast Pace I use 
STYLEWRITER RIBBONS 
and MIDNIGHT CARBONS 


TYLEWRITER’S extra length means 
fewer ribbon changes—a saving of 
time for the busy secretary. 
And Stylewriter’s fine weave means 
sharper impressions, easier-to-read 
carbon copies—a saving of time for the 


busy executive. 






The time-thrifty companion to Style- 
writer Ribbon is Midnight Carbon. 
Famous for making clean, sharp 
copies, Midnight Carbon is surpris- 
ingly easy to handle—never curls or 
wrinkles. It’s durable, too—it wears 
and wears and wears! 


THE CARTER’ INK COMPANY 


Boston, Massachusetts 


Corton cnt Senne 
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MAK-UR-OWN 
INDEX TABS 
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BOOK VISIBLE 








Victor Sectional Visible 


A Display of this “build-up” visible equipment in your windows 
and store will make it an “over-the-counter” seller. Proof of this 
is in every mail from dealers who have learned that there is no 


mystery about this simple, easy-to-operate Phy 
equipment—the demonstrator tells its story  #aamm@unue 


RECORDS. in WOOD 


quickly. Victor helps you with the display at 
right, stuffers, window pieces and descriptive 


folders. If you are not showing Victor Sec- 





tional, write for our display offer. 


For fast sales and attractive profits— 


Every Day, Every Month. . . Sell the Victor Line 
Sold only through dealers. 








THE VICTOR SAFE & EQUIPMENT CO., INC. 


NORTH TONAWANDA, NEW YORK 














*War casualty — will be supplied when steel is again available 
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* TREASURE CHESTS | INSULATED FILES | TUBE PANELS j IN 
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SEVERIN NAMED NEW TREASURER AND GENERAL 
MANAGER OF HALL ORGANIZATION IN TOPEKA 


The board of directors of the Hall Lithographing 
Company and the Hall Stationery Company of Topeka, 
Kans., has announced, effective June 1, the election 
of C. A. Severin as treasurer and general manager, 
succeeding the late Mer] Tabor. 

Mr. Severin occupied this position from 1936 to 1941, 
when he left to become treasurer of the Locomotive 
Finished Material Company, Atchison, Kans. During 
his absence he retained his director status of the joint 
Hall companies. 

Prior to coming to Topeka in 1936, Mr. Severin was 
active in the commercial and investment banking 
fields, and during his stay in Topeka was prominent 
in the business and civic affairs of the city. His 
return to Topeka and the lithographing and printing 
business will be welcomed by his many friends, the 
industry in the Middle West and the entire personnel 
of the Hall companies. 





=> 


MRS. LIPNER RECOVERING FROM ACCIDENT 


Mrs. William Lipner, whose husband represents the 
Koh-I-Noor Pencil Company, Inc., in the Middle West, 
was severely bruised and cut in an automobile acci- 
dent just outside of Toledo, Ohio. Mrs. Lipner was 
driving from Chicago to Toledo on May 1 to meet her 
son who had received a 72 hour pass from his military 
duties in Washington, D. C. Just before reaching 


Toledo Mrs. Lipner tried to avoid hitting a middle-of- | 
the-road driver, skidded, and crashed into a telephone | 


pole. The car was badly damaged but Mrs. Lipner 
escaped without broken bones or internal injuries. 
Her husband reports that she is recovering nicely in 
their home in Chicago. 

— 2 9 


LA CROSSE DEALER EXPANDING 


The Oliver Office Equipment Company, LaCrosse, | 


Wis., representing Allen-Wales Adding Machine Com- 


“GRAND 
PRIZE" 


TYPEWRITER RIBBONS 


and 


CARBON PAPER 
* 








'...helping duration typewriters 
to help YOU! 


ET the most in neat, clean work 
from your equipment. “Grand 
Prize’ Carbon Paper and Typewriter 
Ribbons will help you in the same 
way that over 50 per cent of “Grand 
Prize” Products are now speeding 


pany, Friden Calculating Machine Company, L. C. | 


Smith & Corona Typewriters, Inc., and Stromberg 
Time Corporation, has become agent for A. B. Dick 
Company in the LaCrosse area and has put in a full 
line of commercial stationery. W. H. Oliver, the pro- 


prietor, had his training in the sales organization of | 
the Burroughs Adding Machine Company, with which | 


he was connected for fourteen years. For six years 


he has operated his own business. An expert in fitting | 


applications to accounting problems, he also is an 
expert along athletic lines. He is familiar with Lake 


Placid and other winter sport centers, and at one time 


was skating champion of New York. 
—_———-o— 9 

PARKER ADVANCED BY ALEXANDER BROTHERS 
Alexander Brothers, Ltd., office machine distributors 
in Hawaii, 





of James Russell Parker as assistant to the vice- 
president and general manager, W. G. Huston. 

Mr. Parker has been with the organization for the 
past 14 years—ten years as general salesman and 


four as manager of the Wahiawa branch. He is con- | 


versant with all types of office appliances, general 
supplies and the particular needs of the commercial 


and armed force accounts in the Hawaiian area. His | 
many friends will be happy to learn of his promotion. | 


2 


FOSTER OFFICE SUPPLY CO. GIVEN AKRON 
FRANCHISE FOR COLUMBIA R. & C. LINE 

The Foster Office Supply Company, Akron, Ohio, 
one of the best-known office equipment firms in 
_ eastern Ohio, recently received a franchise from the 
Columbia Ribbon & Carbon Manufacturing Company, 
Inc., Glen Cove, L. I., N. Y., for the handling of the 
entire Columbia Line, including Columbia Ready- 
Master duplicating sets. 


OFFICE APPLIANCES, June, 1944 


with branches and agencies at Hilo, | 
Wailuku and Lihue, has announced the appointment | 


the paper work for government 
agencies, the armed forces and war 
industries. 


| 
| 
| * 
| 
| 









BUY AN EXTRA 
WAR BOND! 











PACIFIC CARBON and 
RIBBON MFG. COMPANY 


J. Francis O’Connor, Pres. 
Head Office and Factory: 


1451 Harrison Street San Francisco 3 
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Where the Pins Products of 
Dennison 
Were Made in 1844 


Just a century ago the Dennison Homestead in 


Brunswick, Maine, pictured above, was the 
scene of the first Dennison manufacturing 
operation. The job was done by hand, and by 
a principal of the young firm, Col. Andrew 
Dennison. His No. 1 product was a paper set- 
up box... the first ever made in America. 

Tags and labels followed. Constant improve- 
ment and diversification to fit specific needs 
expanded the line rapidly. Soon a real factory 
was operating full time and salesmen carried 
forth the Dennison Goods which set a standard 
for stationery sundries on counters through- 
out the country. 

Today, in its hundredth year, Dennison pays 
tribute to the nation’s stationers, scores of 
whom have also reached the century mark, 
and many thousands of whom now help in the 
distribution of Dennison merchandise to homes, 


schools and business offices everywhere. 
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THE POST-WAR SALESMAN 
(Continued from page 13) 


My friend is tolerant, overlooking all differences of 
religion and political opinion which may exist be- 
tween us. My friend is reasonable. My friend is 
thoughtful, remembering always to do the little things 
he may do to make life for me a little more pleasant. 
He does not forget to offer a quiet word of sympathy 
in a period of tribulation; he does not forget to con- 
gratulate me upon some personal victory. He looks 
for the slightest opportunity to boost me or my inter- 
ests. The most wonderful fruits of friendship are the 
thrills we experience when some good friend, when 
we least expect it, does us some thoughtful deed of 
kindness or service. My friend is considerate. He is 
slow to provoke me to anger or irritation. 

A certain scholar once sat down to write. He pon- 
dered and thought, and much as he struggled, he 
could think of nothing to say. A little later it became 
necessary to write to a friend. Immediately troops of 
gentle thoughts invested themselves on every hand 
with chosen words. 

In years gone by, I went away to college, leaving 
behind my best friend. After months of separation, 
I returned to find my good friend waiting with im- 
patience to hear from me or my experiences and to 
tell me of his during the previous months. Our con- 
versation was so interesting that, when 2 a.m. in the 
morning rolled around, it seemed we’d been together 
but a few minutes. 

We take pride in our friend’s accomplishments as if 
they were ours. We feel warmly when they are 
praised. His goodness is better than my goodness. His 
nature is finer than mine. Everything that is his— 
his name, his form, his dress, his books, his instru- 
ments—our friendly fancy enhances. Our own thought 
sounds new and larger from his mouth. 


To Have a Friend, Be One 


To the commercial salesmen of this audience: and to 
commercial salesmen everywhere, may I leave this for 
your serious and thoughtful consideration, “have so 
much respect for the holy laws of fellowship as not to 
prejudice its perfect flower of friendship by your im- 
patience for its opening.” 

The only way to have a friend is to be one. You 
shall not come nearer a man by getting into his house. 
The very essence of friendship is entireness—a total 
great-mindedness and trust. Our greatest assets in 
life are our friends. 

My best wish for all of you is that you may plant 
the seed of acquaintanceship as widely as possible and 
that you may cultivate this tender plant with the 
sunshine and refreshing rain of fellowship so care- 
fully that, in your later days, you shall be finally 
blessed with a harvest of many, many good and true 
friends. 

ee 2. 
TWO ROYAL EMPLOYEES REACH 25-YEAR MARK 


The Royal Typewriter Company recently tendered 
congratulations to two of its employees on the occa- 
sion of their twenty-fifth anniversaries with the 
company. The honored veterans were Burton Francis, 
Metro service department, and J. M. Dillman, fore- 
man of the South Bend service department. 

Mr. Francis started as a repairman in the Metro 
service department in 1919, was made assistant stock 
clerk in 1922, and became a mechanic nine years later. 
He has held his present position since 1936. 

Mr. Dillman joined Royal in 1919 as a delivery boy 
in the Louisville office. He was soon promoted to 
apprentice mechanic and later to a full-fledged type- 
writer mechanic. His keen ability and aptitude 
earned him a further advancement in 1931 to his 
present position. 

Both men were presented with gold watches in 
honor of the occasion and received congratulations 
from their many friends throughout the organization. 
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If you are seeking a franchise 
f with a brilliant future — write today? 


W HEN Corry-Jamestown announces Notable advancements in styling, construc- 
its post-war line of Steel Age Office tion and utility will mark the entire Steel 
Furniture, there will be plenty of sur- Age line. It will sell. There is no doubt 
prises in store. Dealers who hold a about that! 


Corry-Jamestown franchise will be in To round out our dealer organization, 


an immediate position to line up busi- franchises are available in some communi- 
ness on a basis of the competitive ad- ties—perhaps in yours. 
vantages this furniture will offer. Why not write us today? 


| 2%oe \CORRY - JAMESTOWN 


MANUFACTURING CORPORATION * CORRY, PENNA. 








Fi, & a Fe, ; G4 : oS 
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rom the tidewater swamps of the 
Atlantic to the towering ridges of the 
reat Smokies, there stretches a great 

niet wikich is Vlorth Crrolbaa’ — 


and the home of ALMA DESKS. 





R IGHT here, in our own backyard, so to speak, are all the woods 
needed in the manufacture of desks—oak, ash, maple, birch, Lass- 
wood and walnut all available in North Carolina’s vast forests. 
Being right on the ground, we can get the pick of the crop—and 
without having it hauled over half the country. 

This proximity to lumber supply is an advantage reflected in the 
better value of ALMA DESKS. It enables us to make a careful 
selection on the spot of the finest and truest woods—a tremendous 
time saving factor in manufacturing. 

ALMA craftsmen, using select woods, are ever conscious of their 
responsibility to use them well. This is an important factor in our 
ability to maintain the ALMA quality tradition—your guarantee of 
good desks honestly made and your customer’s guarantee of years 


of fine service. 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 


=f / (a } 
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NSA DISTRICT NO. 7 MILWAUKEE MEETING 
(Continued from page 28) 


“Paper in War and in Peace” was discussed by R. G. 
Whale, who reviewed the process of producing papers 
sold by stationers and then referred to the current 
shortage of wood pulp and the increasing shortage of | 
labor. The paper industry has been declared essential, 
but Mr. Whale expects the situation to get worse be- 
fore it begins to get better. 

In his address, “Filing Supplies—How to Sell Them,” 
Warren Rogers cited typical examples of men buying 
filing cabinets and indexes instead of salesmen selling 
systems. He outlined some of his own sales experiences 
and concluded by saying that dealers should remember 
it is more important to make a customer than just 
a sale. 





Post-War Sales Ingredients 


As usual, Conrad Netzhammer presented an excel- 
ent address. His topic was, “The Furniture Industry 
Cfoday and Tomorrow.” He offered the following as 
post-war sales ingredients: 1. Intensive consumer need 2 COMmMme to 


for goods. 2. Reservoir of ready cash available to the | 
consumer. 3. Products galore. 4. Improved transpor- 
tation to wider markets. 5. Well-planned, intelligent | 
sales support. Dealers, he pointed out, will have to i Oo M D x 
become better businessmen with a greater knowledge | 
of customers’ buying habits. One of his concluding | 
thoughts was that the true definition of selling is | 
“siving of knowledge.” 

The final talk of the day was given by A. C. Van 
Horn, whose subject was, “Your Supply of Wood-cased 
Pencils, Rubber Bands and Rubber Erasers Today and | 1944 ar 
Tomorrow.” Although there has been an easing on re- 
strictions of raw materials, the lack of labor and pack- 


ing materials points to continuation of slow deliveries. 

Referring to rubber bands, Mr. Van Horn said that | 

there are none available for civilian use. They are | 

made only for Government purposes and certain war On erence 


plants, mostly for incorporation as parts of a product. 
At the informal banquet in the evening, Governor 
Mixter introduced notables at the head table and then 
turned the meeting over to Ed Little, Wabash Filing 
Supplies, Inc., Wabash, Ind., who entertained with 
feats of magic. The remainder of the evening was de- 
voted to dancing and visits to the “House of Friend- 
ship,” conducted by the Northwest Travelers Club. 


Travelers Hold Annual Meeting 


On Monday afternoon at the annual assembly of 
the Northwest Travelers Club under the presidency of 
Larry M. Ackert, Eaton Paper Corporation, the follow- 
ing officers were elected: Al Nordstrom, Smead Manu- 
facturing Company, president; Elgin Burke, Wilson 
Jones Co., first vice-president; George Hanson, Boorum 
& Pease Company, second vice-president; Merrill 
Hasty, Sengbusch Self-Closing Inkstand Company, 
correspondent; Roy Clarke, F. S. Webster Company, 
secretary-treasurer, and Ken Chase, Dennison Manu- 
facturing Company, auditor. 





Tuesday Morning Session 


The program for the second day was condensed into 
a forenoon. The one address was by Frank Von Ritter 
of Stationers Loose Leaf Company, who traced the re- 
strictions of steel, brass, leather, and other materials 
used in loose leaf manufacture. Commenting on the 
release of 75 per cent of previous use of steel, he said 
that under present conditions that was less than 
50 per cent of the requirements. He explained the | 


Situaticn in detail and closed with some well-chosen 
words on doing a creative selling job. - 
The remainder of the session was given over to the s a 





“Institute of Industrial Opinion,” conducted by Mr. The Dealers Quality Supply House 
Garvin with the assistance of members of the NSA 
troupe including President Bob Latsch, George Holt of CHICAGO 10, ILLINOIS 


W. A. Sheaffer Pen Company, Ed Conlon of Rockwell- 
Barnes Company, R. C. Moore of Columbia Ribbon & 
Carbon Manufacturing Company, Ed Little of Wabash 











OFFICE APPLIANCES, June, 1944 149 








"Perfect" ‘orice 
Sliding Lea] TYPEWRITER STAND 


Sliding leaf ejects 
from either side. 
Frames made of 
selected hard- 
wood. Tops and 
leaf are plywood. 





@ Large, Easy- 
Rolling Cas- 
ters 


@ Shipped Set- 
Up, Ready for 
Use 


@ Finished in 
Olive Green 


$990 
LESS No. 550W—Top Size, 14% x 171."  e@ Leaf, 12” 
DISCOUNT Overall Height, 26” 












Strength and 
Comfort 


Upholstered 
Office Chair 


Guaranteed 
Seats and backs up- 
holstered with high- sf { 00 
grade leatherette. 
Legs and arms are 
bentwood. LESS 
DISCOUNT 


Seat Height /8'' 


Back rest swivels to 
conform with body 
and can be ad- 
justed. 


Never offered 
at this LOW 
e Large, Easy- rane 
Rolling Casters 
Assure Utmost 
Portability 


e 2 Colors 


Brown or Green 





No. 450WD 





$90 


LESS 
DISCOUNT Two casters create port- 
Made of ability and two solid 
SELECTED legs prevent creeping. 
HARDWOOD lf four casters desired, 


add $1.00 to list. 
Top Size 14"'x17!/." 
Each Leaf 14''x1!0"' 

Height 26" 


Plywood Top 
and Leaves 


@ Finished in Olive Green 
Shipped set up ready for use. 


METALSTAND COMPANY 


1615-1625 MELON ST. PHILADELPHIA 30, PA. 
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Filing Supplies, Inc., Howard Sanders of Stationers & 
Publishers Board of Trade, Al Skibbe of Associated 
Stationers Supply Company, and John Gilbert of 
OFFICE APPLIANCES. Mr. Moore spoke briefly on expe- 
riences in hiring salesmen. Mr. Sanders spoke on 
credits, a subject on which he is an expert. Ed Little 
spoke on filing supplies. The others, with some varia- 
tions, covered points which they had brought out at 
earlier meetings. The Institute proved to be most pop- 
ular and provoked interesting discussion from the 


floor. 
SS 


PENN-MAR-VA NEWS NOTES 


From “Via the Grapevine” column emanate the fol- 
lowing items: 
Crider and Crider, popular stationers of York, Pa., 
recently moved into larger quarters. 
* * * 


William F. (Bill) Laskowski, Jr., president of the 
Cotterel Company, Harrisburg, has been advised— 
nay, commanded—by his doctor to cease operations 
until September. More fishing and less fussing, Bill. 
We lope you'll be all right soon. 

* * * 


Alfred T. Ray, a former Baltimore stationer, has 
bought an interest in the firm of John W. Kennedy 
and Company, Baltimore. No change in the personnel 
is contemplated. 

* * Ba 

Palmer-Trout, formerly of 1240 Princeton Avenue, 
Trenton, N. J., have moved to 425 North Montgomery 
Avenue. They have also purchased a warehouse. 

* * * 

George Harscheid of National Blank Book Company 
sends us the following: Fred Treher was with the 
Office Equipment Company, Harrisburg, and later 
with H. L. Heymann Company, Eaton, Pa., and writes 
me as follows: 

“After 19 years experience in the field of office 
equipment and supplies, I am opening my own store 
at Second and Ferry Streets, Easton—directly across 
the street from the post office. I will carry a com- 
plete line of office furniture, duplicating machines 
and office supplies.” 

He will welcome visits from our members and will 
also appreciate receiving catalogues from the trade. 
Incidentally, the H. L. Heymann Company is going 
out of business. 

* * * 

And from Jerry Savage’s “Manhattan Cocktail”: 

Have you heard that our Joe Strauss, the Automatic 
Pencil Sharpener salesman, is now a member of the 
sales force of The Mutual Stationers Supply Corpora- 
tion, one of the largest wholesale stationers in the 
East? Joe is going to travel some of the midwestern 
states, and the South, as we hear it ... and if he sells 
wholesale stationery supplies as he has sold pencil 
sharpeners his new venture should be a huge success. 
Good luck, Joe. 


* * * 


After 15 years as buyer with the Robert A. Cools 
Company of the Bronx, that grand person, George 
Sherman, has opened his own stationery business at 
343 East 149th Street. For my money, George has 
what it takes to put over a new business such as this, 
in spite of these difficult times. We’re all rooting for 


you, boy! 
* * * 

Can anyone match the unbroken attendance record 
of that genial gentleman, Hary Tehan, of Higgins Ink 
Company, who, during 21 years of everyday business 
activity, never missed a day until recently, when he 
was at home ill with a bad cold. One day “out” in 
21 years! Guess there are very few salesmen who can 
hold claim to such a record ... what say you? 

* ok * 

(The above items are from the May 15 issue of the 

“Penn-Mar-Va Traveler.”) 
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FOR MAXIMUM FILING 
RESULTS / 


THE > LINE 


With the limited manpower and the greatly 


accelerated pace of business generally, a 





greater burden than ever is imposed on record 
keeping. Filing systems, supplies and equip- 
ment must be as workable as possible. So, you 
as a dealer, interested in the welfare of your 
customers—must make certain their filing 


equipment and supplies yield maximum results. 


The GUSSCO Line is just the right medicine 
for present day filing and finding ailments— 
good, solid merchandise which produces maxi- 


mum results. 


For Transfer Time—and all the time—sell The 


GUSSCO Line. 




















GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 


TRADEMARK 


TRANSFILE 


FIBREBOARD FILES 


in wartime dress are still the standard by which 
others are judged. 
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BROADEN YOUR SALES HORIZON 


i ooo 


/UTAERRBB RN \\ 
PAARL LL LAA 


RECORD KEEPING EQUIPMENT 


Rol-dex accommodates and simplifies the han- 


dling of: 

Stock Record Controls Expediting Records 
Perpetual Inventories Credit Reference 

Personnel Records Allotment Ledgers 

Invoicing Records Accounts Receivable Ledgers 
Production Records (Machine or Manual) 
Cost Records Pay Rolls 

Sales Records and Many Others 


Make it your business Today to find out how you can 
sell Rol-Dex. The complete dealer story will be mailed 


to you on request. 





Part of Public Utility Installation. Excess 
of 100,000 cards accessible to one operator. 








GENERAL 
OFFICE 
MANAGER 





The man inside this 
door will welcome 


the ROL-DEX story 















Rol-Dex Has Many Sales Features! 


Rol-Dex is adaptable to any type, thickness 
or size of form, card or record . . . it permits 
a company to use their present cards or 
forms. Rol-Dex is custom-built to each com- 
pany’s precise needs . . . it has proven its 
ability to cut operating costs and eliminate 
waste motion in record keeping. 


Rol-Dex keeps thousands of records at the 
operators fingers tips; reduces operator 
fatigue; permits the most efficient indexing 
known; allows the removal of trays. 


ROL-DEX COMPANY 


433 SHELBY STREET . 
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DETROIT 26, MICHIGAN 
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FIFTH DISTRICT STATIONERS AT COLUMBUS 
(Continued from page 32) 


was discussed by George Lawrence of the Oxford Paper 
Company. “The Fifth Freedom,” a slide film shown 
through the courtesy of the Association of National 
Advertisers, was presented by Les Crowl. 

Mr. Wilking talked himself into a job. At any rate, 
after his address on post-war replacement of man- 
power his name was presented by the nominating 
committee for the office of governor, to which he was 
elected. 

The comments of William Hoge on planning post- 
war marketing merit special attention. The war, he 
said, has emphasized the importance of planning. 
Planning not only is desirable but is an obligation. 
We should plan, he said, because the war has created 
new and unusual conditions. Post-war planning, he 
added, is applying intense methods of the past on a 
larger scale and applying them to the future. The 
time to start, he said, is now. Mentioning the con- 
fusion at the beginning of the war program, he said 
that we must not have it prevailing at the beginning 
of the peace. The responsibility he laid at the feet 
of all—dealers, manufacturers, salesmen—but particu- 
larly at the feet of management. The ideas, he said, 
might come from the most humble stock clerk, but 
management must put them into effect. For main ob- 
jectives he listed “Keeping Employment at Maximum 
Level After the War” and “Being Prepared to Operate 
on Expanded Basis to Take Care of the Enormous 
Backlog of Consumer Goods.” The scope of planning, 
he said, depends upon individual firms. Among special 
points to have in mind he listed: type of inventory; 
standardization of lines—new lines needed or old ones 
to be abandoned; store and plant facilities, including 
new fronts, decorations, remodeling, buying, person- 
nel, personal service, customers, definite policies, and 
selling, the last involving careful market analysis to 
show possibilities for desks, chairs, files, loose leaf, 
and other goods. Every dealer, he said, should be able 
to make a forecast of expected volume, stating that 
the forecast is the basis of all sales plans. 

——_—0——2- 








A LOUISVILLE VICTOR VISIBLE DISPLAY WITH A PROVEN 
SALES RECORD.—This attractive window at Meffert Office 
Supply Co., Louisville, Ky., was directly responsible for the 
sale of a Victor cabinet, cards and signals totaling $150 and 
for three Victor Visible books to another customer, according 
to President A. J. Gunderson. He adds that the total sales 
results of the display were highly satisfactory. 
————— 


BLANKENSHIP BACK IN DEALER BUSINESS 

Ted Blankenship, formerly in the typewriter busi- 
ness in Chicago and until recently with the sales staff 
of the Royal Typewriter Company on the West Coast, 
returned to Chicago a few months ago. He is now 
established as a dealer again, operating the Acme 
Office Equipment Company at 8 South Dearborn Street. 
He is selling and renting office machines and offering 
service and supplies. 
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ATTENTION 
~ STATIONERS 


TYPEWRITER & | 
BOXED PAPERS 
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“easy access BONDS ~ ONION SKINS 
to Contents MIMEOGRAPH - MANIFOLD 
“PRINTED COPY ”- MANUSCRIPT COVERS 
BRIEF FOLDERS 
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AMERICAN WRITING PAPER CORPORATION 


HOLYOKE, MASSACHUSETTS 








POCKET SEALS oF QUALITY 





The “ALUMINUM” Pocket Seal 


UNCONDITIONALLY 
GUARANTEED 





“BEST SELLER” for 40 YEARS 





THE NOTARIES FAVORITE 





The “OFFICIAL” Pocket Seal 


REALLY EMBOSSES 
HEAVY PAPER 


A CORPORATE SEAL 
POCKET SIZE 





FURNISHED IN 3 SIZES 








MANUFACTURED BY 


MEYER & WENTHE, Inc. 
Established 1854 
Dependable Service for 87 Years 


30 SOUTH JEFFERSON STREET, CHICAGO 6, ILLINOIS 








PLACE YOUR ORDER WITH YOUR LOCAL 


MARKING DEVICE DEALER 
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BO X 
536 South Clark Street 


ATTRACTIVELY PACKED 

IN REROLL DISPENSING 

BOX AND DISPLAY CARTON 
& 


12 ROLLS OF ONE COLOR TO CARTON 


e 
WRITE FOR INFORMATION! 
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IN ANY QUANTITY 


LET, 
STRING BINDERS 


Liberty String Binders cannot 
be surpassed as the ideal 
method for packaging small 
forms such as Sales Slips, 
Vouchers, Checks, Tickets, 
Deposit Slips, Bills, Time 
Cards, etc. 

Liberty String Binders are 
made of quality jute manila 
with tension button and cord 
attached. Style A—1 button; 
Style B—2 buttons; Style T 
with right or left hand tab for 
indexing. Made to order, any 
size, any quantity. Low in cost. 


A QUICK OVER THE COUNTER 
SELLER 
SPECIAL UTILITY SIZE 
STYLE RBS 2” x 3’ 
$13.00 Per M. 


Write for complete details 
and prices. 


COMPAN Y 
Chicago 5, Illinois 


ORANG 
CHERR 


CANAR 
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MANUEL 


Used for 
FILE FOLDERS 
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ADDRESSING 
MAILING LISTS 
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IBSA AND NSA SIXTH DISTRICT MEETING 
(Continued from page 30) 

count and commission, straight salary, and salary and 
bonus plans, pointing to the advantages and imper- 
fections of each. His own conclusion was that a slid- 
ing bonus plan is the better type when related to a 
basic salary because it offers some security and also 
big opportunity. Every business organization has a 
great investment in its salesmen, an investment that 
must be protected. 

Under a slightly different title, Harry Horder, pres- 
ident, Horder’s, Inc., Chicago, repeated the address 
that he gave at the meeting of District No. 7 in M'l- 





ig & 
NEW ILLINOIS ASSOCIATION 
HEADS ELECTED AT CHICAGO.— 
W. M. Weck, Haines & Essick Co., 
Decatur, governor-elect Sixth District, 
and Maynard Westring, Mid-City 
Stationers, Inc., Rockford, re-elected 

president of IBSA. 





His topic was 


waukee, which is reported elsewhere. 
and Abnormal 


“Stock Control Related to Normal 
Times.” 

A particularly helpful and revealing address was 
given by Howard S. Sanders, executive secretary, Sta- 
tioners & Publishers Board of Trade, Inc. Mr. Sanders 
spoke on “Financing a Retail Business.” He prefaced 
his remarks by pointing out that the lack of proper 
records was the largest single factor in the failure 
of business organizations. In order to have some as- 
surance of success the course of a business must be 
charted. Favorable location is an important factor but 
it is often given disproportionate attention. The 
would-be businessman often fails to analyze his situa- 
tion in terms of available capital in relation to de- 
mands that may be made upon it. Men going into 
business as dealers in this field have often had the 
support of manufacturers in the matter of building up 
inventory. If properly controlled, the practice is good. 
However, manufacturers cannot continue to carry in- 
ventory for dealers, so in the final analysis the dealer 
himself must have adequate capital and know what he 
is doing. 

The last address of the morning before luncheon was 
inspirational in character, but practical in application. 
It was delivered with dramatic skill by Joe T. Meek, 
executive secretary, Illinois Federation of Retail Asso- 
ciations. The talk was entitled, “As of Today.” Mr. 
Meek referred to the post-war goal of 55 million people 
employed in the United States and an annual mer- 
chandise sales total of 140 billion dollars. In order to 
achieve these high points Mr. Meek is convinced that 
Government controls must be reduced, at least, and 
perhaps eliminated. In his opinion the situation re- 
itself into a battle for supremacy between 
planned economy and free enterprise. In conclusion 
he pointed to the labor bloc and the farm bloc, and 
asked, “Why isn’t there a business bloc?” 

The NSA Troupers took over for the afternoon. 


| Charlie Garvin introduced the following, who served 


as a board of experts and discussed “Today’s Prob- 
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ure, 


that’s what they all say! 


H MANY, MANY times have you been 
promised more sales, bigger profits, 
less headaches, with some other line of 
carbon paper? 


But your own experience taught you to 
discount superiority claims. Your judg- 
ment is based on results in your own 
territory—rightly so. And results in 
terms of new business, repeat business, 
and profits, are making Allied’s Rocket 
Carbon Paper a favorite with dealers 
everywhere. 


Backed by 37 years of skill and ex- 
perience in manufacturing quality carbon 
paper, Rocket is as modern as tomorrow. 
The economy of long wear, the satisfac- 
tion of perfect copies, make Rocket 
popular with every user. 





CARBON PAPER 
by ’ 
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Your Opportunity 
You can enjoy the benefits of this same 
acceptance in your market. Your cus- 
tomers — both old and new — will like 
the many extras built into Rocket Carbon 
Paper including Allied’s exclusive Non- 
Curl and Full Tab features. It’s a natural 
for your number one carbon line, insur- 
ing you sales volume and nice profits. 


Do It Now! 


Why not write today for full details. Let 
us tell you about Allied’s dealer guaran- 
tee, prompt shipments and personalized 
service. 


Allied manufactures a com- 
plete line of top quality, full 
profit carbon paper and rib- 
bons in every price range. 
Included are the famous 
Echo, Skipper, Comet, Pace- 
maker, Scottie, and Penci- 
luxe Brands. Each is the 
leader in its field. 


CARBON & RIBBON MFG. CORP 
165 DUANE STREET 
NEW YORK. N. Y. 
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FILES YOU CAN Soff AND Deliwor 
IMMEDIATELY 


CARD INDEX FILES BOYCO FILES are the 


for 3x 5,4x 6, 5x 8 and 6x 9 CARDS Best All Wood Files Made. 
—ONE, TWO OR FOUR DRAWER FILES— 
15 inches and 24 inches deep 
That Stack on a Base saan ial 
Into Vertical Units No. 2024. Solid 20 i. 





BUILT TO GIVE YEARS OF EXTRA 
HARD USAGE. BOYNTON QUALITY 
THROUGHOUT. 


TABULATING - 
ee 
CARD FILES = 
POSITIVE—REMOVABLE—PATENTED— = 

TABULATING CARD EASY WORKING FOLLOW BLOCK 3 
No. 424. Sectional 60,000 CARD CAPACITY -_ 
ee 
a 
ws 
es 


‘alulululula’s 'y 'y r 


FOUR DRAWER FILES 


for Checks 


DRAWER SIZE INSIDE 
43/,"" x 9/y" x 22" 
EQUIPPED WITH OUR PATENTED 
FOLLOW BLOCK 





No. 9400. Check File 


SINGLE DRAWER 


Letter and Legal Size 


FILES 


THEY STACK INTO FOUR OR FIVE 
DRAWER CABINETS 





BOYCO FILES are the No. 8511 Single Drawer 
Best All Wood Files Made. aT 


MANUFACTURED BY 


BOYNTON AND COMPANY 


1725-47 North Bosworth Street Chicago 22, Illinois 
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lems”: President R. D. Latsch, Latsch Brothers, Lin- 
coln, Nebr.; George Holt, W. A. Sheaffer Pen Company; 
John A. Gilbert, OrricE APPLIANCES; A. R. Skibbe, As- 
sociated Stationers Supply Company; Ed Conlon, 
Rockwell-Barnes Company; Stanley Griebel, Yawman 
and Erbe Manufacturing Company; Harry Nichols, 
Weis Manufacturing Company; Ed Manning, Stein 
Bros. Manufacturing Company; Harold Hampton, In- 
dianapolis Office Supply Company. 

George Holt started the session by giving his ad- 
dress, “The Day the War is Over.” His comments on 


HERE AND THERE AT THE NSA SIXTH DISTRICT 
MEETING, EDGEWATER BEACH HOTEL, CHICAGO 
1. Seated: John Carroll, Temple & Carroll, Galesburg; Mrs. E. A. 
Nichols, The Daniels Co., Muskegon, Mich.; Harry Pinch, University 
of Chicago Bookstore; Charles Marquis, Woodworth’s Book Store, 


Chicago. Standing: A. H. Labahan, Labahan Staty. Co.; Will 
Harms, Business Equipment Co., Peoria; Harold Hampton, Indian- 
apolis Office Supply Co.; Fred Greenwood, Chicago. 

Harry McFarland, Rockford Office Equipment Co., Rockford; Mrs. 

McFarland. 

E. A. ‘‘Bill’’ Nichols, The Daniels Co., Muskegon, Mich. 

- John Henn, Stanley Wessel & Co.; Harold Johnson, Wells 

Furniture Co. 

. Seated: Charlie Mueller, Joseph Dixon Crucible Co.; Paul Buck- 
walter, National Blank Book Co.; Maynard Westring, Mid-City Sta- 
tioners, Inc., Rockford; Jess Peck, Springfield Staty. Co., Spring- 
field. Standing: Duncan Conklin, Boorum & Pease Co.; Walter 
Waldvogel, National Blank Book Co.; Herb Walsh, Ace Fastener 
Corp.; Jim Lynch, Browne-Morse Co. 


Office 


ol fo 


the fountain pen industry, having been presented at 
preceding regional meetings, were reported last month. 
Mr. Conlon told something about the paper situation 
and other members of the troupe answered queries or 
covered subjects included in the list of 25 that have 
been presented at all regional meetings this year. The 
comments were particularly valuable to dealers who 
have been searching for an understanding of current 
production and market conditions. 


The annual banquet, held in the Marine Dining 
Room Friday evening, was a gala affair. Delegates and 
their wives enjoyed the floor shows and the dancing. 
Some had difficulty deciding whether to continue with 
the pleasures of the Marine Dining Room or settle 
down in the “House of Friendship,’ conducted by the 
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BUILD UP YOUR PROFITS WITH 
“BILDUP’’ STACKING POSTS 


Here's a very practical office accessory — transparent 

| “Plastacele” Stacking Posts, developed by WORLD-WIDE. 
Strong, simple, easily attached. Adjustable to any tray 
irregularities. Harmonize with any wood-tray finish .. . fit all 
WORLD-WIDE letter trays. 





You'll “build up” letter 
tray sales and your profits 
by showing BILDUP Posts 
and WORLD- 
WIDE Trays. 





ASSOCIATED STATIONERS SUPPLY CO. 


Distributors for Manufacturers 
229 SOUTH JEFFERSON STREET CHICAGO 6, ILLINOIS 











BRIGHT 


Wartime regulations have imposed severe restrictions on our out- 

put, on our materials and availability of labor—all of which have 
proved a severe handicap to our ability to serve our many good 
customers in the prompt and efficient manner which has been our 
custom. We are sincerely grateful for the patience and under- 


standing which you have given us, and we do want you to know 
we will continue to do the best we can for you at all times. 


Scssontitanititeaehatininimieeeldaia 


Sorry. No BRIGHT catalogs available. Present conditions make it 
inadvisable to publish another until the war is over. 


BRIGHT CHAIR CO., INC. 


127-133 BLEECKER ST. NEW YORK, N. Y. 
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Air Mail is the thing today .\, 
ond Sky-Rite Stationery's | | 
lightness mokesiteconomical. *% 
Brilliant White, crackly—use 
it for Peace and War- mail 

Sold at all Better Stores 
Dealers—write for Catalog 

Distributors Coast to Coast 
AGENCY PAPER CO. 
= New York 13, N. Y. 
xnctoriee. 
ew Yor 

—s Chicago 





NEW YORK 
OFFICE 


74 Varick St. > 4 


Phone 


WA 5-1671 








DEALERS: 


Territory is 
available. 
Write for 


proposition. 


DUPLICATOR 
“FLUID 

















° Brighter Copies 

Lo R 
a e Longer Runs 
DIRECT e Practically Odorless 
PROCESS e Non-injurious to 
LIQUID Machines | 

DUPLICATORS | i sientiyeniie 
Offset to Other Copies 









In gallon jugs or 54 gallon 
drums 


ORDER TODAY 





Feet ©=AUTOCOPY, INC. 


| shimit riuiD J 462 WEST SUPERIOR STREET 


tt By CHICAGO 10, ILLINOIS 
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Great Lakes Travelers Club. It was a pleasant evening 


| for all. 


The two addresses Saturday morning—“What Are 


| Your Plans for the Future?” by A. R. Skibbe, vice-pres- 
| ident, Associated Stationers Supply Company, and 


“Your Market Today and Tomorrow,” by Paul Buck- 
walter, general sales manager, National Blank Book 
Company—were duplicates of the ones presented at 





MAXIMUS AND MINIMUS OF THE 
NSA 6TH REGION MEET.—Mrs. Gil 
Amberg casts a skyward glance at 
Howard Sanders, Stationers and 
Publishers Board of Trade, as the 
pair discuss the evening program 
held at the Edgewater Beach Hotel, 
Chicago, late in April. 


the 7th District meeting in Milwaukee. They are re- 
ported elsewhere. 

Following the speeches the assembly stood for a 
moment of silence in memory of those members who 
had passed away the preceding year. Committee re- 
ports were received and then Mr. Westring expressed 
appreciation to all who had contributed to the success 
of the convention. The meeting adjourned after the 
election of officers and the nomination of a governor, 
referred to in an earlier paragraph. 

———-— 


ROSTER ISSUED BY PENN-MAR-VA TRAVELERS 


An attractive new 20-page membership roster has 
just been distributed to the members of the Penn- 
Mar-Va Travelers Club. The roster was published by 
William H. (Bill) Cravens, president of Walcott- 
Taylor Company, Washington, D. C., who defrayed all 
the expenses involved in its preparation. 

Included in the booklet is a list of all members, to- 
gether with the companies represented, members in 
the service, officers, executive committee members and 
honorary members. Also included is an alphabetized 
list of manufacturers, each accompanied by the name 
of their representative or representatives. 

Penn-Mar-Va Travelers cover the states of Penn- 
sylvania, Maryland, Virginia, Delaware, New Jersey, 





| the District of Columbia, and the city of Wheeling, 


W. Va. The club was organized in 1929 with 27 mem- 
bers, and now has a total membership of 141. 

The new roster is an excellent example of painstak- 
ing editorial effort, and one of which Mr. Cravens and 


his fellow Penn-Mar-Va Travelers can well be proud. 
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WHEN your customers get their offices ready for peacetime business, 


d 
S 
: they will buy only the best and the latest in office supplies . . . Nothing 
less than a SPEED “Swingline” or TOT Stapler will measure up to 
S the higher standards they have set . .. SPEEDWAY Fasteners will be 
their definite choice . . . They'll be ready customers for SPEEDMATIC 
F Tackers, too, and for all of the other tried and trusted SPEED PROD- 
UCTS ... No doubt about it—in the post-war world, as at present, 
. SPEED will be the order of the day! 
2 
SPEED PRODUCTS COMPANY 
i 37-18 NORTHERN BOULEVARD + LONG ISLAND CITY 1° WN, Y, 
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THE TALE OF THE CRYSTAL‘ STENCILS 
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LEAN WRITE and SUPREME CRYSTAL STENCILS of 
have revolutionized stencil cutting! The top Crystal Sheet pa 
that protects the typewriter completely eliminates type- - 
filling ...type-cleaning ... feed-roller swelling, chop-outs! pu 
va 
The result: SHARPER and CLEANER impressions—saving of ~4 
*Reg. U.S. time —longer life for your typewriters. Compare ALEAN Ni 
faa tiie WRITE and SUPREME CRYSTAL STENCILS! One trial will s 
convince you of their superiority. » 

t 
Now Available in Cellulose and Non-Cellulose a! 
ATTENTION DEALERS: Some exclusive territories are still oe 
available ... Write today for samples and information on ‘ 
our Exclusive Dealership Plan! ~ 
NATIONAL DUPLICATING CO., A SUBSIDIARY OF 
* 
t : 
In 
Hc 
Ut , 

DENVER 2, COLORADO nay 
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PASSED AWAT 


ADRIAN A. DAVIS 

Adrian A. Davis, for the past several years associated 
with the Harter Corporation, Sturgis, Mich., and a 
well-known office furniture salesman in the Chicago 
area, died at Memorial Hospital, Lima, Ohio, on 
March 19. The immediate cause of his death was 
pneumonia and a heart ailment. 

Mr. Davis began his career as a railroad worker, 
later serving as private secretary to the treasurer of 
Armour and Company, Chicago, and in a similar ca- 
pacity for Dr. Ed Rumley, of the Rumley Company, 
La Porte, Ind. He entered the business furniture field 








THE LATE ADRIAN A. DAVIS 





with the Chicago branch of the General Fireproofing 
Company; four and one-half years later, in 1918, he 
joined the Chicago branch of the Berger Manufactur- 
ing Company, where he subsequently became manager. 
In 1929 he rejoined the General Fireproofing organiza- 
tion, doing special work in sales, with headquarters at 
Youngstown, Ohio. Four years later, he was made 
Chicago branch manager of the Globe-Wernicke Com- 
pany. He subsequently joined Globe Furniture and 
Stationery Company in Chicago, from which he moved 
to the post he held with Harter. 

He is survived by his widow, Margaret, 418 East 
Fourth Street, Spencerville, Ohio. 


> > >b 
CHARLES G. STOTT 

Charles Gurley Stott, founder and former president 
of Charles G. Stott & Company, Inc., stationers and 
paper dealers of Washington, D. C., died on April 26, 
following a protracted illness. He was 79 years old. 

Born in Washington in 1864, he was educated in the 
public schools of the district and attended Pennsyl- 
vania Military Academy and Lafayette College. His 
original store was opened at 480 Pennsylvania Avenue, 
N.W., in 1888; later the business was moved to 309 
Ninth Street, N.W. In 1914 the firm was moved to its 
present address at 1310 New York Avenue, N. W. At 
the time of his death, Mr. Stott was serving as treas- 
urer of the business, having previously relinquished 
the presidency to his son, Charles A. Stott. 

He was a member of LaFayette Lodge No. 19 of the 
Masonic order and of Phi Kappa Psi fraternity. He 
was also a member of the New York Avenue Pres- 
byterian Church. 

Surviving are his widow; his son, Charles A., present 
head of the business; and a daughter, Miss Esther 
Fuller Stott, all of Washington. 


> > fh 
ESCO WITTENMEYER 
Esco Wittenmeyer, 35, proprietor of a Vincennes, 
Ind., typewriter exchange, died at the Good Samaritan 
Hospital in that city on Wednesday, May 10. Death 
was due to a cerebral hemorrhage. 
A semi-invalid and unable to walk since leaving high 
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ALL-STEEL 
PRE-WAR 


STAPLERS 


Again, Ace is in position to put in production three of 
its most popular models, the Pilot, Scout and Clipper. 
These all-steel, pre-war machines are built by the same 
precision engineers and skilled workmen that have 
made Ace Staplers the finest money can buy. Their 
ruggedness, long-life and easy, dependable operation 
have won the confidence of those who appreciate and 
demand the best in stapling equipment. Shipments 
made to those qualifying with proper priority ratings. 






CLIPPER 


ae ee ee eee eek @ ea mem, | 
CHICAGO 13 


ACE 


3415 NORTH ASHLAND AVENUE e 








ST. JOHNS TABLES 


% You can specify ST. JOHNS wood office 
tables today with confidence and pride, for 
although wartime restrictions are continuing 
to affect our volume of production, we are 
maintaining our well-known ST. JOHNS 
standards of quality, standards that are so 
important for the future goodwill of your 
business. 


SUPPORT THE FIFTH WAR BOND DRIVE 





No. 28 Table Description: 


% Selected Northern Oak in Office 
Golden or School Brown finish. 
Plank edge top 12" thick with 
extra frame underneath to pre- 
vent warping. Legs are 234", 6- 
foot length has 314" legs. Draw- 
ers are dovetailed front and back Sizes: 
with framed-in 3-ply bottoms. 5 30 x 48 inches 
and 6 foot sizes have two : 

32 x 60 inches 


drawers. 
34 x 72 inches 


St. Johns Table Company 


Seventy-six Years of Leadership—Established 1868 















Chicago Office: 666 Lake Shore Drive, Chicago 11 
New York Office: 206 Lexington Ave., N. Y. C. 
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To Be Announced Soon... 
A NEW PATENTED 
PREMIER TRIMMING BOARD 


with several important new, exclusive features! 






Protected by 
U. S. Patent 


Premier Scores Again . . . Watch for an early an- 
nouncement and delivery date on the new Premier 
Trimming Board. We think this product will justify 
our claim to leadership in the trimming board field. 
In the meantime let us serve you with our present 
line of Premier Boards. 


Please Note: Premier Cutters sold on priorities only. 


PHOTO MATERIALS CO. 


53-59 East 26th St. CHICAGO 16, ILL. 


Representatives 
Fred Deutsch, 3525 Southwestern N. L. & K. W. Zeagler, 1709 W. 
Bivd., Dalias, Texas—Texas and Okla. Eighth St., Los Weep (7 es, Cal. 
mil Stone, 320 Church St., New R. E. Horter, ind il., Mich., Ohio, 
mee City, covering New York. 2523 W. 109th Pi., Chicago, til. 
Harry Henkel, 62 Castie Dr., S. Lichtenstein, 1228 Locust Ave., 
Oakiand, Cal. Philadelphia, Pa. 








INK 


Our 45 years’ experience in the 
peato setts (oot itt d-MmMNe) MMMEo ith o)iCeeditete) 
inks enables us to offer you the 
finest products obtainable any- 
where. 

Our PREMIUM INK is a high 
grade black ink that has the 
properties of Quick Drying and 
Minimum Penetration into the 
paper. The finest ink made for 
first class stencil duplicating 
work. 

BULLETIN INK fills the need for 
a jet black ink where price is 
a factor. Excellent results at a 
pootbebbeettteeMe) Morelia 


All inks manufactured under the personal 
supervision of Fred B. Canode. 


WRITE TODAY FOR SAMPLES AND PRICES!! 


INK SPECIALTIES CO., INE. 
523A N. HALSTED ST. e CHICAGO 22, ILL. 


‘SATISFACTION GUARANTEED OR YOUR MONEY BACK’ 
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school, Mr. Wittenmeyer established his agency several 
years ago. He had been the subject of numerous na- 
tional magazine and newspaper articles dealing with 
his advertising and business methods. 

He is survived by his widow, parents and a sister.— 


WBC 
+ hk >f 
LEO A. JACOBSEN 


Leo A. Jacobsen, one of the directors of Excelsior 
Supply Company, Ltd., of New Zealand and Australia, 
died in Wellington, N. Z., on February 1. His death 
resulted from a heart attack suffered shortly after 
leaving his office at mid-day on January 31. He was 
63 years old. 

The Wellington company was founded nearly 40 
years ago by F. Lindsay Ryan, an emigrant from his 
home in the United States. The New Zealand opera- 











THE LATE LEO A. JACOBSEN 


tions have been managed by Mr. Jacobsen for the past 
36 years, and during this time an extensive importing 
and manufacturing organization has been built up. 
Many of the more important American manufacturers 
of office equipment and allied lines are represented in 
New Zealand and Australia by this company. Both 
Mr. Ryan and the deceased have paid frequent busi- 
ness calls to the United States and Canada, where 
their many personal friends will learn, with deep re- 
gret, of Mr. Jacobsen’s passing. 

Surviving are his wife, Mrs. Zoe A. Jacobsen, and 
one son, Flying Officer Peter A. Jacobsen. 


JAMES OVERTON ROBNETT 


James Overton Robnett, 44, manager of the Cen- 
tral Office Equipment Company, Columbia, Mo., died 
on April 9 after an extended illness. He had been 
confined to the Boone County Hospital for the past 
three weeks, suffering from a heart ailment. 

A native of Boone County, Mr. Robnett was gradu- 
ated from the school of journalism at the University 
of Missouri in 1922. He was a member of the Beta 
Theta Pi fraternity, American Legion and Lions Club. 

Surviving are his widow, Mrs. Katherine Goodson 
Robnett; his adopted son, Jimmie; two sisters, Mrs. 
J. M. Estes of Columbia and Mrs. E. L. Spence of Ken- 
nett of Columbia. 

> > >b 


CLARENCE TOLVE 
Clarence Tolve, assistant buyer for Miller-Davis 
Company, Minneapolis, Minn., died Friday, April 21, 
at the age of 53. He had been employed by the well- 
known Minneapolis firm for the past 23 years. 
Surviving are his widow and two children. 


> > >f 
MAX FICHTNER 

Max Fichtner, secretary and treasurer of the Simax 
Stationery Company, 43 East 46th Street, New York 
N. Y., died on May 5. His death resulted from injuries 
suffered in an accidental fall from which he never 
recovered. He was 45 years old. 

Mr. Fichtner, with Simon-Yohalem, president, and 
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Monroe Listing Machine 209-11-092 





Monroe Calculator MA 7-W 


For more than a generation Monroe Calculating Machines have been 
standard equipment in business and industry throughout the world. 
The same excellence of construction and dependability that won this 
universal acceptance are built into Monroe Listing and Monroe Ac- 
counting Machines. Our representative will welcome the opportunity 
of explaining the availability of Monroe equipment under existing con- 
ditions. Ask about our Guaranteed Maintenance Plan to keep your 
Monroes in top operating condition. Call the nearby Monroe Branch, 
or write to Monroe Calculating Machine Company, Inc., Orange, N. J. 


MONROE 


CALCULATING - LISTING - ACCOUNTING MACHINES 
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“until the success of the invasion is assured’ 





STEEL 


for the Market 
of Tomorrow 


A completely re-designed line with many 
outstanding advantages will be announced 


in its proper order. 


Dealers possessing a “Peerless Fran- 
chise”’ will be in a position to immediately 
take advantage of the tremendous oppor- 
tunities the post-war period will offer. 

If you are interested in handling a broad 
complete line of Steel Office Furniture with 
every competitive advantage, write us for 


further details. 


PEERLESS STEEL EQUIPMENT CO. 


UNRUH & HASBROOK STS., PHILADELPHIA 11, 
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Arthur Robinson, vice-president, founded the Simax 
Stationery Company, Inc., some 20 years ago. He was 
well liked and respected by all and enjoyed an envi- 
able reputation throughout the trade. 

Surviving are his widow and six children. 


> > >k 
S. S. CROOKS 
S. S. Crooks, for many years a dealer in office sup- 
plies at 1650 Ashland Avenue, St. Paul, Minn., died 
on April 18. He would have been 93 years old on 
April 30. 
Prior to his retirement last year, when he entered 














THE LATE S. S. CROOKS 
the Minnesota Masonic Home in September, the de- 


ceased was one of the oldest active men in the office | 


supply industry. 


+ > >b 
EDWARD T. WALSH 


Edward T. Walsh, a partner and factory superin- 
tendent of The Daco Card & Index Company, Inc., 9 
Federal Court, Boston, Mass., died on April 27 at the 
age of 38. 

Mr. Walsh entered the employ of the company 20 
years ago as a Harris pressman, gradually advancing 
to the post of factory superintendent. He became a 
partner in the business with Edward S. Churnick in 
March, 1943, following the retirement of David Cooper, 
founder of the business. 

Surviving are his widow, Agnes, and six minor chil- 


dren. 
> > > 
HARRY C. KREPS 

Harry C. Kreps, 82, purchasing manager for the 
Conklin Pen Company, Toledo, Ohio, for 18 years, died 
May 6 in his home in Maumee, Ohio. He was a mem- 
ber of the Maumee village council and until six 
months ago a member of the Maumee board of public 
affairs. He was survived by his wife, Helen A. Kreps.— 


AK. 
1 > -b 
WILLIAM J. COSTIGAN 


William J. Costigan, 54, associated with the National 
Blank Book & Supply Company before retiring be- 
cause of illness, died May 4 in Akron, Ohio, after a 
long illness. His wife, a daughter, a son, and three 


brothers survive.—AK. 
———o— 


PAPER COMPANY ISSUING WEEKLY NEWS-SHEET 


The Universal Paper Products Company, 823 South 
Wabash Avenue, Chicago, Ill., has recently inaugurated 
a weekly news bulletin, ‘“Universal’s Washington Chat- 
ter,’ covering developments in the paper field as 
rapidly as the information becomes available in the 
nation’s capital. The new publication covers regula- 
tions and releases on every type of paper and is dis- 
tributed to every jobber handling Universal flat bottom 


drinking cups, portion control cups, and cone-shaped | 


VeeCups for fountains or offices. 
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WARTIME SERVICE... 


Looking after old friends. 


WHEN HOSTILITIES CEASE... 


Looking forward to new friends. 


ey 
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* PAPERS 
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BERKSHIRE 
TYPEWRITER PAPERS 
EATON PAPER CORPORATION 


Pittsfield, Massachusetts 
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. and 


Yes, they are still available . . 
their quality uncompromising as 
ever: 

Dri Kwik Stamp Pads 

Dri Kwik Inks 

All Weather Stamps 

All Weather Inks 

Fulton Business Outfits 


Fulton Service Daters 


Qiultou SPECIALTY CO. 


200 Fifth Avenue, New York 10, N. Y. 


Factory at Elizabeth 1, New Jersey 











BLE ee 


VICTORY MODEL 
COPYHOLDER 


The RITE-LINE Copyholder is now available in non-critical 
materials and can be sold without priority. It is a small 
self-contained unit that can be placed anywhere inde- 
pendent of the typewriter. It guides the eye of the typist 
along the line she is copying. Prevents errors. Speeds 
production. Price U.S.A. $11.85. A few exclusive territories 
still available. Send for folder. 


RITE-LINE SALES CO., INC. 
101 Park Ave., New York 17, N. Y. 


RITE-LINE 


U.S. Par. OA. 


COPYHOLDER 


LLL te 
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THE C. L. DOWNEY CO. 





PLEASE SEND 
REQUEST ON 
YOUR FIRM‘S 


PAGE CATA L 0 we. COLOR 
Lisng: | 


DRAWING AND SUPPLY 1S 
N Y LIMITED. 
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AUTOMATIC COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 
‘Steel-Strong” Products are sold through Stationers and 
Office Supply Dealers only. We have no retail salesmen to 
pirate your customers and cash in on your missionary work. 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 
Sorting Trays 

Coin Storage Trays 


Coin Wrappers 

Bill Straps 

Coin Bags 

Currency Bags 

Draw String Bags 
Metal Clasp Bags 
Night Depository Bags 
Linen Shipping Tags 


Downey Change Trays 


June, 
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June Saver 
FILE 


e Non- priority wood 
construction 

e Two Drawer — Top 
opens completely 

e Metal Guide Rod 
Compressor — Metal 
Back Control 

e Attractive Plastic 
Handles and Pulls 

e 11,” Casters 

e Letter and Legal Size; 
Olive Green Finish 

e Desk height 301/,” 

No. MF1500G—Letter 





ene: $27.00 List 
No. MF1600G—Legal 
gee $29.00 List 


F.0.B. Rockford, Ill. 


BUSINESS EFFICIENCY AIDS 


P. O. No. 258-A Skokie, Ill. 











A NEW 


ee Somaet- 
Win ty 
FILE STENCILS 


‘ae A 2 x 4 
Cé /LEe~2472 


















Be sure to look in- 
to this systematic 
and protective fil- 
tng method ; insures 
utmost safety for 


stencils, at' low cost 


2 SIZES 


for 50 and 
100 STENCILS 


20” long, 10” wide; 
index page standard 
on both sizes; produc- 
tion record page for 
each stencil allows 
space for com- 
plete informa- 
tion. 


Covers are 
of heavy blue 
leatherette stock; 
pages numbered; 
spiral binding en- 
ables book to lie 
flat at all times. 


Send today for 
descriptive folder. 


Technygraph Co 


TECHNY, ILLINOIS 











An Active Ally 


on the 
Production Front 


MUTSCHLER'S long experience in styling and building 
SAMSON directors room and office tables for discriminating 
business men has supplied the vital “KNOW HOW” that 
enables them to produce sturdy tables fast for Uncle Sam 

- . not only to serve the war winners of today, but as well, 
the peace makers of tomorrow. 


Write for complete descriptive Catalog. 


MUTSCHLER BROS. CO. 


NAPPANEE, INDIANA, U.S.A. 
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No. 130 —“Sentinel” Ash Stand—Solid Walnut 


Retails 
$10.00 


FINCH & McCULLOUCH 


MANUFACTURERS OF 


“MEMORY MASTERPIECES"’ 
AURORA, ILLINOIS 
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WHEN WE’VE WON 


Sueedom 


THERE WILL BE 











when “that day” comes there will 
be available, that same, fine standardized line of steel files 
and desks which through the years, has won an outstand- 
ing reputation. Look ahead to Security. Send us your 
full name and address today, so that we may mail you 


timely releases. 


SECURITY STEEL EQUIPMENT CORPORATION - AVENEL, N. J. 
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BILLFORM “PROCESSED” 
CARBON PAPERS 


Each sheet of Storm’s “BILLFORM PROCESSED” 
carbon papers is specially processed to make it curl 
resistant. Each sheet is therefore easier to handle. 
Each sheet lasts longer. Each sheet will MAKE new 
friends, permanent friends for you. 











The “Complete Line” 


CARBON PAPERS: Cleangrip, Whitedge, Clean Pull, Cameo, 
American, Reliance, Storms Pen and Pencil Carbons, in all 
weights and finishes. CARBON ROLLS: Tailor’s Marking. 
Photo Offset, Billing Rolls for Elliott Fisher Machines, Bill- 
ing Rolls for Burroughs Posting Machines, Register Rolls, 
Tally Rolls, Teletype Carbonized Rolls, Rolls for Elliott- 
Addressing Machines, Special Rolls. INKED RIBBONS: 
Stormtex, Cameo, American Reliance, Ribbons for Addresso- 
graph Multigraph, Speedaumat, etc. 














AN INSTANT SUCCESS 


Storm Spirit Hectograph Carbon 


H. M. STORMS CO. 


561 GRAND AVENUE * BROOKLYN 16, N. Y. 
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Every day we receive orders | 
from dealers whom we have 
never served previously, whose 
accounts would be warmly 
welcomed by any manufacturer. | 


Unfortunately, the WPB limi- 
tation of production has made 
it impossible to open these 
most desirable accounts at the 
present time. 



















In fact, we can only supply 
our old, loyal customers with 
a small percentage of their 
normal requirements. 














However we are carefully 
filing these new inquiries and 
will give them prompt action 
when conditions again make it 
possible. 












Inkograph Co., Inc. 
200 Hudson St., N.Y.C. 13 
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GOVERNMENT SURPLUS TYPEWRITERS 
(Continued from page 15) 


manpower for both war production and civilian pro- 
duction. The labor problem is tight, and there is no 
immediate prospect of improvement. Should unem- 
ployed workers appear in any area, due to lay-off or 
other causes, it is expected that they will be very 
much in need in other areas. 

Second, the safety measure. Even if materials were 
available, commercial production would be frowned 
upon. Manufacture cannot be started and stopped at 
a moment’s notice. If commercial production were 
allowed and it was found necessary to produce war 
materials in these plants, the delay because of change- 
over might be serious. 

Therefore the Government thinking is to wait until 


the results of the coming invasion are known. The 
| few typewriters that are being made today are allo- 


cated by the War Production Board to the armed serv- 
ices, and to war production. A strict watch is kept 
over their distribution. 

When commercial production does come into being, 
there is no doubt that the number of trade-ins will be 
many, and above normal. It has been estimated that 
over a million hungry buyers are waiting for type- 
writers. There should be nearly as many used ma- 
chines that dealers can look forward to. 

Many war contractors are in the same positions as 
typewriter manufacturers. They may have had cut- 
backs and cancellation of contracts. But they are not 
liquidating their equipment to any extent. They are 
waiting for new contracts, or reconversion. There is 
no surplus here. 

Good authority has stated that there are no surplus 
typewriters in the Government now, nor any immedi- 
ate prospect of it. On the other hand the demand of 
the armed forces for new machines continues. 


Surpluses are expected to develop in three waves. 
The first peak of Government surplus will be when 
war contractors liquidate. The second peak will de- 
velop when we have victory on one front. The third 
peak will come when we have achieved a final victory. 
To these Government surges of machines must be 
added that large number of traded-in typewriters, 
when commercial manufacture is resumed. 

Many guesses have been made as to the number of 
typewriters that will become surplus in the Govern- 
ment. As yet no one has come forward with figures 
that could be substantiated. Your guess is as good as 
mine. However, the Government is proceeding on the 
assumption that the surplus will present a real 
problem. 

We have some figures that show the sales of new 
typewriters during the past few years. They seem 
reasonable, and are at least interesting. I can give 
you no assurance of their accuracy. 





1940 1941 1942 Total 
Defense plants ........ 71,108 159,274 183,165 413,547 
Government. ............ 106,330 183,265 165,021 454,616 
Commercial ............ 364,504 379,557 85,000 829,061 
541,942 722,096 433,186 1,697,224 
Total defense plants (new) 413,547 (Portables not 
Total government (new)...... 454,616 included) 
Total government (used) .... 237,685 
"1,105,848 


Conceding for the sake of argument that these fig- 
ures were correct, still we would not have the amount 
of the Government surplus. We have to know how 
many will be retained in Government service, how 
many will be left abroad, and how many will be re- 


| ported broken and beyond rehabilition. We do not 


have the answers to these questions now. 


A United Industry 


In the early days of February, when we first ap- 
proached the problem, we did not have the benefit of 


_ the Baruch report to guide us. Nor did we know that 
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True yesterday... 
SPEED-O-PRINT STENCILS ARE BETTER 
True todayee-. 


SOVEREIGN CELLULOSE STENCILS Remarkable body 
strength and uniform, flawless coating withstand long, 
exacting runs. Users report regularly getting thous- 
ands of clear, neat copies from each stencil, on 
either typewriter or stylus work. Available in 
sizes to fit all makes of rotary duplicators. 
Top-imprinted with a typewriter scale to 
facilitate accurate spacing and alignment. 

Legal size $3.15 quire 

Letter size $3.00 guire 


THRIFT-QUALITY STENCILS 

Satisfactory results at an econ- 

omy price. Strong, durable 

Thrift-Quality stencils please 

thrift-minded buyers. Usable on all 

makes of rotary duplicators. Each 

stencil mounted on an oiled backing 

Let's Go... sheet and top-imprinted with complete 
for the typewriter scale. 


Knockout Blow! Legal size $2.50 quire 
Letter size $2.25 guire 


AR LOAN 









SOVEREIGN INK _ Uniform in quality, free-flowing, 
quick-drying, assuring the maximum number of copies 
per inking. Usable with all types of duplicators and 
stencils. Toned to a soft, eye-pleasing grayish-black. 










Contains no injurious oils or chemicals ... . Carefully 
compounded to prevent caking or drying . . . Leaves no 
oily outline . . . Will not swell platen . . . Minimizes 






Lie tillale Molate Mati oleliate Mele Mi meliicelailole 
Grade-A Black, '2 and 1 Ib. units, $2.00 per Ib. 


THRIFT-QUALITY INK Meets widespread demand 
fora dependable duplicating ink at an economy price. 
ts unusually high quality guarantees a performance 
as satisfactory as its price. Usable with all types of 
duplicators and stencils. Free-flowing and quick-drying 


Black, 1 Ib. units only, $1.00 per Ib. 
SPEED-0-PRINT CORPORATION © Chicago, Illinois 
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Write for Dealer’s Catalog ie 








An Unconditionally Guaranteed Speed-0-Print 
Product For Every Duplicating Need 


\ ie geared has the most complete line of 


duplicating supplies in the world. Each 
attractively designed product is fully guaranteed 
as to workmanship, materials and performance. 


The packaging of Speed-O-Print products is un- 
surpassed with regard to appearance and prac- 
ticality. Each eye-pleasing package not only 
contains complete instructions for the use of the 
item therein, but its contents are clearly identified 
on the outside. 


Unimpaired facilities and resources at our large, 
modern plant continue to assure you of a 
dependable source of duplicating supplies and 
prompt service. 


TRACING SCOPES + MIMEO BOND + STENCILS + INKS, BLACK 
AND COLORS + HAND CLEANSING CREAM « LETTERING GUIDES 
TRANSPARENT PLASTIC SHADING PLATES + STYLI + INK BRUSHES 
WIRE SHADING SCREENS - ART BOOKS + CELLULOID WRITING PLATES 
TYPE CLEANING BRUSHES + STENCIL BOOK FILES + FILING FOLDERS 
STENCIL CLEANING BLOTTERS + STENCIL CLEANING FLUID 
CORRECTION FLUID - CYLINDER COVERS + SILK SHEETS + INK PADS 
NO-DRIP INK CAPS + STENCIL CEMENT + TRIANGLES + RULERS 
TYPE AND PLATEN CLEANING FLUID + CARBON CUSHION SHEETS 
CELLOPHANE + POWDERED SOAPSTONE + STYLI AND LETTERING 
GUIDE HOLDERS 


SPEED-0-PRINT CORPORATION 
161 E. Grand Ave., Chicago, Ill. 
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Promote the Peterson Line 
of ‘‘Coatroom” Equipment 


The Peterson line of coatroom 
equipment comprises the finest 
and most complete selection on 
the market today of all types of 
garment racks and devices for 
coat rooms—-wardrobes—restau- 
rants, stores, factories, shops and 
offices. The dealer who carries 
and stocks this line makes better 
profits because the Peterson line 
MOVES, it's available NOW, has 
greater profit possibilities and 
there is NO factory competition. 
You get it all. 


The NEW Peterson locker, illus- 
trated, for industrial or shop ap- 
plications, prevents crowding, 
saves valuable production space 
and doubles coatroom capacity 
because it accommodates the 
clothing, lunches and miscellane- 
ous gear of 12 employees in just 
5 square feet of space. It's easy 
to move, comes in convenient 
5-foot lengths to fit into otherwise 
waste space. Also double units 
(back-to-back) provide ample 
locker space for 24 people in 
every 5 running feet. Employees 
like Peterson locker room equip- 
ment because it keeps clothing 
safe, dry, sanitary and ''in press." 

A complete line of locker units, 
wardrobe racks and non-tipping 
(6 or 12 person) costumers. 

Available NOW! 







































Write for Catalog and 
Dealer Proposition 








VOGEL-PETERSON CO. 
“The Check Room People” 
1823 N. Wolcott Ave. 





Chicago 22, Ill. 
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SK. It’s an amazing story 
o because KEMPRENE 
x can be used in every 
office and home where rubber 
cement was used before. Just 
think — KEMPRENE contains 
no critical materials—it is non- 
inflammable, excess removable, 
flexible, waterproof, stainless. 
Available in 4-ounce dispenser 


bottle, pint 
oot a» and par a 













DEALERS 
oo fo Write for 
“ S complete 
IN information 
today 
STAINLESS FLEXIBLE 


WATERPROOF 


Wy, 


: © g/4 } 
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ie rea} alle //4/, 
‘HAN —J 44 


KEMPRENE PRODUCTS COMPANY 


Sales Office: 1524 Ranstead Street, Philadelphia 2, Penna. 
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POPULAR NAMES at POPULAR PRICES 

















"DREAM" "U.S." "AMERICAN ACE" 


Three carbon paper names that are making dealers’ 
sales soar! All three grades feature the elimination of 
curl, smear and treeing, due to the advanced formulation 


processes developed by our laboratories. 


If you are a sales-conscious dealer learn more about 
“U. S."" Carbon Papers. Just write on your business letter- 
head for free samples and prices . . . prices that allow 


a dealer to make real profits. 


U. S. TYPEWRITER RIBBON MFG. CO. 


Filbert at Tenth Street 
Philadelphia 7, Pa. 

















FINGER-TIP FACT CONTROL 


Instant access to needed data instead of a frenzied attempt 


to ‘dig out” rush information becomes easily possible with 
Cook’s Steel File Signals. Attached to card and ledger 
records of Stock, Production, Purchasing, etc., they group 
important facts under readily usable headings. Accurate 





reports can then be made out quickly by minor ES 

= ni ‘ SEA 
clerks—expediting a department's work and AW N 
saving the valuable time of key men. 









Card of samples on request. 


COOK’S 
STEEL 


FILE SIGNALS 
Make Files “Talk’ 
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TYPEWRITER RIBBONS 


Made right — Priced right — 
Sold right. Here’s a ribbon and 
carbon proposition you can 
turn into real profit. You can 
always count on our coopera- 
tion. 


EXCLUSIVELY for 
~ DEALERS “» STATIONERS — 


Complete details on request 


ALLEN & COMPANY 


DEPT. M 
11-13-15 VANDEWATER ST. 
NEW YORK 7, N. Y. 











Procurement Division of the Treasury Department 
would be officially named as the Government disposal 
agency for typewriters. 

But we could easily see that if we went to the Gov- 
ernment, as individuals, or as representatives of the 
National Association, that we would have very poor 
standing. We would be representing only one segment 
of the trade. The Government would need to know 
the attitude of the manufacturers, and the whole- 
salers as well. As a matter of fact, we could not even 
speak for the dealers, so development along those lines 
was indicated. 

Only when the three groups in the trade—the manu- 
facturers, wholesalers and dealers—get together and 
meet on some level are we in a position to go to the 
Government. Any unit presenting a united front to 
the Government, will receive careful consideration. If 
we wait for the Government to invite us in, and to tell 
us what to do, we may be just too late. 

The typewriter manufacturers dre operating under 
a consent decree of the New York District Court. Be- 
cause of this they are reluctant to meet, even with 
other groups. We can easily understand their position 
and know how they feel, even though they may wish 
to co-operate with us. But we are now in the midst 
of a national emergency, and are facing a problem 
that needs their active participation and support. Let 
us therefore hope that they may agree with us and 
see the necessity of a closer bond. 

The wholesalers have never had an organization of 
their own, as far as I know. So we invited them to a 
meeting in New York City on March 7. The attend- 
ance was splendid, it being estimated that over 90 per 
cent of the business was represented. The situation 
was fully explained, and our ideas met with general 


| approval. 


After considerable discussion, an organization was 


| effected. J. Arthur Lyons, Reliable Typewriter & Add- 


ing Machine Company, Chicago, and J. Galland, 


| Liberty Typewriters, Inc., New York, were elected joint 





| 


THE MERITS OF | 




















MODEL 95 


The Quality five action, all steel 
and nickel, Numbering Machine. 





% Capacity for ten wheels. 


% Priced competitive to ordinary 
machines of four and less 
actions. 


% UNCONDITIONALLY 
GUARANTEED. 


Your large discounts give you a 
real incentive to sell these units. 


THE ROBERTS NUMBERING MACHINE CO. 


694-710 JAMAICA AVE. BROOKLYN 8, NEW YORK 


Western Distributor LOUIS MELIND COMPANY 
362 W. Chicago Ave., Chicago 10, Ill. 593 Market St., San Francisco 5 
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| chairmen. 


Joseph Rubenstein, International Office 
Appliance Company, New York, was appointed Wash- 
ington representative. 

Following this meeting, another meeting was ar- 
ranged in Washington on March 27, under the aus- 
pices of the National Association. The three trade 
groups were invited to meet with the Government 


| Officials. 


The Government was represented by two assistant 


| directors of the Procurement Division, Col. John F. 


Hough and Robert LeFevre; by Mr. Cameron Lynhan, 
Office Machine Section of the War Production Board; 
and Mr. Joe Hicks, in charge of Business Machines, 
Office of Price Administration. The wholesalers were 
represented by Joe Rubenstein, and I represented the 
dealers. 

It would be wise to try to prove that the disposal 
through the trade, (if you agree with me on that) 
would provide more jobs for returning service men, 
and that it would result in less unemployment. We 
can point out that our plan will increase the national 
income, and promote the civilian economy, that it will 
bring the Government more money for such surplus 
goods, that it will produce more taxes, and that the 
experience of the trade should provide a more efficient 
method of operation in such disposal. The better we 
can prove these things, with facts and figures, the 
stronger our case will be. 


The Government Viewpoint 


As expressed in the Baruch report, and as stated by 
many Government officials, the Government will be 
thinking along the following lines: 

1. To obtain the highest possible return for surplus 
goods. That is their duty to the taxpayer, and the 
measure of their ability and efficiency. 

2. To consider the impact of this surplus on the 
market. This means controlled sales, with the purpose 
of maintaining a stable market. It means no dump- 
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d, writing, Adding, Calculating and Accounting Machine Operation 
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ce and Proper Indexing and Filing of Business Records. 
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r- importance of having his customer’s employees trained to prop- 
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os tical Filing, Card Indexing and Filing, Cross Indexing, Charge- better development and operation of filing systems and equip- 
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BAINBRIDGE FIBRCAN BASKETS 
“To Show Them Is To Sell Them” 


IMMEDIATE DELIVERY 


No. 150-V Big Demand for These, Three Receptacles No. 110-V 
Utility Heavy 
Wheel Duty 
Can Utility 
Can 
Boon to Same as 
Factories Wheel 
Office Can— 
Buildings Without 
Institutions Wheels 





No. 9 V-12” x 20’ 
No. 10 V-12” x 30” 
No. 10 -14” x 30” 











16” x 30” Colors: Brown and Green + Circulars Supplied Free 16” x 30” 


18” x 30” . " e 18” x 30” 

20” x 30” DISPLAY ONE - +: + + SELL MANY 20” x 30” 
BAINBRIDGE, KIMPTON & HAUPT. INC. 
218 Greenwich Street New York 8, N. Y. 


























* : 
MASONITE FLOOR PADS | Preccae 






FOR 
IMMEDIATE 
DELIVERY 






Patent No. 2,185,985 


—< PAPER TRIMMERS 
7 | « | WORK FOR AMERICA 


ULL e 
— - 


NATURAL 

COLOR NATIONAL DEFENSE COMES FIRST 

J . “wae Our facilities are engaged 100% in war work. We are 
4 IN A CARTON doing our part to help win the war as speedily as possible. 


When the emergency is over we will supply you with even 
finer PRECISE PAPER TRIMMERS than before, and be glad 
to care for your needs as we have in the past. 








Just now, it’s Yours for Victory. 


ROUNDED CORNERS — BEVELED EDGES 


OFFICE SPECIALTY MFG. Co, | P24 DEVELOPMENTS co. 


70 EAST 125th ST., NEW YORK 35, N. Y. en agreed bg coun gaa al 
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PEN CILS 


ERICAN-M ADE 















221-225 FOURTH AVE.-NEW YORK 
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AUTOMATIC PENCIL SHARPENER co. 
8 E. Washington St, Chicago 2, Ill. 


Automatic Penci 
4C Pencil Sharpeners are coming hack 
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Sell Colored Labels! 


Pe 


FOLDERS 





ako SU ERDEX 
COLORS 
& The all purpose label, in six different 
colors. 
F : - 
_ For use on file folders, guides, mailing 
: GOLDENROD lists, etc... . 
REEN 
- — Made by WARSHAW on fully auto- 
MANILA matic machinery, assuring uniform per- 
BLUE forations and smooth, even gumming. 
WHITE Display them prominently, and they 


will sell themselves. 


THE WARSHAW MFG. CO., INC. 
1 MAIN STREET, BROOKLYN 1, N. Y. 


GUIDES INDEX CARDS FOLDERS 
PROTEX STICKONS MENDING TAPE GUMMED INDEXED TABS 








To make your cash register play a 
tune in faster tempo, we're singing 
the praises of Blaisdell Special Mark- 
ing Pencils. Continued sales messages 
in magazines to bring you increased 
business are reaching users in the 
Hardware, Chemical, Grocery, Drug 
fields. 


Get ready now for increased demand 
for Blaisdell Marking Pencils with 
the original, patented Nick and Pull* 
string feature. 


NICK with string, 


PULL the paper. 
(U.S.Pot.No. 1,756,953) 


BLAISDELL” PENCILS 


Blaisdell PENCIL COMPANY, PHILADELPHIA, PA. 
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ing, and no flooding of the market beyond its capacity 
to buy. 

3. That the disposal be as speedy as possible. The 
Government does not relish the idea of holding 
machines. 

4. That co-operation with the trade be as full and 
complete as possible. It is the desire of the Govern- 
ment that the trade shoulder some of the responsibility 
of this surplus question. Not only would this relieve 
the Government of possible criticism, but it should 


| provide a smoother and easier working of any plan of 


disposition. 
The Trade Viewpoint 

It is possible that both manufacturers and whole- 
salers may wish to have Government sales channeled 
through them. Any such arrangement would be logi- 
cal, and would place them in a strong position. 

But whatever the desires of these groups may be, 
dealers will look upon the matter in a different light. 
We may wish for the following assurances in any plan 


| for disposal: 


1. That dealers be given an early opportunity of 
buying much-needed typewriters. Time is important 
to us, because we will be in competition with manu- 
facturers in the sale of typewriters. We need stock 
with which to operate. We need stock for sale, as well 
as rentals. 

2. That sales of surplus typewriters be controlled. 


| We wish to see it limited to the trade, and not to 





speculators, commission merchants, and the general 
public. 

3. That the dealers may know what they are buy- 
ing. This means that typewriters will have to be 
classified as to makes, condition, serials, and so forth. 
Inspection, sorting and boxing will be needed. Infor- 
mation will have to be furnished as to what is avail- 
able, and at what prices. 

4. That dealers may purchase at reasonable and fair 
prices. Prices that are stable should be preferred. The 
usual trade terms would be helpful. 


Dealer Thinking 


I cannot leave you without saying a word about an 
idea that is very widespread among typewriter dealers. 
It is that the Government should sell back to dealers 
those machines that dealers sold to the Government. 
I have heard this suggestion from many quarters, and 
it is certainly worth comment. 

I question that any such action is desired by dealers. 
I am told that many slow moving machines were sold 
to the Government. Do you want them back again? 
Do you want the exact quantities and makes you sold? 
The National Association took a survey on this matter 
some time ago, and it gave a different picture. One or 


| two makes stood out in front of the demand, and this 


| desire and choice did not follow Government pur- 
| chases. 


On the other hand I can see that any such proce- 
dure would present very difficult administrative prob- 
lems for the Government. With a progressive accumu- 
lation of typewriters, and an unknown quantity as 
surplus, how can they assure any dealer of the return 
of his machines? 

I presume that what the dealers really have in mind 
is the idea that a preference should be granted them, 
because they surrendered their typewriters to the 
Government. It is true that they gave their best 
rentals to aid in the prosecution of the war. It is true 
that this represents a large potential rental revenue 
that the dealers have sacrificed. Had they held these 
machines and rented them, many a dealer would be 
in a better position today. 

Therefore some recognition may be due the dealers 
because of their Government sales. It could be accom- 
plished by giving them a preference in the purchase 
of surplus machines. This is a matter that can be 
incorporated in any dealer plan for disposal. 

1944 
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Chicago... the BIG, thriving, busy metropolis ... the BIGGEST 
distribution center in the great Midwest. 


Utility Stationery Stores ... a BIG new factor in retail merchandising 


in the Chicago area. 
; 


The guiding policy of all the 7 Utility units is QUALITY. Only 
merchandise of the highest quality, is carried. 


Whether it be Gifts, Books, Novelties, or Furniture and Equipment 
—each must be a product of a nationally known manufacturer. 


peunouucement 


Utility —a great name in stationery for four decades — announces 
the opening of its 7th retail unit, the BIG Wabash Avenue store 
. .. 60,000 square feet... perhaps the biggest retail store in the 
country devoted exclusively to merchandising of commercial station- 
ery, books, gifts, office furniture and equipment 


115-117 SOUTH WABASH AVENUE 


OPPOSITE PALMER HOUSE 


+t 3 2 + 112 W. Madison St. 
: y 16 W. Jackson Blvd. 


tati one ry Sto re s 307 W. Monroe St. 


Michigan Av.-S. Water St. 






LaSalle - Monroe Sts. 
116 No. Wells St. is 
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MAKE MONEY WITH j, 

















SERVICE 












HEADQUARTERS 





Chicago is the Freight Hub of the United States. 
Over 1,100 cars of LCL freight are dispatched daily. 
Chicago Motor Carriers normally serve 24,000 com- 
munities every day. 43% of all Retail Stores are in 


Chicago Trading Area. 


Buy in Chicago. Save time and money. 


We are Manufacturers and Distributors of WORLD-WIDE 
Business Forms. Write for Our Illustrated Catalog. 


ASSOCIATED STATIONERS SUPPLY CO. 


Warehouse Distributors for Manufacturers 


229 So. Jefferson Street, Chicago 6, Ill. 





NEOTEUC 


DESK, TABLE AND COUNTER TOPS 





BOOST SALES AND PROFITS 
LOST ON RESTRICTED ITEMS 





Dealers are selling more than ever. It is used 
everywhere, and every top sells many others. 
Start new customers by placing tops on 10 
day approval, at our risk. 





PROMPT SHIPMENT AND 
NO PRIORITY REQUIRED 





SEND FOR NEW PRICE LIST 


° 
j j : ¢ = TANOS FOR QUALTY 


GRAND RAPIDS ® MICHIGAN 














When 
You Are 
Asked 
to 
Supply 
Silk 
Ribbons 





you will have to state that silk is being 
used for parachutes and other war equip- 
ment, leaving no surplus for typewriter 


BUT 


You can confidently suggest the new 
BUCKEYE DICTATOR cotton ribbon as 
a remarkable substitute, both for standard 
or electric machines. 


ribbons. 


Ready now, after months of exhaustive 
preparation and testing. Send for sample. 


The Buckeye Ribbon & Carbon Co. 


Cleveland, Ohio 











Yes/ It is the Champion// 





Sinclair and Valentine (lo. 
Champion 


PUPLIOATING, Bu R cE 







As with all Champions, this Duplicating Ink 
is “TOPS” in Quality and Performance 


Sinclair and“Valentine Co. 


611 W. 129th Street New York 27, N. Y. 





Contact our nearest Plant for further information and prices 





Albany Philadelphia Dayton New Orleans Detroit 
Baltimore Chicago Charlotte Cleveland Nashville 
New Haven Boston Birmingham Dallas Kansas City 





Champion Duplicating Black 
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DARNELL CASTERS 
AND NOISELESS GLIDES 






‘URITE FOR 
DARNELL 


MANUAL 
_ermarener etereRU NEAT 






DARNELL CORP. LTD. 60 WALKER ST. NEW YORK 13, N.Y 
LONG BEACH 4, CALIFORNIA 36 N. CLINTON, CHICAGO 6, ILL 








UNMOUNTED 


MOUNTED 
STENCILS 


fi 
pale. $ 


DOMESTIC & EXPORT 


MR. DISTRIBUTOR 


“The proof of the pudding is 


CLEARER 


COPY in the eating” and stencils are 
r proven by test. 

Our stencils embody the 

LONGER most in quality and durability, 

RUNS bringing greater satisfaction, 


repeat business and increased 
profits in your duplicating 
sales department. 


Information and sample 
Promptly on request 


American Cero Propucts Core. 


284-6 PEARL ST. NEW YORK 7, N. Y. 


LL MEET ISSIR REE 
1944 
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Seating 
America’s 
office workers 


CORRECTLY 


is a responsibility that 
JASPER SEATING CO. 


knows how to accept. 











OUR NEW 
REPRESENTATIVE 


in Oregon, Washington, 

Wyoming, Montana and 
Colorado: 

JAMES H. DAVISON 


Hotel Figueroa, Los Angeles 






No. 44 


with wood swivel 


Jasper Seating Company 


JASPER, INDIANA 


REPRESENTATIVES 
CHICAGO: L. H. Farber, 30 E. Congress St. Phone WEBster 3217 
NEW YORK: Office Furniture Warehouse Co., 573 Broadway 









We Will Pay 
Yovortsf $100 


Jor an acceptable idea for a 


NEW PRODINT 


The manufacturing resources of PRESTO Products 
are now helping to shorten the war. When Victory 
comes, PRESTO Products will be back with the latest 
improvements for postwar Stationery Store Markets. 
We are planning new products for postwar selling 
to increase Stationery and Office Supply store sales 
and help to extend further the popularity of the 
famous PRESTO Stapler and other PRESTO 
Products. 


We prefer products that can be made of metal or 
plastic. Products must have universal consumer 
appeal and sell under $10.00. IF YOU have an idea 
for such a new product, or an improved feature for 
an old product, write describing the service it is 
designed to give. 

BUY MORE WAR BONDS AND HELP SHORTEN THE WAR 


METAL SPECIALTIES MFG. CO. 


3200-08 CARROLL AVE. CHICAGO, ILL. 
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WE BUY—SELL 


A Service to Help Stationers 
Maintain Balanced Stocks 


@e Commercial Stationers submit lists of items they wish 
to sell. We offer it to other dealers and pay promptly 
when sold. All merchandise property of the dealer until 
sold unless other arrangements made. 

e Our terms are net cash upon delivery of merchandise 
to your store for examination. Our close margin pro- 
hibits cash discount. All goods available for examination 
in warehouse. 

@ Dealers find it advantageous to visit warehouse and 
select stocks available. 


e Sales to dealers only. 


e Let us help reduce items overstocked or build up on 
goods short. Our service is used to advantage by many 
dealers. 


LINES WANTED FOR POST WAR 


e Effective sales coverage in twenty middle west states 
for manufacturers selling office supply and office furniture 
dealers. This means Chicago warehouse facilities also. 
A real opportunity in your “post war” planning that will 
pay dividends. 


Elmer Krumwiede and Associates 


THE STATIONERS 
CLEARING HOUSE 


334 S. Jefferson St. o Chicago 6, Ill. 
Phone Monroe 8226 





L 
oD F&F 
Mins 


DAYTON STENCIL 
WORKS CO. *onic™ 











PERMA-BILT 


Sectional filing 
equipment for 
every standard 
record size. 


PERMA-BILT 
EQUIPMENT 
COMPANY 


HANNA BUILDING 
CLEVELAND 15, OHIO 





















GRIPTITE | \ 


BANDS . 


The Permanent Successor 
to Rubber Bands 


GRIPTITE Bands are a definite need in 
every office. 

They are easily applied; quickly removed 
They hold papers such as cancelled checks, 


deeds, mortgages, insurance policies, 
vouchers, and other documents neatly 
compressed. 


ro - 14 lengths— Order from your Stationer or 
6" to 54° long. write direct for sample 
They can be used over and over again. and prices 


ROCHESTER WIRE-O BINDING, 
108 MILL STREET ROCHESTER. N. Y. 


They are manufactured in 




















MAKERS OF THE GENUINE 


“EYE-EASE” 
PAPER 


Used increasingly in offices because it 
cuts glare, minimizes eye-strain, reduces 
errors, speeds work. 


IN BOOKS, PADS, SHEETS, FORMS 


if PS TTeTS TS 


NATIONAL BLANK BOOK COMPANY 
Holyoke, Mass. New York Chicago Boston 
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CUB Slide Rule 


Te ey Ee 


ji : mia lslh bese ik WH DT olttaptee 
Oe ph $ ’ Ga A Se ke es | 
‘ es ee? * ‘ ‘ . , ‘ a | 
‘ . wn al 
fe! tag | 4 ‘ Be a : 

































FOR ENGINEERS, NAVIGATORS, 
MATHEMATICIANS, STUDENTS 


Pocket size, 11/4x6\/2 inches—-made of white opaque 
cellulose nitrate. Accurate, convenient; much in de- 
mand among field men. No matter what standard 


slide rule you sell, be sure to have “CUB” on hand 
at all times. Order three dozen (standard package) 1 
to start this profitable item to work for you. 


HAROLD P. REINKE AND ASSOCIATES 
2140 North 77th Ave. Elmwood Park 35, Chicago 






Lists at 










RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 
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MAGIC FLOW 


An Excellent 
Duplicating Ink 


Duplicating Stencils 


Samples and prices upon request. 


CONTINENTAL 
INK COMPANY 


3144 S. Austin Blvd., 
Cicero, III. 














MAPS of the appeen LANDS 


NOW SOLD THROUGH 


Cram DEALERS 


A big opportunity for dealers to cash in on 
a Specialty that has unlimited opportunities 
with no competition. The book is carefully 
edited—a complete reference for Bible 
Classes, Sunday Schools, Religious Bodies §& 
and for the general public who wish to fol- #8 
low the bible story with its geography. : 
Beautifully printed in 4 colors. 82x11 
inches. Contains over 20 Maps. Index to 
over 400 Places in Bible History. Shows the —& 
Birthplace of Civilization Down to the fee 
Present Day. 5 a 
Special Feature is ‘‘The Life and Journeys gees 
of Christ,’’ told in 8 Separate Maps. 4 
BATU AT GHUE i. ic sc csccdbcsous 
Order Direct from this adv. or Ask CE 
for Bulletin B.L. 4. 


THE GEORGE F. CRAM COMPANY, INC. 


Maps, Atlases, Globes since 1867. 730 E. Washington St., Indianapolis 7, Ind. 








FOLDING 
CHAIRS 


and TABLET ARM-CHAIRS 





All styles Folding Chairs. Tab- 
let Armchairs—ideal for class- 
rooms, cafeterias, etc. Factory 
Stools. 


FOLDING TABLES 
PROMPT SHIPMENT 


out of New York stock or direct from factory. 


Don‘t turn down chair inquiries— 


State whether or not priority 
rating is available. 


ADIRONDACK 


CHAIR COMPANY 


1140 BROADWAY 
NEW YORK 1, N. Y. 

















“‘Wireless’” Non-Skid Easel stenographic Note 
Books—“‘Dictatype’’ Boxed Typewriter Papers 
—Manifold Papers and second sheets—‘‘Spot- 
seald’’ Adding Machine and Teletype Rolls— 
Scratch Pads—Clip Boards, etc., etc. 


Paper Specialists to the Stationer 


ROCKWELL-BARNES COMPANY 


35 East Wacker Drive, Chicago 1, Illinois 




















NON-RUBBER 


Typewriter 
Keys 
> 


The SPRING’S 
the THING! 


MASTER 
SPEED KEYS 


Guaranteed for three 
years. 


335 Columbus Place 
Brooklyn 33, New York 







Speed Key Mfg. Co. 











NEATYPE 


TYPEWRITER 
TYPE CLEANER 


me ' The FINEST cleaner with 

ty soll | the RIGHT cleaning brush 

4 attached. Easy sales—sure 

repeats — excellent profit. 

For full information and 
samples, write 


STARKEY PAPER 
& SUPPLY CO. 


720 Delaware St., Kansas City, Mo. 


“NEATYPE 


4 i Ngee cao 


























HEADOUARTERS 
for fine leather 


UPHOLSTERY 


EHRLICH UPHOLSTERY WORKS 
520 West 43rd St. . New York 18, N. Y. 
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CLEANS TYPE 


The cleaner fluid is in the 
bottle-handle. It flows 
through brush when you 
push the button. In a 
jiffy, type is clean. No 
mess. No fuss. No waste. 
Hundreds of firms use 
Speed-Mo type cleaning 
brush. 


RIVET-O MFG. CO. 
96 Jason St. 
Orange, Mass. 


SPEED-MO 


FOUNTAIN BRUSH 








with a whisk of a brush! 








OFFICE EQUIPMENT 
BRAUN & SON 


13 Herzl Street, TEL-AVIV (Palestine) 


Firm established 1911 (in Austria), 1939 (in Palestine 
Experts for Office Machines, Office 
Equipment, Office Supplies. 


INVITE OFFERS from Efficient American 
Firms for Large-Scale Post-War Business! 
Wish to act as sole distributors and repre- 
sentatives for Palestine and the Near East. 


First class references on request. 








KEEP 


aTTG AN 


WORKING FOR 
MORE OUTPUT 


nt a 


Busy with War work, we still 
supply parts and service, to 


speed your typing. 


THE DAWN MFG. CORP. 


DIVISION OF THE 








BANK PASSBOOKS 


and Pocket Check Covers 


New methods of manufacturing 
make Low Prices and Easy 
Sales. Super Finish and An- 
tique Moorish Passbooks. N.C.R. 
and Burroughs Window Ma- 
chine Passbooks and all other 
style Passbooks and Check 
Cases. BIG OPPORTUNITY 
for Bank Supply and Stationery 
Salesmen. 


Write for samples and prices. 
Full particulars on request. 





AMERICAN PASSBOOK CO. 


AKERS BLDG. 
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CLEVELAND, OHIO 


BRITISH STATIONERY 


EXPORTER 


@ Published in Great 
Britain every three 
months this popular 
Journal contains up- 
to-date news of the 
activities of British 
Manufacturers of 
stationery and allied 
lines. A number of 
lines advertised in 
this journal, how- 
ever, are not neces- 
sarily available for 
export at the present 
time. 


Scores of American 
dealers are on our 
regular mailing lists 
and we shall be 
pleased to send you 
a copy FREE each 
quarter if you will 
complete and return 
the form below. 


SEND US THIS COUPON 











To F. W. BRIDGES LTD. 

Proprietors THE BRITISH STATIONERY EXPORTER, 

34, Bridge Street, HEREFORD, ENGLAND 

(Late of Grand Buildings, Trafalgar Square, London, W. C. 2.) 


Please send to the address below Free Copy each quarter of 
the BRITISH STATIONERY EXPORTER. 





(Please attach your busines: card or letter-head) 


ee Pee nce ae ee eee eR Sw CO oo RE 





Date 
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MEILICKE Withholding Tax 
and Payroll Calculators 


serve war plants and all in- 
dustry with fast, accurate 
calculation of all details in 
the payroll figuring, the 
most important relationship 
between management and 
labor. Figured to the near- 
est half cent, clear and di- 
rect, simple and easy. 






Also make interest, discount, lum- 
ber, coal, freight and many other 
calculators. Write us about your cal- 
culation problems. 


4 3458 N rth Clark St. 
Meilicke Systems, ine. ‘a “ he 











o Wisin —No Typeuriters Now! Soon, 
we hope. 


BUT —We do have better ribbons and 


carbons—at better prices. 


REGALRITE Carbon Papers 
REGALRITE typewriter Ribbons 
REGALRITE Adding Machine Ribbons 
REGALRITE Bookkeeping Machine Ribbons 
Samples and particulars will convince you. 


And you should try REVIVO; 


it renews platens and cleans type, amazingly! 


REGAL TYPEWRITER COMPANY 


INCORPORATED 


200 Hudson Street, New York 13, N. Y. 








VATHC 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors: tag 
holders: bill-fold envelopes: stamp containers, etc. 
Made of acetate (flame _ resistant) transparent 
cellulose. We build to fit your particular need. 


Write us for details. 
Markilo Company, Mfrs. 


3633 S. Racine Ave. Chicago 9, U.S. A. 

























ROLLING STORE LADDERS 
“A” Type Ladders ° Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and utomatic Safety 
Brakes. 


Defense plants use 
Rolling Ladders. 
Send for Folder and 


prices and go after 
some of this business 











i. D. COTTERMA 


4535 N. Ravenswood Ave. 
CHICAGO 40 
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ALL 
DEGREES 


OF 
HARDNESS 


3 


NEW YORK. N-Y 











SELL LIBERTY 
WAR TAX RECORDS 


Provides for all legally required tax records under one cover, 
Federal and State Income Tax, Sales Tax, etc., plus complete 
simplified business record. The original * genuine Income Tax 
Record on the market 26 years. Many thousands of users. Re- 
tails $5.00, Generous Dealer Discounts provide substantial margin. 
Order through your jobber or direct. 





Commonwealth Publishing Company 
508 South Dearborn St. * 


Chicago 5, Ill. 














KRENEK ERR SER 


HONOR ROLL 
x PLAQUES x 


A War-Time Active 
Money-Maker 


Victory Cast Honor Rolls, the latest 
development in a bronze-like plaque 
made of non-priority materials, are now 
available. The demand for them in- 
creases daily. All firms having men 
in the service are your huge field. 
And we give you every co-operation 
on orders of all types. 


Send for illustrated literature. 


UNITED STATES BRONZE SIGN CO. INC. 


“BRONZE TABLET HEADQUARTERS” 
570 BROADWAY, NEW YORK 12, N. Y. 


FOR SALE 


DUPLICATING STENCILS 


(Unmounted) 


WE SPECIALIZE IN THE MANUFACTURE 
OF UNMOUNTED STENCILS. 


SAMPLES AND PRICES ON REQUEST. 


NATIONAL SPECIALTIES CO. 


INGLESIDE, ILLINOIS 
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Use it up... 





4 


That’s the thing to do in wartime. Eat every 
bite of food, save every scrap of soap, make a 
patriotic habit of stretching all the supplies in 
the house so they go further, last longer. 


Wear it out... 





This year old coats, old shoes, are a badge of 
honor. They show you’re sensible enough to 
know that one way to help win the war, to keep 
prices down, is to wear your old things out! 








Make it do ve 





Before you spend a penny in wartime, ask your- 
self, ‘“Do I really need this? Or do I have some- 
thing now that will do?” As you patch and 
darn and turn, you’re keeping prices down. 





or do without! 











When you put your money in War Bonds, 
savings, taxes, insurance— you’re putting your 
money to work fighting the war and building 
a sound, stable nation for the peace to come. 





It’s your money you're saving when you 
help keep prices down. For it’s buying 
too much when there’s too little to buy 
that sends prices up. And when prices 
go up—and keep going up—your savings, 
your future, are in danger. 

How can you help keep prices down? 


See that prices go no higher... Be a saver—not a Buyer! 


A United States war message prepared by the War Advertising Council; approved by the Office of War 
Information; and contributed by this magazine in cooperation with the Magazine Publishers of America. 
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By never spending a thin dime you 
could turn into a War Stamp. By think- 
ing twice—and thinking “‘No’’—at every 
urge to open your purse. 

By wearing old things out, making 
makeshifts do. Remember, it’s the things 
you don’t buy that keep prices down! 
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Short of Help? 


Here’s one good way to hold those you still have! 








(to say nothing of doing your duty to your country) 





HELP 
WANTED 


Just organize all your employees as active War Bond and Stamp sales 
solicitors! Put your whole establishment in the War Bond effort! 


You'll be astonished at the results. Astonished—and gratified! 


Once “Betty, the Bond Seller’”’ comes to realize that she’s just as vital 

a part of the war effort as Rosie, the Riveter—or even more so—that a 
restless urge to “do something for the war” will fade away. And 
Betty will regard her present job in an entirely new light. 


j 


HOW MANY BONDS 


Don’t take our word for it! Check up against the experience of a 


national 5¢-10¢ chain which, through its hundreds of outlets, sold ARE YOU SELLING? 
a total of $53,464,389 in War Bonds and Stamps in 1943. ths ee 

your bond sales approach, or 
This chain reports that—entirely aside from doing its duty to our exceed, 250 pieces a month, and 
country—it has gained immeasurably in the regard of its employees, you are not already an Issuing 
and of the communities it serves. Both of these have become convinced Agent for United States War 
that this concern is wholeheartedly playing an important part in the Bonds, we suggest that you dis- 
war effort. And employee morale has been sharply increased through cuss this matter with your Fed- 
the pride and satisfaction its workers take in their War Bond work. eral Reserve Bank. If your bond 


sales are running at a lower figure, 
your own bank of deposit can 
probably arrange to have you ap- 
War Bonds To Have And To Hold! pointed as a sub-issuing agent. 


So why not put in effect at once this simple means by which you can 
help yourself, help your employees, and help your country? 


ACK THE ATTACK The Treasury Department acknowledges with appreciation the publication 


of this message by 


LET’S ALL B 
WITH WAR BONDS! OFFICE APPLIANCES 


This is an official U. S. Treasury advertisement—prepared under auspices of Treasury Department and War Advertising Council 
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Metal Furniture Since ’97 (4 


Royal Steel Folding Chairs « 
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LINE OF TOMORROW 


— 


- e Royal Housewares 
DISTINCTIVE FURNITURE 
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The outstanding quality of HEYER'S Complete 
Line of Supplies for Gelatin and Spirit Type 
Duplicators is responsible for the major success 
and ever increasing demand for this fast, inex- 
pensive and flexible method of printing. 


Thousands of operators in offices, schools, 
churches, clubs, stores and restaurants have 


proved HEYER Quality—not only in HEYER 


SPiait - 


! CARBON 


GELATIN” SPIRIT. 


HEKTOGRAPHS and Roll or Film Duplicators, 
but also in HEYER Supplies. 


And regardless of the machines they operate 
—Heyer, Ditto, Vivid, Standard or others, they 
insist on HEYER HEKTOGRAPH Inks, Carbon 
Paper, Pencils and Ribbons and HEYER Spirit 
Fluid and Spirit Carbon, knowing that they con- 
tain the secret of producing master copies which 


insure perfect DUPLICATION. 


Recommend HEYER PRODUCTS—They build sales and GOOD-WILL. 


ALWAYS 


SATISFIES 














Starting with a few Underwood 
Sundstrands, one large grocery chain 


> ’ 
now uses 4,800 














For its batch sheet and transit letter 
listings, a New York bank has pur- 
chased 150 Underwood Sundstrands 








E xpense distribution is just one of 
the many uses a large electrical 
manufacturing company finds for uts 


450 Underwood Sundstrands. 





One of the world’s largest motor car 
ufacturers uses 500 Underwood 





s accounting depart- 


ment and in its general offices. 








meat packer with a battery of 400 


Underu 1 Sundstrands. 























Figure on an Underwood Sundstrand / 


Faster, easier figuring saves precious 
minutes every hour. 

When you figure on an Underwood 
Sundstrand you're figuring on a 
machine that pays for itself as you figure. 

Basic principle of the Underwood 
Sundstrand is its simple method of 10- 
key “touch operation.” With all fi- 
gure keys under the fingertips of one 
hand, operators can quickly attain 
speeds they never thought possible. 


And because their eyes are kept on 


Save the Seconds and You Save the Day— 


Underwood Elliott Fisher Company 


One Park Avenue, New York 16, N. Y. 


Makers of Underwood Typewriters, Accounting Machir 


Figuring Machines and Supplies 


the work sheets and don't have to help 
the fingers ‘‘pick and choose” from a 
multiplicity of keys, there is no back- 
and-forth headswing to cause fatigue. 

A call to your Underwood Sundstrand 
representative will bring you, without 
obligation, interesting information on 
this time-saving adding-figuring 
machine. 


Underwood Sundstrand Adding-Figuring 
Machines are available subject to War Produc- 


tion Board authorization. 





Our factory at Bridgeport, 
Connectic ut, proudly flies the 
Army-Navy “‘E,”’ awarded for the 
production of precision instru 


*s, Adding- ments calling for skill and crafts- 


manship of the highest order. . 














